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Auto Production Near 


$,000,000-a- Year Pace 


But Rate Is Well Under Record Periods of 1950; 
Week's Output Climbs to 150,639 Vehicles; 
Truck-to-Car Ratio Rising 


By Bernie Thomas 
Associate Editor |than peak 1950 levels. 


S. PLANTS rolled out an esti- | Another factor which auto in- 
¢ mated 121,578 cars and 29,061| dustry spokesman emphasize is 
trucks for a total of 150,639 vehicles| that current production comprises 
last week. | about four cars for every truck. 
According to Automotive News’ | In peak 1950 production weeks, 
tabulations, it was an upturn of the ratio was at least five cars 
nearly 18,000 vehicles over the | for every truck. 
previous week’s output of 104,535 | 
cars and 28,348 trucks—a total of 
132,883. 


tion, of course, is for the military. 
| Dodge, for example, is building one 
|of every three trucks for govern- 


|auto output is substantially lower | 


Industry men point out that al- 
though the industry was producing | 
at a rate of nearly 8,000,000 vehicles 
annually last week, last June, July | 
and August saw U. S. plants roll out | 
cars and trucks at a rate of better | 
than 9,500,000 annually. | { 

* . | 

rh THOSE three months of 1950, | 
plants built 2,376,000 cars 

and RF Thus, it is held, current | 


ment contract. About the same ratio 
is believed to prevail at GMC. 
* * * 


,URTHERMORE, ask auto mak- 

ers, how long can they main- 
tain current production schedules 
in the face of materials restric- 
tions already ordered? Not much 
|beyond the end of the first quar- 
ter, the industry thinks. 

After that, it is explained, mate- 
|rial inventories will be near the 


| point of exhaustion and there will 
|be no way to build them up again. 


State of the nation’s economy: 
Up 
Stee.—Production last week was | 
scheduled to reach new weekly | 
record of 1,991,000 tons. Operations | 
were slated at 99.6 percent of in- 
dustry’s new higher capacity, which 
is now 104,229,650 tons annually. 
Output for 1950 set an alltime high 
with 96,713,276 tons. 

WHOLESALE PRICES Level in 
week ended Jan. 9 rose to record 
high for ninth straight week. 
Labor department’s index reached 
117.9 percent of 1926 average, 13.4 
percent above month preceding 
Korean war. 

Wace Earners—Employment dur- 

ing 1950 rose to average of 60,000,- 
000 persons, up 1,300,000 from 1949. 


* * * 


Down 

New Russer—November use fell 
to 97,515 tons, due to government 
restrictions, from record October 
consumption of 123,685 tons. Nat- 
ural rubber consumption totaled 
50,663 tons, and synthetic use was 
46,852 tons. 





Top Cars 
New-car registrations for 11 
months, plus five states in De- 
cember: 


1951 Pos. Make 1950 Pos. 
1—1,314,377 Chev. 958,967— 1 
2—1,084,805 Ford 720,398— 2 
3— 486,021 Plym. 479,056— 3 
4— 482,475 Buick  345,523— 4 
5— 403,003 Pontiac 294,280— 5 
6— 336,341 Olds. 247,374— 7 
7— 291,805 Merc’ry 166,019— 9 
8— 267,391 Dodge 250,589— 6 
9— 248,475 Stude. 182,786— 8 
10— 162,929 Nash 125,732—11 
1l— 133,472 Chrys. 119,959—12 
12— 124,432 Hudson 125,788—10 
13— 100,621 DeSoto 95,250—13 
14— 94,515 Cadillac 74,456—15 
15— 80,157 Kaiser 54,744—16 
16— 65,704 Packard 91,198—14 
17— 31,698 Willys 26,742—18 
18— 31,036 Lincoln 35,069—17 
19— 11,625 Frazer  15,317—19 
20— 9,899 Henry J 
21— 6,412 Crosley 9,648—20 
22— 5,139 Austin 3,205—22 
23— 1,679 Ang. Prf. 4,981—21 


Total All Makes 
5,784,104 4,431,828 


For further details see page 28, 
today’s issue. 





And after that, it is added, who 
can tell how soon expanded air- 
craft and other defense produc- 
tion will require increased allo- 
cations of aluminum, copper and 
other scarce materials. 

Without any 


(Continued on Page 46, Col 


U.S. Asks Plans 
Of Makers for 
Future Cutbacks 


ASHINGTON. — Despite sensa- 

tional reports about the meeting 
last Wednesday of auto makers 
with National Production Author- 
ity officials, it was learned that the 
makers were told that no specific 
cutbacks on auto production would 
be made other than those forced 
by metal-limitation orders. 

However, the auto makers were 
advised that sometime after the 
middle of the year the defense 
program would be geared up to 
the point where it would be tak- 
ing 50 percent or more of the 
materials that go into making 
autos. 

Makers were asked to put their 
planners to work with that in view, 
and come back and give NPA their 
ideas. 


1) 


* * * 

{TS makers called down to Wash- 
ington Wednesday make up the 
a (See CUTBACKS, Page 44, Col. 3) 


increased alloca- 


The Newspaper of the INS. 
te 


~Y 
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Much of current truck produc- | ™ 


The 1951 Buick Special—Style Leader of Line 
Story and more pictures on pages 14-15. 


General Price Peg Due; 
Makers Await Relief 


and that he 
proposal 


hoped to 


requested, 
ready | 


By William Ullman 
Washington Correspondent |have a definite 


ae. While auto/ shortly. 
EXPECTS to call the auto 


makers waited to learn details | 
H® makers back oe. on aauington 


of a new auto price formula to give | 

them relief from the present freeze, | 

| price-wage ceilings for the nation | this week (as of Jan. 22) to discuss 
j}appeared imminent at press time |an ESA decision ean them, and 
Thursday. hopes at that time to reach an 

Mobilization Chief Charles Wil- 28Teement. : / 

son directed stabilization officials Hancock was given the job of 
to give prompt attention to im- Working out a formula under 
mediate recruitment of an organi- | Which the present freeze on auto- 
zation to administer and enforce | ™obile prices may be relaxed to 
controls, It appeared that a gen- make some increases to compen- 
eral freeze on wages and prices | Sate in part for higher manufac- 


was only a matter of days. —— : ae 
Meanwhile, John Hancock, ap-|. , O20’) ¢xperienced in the char- 
pointed by the Economic Stabiliza- — of ween ~ undertaking at 
tion Agency as a special consultant | Dir rogues: © a Stabilization 
to work out a price formula with | irector DiSalle, Hancock laid his 
the auto makers. said “consider- veiws before ESA officials during 
able progress was made” at a sec- the past week for = okay. 
ond meeting with the nation’s 10| If successful, with Dr. Valentine 
car manufacturers. and DiSalle, the three will then 
. *¢ seek approval of Wilson. Should 
| that be given, the next step will be 
1) 


* * * 


+ 
LTHOUGH some official sources 
here denied that controls would 

be imposed immediately, the feeling | 

in most quarters is one of “it’s all 
over but the shouting.” 

The price freeze is expected to 
come first, with wage curbs as 
soon after as possible. 

Hancock said that at his second | 
meeting with the motor men he re- 
ceived additional statistics he 


(Continued on Page 43, Col 





“N AKE-READY” 

: the Chrysler Corp.'s 1951 mod- 
els cost the company $50,000,000, 
|K. T. Keller, Chrysler board chair- 
}man, revealed at a press preview 
in Detroit Wednesday (Jan, 
the company’s new models. 
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$50 Million for ’51s 


Chrysler Bares Outlay, Sights Quarter Output 
Of 300,000 Units, Shows 180-h.p. V-8 


and tooling for|and truck production 


Keller expects the company’s car | V-8 “Firepower” 


air - cooled 





The 1951 Dodge Coronet—New Grille, Instrument Panel, Shock Absorbers 
Story and more pictures on pages 18-19, 


\ 
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Wage Pressure 
Persists Despite 
Freeze Threat 





Mac Gordon 
Associate Editor 


AGE “stabilization” means wage 


increases, in the opinion of 
leaders of the major unions. 
Jonsequently, organized labor 


will continue to press for pay 
raises even if wholesale “stabili- 
zation” orders are enacted and 
the automotive freeze is continued 
beyond March 1. 

Labor’s position was made clear 
last week by AFL President Wil- 
liam Green, who held a press con- 
ference in Detroit a day after the 
United Labor Policy Committee out- 
lined its views on the wage situa- 


tion, 
|, meaner wate ened jointly on the 
committee for purposes of con- 
ferences with government agencics 
are Green’s AFL, the CIO, the rail- 
way unions and the International 
Assn. of Machinists. The latter re- 
cently dropped its independent 
status and rejoined the AFL. 
Cost-of-living wage boosts and 
productivity improvement guaran- 
(Continued on Page 46, Col, 3) 


* * * 






in the first 
|quarter of this year to be around 
300,000 vehicles, “if everything goes 
right, if materials are available and 
if no other events occur to change 


17) of |the program.” 


180 - horsepower 
engine highlighted 
| the engineering advances displayed 
|}at the preview. L. L. Colbert, presi- 
| dent of the corporation, also took 
|the wraps off greatly improved 
|shock absorbers, power steering, 


Chrysler’s new 





b. LL. K. T. Keller 


Colbert 
brakes and “Fluid- 
Matic,” the Chrysler - designed 
torque converter transmission for 
the new V-8 
~ + 
ORE than 500 press, radio and 
television people were guests 
of the company for lunch, dinner 
(Continued on Page 42, Col, 1) 


* 
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Called ‘Fair Deal’ in Defense Guise... 


$71 Billion Truman Budget Hit — 


York Republican, that from $4 |to put the military program on a} 
pay-as-you-go basis and to keep the | 


ASHINGTON.—President Tru- 

man jolted the nation last 
week with a call for a budget of 
$71,600,000,000 for the fiscal year 
starting July 1. 

It would leave a deficit of $16,- 
456,000,000 to be met with new 
taxes—which Truman said would 
hit everybody. 

The budget brought immediate 
criticism among congressmen to 
the effect that Truman was trying 
to slip the previously defeated Fair 
Deal through disguised in defense 
uniform. 

* *” * 
a ITEMS criticized were 
federal aid to states for schools, 
public housing for defense workers 
and others, broader social security 
coverage and an additional $105,- 
000,000 for health and welfare pur- 
ses. 

Predictions were made by Sen. 
Harry F. Byrd, Virginia Demo- 
crat, and Rep. John Taber, New 


Dealers Reassured 
On New Buildings 
Already Started 


WASHINGTON. — The govern- 
ment’s crackdown on commercial 
construction will not halt already- 
commenced new dealership build- 
ings but may throw a damper on 
plans where ground has not been 
broken. 

These were the trade interpre- 
tations placed last week on the Na- 
tional Production Authority regula- 
tion sharply restricting new private 
commercial construction. 

A number of dealers with new 
buildings under construction were 
disturbed at first, only to be reas- 
sured by NPA officials later that 
their projects could be finished. 

Authorizations for unstarted 
buildings will be frozen except in 
“emergency cases” until Feb. 15, 
at least. By then NPA plans to have 
available complete rules for author- 
ization requests. 

Showrooms, garages. and service 
stations will definitely be on the 
authorization list, NPA said. Ex- 
empt will be wholesale supply facil- 
ities for fuel, storage or warehouse 
buildings used by manufacturers or 
processors, new erections or altera- 
tions costing $5,000 or less in one 
year and ordinary upkeep expendi- 
tures. 

The general conditions under 
which new commercial buildings 
will qualify for NPA approval are: 
1. Furtherance of the defense ef- 
fort; 2. Essentialiality to public 
health, welfare or safety; 3. Alle- 
viation or prevention of hardship to 
a particular community. 

Applications for construction au- 
thorization will be submitted, on 
forms to be provided by NPA, to 
the regional office of the Depart- 
ment of Commerce in whose area 
the constructien would be situated. 





Davis Is Convicted 


Of Grand Theft 


LOS ANGELES.—Glenn Davis, 
46, who never got his dream of a 
three-wheel automobile into mass 
production, has been found guilty 
here on 20 counts of grand theft. 
He faced one to ten years’ impris- 
onment on each count. 

Davis was charged with obtain- 
ing $60,000 by selling franchises for 
his proposed car to dealers. He sold 
the franchises on promises that he 
was going to produce as many as 
1,000 autos a day, the prosecution 
said. Only about 15 hand-built cars 
were ever produced. 





Columbus Dealer Cited 
For Reg. W Violation 

COLUMBUS, O.—A judgment 
enjoining Fifth Avenue Motors, 
Inc., Columbus, O., from “further 
violations of Regulation W” was 
issued last week by the U.S. Dis- 
trict court. 

The judgment, sought by the 
Federal Reserve Board, was con- 
sented to by the firm and two 
of its officers, President Harold 
F. Pritchard. and Secretary- 
Treasurer O. George Ezzo. About 
35 witnesses testified at an ex- 
amination ordered by the FRB. 








billion to $7 billion could be 
lopped off the budget without 
hurting the nation’s defenses, 
Nearly all Republicans and many 
Democrats agreed that billions 
could be cut from the budget. 
* * * 


ow decried plans for “waste- 
ful domestic spending” in the 
Truman request. 

Truman asked Congress for 
$41.4 billion for strengthening 
U. S. armed might and $7.5 bil- 
lion for “international security” 
—mostly in the form of armed aid 
to other Atlantic Pact countries. 
These two items alone make up 

69 percent of the budget, and repre- 
sent a 90 percent increase over the 
amount spent this year for the 
same purpose. 

* 





* * 


RUMAN said he doesn’t agree 

with some members of Congress 
who fear that the necessary higher 
taxes would wreck the nation’s 
economy. 

Truman said he hopes to have 


his tax proposal ready for Con- | 


gress within a month, He gave no 
hint of what kind of levies he 
would ask, saying his experts are 
considering every kind of tax 
there is. 

The President made it clear that 
he wants every dollar of this defi- 
cit to be made up from new taxes 
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|national debt from rising further 


|to cut “non-security 


year. 
* * * 


MONG other things he 
were: 


others) 
fense Production Act of 1950. 


facturing plants. 


way and power project. 


spent in fiscal 1952, Truman asked 
Congress to vote $22.8 billion which 
would be spent for current and 
| future needs. 

The new budget would be about 
| $24.4 billion greater than this 
year’s spending and $31.5 billion 
greater than last year’s. That is 
a two-year increase of 78 percent. 
Truman said the program out- 
|lined in his 60-page budget mes- 
sage was designed as a warning to 
| Communist leaders in the only lan- 
guage they understand—military 





if attacked. 


The Custom Lincoln Cosmopolitan— 


The Capri, a customized version of the Lincoln Cosmopolitan, is available in canary yellow 


with seal brown vinyl-leather top, Manitou re 
white top, according to General Sales Manage 
production, he said. 





By Jerry Barry 
Staff Writer 
[eae gasoline octane rat- 
ings will hardly be noticeable to 
most motorists, refining company 
spokesmen say. 

Only owners of automobiles 
with high compression engines 
will be affected at all and they 
can avoid engine knock by keep- 
ing their motors clean and by 
slight adjustments in spark tim- 
ing. 

One effect of the lowered octane 
ratings may be increased business 
for service shops. Most high-com- 
pression engines run well on 86 or 
87 octane gasoline for the first 8,000 
miles or so but then carbon de- 
posits in the engine push the 
requirements up. 

If high octane fuels are not avail- 
able, owners of these cars will have 
to have their engines decarbonized. 


* * + 
SCAR CHAPMAN, Secretary of 
the Interior, announced last 


week, that the Petroleum Adminis- 
tration for Defense will soon order 
a slight reduction in octane ratings. 

However, oil industry officials 
have indicated that a slightly lower 
quality of gasoline is already being 
distributed in some parts of the 
country. . 

Chapman said that there will 
be no drastic octane cuts and that 
no order will be issued until views 
of the industry are obtained at a 
meeting with the PAD here. 

Reason for the dip in quality is 
increased aviation-gas output. 

Chapman said the proposed order 
would limit the octane rating of 
premium gas to 90, of intermediate 
grades to 86 and of regular gaso- 
line to 84, 


+ * 
AVERAGE national 


+ 
ratings in the 


fall quarter of 1950, last that 


Octane Cut Belittled 


More Service Business Expected as Owners 
Of High-Compression Cars Read just 


d with tan top and admiral blue with oyster 
tr Joseph E. Bayne. The Capri is now in limited 





figures are available for, showed 
premium ratings at 91.6 and regular 
at 84.9. 

However, some sections of the 
country, particularly in the north- 
east, require better quality gasoline 
because of weather and altitude 
factors. 

For example, premium gasoline 
in midwestern states runs around 

the 90 octane mark while it 
climbs slightly higher on the east 
and west coasts and jumps over 
the 92 mark in the northeastern 
states. 

Because of a steady upward climb 
since the end of the war, the pro- 
posed ceilings would mean that mo- 
torists would receive approximately 
the same quality gasoline that they 


He said every effort was made} 
spending, | § 
which he said shows a drop of more | 
than $1 billion from the current 


asked 

1. Extension of emergency pow- | : 
ers (wage-price control and many — 
given to him by the De- For Peace and War 


2. Government authority to build 
certain unspecified types of manu- 


3. Speedy approval of the often- 
rejected St. Lawrence River Sea- 


On top of the $71.6 billion to be 


| strength backed by the will to fight | 





Dodge has started production of current orders for more than $92,000,000 worth of military 
trucks on the same assembly lines with trucks being built for civilian use. The M-34, a four- 
| wheel-drive military truck, is pictured rolling off a line in Detroit along with Route-Vans. 


Inspecting the vehicle, le:t to right, are: E. J 


. McPhee, plant manager; K. C. Deacon, on the 


staff of the vice-president; L. F. VanNortwick, director of truck sales, and L. J. Purdy, truck 


vice-president. See special story on page 17. 


Cadillac, Chrysler Orders 


HE volume of defense contracts 

held by automotive concerns 
was swelled last week by an in- 
crease of an estimated $106,000,000 
in Cadillac’s tank orders and the 
award of a second tank contract, 
involving approximately $99,000,000, 
to Chrysler. 

In addition, it was revealed that 
Chrysler has been given a $100,- 
000,000 order to build, under license, 
tank engines designed by Contin- 
ental Motors Corp. 

At the same time, prospects of 
further sizable awards were en- 
hanced by an announcement that 
the Air Force has “entered into 
negotiations” with 27 firms for 
the manufacture of a wide vari- 
ety of equipment. 

Among the firms involved in the 
discussions are General Motors, 
Crosley, A. C. Spark Plug and Elec- 
tric Auto-Lite. The talks reportedly 
concern GM plants in Indianapolis, 
Dayton and Columbus, O. 

* + + 
THER developments on the de- 
fense front included an an- 
|nouncement by Dodge that produc- 
tion has started on orders for 
$92,000,000 worth of military trucks. 


The amount of the contract 
which Kaiser-Frazer Corp. holds 








| to build C-119 cargo planes for 


| the Air Force was estimated at 
$200,000,000. 

The $106,000,000 increase in or- 
|ders for Cadillac’s Cleveland tank 
plant was announced by Don E. 
Ahrens, Cadillac general manager, 
and Brig.-Gen. David J. Crawford, 
commanding general of the Detroit 
Ordnance Tank-Automotive Center. 


It was the second increase grant- 
ed the GM division within a three- 
week period and brought total com- 
mitments for the Cleveland plant 
to approximately $439,000,000. 


* * * 


HE new order covers the devel- | 

opment and building of a “brand | 
new combat vehicle,” the announce- | 
ment said. 

Ahrens added that “while the | 
Cleveland project is one of our 
major Ordnance projects, addi- 
tional Ordnance work is being 
carried on simultaneously with | 
car production at the Cadillac 
plant in Detroit.” 


Gen. Crawford also announced the | 
granting of the $99,000,000 “supple- 





used last summer. 


mental contract” to Chrysler and 








“— 


The Kaiser Traveler Ready for 








Cargo— 


| of 


Increased $305 Million 


revealed that the contract provides 
for the production of heavy tanks 
at the company’s new tank plant 
now under construction in Newark, 
Del. Chrysler’s first tank contract, 
involving $160,000,000, was an- 
nounced Dec. 22, 

In revealing the amount of its 
military truck orders, Dodge also 
stressed that the military vehicles 
|are being turned out on the same 
assembly lines being used for civil- 
|ian production. 
| . * * 
| EAFFIRMING its intention to 
continue production of passen- 
|ger cars, Kaiser-Frazer last week 
|Wwas in possession of a “letter of 
contract” to build C-119 cargo and 
troop planes for the U.S. Air Force. 


The planes will be built under “an 
assistance” agreement with Fair- 
child Engine & Aircraft Corp. It 
was guessed that the ultimate con- 
tract would approximate $200,000,000 
and necessitate K-F emloying an 
additional 10,000 workers. 

+ 7 7 

| @EVERAL smaller contracts were 
| also announced by the Cleve- 
| land Ordnance District. Included 
-— them were: 

An award to Willys-Overland for 
|688 trucks of quarter-ton and one- 
ton capacity, involving $1,077,000. 

Three contracts to Electric 
Auto-Lite totaling $620,000. They 
included a $223,000 order for au- 
tomotive spare parts; $182,000 for 
2,000 starters, and $215,000 for 
40,000 generator field coil repair 
kits. 

A $529,000 award to Firestone 
Tire & Rubber for 25,700 tires. 

A $184,000 contract to Timken 
Roller Bearing Co. for covered 
|roller bearings and bearing cones. 

—Bos Gorpon 


Alexander Quits 
As Dodge Dealer; 
Stephenson Buys 


DALLAS.—Alexander Motor, one 
the biggest Dodge-Plymouth 
dealers in the South, has sold out 


|chat phase of his business, it was 


revealed last week. 

James L. Stephenson, widely- 
known civic leader, has been named 
new Dodge-Plymouth dealer and 
head of Downtown Motors. 

No reason was given for Alex- 
ander’s action. In a public an- 
nouncement Alexander Motor said 
it would continue in the auto busi- 
ness under that name and that its 
general offices had been moved to 
Skyline Motor Mart. 

The Alexander Motor Co. tire dis- 
tribution operation remains at the 
same location. 

Alexander, who is father-in-law 
of DeSoto Dealer Dick Price, or- 
ganizer of the Chrysler dealer line 
group, created quite a furor in the 
Southwest a couple of months ago 
when he ran ads announcing large 
price cuts on Dodge models. 

At the same time it was reported 
that his stock of new cars was up 
around the 700 mark. 

Stephenson said that he would 
retain the Alexander policy of “low 
profit, big tradein, volume operation 


Shown in the 195! model is the rear panel design and folding seat arrangement that makes/that built this business into the 
possible the conversion of a six-passenger Kaiser Traveler into a cargo carrier. The line has largest Dodge-Plymouth dealership 
two and four-door models in both the Special and Deluxe series. Dealer displays have begun. 


in the South.” 
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By John O. Munn 
— 
7 (The opinions expressed herein are those of Columnist 

Munn and are not necessarily those of Automotive News). 





January Record 


Likely in Sales 


First Reports Ahead 
Of 1950 Levels 


By Bob Gordon 

Associate Editor 
LTHOUGH defense contracts 
which have been awarded to 
automotive concerns have been get- 
ting the headlines, the companies 
are still making cars and dealers 
are still selling them—and at a rate 
which promises to see a new rec- 
ord set for the month of January. 


The extent of the new-car sales 
market in January can be esti- 
mated from sales statistics from 
Cleveland and Akron as well as a 
report by Oldsmobile of sales for 
the first 10 days of the month. 


| The first of the auto makers to 
|issue a statement on sales in 1951, 
| Oldsmobile reported that 8,396 new 
|ears were sold in the first 10 days 
\of the new year to establish a new 
|record for that period. 

* * * 


te 
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I B. BURNS (Dodge), Decatur, | tories and the interest of the public 
*Ill., is today’s guest conductor. | at large. 
He has received many honors from; Of course, time will tell as re-| 
the trade. He served as president|gards Regulation W. Surely, if it 
of the Illinois Automotive Trade |inflicts harm on dealers and the 
Assn. in 1922 and again in 1942 | buying public, it will be modified. | 
and 1943. + +* # 
He is now NADA director for =< almost unanimously 
the state, and recently served as | insist, however, that they have 
> chairman of its nomination com- |not been nearly so successful in 
mittee. He was the first inde- (their relations with their factories. | 
pendent used-car dealer in the These same dealers have nearly all | 
state of Illinois. Several years | invested their profits in their busi- 
later he took on a Ford contract, (ness, retiring borrowed capital, | 
but has represented Dodge exclu- | purchasing or erecting buildings, | 
sively since 1933. making expansions as against the | 
On account of his initials I have | day of genuine competitive volume 
always called him “Bread and But-| selling which they feel must come 
ter.” The reference is significant | sooner or later. 





Top Auto Men in Portland— 


New officers of Automobile Dealers Assn. of Portiand (Ore.) are: front row, from left, 
| Herbert L. Frank, Milton A. Wurzweiler, Harvey Barnard, Cailin Wolfard, R. Don Parker, all 
| directors. Back row: Lee D. Cosart, vice-president; C. Edwin Francis, president; William M. 
Anderson, retiring president and director; R. Earl Riley, Earl E. Alford, directors, and Ernest 
E. Williams, manager. 


FRB Hears Dealers 


Both NADA and NUCDA Urge Revision 
Of 15-Month Installment Limit 





because through his own efforts, 
hard work and perseverance, he has 
gained success in business as well 
as the respect and admiration of 


his contemporaries. Below he gives | 


us some things to think about. 
+ ” + 


N INVITATION from John O. 
+% Munn to be guest conductor of 
this column, allowing him the en- 
joyment of a brief vacation, came 
as a distinct surprise. This high 
honor is fully recognized and ap- 
preciated. 

To begin with, I feel you should 
know that while I have been en- 
gaged in the automobile business 
slightly over 35 years, I have 
failed to solve many of the prob- 
lems pertinent to my business. 

It has been my good fortune to 
meet and know dealers, both large 
and small, from every section of 
the U.S., most of them relating 
their inability to solve some of the 
same problems. 


* 7 + 
N OST franchised dealers have en- 
+" joyed very satisfactory profits 
the last few years, considerably 
less, however, than they are fre- 
quently credited with, or should we 
say accused of. 

The investment required in 
buildings either owned or leased, 
machinery, tools, parts, acces- 
sories, especially trained person- 
nel, etc., etc., to obtain or keep 
a dealer franchise, amounts to a 
sizable sum even in small agen- 
cies, increasing to tremendous 
amounts in larger agencies. 


The percentage of profit, calcu- 
lated on the volume of business, 
invested capital and organized per- 
sonnel, has not been greater than 
in many other lines similarly cal- 
culated; in fact, less in quite a few 
instances that can be cited. 

7 * * 


Most dealers have made more 
4 profit on restricted volume of 
sales than they previously made 
when they could obtain all the cars 
they wanted or, as some claim, were 
forced to take. 


The present world condition 
may, of course, cause dealers 
much difficulty in trying to pro- 
tect their investments what with 
government regulations, scarcity 
of manpower, increased taxes, etc. 


For the past many years dealers 
have, through their state and na- 
tional associations, successfully 
combated most harmful and un- 
fair legislation and have likewise 
Promoted some legislation to their 
interest, the interest of the fac- 
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They feel the factories will not 
be nearly as much interested in 
them, the dealers protecting their 
investments, as in volume sales. 
They claim factories demand cer- 
tain actions from their dealers, 
yet dealers don’t dare to demand 
certain actions from their fac- 
tories. 

Some dealers argue that they 
must satisfy their factories as to 
new-car showrooms, used-car show- 
rooms, or lots, customer service 
and repair space, with up-to-date 
machinery, ornate grease racks, 
wash racks, equipment, tools, etc., 
adequate replacement parts and 
accessory stocks, adequate used-car 
reconditioning space, body shop, 
paint shop, new-car inventory stor- 
age, etc. 

That they must deliver a percen- 
age of price class (computed by 
the factory). That the percentage 
of price class required by each 
factory may total more than double 
the volume that can possibly be 
sold profitably. 


* * * 


HAT they, the dealers, cannot be 

assured that they will not be ex- 
pected to accept too many cars, or 
that they will not be expected to 
take types of cars they don’t desire, 
or that their cost and suggested 
selling price be in line with compe- 
tition, or that they will not be sub- 
jected to competition, with dealers 
from other areas selling identically 
the same cars at prices they con- 
not meet without loss or at least 
with little or no profit, or that 
additional dealers will not be ap- 
pointed in their area or that their 
investments will be protected in 
any manner in event of death, de- 
cision to retire from the business, 
or cancellation. 

They insist that the factories 





every part of their selling agree- 
ment, endangering the loss of a 
lifetime of savings. 


The NADA Factory-Dealers Rela- 
tions Committee, composed of mem- 
bers, experienced and well versed 
in the problems confronting both 
dealers and factories, has given 
much time and study in an attempt 
to improve relations between the 
two and have concluded a 10-point 
program. 

* * * 
GomME of the principal objectives 
called for in this program are 
a continuing contract, no cancella- 
tion without cause and the elimi- 
nating of the bootlegging of new 
cars. 

Many dealers express high 
hopes that a more equitable sell- 
ing agreement embodying the 
foregoing and other features can 
be obtained and it is their belief 
that in such event, factories and 
dealers would both benefit. An- 
other objective is the formation 
of dealer-elected councils by all 
manufacturers that do not now 
have such councils. 

Many dealers point out as evi- 





dence the effectiveness and benefits 
of existing dealer-factory councils. 
They contend further, however, 
that unless dealers elect their own 
representatives as members of such 
a council, it would be doomed to 
failure and that no dealer should 
be elected to serve on such a coun- 
cil who for any reason might un- 
fairly favor the factory, whether it 
might be factory domination or 
(See MUNN, Page 41, Col. 1) 


are the sole judge as regards 


WASHINGTON. 
before the Federal Reserve Board 
last week, both NADA and NUCDA 
urged immediate revision of 
Amendment 1 to Regulation W 
which cut the time-payment period 
On cars to 15 months. 

NADA asserted that a 21-month 


Ares Me scorns 





Fred L. Haller 
period would be an ample limitation 


Walter Wilson 


on automobile installment  pur- 
chases. Walter Wilson, president, 
and Frank Cain, general counsel, 
represented NUCDA, 

Speaking for NADA, Fred L. 
Haller, immediate past-president, 
told the FRB that present day con- 
ditions do not warrant restrictions 
that are as stringent as at any time 
during World War II. 

In World War II, Haller pointed 


Milwaukee Show 


Opens Saturday; 
2 Others Certain 


Qrraastic progress reports 
were issued last week by auto 
show planners in Milwaukee, Chi- 
cago and Miami. 

And as of press time Thursday, 
the Indianapolis auto show, 
planned for March 17-25, was 
still scheduled. 

The Milwaukee show will open 
Saturday (Jan. 27)) and will run 
until Feb. 3. Chicago’s dates are 
Feb. 17-25, and the Miami exposi- 
tion is planned for Feb. 21-27. 

* * * 


KP WEHE, general chairman of 
the Milwaukee show, said that 
16 line groups have drawn floor 
space for two cars each in the ex- 
hibit halls and that most of the 
truck and accessory booths have 
already been claimed. 

Frank H. Yarnall, Chicago Au- 
tomobile Trade Assn. president, 
disclosed “a preponderance of 
sentiment” that its show will be 
the most successful of the series 
of expositions” CATA has spon- 
sored. He added that “unqualified 
and enthusiastic support and en- 
couragement have been given in 
all quarters.” 

Ray Chamberlain, NADA’s con- 
vention director, will manage the 
Miami exhibit. He handled the 1950 

show, the first postwar display in 
Miami, which drew 52,000 paid ad- 
missions, although staged at the 
close of the tourist season. 

With the 1951 show being held 
at the peak of the winter season, 
Miami dealers are confident the at- 
tendance will top the 1950 mark by 


several thousand. 
* * * 


EALERS in the Milwaukee area 

were informed by Wehe that 
posters, bumper banners and corres- 
pondence stickers are now available 
and that billboard, bus and street- 
car advertising will start immedi- 
ately. He added that newspaper, 
radio and television coverage has 
also been scheduled. 





At a hearing | out, the nation was in the midst of 


a total war economy with no new 
automobiles being produced, and 
that the few new cars which could 
be bought were available only 
under a rationing system. 


“It has become virtually impos- 
sible,” Haller said, for the American 
working man to purchase a new 
American-made automobile. Month- 
ly payments are simply too high 
for him to meet. 

“It is ironic, to say the least, 
that the only new car this Ameri- 
can working man can afford to 

purchase on installment terms is 
a foreign-made car. He can buy 
that for around $55 in monthly- 
payments.” 

Haller said that in those areas 
where freight differentials increase 
the ultimate price of cars to con- 
sumers, existing credit terms con- 
stitute the most severe hardship on 
purchasers, 

“Even on _ lower-priced cars,” 
Haller said that in the far western 
states, “monthly payments figure at 
least $20 to $25 higher than in the 
midwest.” 

In determining the effects of cur- 
tailed credit terms on the auto in- 
dustry, Haller told the FRB that it 
should take the critical reverses 
suffered in Korea into account. 

These reverses, he pointed out, 
had the effect of stimulating scare 
buying of cars, and that such 
buying could not be considered to 
represent a normal market, 

Haller said that low-income es- 
sential workers were not repre- 
sented in such abnormal buying 
trends. Instead, he said, it was the 
individual who cashed in war 
bonds, borrowed on insurance or 
mortgaged a home. 

“Should the war situation im- 
prove, resulting in less scare buying, 
sales will slump seriously,” Haller 
said, “because few people who have 
to buy on monthly payments are 
able to purchase under Regulation 
W’s existing terms.” 

Haller said he also expected im- 
pending tax hikes on individual in- 
comes to remove millions of addi- 
tional auto purchasers from the 


market. 





1. TOTAL, according to J. E. 
Wolfram, Oldsmobile general 
manager, was 65 percent above 
sales in the first 10 days of 1950. 
The company’s previous high for 
sales in the first 10 days of Jan- 
uary was set in 1947 when 5,471 
new units were delivered. 

Sales in both Cleveland and 
Akron in the first two weeks of 
this year have been running sub- 
stantially ahead of the 1950 totals. 


Cleveland reported 1,652 new-car 
sales in the seven days ended Jan. 
12, a gain of 21 percent over the 
weekly average in January of last 
year and only 9 percent under the 
weekly average of last summer, 
when new-car sales were at an all- 
time peak. 

New-car sales in Akron in the 
first week of this year amounted to 
359 units, a total well above the 221 
new cars sold in the comparable 
1950 week. 

+ + A 

N THE record book, the best Jan- 

uary new-car sales mark was 
achieved last year when the na- 
tional total climbed to 381,562 units. 
That figure also represented the 
lowest monthly sales total for all 
of 1950. 

Sales in the final 11 months of 
last year were always above 400,- 
000 units, and the prospects are 
good that the 400,000 mark will be 
reached in the first month of this 
year. 

Only five states have weighed 
in so far with complete reports of 
sales in 1950. December new-car 
sales in the five states amounted 
to 9,925 units—a gain of more than 
23 percent from the 8,065 new cars 
sold in the same states in Decem- 
ber, 1949. 


Sept. Parley Set 
By N. Y. Dealers 


ALBANY.—The 28th annual con- 
vention of the New York State Au- 
tomobile Dealers Assn. has been 
Slated for Sept. 16-18 at the Saga- 
more hotel, Bolton Landing, Lake 
George, N. Y. 











Milw 


aukee Officers Play Peek-A-Boo— 


Shown "peeking under the wraps'' of the Greater Milwaukee Automobile show, set for Jan. 
27-Feb. 3, are, left to right: Theodore Larson, executive secretary of the Milwaukee County 
Automobile Dealers Assn.; Wallace Rank, vice-president, and Edward Wehe, president. All 
officers of the organization have been reelected. Others include Mure! Humphrey, secretary, 
and Russell Arndorfer, treasurer.—(Milwaukee Journal photo.) 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
end dealers in motor vehicles, parts and accessories. | 2. A fair profit to 
the dealer on every used vehicle accepted in partial payment for a new 
car or truck. 4 3. Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4 4. The 
elimination of governmental and bureaucratic controls over this industry. 
4 5. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


1951 Auto Shows 


WE ADMIRE the courage shown by the few dealer asso- 

ciations which are planning to go ahead with their 1951 
auto shows (Chicago, Milwaukee, Miami and Indianapolis) 
at last count. 








We believe they are doing the auto industry—and the 
whole U. S. transportation system—a real service in these | 
critical times. 


These shows should point up the grave need for maintain- | 
ing America’s vital on-rubber transportation under the pres- 
ent mobilization program. They will continue an automotive 
tradition in time of peace—in the hope of keeping America 
safe in case of war. 


Stocking Dangerous 


_* dealers appear to be storing used cars—and in 
some cases new cars—in anticipation of a future) 
shortage. 


This could well lead to disaster for dealers who are not 
adequately capitalized. It’s a risky business at best. 





The only thing certain about 1951 is that you can’t be 
sure what is going to happen from month to month. 


Remember that there were more than six million new 
cars delivered in the last year. New-car production appears 
likely to hold up fairly well in the first quarter. 


Surely no actual shortage of cars is imminent. Whatever 
shortage occurs in the immediate future—if a shortage does 
occur—will be only in people’s minds. 


And with war news blowing hot and cold, you can’t count 
on that. 


This is no time to get over-extended. 


Haller-McKay | 


seed HALLER of Washington has just completed a most | 
successful year as NADA president and is being suc-| 
ceeded by R. D. McKay of Wichita for 1951. 


Congratulations on a job well done, Fred. And best wishes | 
to you, “Mac,” for a most successful year. | 











|World War II, most dealers con- 


;new 


| gency, 
|again will play an important role 
in our defense economy. Their pro- 


Auto 
Forum 


Epitor’s Note: Herewith is one 
of a series of articles written 
especially for Automotive News 
by general sales managers of the 
various auto companies and di- 
rected at dealers and their prob- 
lems. 


By G. R. Jones 
General Sales Manager, Oldsmobile 


INS SEN hundred and fifty- 
+‘ one need not be a year of inde- 


|cision for the automobile dealer if 
he will take stock | 
then make} 


ene ee 


and 
definite plans for 
the period ahead. 
There are certain 
indisputable facts 
that are now 
the dealer’s pos- 
session which he 
can use as a basis 


for his forward 
thinking. 
mv It is certain 


G, R. Jones that there will be 
fewer cars manufactured in 1951 
than there were during record- 
breaking 1950. The total amount of 
the cut in production for the year 
is anybody’s guess at this moment. 

It is dependent upon national de- 
fense needs for critical materials, 
the increasing inroads of defense 
production on civilian output and 
the gravity of the international sit- 
uation. 

With fewer cars to sell, dealers | 
must look to other sources of 
revenue to augment their gross 
volume of business for the year. 
It is not only good insurance for 
the uncertain period ahead but it 
is just sound business for any 
automobile dealer worthy of his | 
franchise. 

There are two revenue-producing | 
departments that any good auto- 
mobile dealer should undertake to 
develop and expand in the face of | 
current business conditions. These 
are the service and the used-car 


|departments. Both can be profit- 


able phases of dealer activity if 
they are properly promoted and en- 
couraged by the individual dealer. | 


For more than 3% years during | 


tinued on the basis of their service | 


| business and some used-car selling. | 
| There was no new automobile pro- | 


duction for that period and those) 
cars in dealer stocks after 
Pearl Harbor were rationed. 
* * * 
y= AGGRESSIVE and wide- 
awake dealers not only stayed 
in business but many of them made 
substantial profits through servic- 
ing the cars and trucks so essential 
7" _ transportation system of the 
In the present national emer- 
passenger cars and trucks 


duction is continuing on a some- 
what curtailed basis but that makes 
them all the more important to the 
nation’s welfare in the days ahead. 
Most of the wage earners in our 
factories depend upon private au- 
tomobile transportation to reach 
their jobs. More people live in the 
suburbs and rely upon cars for 
mobility. Salesmen and _ profes- 
sional men utilize motor cars to 
carry on their important roles. 
Trucks have become an increas- 
ingly more vital part of the na- 
tion’s cargo carrying system. 

The automobile service opportu- 
nities appear unlimited when you 
stop to consider the national pic- 
ture. There are now more than 
39,000,000 passenger cars and 8,500,- 
000 trucks in our nation’s highways. 
This is 14,000,000 more vehicles than 
were on the road 10 years ago. That 
in itself is a substantial service 


market because the number of deal- 
ers and repair shops has not in- 
(Continued on Page 36, Col, 4) 





25 Years Ago... 


The Big Story 


Use of tetraethyl lead in commercial gasoline was almost banned in 
1926 after the death of five workers at the Standard Oil plant in 


Bayonne, N, J. 


But results of a study made by the surgeon general of the U. S. 
Public Health Service showed that there was no need to halt the sale 


of ethyl gas. 


in | 


_—— Letterbox 









AS az 


THE SHAPE OF 
THINGS TQ COME 











‘Here’s One on Market...’ 


This is an open forum for the discussion ot any subject of interest to our 


readers, and your letters are welcomed. 


No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 


used, if you so request 


Address Editor, Automotive News, Detroit 26, Mich. 





Beacon for Sale 
We have been reading the many 
letters published in the letterbox 


| regarding the Beacon. We have one 
}and would gladly sell it to any in- 


terested party. —- WesLey Moror 
Saues, 918 N. 27th St., Milwaukee. 


* * * 


Leasing Cars 

We certainly derive a great deal 
of benefit from reading your time- 
ly articles relative to the automo- 
tive field. As you can well appre- 
ciate, it gives us considerable 
knowledge relative to the automo- 
tive dealers, factory and other side- 
lines and highlights. With this in- 
formation, we are equipped to go 
into a dealership, discuss his busi- 
ness with him intelligently and in 
most instances we find that he is a 
constant reader of the AUTOMOTIVE 
News himself. 

Recently, we had one of our 
dealers make an inquiry of us that 
he had read somewhere in AUuTO- 
motive News (which issue he could 
not recall) ... an article concern- 
ing dealers in the eastern states 
who were leasing their automobiles 
to potential customers who made 
monthly payments until they had 
reduced the deferred balance to a 
point where it could then be equit- 
ably financed on a discount con- 
tract and the resultant 15 months 
payments would not be so high that 
the potential customer could not 
handle them. 

Would you please advise us if 
there has been some instance on 
this type of transaction so that we 
could pass the information along 
to our dealer? —D. W. WILKINS, 
Elkhorn Valley Finance Co., Fre- 
mont, Neb. 

Eprror’s Note: In trying to off- 
set the effect of Regulation W on 


| 





—From the files of Automotive News, 






sales, there are some dealers who 
have resorted to such methods. 
However, the methods are many 
and varied. We are not sure 
about the legality of any of them, 
and therefore cannot cite specific 


examples. 
* * o 


| Efficiency Plan 


On the first page of the Dec. 11 
issue of the AuToMoTive News I no- 
ticed your story regarding the 
automobile industry’s need to im- 
press the government with the es- 
sential nature of the passenger 
automobile during a national emer- 
gency. I agree 100 percent.... 

To convince Uncle Sam, however, 
the automobile industry will have 
to prove more than this fact. It 
will have to prove its own effi- 
ciency as an industry. The auto- 
mobile industry, however, can hard- 
ly be thought of as essential when 
it spends millions of dollars every 
year merely to produce a new 
model. The industry must tighten 
its belt by saving time, money and 
steel. 

So here is a plan to prove its effi- 
ciency. This is a plan so simple 


| that everyone has probably thought 


of it, but, on the other hand, so 
simple that perhaps none _ has 
thought of it. 

Make a compromise with Uncle 
Sam; tell him that if he will let 
you continue to produce automo- 
biles for public use you will do 
everything in your power to make 
this production efficient. The big- 
gest step in fulfilling this promise 
is, as I have suggested above, to 
continue to make cars during the 
national emergency without the ex- 
pensive and unnecessary change- 


lovers every year to new models. 


This common-sense measure will 
actually save our critical supply 
of our three most vital war ma- 
terials: time, money and steel. 


Naturally you will understand 
that this plan represents only my 
own thinking and is not an opinion 
of the company.—G. H. Bump, B. F. 
Goodrich Co., Akron. 

Epiror’s Note: We print Reader 
Bump’s suggestion, although we 
do not agree with it. We believe 

that the millions spent by auto 
makers for new models go in 
large part toward making cars 
safer, more useful vehicles and 
this increases their essentiality. 
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AMERICA'S OUTSTANDING 
CARS AND TRUCKS 
| FOR TODAYS MARKET! 


Studebaker dealers offer 


rhe Unify one for 


— aoe 


A new V-8 commande 
and Land Cruiser 






















. A new Champion 
in the lowest price field! 


Studebaker Trucks 
| +n a wide range of popular sizes 
and wheelbases! 


— ne 
a 


ut 
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Tennis, Anyone? 
Honored at the official reception of the Society of Alabama Dealers was Yolande Betbeze, 
21, Mobile, Ala., Miss America of 1951, who received a tennis racquet as a gift of the | use of aluminum in January to 


4 


Alabama dealers. Miss Betbeze, who starred in the NADA's Orange Bowl festival, made the 
appearance through the courtesy of Nash. Shown left to right: H. C. Doss, Nash sales vice- 


president; Miss Betbeze, and Frank Broadway, 


Dealers Assn. 


Michigan Dealers 
Pondering Curbs 
On Bootlegging 


LANSING.—A committee com- 
posed of both new- and used-car 
dealers will attempt to set up regu- 
lations to prevent bootlegging of 
new cars into the used-car market 
for exhorbitant profits. 

The committee was formed dur- 
ing a conference called by Secre- 
tary of State Fred M. Alger jr., who 
is seeking to prevent recurrence of 
the 1946-47 “gray market” in auto- 
mobiles. 

Alger learned from the confer- 
ence that dealers are opposed to 
added regulations, except of other 
classes of dealers or individuals. 

For instance, Ray Williams, of 
the Flint Used Car Dealers Assn., 
handed Alger a series of recom- 
mendations for legislation — all 
aimed at new-car dealers. 

And new-car dealers blamed the 
public for “gray market” sales. 
They said they have no control over 
people who sell a newly-purchased 


® 


car to a used-car dealer for a| 


profit. 


general manager of the Alabama Automobile 


ie 


and Paul Martin, dealer in Geneva, O. Phillips 


watching the drawing. 


| 





One of Alger’s biggest problems | 


is to find an accurate definition 
for a “used car.” He said such a 
definition would help to keep new 
cars off used-car lots. 


Public Acclaims 
New Cadillac, 
Roche Reports 


DETROIT.—A record high popu- 
lar acceptance of Cadillac cars is 
reported by J. M. Roche, Cadillac 
general sales 
manager, after 
concluding a na- 
tionwide series of 
meetings with 
members of the 
Cadillac retail or- 
ganization. 


attended by more 
than 5,000 Cadil- 
lac dealers and 
distributors, were 
part of the divi- 
1951 model 
program which closed last week 
with meetings in Portland, Ore.; 
San Francisco and Los Angeles. 





J. M. Roche 


sion's 


Former Dealer 


Sues Successor 


AKRON.—A local auto dealer has 
filed suit for $96,082 in Stark county 
(Canton) common pleas court 
against the former owners of Cadil- 
lac-Oldsmobile Co., of Canton. 

The suit centers around the pur- 
chase of the Canton firm by Dave 
Towell, Inc, of Akron in 1949. 

Towell in his petition says he 
paid $460,000 for the Canton dealer- 
ship. An audit of the Cadillac-Olds- 
mobile firm, agreed upon when the 
purchase was made, he said, showed 
the stock value was $363,917.93. His 
suit seeks the difference. 


The meetings, | 


announcement | 


| OREGON CITY, Ore.—A _ long, 
|bitter labor struggle involving 11 
| Oregon City and Gladstone dealers, 
all members of the Oregon City 
Automobile Dealers Assn., has end- 
'ed favorably for the car retailers. 

| In an almost unprecedented move 
|for labor, the dealers were removed 
|from the union “unfair” list by the 
|Clackamas county central labor 
| council at the request of Machinists 
Local 1495. This announcement 
|was made by Clyde C. Crosby, 
{council president. 

| The dealers have been on the 
| unfair list since July 27, 1948. The 
j}auto mechanics and auto dealers 
|were involved in a strike at that 
|time. Officials of the machinists’ 
|local and the labor council had no 


}comment to make on the action, | 


other than the machinists asked 
for the action. 

| The union move is significant, in 
|that Oregon City is considered the 


strongest labor city in the state, 


due to the high percentage of the| 


population employed in the union- 
|ized paper mills. 

of the affected dealers are still 
operated as “open” 
|have been since the union machin- 


ists walked off their jobs in July, | 
1948. Pickets were maintained out- | 


for nearly two 
the 


side the garages 
years, as all efforts to settle 
dispute failed. 

For a time the unions tried to 
“force” the issue by operating their 
own automotive repair shop with 
the machinists on strike. But this 


Springfield (Ill.) Dealers 


Name Kreider Chief 

SPRINGFIELD, Ill. — George P. 
| Kreider has been elected president 
of the Springfield Auto Dealers 
| Assn. 

Other new officers are Rex Rear- 
son, vice-president, and John W. 
Haring, D. McMullan and Harry 
Newman, directors. 


Dealers Win Drawing at NADA Parley— 


Prizes donated by K. R. Wilson were won by Howard Phillips, Cochituate (Mass.) dealer 


Garages and service departments | 


shops, as they | 


NPA Spells Out Other Control Moves... 





Tighter Aluminum Reins Seen 


ASHINGTON.—An aluminum 

order similar to the recent cop- 
per regulation, which prohibited 
use of that metal in some 300 items 
stood to be in National Produc- 
tion Authority cards. 

In other defense moves last 
week, NPA proposed steps to 
further conserve nickel, added 
several items to its anti-hoarding 
list and amended its zinc order 
by defining “manufacture” and 
“zine.” 

The aluminum mandate is said 
to be scheduled for Apr. 1. The cop- 
per order becomes effective Mar. 1. 

* * * 

T IS REPORTED the new alumi- 

num order will supplement 
across-the-board cutbacks in civil- 
ian consumption of the metal al- 
|ready ordered by NPA. 

Present orders limit civilian 





80 percent of the average use in 
the first six months of 1950. In 
February the ceiling drops to 75 


oe 





| 
i 





won a KRW three-ton jack, and Martin received 


a KRW 12-battery charger. Neither winner was present at the drawing, but the prizes were | 
shipped to them. The girls in the picture drew the numbers. Convention delegates are shown | 


Union Cancels Boycott 
On Oregon City Dealers 


| business venture was short-lived. 
While dealers had little trouble 
|disposing of their car allotments, 
they reportedly faced some prob- 
|/lems selling new trucks to mer- 
|chants, who sustained objections 
| from their employes and customers 
| in doing business with firms listed 
;}as unfair to union labor. 
| These same merchants found it 
| difficult to buy trucks in Portland 
|or other nearby communities and 
|it also was inconvenient to drive 
long distances to get service work 
performed. 





Dealer Conventions 


Apr. 2— Louisiana Automobile Dealers 
Assn., Jung hotel, New Orleans. 

May 1!4-I5—Missouri Automobile Dealers 
Assn., Hotel Jefferson, St. Louis. 

May 3l-June 2— Washington State Auto 
Dealers Assn.. Winthrop hotel. Tacoma. 





Sept. 16-18—28th Annual Convention, New 
York State Auto Dealers Assn.. Saga 
more Hotel Bolton Landing Lake 
George, New York. 

* * * 
Dealer Auto Shows 
Jan. 27-Feb. 3—Milwaukee County Auto 


Dealers Assn., Milwaukee. 


Feb. 17-25— Chicago Automobile Trace 
Assn., International Amphitheater, Chi- 
cago. 

Feb. 21-27— Miami Auto Dealers Assn., 
Miami. 

| Mar. 17-25—Indianapolis Automobile Trade 
Assn., Cattle Exposition Bldg., State 


| Fair Grounds. 
| «© 
Aftermarket Shows 


Mar. 21-24—Pacific Automotive shew, Civic 
Auditorium, Seattle, Wash. 
Apr. 26-29 — Southwest Automotive show, 


* * 


| 
| 
| 
| 


| Oklahoma City. 

| May 17-20— Southeast Automotive show, 
| Atlanta. . 

| * 


Allied Industries 


Jan. 21-23 — Truck - Trailer Manufacturers 
Assn. annual convention, Edgewater Gulf 
hotel, Edgewater, Miss. 


not essential to defense, is under- | 








percent, and thereafter to 65 per- 

cent. 

NPA officials said the zinc 
amendment will not alter the cover- 
|age or purpose of the original act. 
It explained that when the order 
was first written it was assumed 
that the terms were generally un- 
derstood. 

Apparently they were not, so 
NPA says “ ‘manufacture’ means to 


put into process, machine, incorpo- | 


84% of Packards 
Shipped in 1950 
Had Ultramatic 


| DETROIT. Five of every six 
Packards shipped to dealers in 1950 
were equipped with Ultramatic, 
| Karl M. Greiner, 
general sales 
manager, an- fe 
nounced last 
week. 

Packard's auto- 
matic drive thus 
went into 60,522 
out of 72,106 cars, 
or nearly 84 per- 
cent. Both figures 
include the 1951 
Packard line, in- 
troduced last Sep- 
tember, and the previous model. 

“Few other engineering advances 
in Packard’s history scored the 
way Ultramatic has,” said Greiner. 
“The immediate and continuing en- 
thusiastic acceptance by the motor- 
ing public exceeded even our own 
early expectations when the drive 
was first announced.” 

The high proportion of Ultramatic 
shipments last year “may well have 
been even higher had it been at all 
possible throughout 1950 for pro- 
duction to keep pace with the de- 
mand,” Greiner said. 


He pointed out that the 1950 
|output ratio of Ultramatic-equipped 
|Packards represented a ‘“seven- 
jleague gain” over the year before. 
About 83 percent of shipments of 
|the “200” and corresponding previ- 
ious car last year included Ultra- 
matic. In the “300” and preceding 
comparable model, the Ultramatic 
ratio exceeded 96 percent of total 
1950 deliveries to the field. 





K. M. Greiner 


Jobber Show Of 
In Minneapolis 


MINNEAPOLIS. The Upper 
|Midwest Automotive Trade Show, 
| which had been scheduled for June 
7-10 here, has been _ indefinitely 
postponed because of the national 
emergency. 

This was revealed in a _ joint 
statement from Aime Pouliot, of the 
jobbers’ committee, and Ben For- 


|syth, of the manufacturers’ group. 











Coming Events 





Feb, I-2— National Council of Private 
Motor Truck Owners, Inc., annual meet 
ing, Hotel Statler, Washington, D. C. 

Feb. 4-6—National Truck Leasing System 
annual convention, Sheraton hotel, Chi- 


cago. j 
Feb. 5-8—National Automobile Accessory 


Mfrs. Assn., New York. 
* * * 
General 
Apr. 1-2—Canadian Automotive Whole- 


salers and Manufacturers Assn. conven 
tion, King Edward hotel, Toronte, Ont. 

Apr. 4-15—33rd International Motor Show, 
Turin, Italy. 

Apr. 17-20— National Packaging Exposi- 
tion, sponsored by American Manage 
ment Assn., Atlantic City. 

Apr. 30-May 2—U. S. Chamber of Com- 
merce 39th annual meeting, Washing 
ton, D. C. 

May 7-l!—The New York 
trial show, 7ist Regiment Armory 


Greater 


Indu 
New 


York, 
May 30- Sept. ?— World Transportation 
Fair, Santa Anita Park, Arcadia, Calif. 
+ * + 


Engineering 


Mar. 6-8—Society of Automotive Engineers 
passenger car, body and materials meet- 
ing, Hotel Book-Cadillac, Detroit. 

Apr. 2-5—American Society of Mechanical 
Engineers (spring meeting), Atlanta- 
Biltmore hotel, Atlanta. 

Apr. 16-18—American Society of Lubrica- 
tion Engineers (annual convention and 
lubrication show), Bellevue-Stratford ho- 
tel, Philadelphia. 





rate into products, assemble, fabri- 
cate or otherwise alter the forms 
and products of zine defined (in 
the order) by physical or chemical] 
means.” 

* * 

HE AMENDMENT also _ says 

that zinc means “slab zinc,’ 
thus making it clear that the prod- 
uct is controlled as soon as it leaves 
the furnace. 

At a meeting of the NPA and 
the nickel consumers industry 
advisory committee, conservation 
measures were discussed that 
would limit supplies of nickel by 
permitting its use only for func- 
tional purposes in highly essen- 
tial items where there is no prac- 
tical substitute. 

One of the principal uses of 
nickel is an alloying agent for 
| hardening steel and other metals 
|It is also used widely in plating 
|other metals as a trim or to pro- 
| Vide corrosion resistance. 

* * * 


NDER PRESENT NPA regula- 
| tions, the non-defense_ con- 
| sumption of nickel is permitted at 
|65 percent of the monthly average 
| during the first six months of 1950. 


Items added to the anti-hoard- 
ing list include: Industrial ethvl 
alcohol, chlorine, zinc dust and 
oxides, natural and_ synthetic 
rubber, cotton pulp, high tenacity 
rayon yarn, nylon staple and ny- 
lon filament yarn. 

| These materials are now subject 
| to both inventory control and anti- 
/hoar ding regulations, officials 
| Doint out. 

The Defense Production Act spe- 
cifies that hoarding may be either 
(1) in excess of the reasonable de- 
mands of business, personal or 
home consumption, or (2) for the 
nurpose of resale at prices in ex- 
cess of prevailing market prices, 
|materials whose supply would be 
| threatened by such accumulation. 


Dealers Put OK 
On New Buicks, 


Wiles Reports 


NEW YORK.—More than 58,000 
Buick dealers and their salesmen 
previewed the 1951 Buicks which 
went on display 
in showrooms last 
Saturday. 

With the com- 
pletion of a meet- 
ing in New York 
last week where 
1,200 dealers from 
Buick’s eastern 
region viewed the 
cars and heard 
Ivan L. Wiles, 
Buick general 
manager, deliver 
an address, Buick executives con- 
cluded their tour of the nation. 

“This has been the most success- 
ful introduction of a new model in 
Buick’'s history,” Wiles said. “The 
enthusiasm of the dealers for the 
new 1951 model Buicks has been 
unbounded.” 

Accompanying Wiles on the trip 
which started Jan. 6 in San Fran- 
cisco and included presentations in 
Houston, Kansas City and Detroit, 
were Albert H. Belfie, general sales 
| manager; Edward T. Ragsdale, gen- 
|eral manufacturing manager; Ver- 
| ner P. Mathews, chief engineer, and 
John H. Scudder, director of mer- 
chandising. 


First Muntz Car 
Built in Chicago 


EVANSTON, Ill.— Muntz Motor 
Co. produced its first Road Jet car 
last week at its recently-acquired 
plant here. 

The small plant employs 25 
workers, but Earl W. Muntz, presi- 
dent, said the force will be in- 
creased to 250 and output stepped 
up to five cars a week. 

Powered by a Cadillac engine, the 
Muntz sport car has an aluminum 
body among its other features. 


* 








I. L. Wiles 





Barksdale Robbed 


BOSSIER CITY, La. — Burglars 
stole approxir-ately $500 in cash 
from Barksdale Motors, Inc., 801 


Barksdale Blvd, 
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F YOU COULD ASK all those people who 

were killed because of blowout accidents 
why they didn’t buy safety tubes, they’d 
probably answer, ‘‘Nobody asked us!”’ 


Sure. A lot of people think about buy- 
ing safety tubes, but too many never get 
around to doing it! Now who is in a better 
position to ask people to buy safety tubes 
than you? Nobody! 


You see the customer at a time when 
he’s in the best mood to get the best pro- 
tection for his new car. A simple addition 
to the car payment plan gives your cus- 
tomer the protection of Goodyear’s Life- 
Guard Safety Tubes. 


No tire or tube is blowoutproof. But 
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‘NOBODY ASKED Us! 


LifeGuards are the best insurance against 
blowout accidents, because they make any 
blowout absolutely harmless! 


Call your Goodyear representative to- 
day. He’ll tell you how you can collect 
profits from the sale of Goodyear’s Life- 
Guard Safety Tubes without carrying stock 
or rendering service . . . and what hand- 
some profits they are! 


So why not start the Goodyear Life- 
Guard Safety Tube sales talk on the very 
next customer who walks into your sales- 
room or service station! 

According to Maim Street, published by 
The Travelers Insurance Companies, more 
than 5000 vehicles were involved in accidents 
caused by tire failure in 1949. 


DFY 


MORE PEOPLE RIDE ON GOODYEAR TIRES THAN ON ANY 





Show customers how GOODYEAR'S LIFEGUARD SAFETY TUBES 
make any blowout harmless! 





1. The LifeGuard Safety 
Tube has two air cham- 
bers. Only outer cham- 
ber gives way in case of 
blowout. 





~] 





2. Reserve air in strong, 
cord-fabric inner cham- 
ber supports car long 
enough for safe, gradual 
stop. 








OTHER KIND 


LifeGuard, T. M The Goodyear Tire & Rubber Company, Akron, Ohic 











Economy Run Test Car— 


This is the laboratory test car whose 
ments record various data during the Mobil- 


instru- 


gas Economy Run, sponsored by General 
Petroleum and American Automobile Assn. 
March 6-7 from Los Angeles to the Grand 
Canyon. The car is pictured in Death Valley 
where temperatures in the high 80s may be 
expected. 


Auto Land Handles Crosley 


Auto Land, Inc., 1349 Main St., 
Buffalo, has been appointed dealer 
for the Crosley line. 
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On Route from 
LOS ANGELES. 


and economy test for 1951 stock} 
automobiles, is scheduled to be held | 
March 6-7, it was announced last 
week by A. C. Pillsbury, regional | 
director of the American Automo- 
bile Assn.’s contest board. 


Sponsored by General Petro- 
leum Corp., a western affiliate of 
Socony-Vacuum Oil Co., the event 
is sanctioned by the AAA. 

An 840-mile course from Los An-} 
geles to the Grand Canyon has been 
| designed to subject the cars, in two 
days running, to weather condi- 
tions, altitude and terrain that} 
might be encountered by the aver- 
age motorist in a full year’s driv- 
| ing. 
The event was renewed last year| 
for the first time since prior to| 





World War II. It was originated in 
1936 by Gilmore Oil Co., and held 
|consecutively through 1941. 

According to officials, a change | 
|that will make the 1951 run even 
'more comprehensive than before is 


| Longer Mobi 





lgas Run 


This Year’s Economy Event Slated March 6-7 


L. 


A. to Canyon 


The 1951 Mobil-;the lengthening of the course by 
gas Economy Run, a performance | approximately 90 miles by adding 


two segments. 

The first will take the cars over 
Highway Six via Mint Canyon 
from Pasadena to Vincent, in- 
stead of over a shorter Angelus 
Crest route. The other change in 
the course is from Furnace Creek 
Inn down to Shoshone in Death 
Valley instead of by a shorter 
route. 





To insure that entries in the 1951, Set Plans for Mobilgas Economy Run— 


|} event are strictly stock model cars, 


A. C. Pillsbury (left), regional director of 


the contest board of the American Automobile 


they are being picked by the AAA's | Assn., and C. S. Beesemeyer, executive vice-president of General Petroleum, study the official 


contest board officials from ware- | 


houses, assembly lines, dealer show- 
rooms or anywhere else they 
choose, without advance warning, 
according to Pillsbury. 

Pillsbury claims the route of the 
1951 run will present a contrast of 
extremes. The competing cars will 
go through the lowest point in the 


U. S., Badwater, Calif., and pass 
near Mount Whitney, the highest 
point. 


Competing cars are supposed to 


| the oil firm and AAA 


| complete the 1951 run of 840 miles 

| within a maximum elapsed time of 

|}20 hours and 55 minutes. 

| AAA rules require that the cars 
reach Las Vegas within 13% 
hours, and that they complete the 
rest of the trip to Grand Canyon 
in seven hours and 25 minutes. 


Performances of cars will be de- 
termined by a “ton mile per gallon” 


makes Diesels 25% lighter 


Engine designers have blasted the idea that transportation diesels are 
heavyweights. Lightweight diesels already have proved themselves in 
the bus transportation field. Now the lightweight giant is moving into the 
truck-trailer field. It has been done by imagineering with aluminum! 


They’ve found that half the parts (by weight) of an average transpor- 
tation diesel engine can utilize aluminum to advantage. Every pound of 
aluminum saves a pound of engine weight. Aluminum can trim the weight 

of a 200 hp engine by 600 lbs.! Besides it offers bonuses in 
heat conductivity and ease of machining. 





Military needs now limit the amount of aluminum 
we can supply. But perhaps our technical men 


AMERICA, 


Pittsburgh 19, Penna. 


and development facilities can help 
you imagineer with aluminum for 
future design improvements. Call 
your nearby Alcoa sales office. Or 
write ALUMINUM CoMPANY OF 


1842A Gulf Bldg., 









Diesel Engine Builders have 
used Aluminum successfully 
for these parts 


Crankcase 

Main Bearing Caps 
Cylinder Block 
Cylinder Head 
Intake Manifold 
Flywheel Housing 

Jil Pan + Oil Pumps 
Timing Gears 

Timing Gear Cover 
Fuel Pump Body 
Supercharger Housing 
Supercharger Rotors 
Cylinder Head Cover 
Pistons + Push Rods 
Rocker Arms + Fan 


Miscellaneous Covers and Brackets 


course map for the 195! Mobilgas Economy Run to be staged March 6-7 under the auspices of 


| formula established by the AAA. 
Under this plan, the weight of the 
car and passengers is multiplied by 
the mileage and divided by the 
number of gallons of gasoline con- 
sumed. 


Entrants must use one of two 
| kinds of Mobilgas gas. In the 1950 
|run, it is said, 15 cars selected pre- 
| mium gasoline, while 16 used regu- 
lar. Average mileage was 22.07 per 


gallon. 


Since the 1951 stock model cars 
|will have no mileage on them 
|when selected for competition in 
| the run, sponsors will be allowed to 
give them up to 5,000 miles of 
break-in driving. 

This break-in driving must be 
over public highways and under 
such conditions as the average 
motorist might meet in breaking 
in a car. An AAA representative 
must be in attendance at all 

| times. 
| The event is open to any stock, 
|current model car of U. S. manu- 
facture and design with a front 
wheel tread of not less than 53 
inches. 

The entry must be a four-door, 
1951 metal top sedan (unless manu- 
facturer does not make a four-door 
model), not driven more than 5,000 
miles. 

Rules of the run require strict 
observance of all traffic laws and 


regulations in all states, cities, 
|towns and government _reserva- 
| tions. 

Competing cars will leave Los 


| Angeles at 3 a. m. on March 6, 
| going as far as Las Vegas that day. 
|They will be impounded in Las 
| Vegas overnight. 

As in 1950, first, second and third 
place winners will be determined 
in several different “price” classi- 
fications. Also, there will be first, 
second and third sweepstakes win- 
ners. 


| 


Promotes Geil 


' DETROIT.—D. A. Geil has been 
named Dodge truck sales super- 
visor, it was announced last week 
by E. C. Quinn, 
Dodge general 
sales manager. 
He succeeds W. S. 
Woolsey, recently 
named _ assistant 
director of truck 
sales. 

Geil will serve 
on the staff of L. 
F. VanNortwick, 
director of truck 
F ‘ sales, to coordi- 
D. A. Geil nate truck sales 
activities of the 21 Dodge regions. 

Geil joined Dodge in 1946 as dis- 
trict truck manager in the Kansas 
| City region. Early in 1950 he was 
appointed manager of the Kansas 
City region, the post he held at 
|the time of his promotion. 





St. Paul Assn. 
‘Elects Kline 


| ST. PAUL.—Jay Kline (Chevro- 
let), South St. Paul, has been named 
president of the Associated Auto- 
|mobile Dealers of St. Paul. 

| Other officers include Harold 
|Dokmo (Chevrolet), vice-president, 
jand Andy Darling (Oldsmobile), 
| secretary-treasurer. 

| Elected to the board of directors, 
|}in addition to the above, were Har- 
|old Queenan, Bud Johnson, Dill 
| Clements, George Buck and George 
Roberts. Harold Queenan is retir- 
ing president. 
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Outlay Gven === Reds Get Within 17 Miles of Seoul 


ure stripped of the reorganization 
proposal. The bill gives Mr Tru- 
man only the authority to revise 


Congress’ O 


ure Sent to Truman; New Years day seasion Monday. | 


Other Emer ie il Passed And sent to Mr Truman @ 
gency B Isr 


OO 10 0) excess profits tax 


Also Approved bill 


The tax measure expected to be . 

Wasbiagtos. D. €.-A 2) billion P d M d 
Goilar detense spending bill was signed promptis bs the preaudent. resi ent on ay 
passed by the senate Tuesday and '@)8 @ T7'* tax on corporations = Washington, D.C. 4 Presictent 
sent to President Truman | excess profits” Such profits are Truman will deliver his state of 

Tt raised to around 43 billion dol- defined as those which exceed 13% the Union message in person to @ 
Jars the total cash congress has of & corporation's average earnings Int session of the new congress 
row ided in this fiscal sear for the for its three hest years from 1946 at lpm EST) next Monday 
quickened Punidup of armed thronch 149 The message «hich customarils 
Strength. Still more billions are to fn addition the maximun. nor. starts off @ new sexsion of the na- 
enme in the new congress srasion maj tay rate on corporation prot. tonal lecisiature ois still untin- 
opening Wednesilas ite is enerensed from 45%) to 47, ished The preauient made consid- 

The house passed the defense pith the excess Pprotets tax and the erable progress in ite formulation 
8p nding Mill Monlas inerease Hf normal tas are effective during a four das cruime on the Po. 

The measure caries 17 billion july 1. 19500 for fiems that hecan tomac ending Inte Monday 
dollars tor the army. nav fore their fiseal sear then ‘The White Plouse alse announced 
and marines. $1 165.400) (am for the Businees will pas IN’) fas at that the annual budget mossage 
rapidly expanding atome PNeTES present) on the first $25.00 of setting out in detail the huge es 
Program and $1.%24.911.00 tor the jtherr earnings. and 17°. onall prof: penditures planned for @ stronger 
stock piling of copper. rubber. zine. 4g mer $25,000, until they enter defense will he delivered to con- 
nickel and other critical materials | ine exerss profits area ereas an Jan 15 

Earlier Tuesday the senate ap-| me pill also provides that the In heturen the two on date yet 
Proved and sent to the White Hous ‘federal emernment mas not take to be selected. Mr. Truman will! 
the compromise $3,190,000,000 ci) more than 62%- of any corporation's send up to the capitol hia economic 
detense bill, which, too, passed the earnings in taxes message 
house Manda). 7 


20 Billion Dollar i ete | as Sth Ar m 
































What It Provides 


emacs ee. Freezing Rain Glazes 


Pare America’s cities against atom- 


incon weussenmeres'= © Roads in South of State 


stock mie vital equipment. set up a 
communication network and train 


' 
© 1! defense personnel: Driving Is Slippe: in uns from Milwaukee to Janess ille. 
The nil defense administration 8 ry Reaver Dam, Freeport. Ill. and 


to be created by the bill will replace Milwaukee Area; Bus Dubuque. a ie ae 
the temporary agency established | : son service still was kept uf 
by Preudent Truman afew weeks Lines Cancel Some acter Coach lines Tue 
aco. It w headed by the former! morning. oe ‘ a 
Florida governor, Mallard Caltwcti| “Trips From City a 
Civil defense personnel will be meas — 
raised and adrmmistered by state Priwying rain glazed stress bas 
and local emernments, Rut the M andh 
federal cmernment will “cond. “Mere _- oo 
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metropolitan area is interested Reavy shew over Merinwess portion| Ordinance making it unlawful to 

in getting improved, more etfi- | Tuesday afternoon and eariy Tuesday! keep wild animals inside the city 
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- ~| SWEAR 10 
Inaugurated at SUPPORT THE 
| 


Capitol Rites LAWS OF THE 


STATE OF 
WISCONSINE 
Gov. Kohler Cautions 
That National Defense 
Needs Must Be First 
in Our Economy | 
adiewe, amen 'enelane 
ceremony Monday, Walter J. Koh- 
ler, pr, 46. “as ineugurated as 
Wisconsin's 32nd governor | 
Kohler s father was sworn in a» 
goerrnor at a similar ceremony 22 


Sears ago 
Chet Justice Oncar M_ Frits 


slate of state officers, including 
Kohler, Lt. Gow. George Mo Smith.! 
Secretary of State Breda Ro Zommer- 
man. te Treasurer Warren f! 
Smith and Atty. Gen. Vernon W! 
Thomson. 

Kohler, an industrialist and 





ter, are new to their state offers 
the others were reclected pe 
succeeds Ower He ~ 

aid po - ~ 





money init 


fr ance last June that win 
' dew has heen the same tame ace 
lat ahed Shant-' red fieg toe ball Tact ment ! 


asants mit of season in puke up @ stane and flung i ‘matched @ purse fram Mra Aman. 
da Seniticoven MIAN Rartiett ay 


Milwaukee counts thats worse through the glass delheratels 


Puree “astching Admitted 
The sauths alan admitted that Pladed same mines, but the Chinese 
shartls after midmeht Sunday they /rntantry exploded the others by 


y Pulls Back 11 Miles 


“= Wedge Driven 


Into UN Lines 
on West Flank 


Smashing of Koreans 
Near Choksong Jolts 
Aflied Front; Airplanes 

| Hit Enemy Hard 


Tyhse. Japan 1% Vanguarde of 
ax Chinese Communiat armies 
Tuesday carved out a menacing sa. 
lient in western Korea to within 


17 air miles of Seoul 
| Outnumbered United Nanons 
after retreating up to 11 
in sero weather, manned new 
defense lines and awaited the next 
onslaught. It was expected in a few 
fay« 
‘The deepest enemy penctration 
ex pinpointed by Gen., Macdr- 
wir's headquarters as #ix miles 
uth of Toneduchon. That forward 
sition is 17 miles north of the vir- 
Vv deserted capital, on a road 
fing north through Vijongbu. 
Reds were only five miles from 
@xbu. the key to Seoul 


, Rede Push to Kapyong 
‘pddition to this main thrust, 
‘orces had penetrated to nine 
northwest of Uijonghbu and 
wong The penctration northe 
f UVijongbu is within 20 miles 
t to Kapsong is 33 

heast of Seoul 

—perhaps 10—Chinese and 
forean army corps fup te 
men! were on the hattle 
*Arthur said there were six 
army corps and that pris- 
4 been taken from a sev- 
pee North Korean army 
> were listed by MacAr 
Gquarters at the front. 
*d pullback was so swift 
t was lost with the main 
There was little groun® 
ted in field reports 


of Communist dead 
‘ozen and rugged bet- 


heedquarters called 
8 amault en alilcut 
by the enemy with 








extremely heavy.” 
4al waves hurled 
id mines. expliod- 
revding waves 
borties 
wes formed hu- 
arbed wire en 


“ruahed 
man said the 
vks wae sorte 
Fre UN re 
wderly, for 


Ved attac 
regimen 
en Ist d- 
B miles 

by Red 
wen Im- 


wh the 
tack 
av. 
South 
‘ 
Press 
* ne 
ision 
orts 
was 
of the Reds utter 

ard for losses. The Chinese 
nainn Poured acroas the ice. then formed 


‘where he re- inte a column of fours and headed 
temporary blinding *traight into @ minefield about 60 


tear gas, His wallet had no ) ards deep. 


Rea Over Own Dead 
A Red artillery barrage had ex- 


walking wer the field As the first 
aave perished, other Chinese came 
runring oer their own dead 


COIME bie shant, ¢ mh : tof. taste a net s at No Mtn st and W. North ay (or 
"ut ng at preasants out of ast time I aid not doit) The | Thes bit harbed wire after cross 


ne the mincheld Rut they carned 
' |thick straw mats which were 
Tore to VOR THS peae 12.0! 7 lihrown over the wire, Same of 


awn next toa Milwaukee coun. tum I aid” 

ty depts sheriff's haus brother’) | The judge fined him another (180 beve grabhed the 
And thats the aad storys of Due F100. 

ane T Lappoid, 18 of 4579 N 41st ---—— 





Harves 1. Neelen s court TuesHay 


7 was aitting on hie Inning reem 
Sunday afternoon when he saw 
Lappeld roll down a car window 
stick mut @ 22 caliber rifle and 
shoot at some hen pheasants cath- 
ered in Stark sorchard 

Lippold miserd and fled Stark 
cet inte his own car and pursued 
the caught up after a two mile 
chan 

Judge Neclen fined Lippold $¥ 
ona charger of diacharging @ fire 
arm in Milwaukee county and con 
fiacated the ritle, 


Lighted Cjgaret Charge 
Brings Man Fine of $50 


Charged with violating the ers 
Pet lion. Major Sheridan. gets hug fire ordinance. Willard Reed, AZ ot 

Mn. Frank. [28-A ON. Tth at, wan fined SO 
from Mrs. Fre ‘Tuesday by Diatriet Judge Harvey 
Sheridan since he was an ill 4 |. Neelen” Police charged that 


werk old cub. He wanders around ‘Reed fell asleep with a lighted cg 





jaret in hie mouth on a devenpert meg asagults (open arrows) had driven to within 17 miles at Seoul 


the house and plays with children |) Sunday at hia home. A re- 
in the yard He got m trouble ‘suirant fire caused $800 damage tn 
when « neighbor charged the lion the two story huilding. where Reed. 
mauled his son, lives on the second fleer, 


Mre Senftieven told police that 
purse and 





the Chinese lay on the mats while 
the others crossed over on top of 
them 

Then they hit @ South Koreas 
regunent. Apparentiy it crumpled 
like tissue paper. The regiment's 
collapse was a bitter blow to one 
of South Koreas brilliant young 
generals, the let division cam- 
imander, and his amal!l group of 
American advisers. At Ist divimon 
headquarters, the general some 
times held hie head in his hands 
as the bad news came in. Same 
jtemes he Parked ordera into hie 
held telephon 

The lst division's other regi« 
Jment in the line also reeled from 
the Chinese attack but did not 
collaper, and the divisions hanar 
was at least partly redeemed by « 
third regiment held in reserve 

Tt was hurled into the onrushing 
Chinese Communist tide — not to 
}turn it back Put to delay it with 
road bDiocks and prevent @ com 
plete disaster 

One of the two battalions in the 
reserve regiment faltered and fell 
hack with the routed troops. But 
the other tought a grim delaying 





at one point (B'. dispatches indicated Tuesday. Another Red | action that the American eds isers 
push reportedly crushed e South Korean division near Chogesong jcalied “masterly.” Many of the 
(A), Northeast ef Seoul, Reds were reported at Kapyong (C). 


Tura to KOREA, page 3, onl. 3 
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FOR FACTORY 


Steel Still Termed 
Controlling Factor 


‘i probability is growing that steel rather than copper 
or aluminum will be the controlling factor in automobile 
production during the first six months of 1951. 


During the past few weeks 


the steel situation has become 


increasingly critical. GM, for example, shut down an assem- 
bly plant unexpectedly. Ford* 


has made a substantial reduc- 
tion in its schedules because 
of the steel pinch. 


During the past few weeks steel 
forging bars, both carbon and 
alloy, have become increasingly 
scarce so that these items are 
now in as short supply as flat 
rolled steel. 

Another development that has 
not been anticipated by most steel 
buyers is the growing shortage of 
steel ingots that are usually shipped 


from one steel mill to another for 





And Better 


processing. For the past six months, 

jingots have been in fair supply 
while the steel bottleneck has been 
slabbing space at the mill. 


+ * * 


DO Orders Hurt 
NDERLYING the ingot and car- 
bon bar shortage, of course, is | 
|the increasing volume of DO orders | 
| being placed at the mills, The trend | 
|in this direction is so strong that a! 


|substantial increase in DO limits 
seems certain by the second 
quarter. Each increase in DO 
}|quotas usually means, of course, ! 


Homes & Gardens, 


| the 


less steel for the motor car industry. 


It now seems possible, for ex- 
ample, that 20 percent of the 
structural steel may be taken 
by DO orders during the second 
quarter. This steel will be used 
for new plants, steel mill expan- 
sion and construction of other 
facilities and projects approved 
by NPA, 

Steel allocations that may seri- 
ously limit the amount of steel 
available to the automobile indus- 
try include 1.9 million tons for the 
petroleum industry, plates required 
to build 30 or more high speed 
cargo vessels and an_ estimated 
300,000 tons for freight car builders. 


A rumor was floating around the | 


SAE convention in Detroit last 
week that molybdenum steels are 
destined to practically disappear in 
a few months. This report seems 
premature, It is believed, however, 
that, in the event of allout mobili- 
zation, nickel, molybdenum and 
chromium steels will 
be replaced almost entirely by the 
boron-type steels developed during 
emergency period of World 
War IT, 


* + + 


SAE Study Underway 


f piemsev steels are under intensive | supply of alloys. 


study now by the SAE because 


America’s 3rd BIGGEST man-woman magazine, 


helps build your business in other BIG ways — 


BIG BRG just begins with its 34-million families! 


A big plus is that 9 out 
one automobile! 


of 10 of these families own at least 


4 
BIG BEG ¢ muttimiliions are mainly suburbanites, 


who live in the better sections, use their cars daily. Three 
out of five took vacation trips in 1949! 


‘ 
BIG BHG: multimillions spend money on their cars! 


One out of three Better Homes & Gardens families bought 


new tires in 1950. 


Here’s how it adds up: 


Any multimillion circulation includes some automotive 
prospects. But when 90% of that multimillion own cars— 
when their way of life demands daily use of automobiles— 
that’s certainly a prize package of prime prospects for you! 


Serving a SCREENED MARKET of 3%-Million Better Families 





So it’s easy to see what a BIG help it is when what you sell is 


advertised to Better Homes & Gardens’ 3%-million families. 


} 
| 
| 
} 
| 
| 


undoubtedly | 





Pasadena Dealer's Float— 

Uptown Chevrolet Co., Pasadena, Calif., was represented in the New Year's Day parade in 
that city. The float depicted a family, dressed in costumes of the 1900's, taking delivery of its 
first car. The sales manager waved good-bye as they drove from the showroom floor. The 
body of the car was decorated with red chrysanthemums with yellow and white mums covering 
the wheels. Ten-thousand ripe olives formed the design on the showroom floor which was 
covered with white chrysanthemums. One-hundred birds of paradise edged the entire float. 


jof the strong possibility that an |a change to boron-treated steels will 
allout jet engine program may re-/|not represent a compromise with 
|quire practically the entire available|the quality of steels for gears and 





axles. Substitutions will be made on 
It can be reported, however, that| the basis of hardenability, meaning 
that the same hardness and struc- 
|ture will be developed in the new 
steels, As a matter of fact, some 
| firms have used boron-treated steels 
|during the entire postwar period 
| with excellent success. 

It is generally believed in De- 
troit that difficulties in automotive 
brightwork are definitely ahead 
for the industry. Most of the 1951 
cars have more chromium plating 
than the previous models, whereas 
the amount of nickel available for 
plating is constantly decreasing. 
At the present time, nickel quotas 
are set at 65 percent of the first 
six months of 1950. But in some 
instances this has been reduced as 
low as 45 percent. 

Last week, Detroit heard that a 
maker of bumpers was being forced 
to ship bumpers without chrome 
plating to an auto plant. The re- 
port could not be confirmed to 
determine if this was a special case 
or a condition that may become 
fairly common in the months im- 
|mediately ahead. Most Detroit 
|sources believe substantial reduc- 
jtions in plating may come even 
before the end of the first quarter. 


|Defense Theme 
Of This Week’s 
'TTMA Parley 


EDGEWATER PARK, Miss. — 
The 10th annual convention of the 
Truck-Trailer Manufacturers Assn., 
which opens this morning (Jan. 15) 
here with an address of welcome 
by President L. C. Allman, vice- 
president of Fruehauf Trailer Co., 
is keyed to the defense effort status 
that these manufacturers and sup- 
pliers find themselves in at this 
time. 

Among the speakers on the pro- 
gram for today and tomorrow are 
George R. Davis, assistant director 
of the Transportation Equipment 
division of the National Production 
Authority; Allen Wagner, director 
of public relations, American Road 
Builders Assn.; Russell MacCleery, 
field director, National Highway 
Users Conference, and Maj. Francis 
Abrino, U.S. Army Ordnance Tank- 
Automotive Center. 

The trailer builders’ meeting will 
close Wednesday night with Leland 
James, president of the American 
Trucking Assn., speaking on “The 
Role of Motor Trucks and Trailers 
in Defense Mobilization.” 

A banquet will have Col. 
Major as feature speaker. 

JacK WEED. 


Jack 


Monarch Buick Distributes 


$179,300 Among Employes 


Employes of Monarch Buick Co., 
Indianapolis, received $122,000 un- 
der the company’s profit sharing 
plan and $57,300 in pension trust 
certificates for 1950. Approximately 
40 percent of the organization is 
eligible for the plans which are now 
in their fifth year. 

Employes have organized the 
Monarch “Pensioneers” and elected 
|Charles B. Vogt president. Other 
officers are: Oscar P. Kaiser, vice- 
president, and Bertha Robinette, 
secretary - treasurer. William R. 
| Krafft is president of the dealer- 
ship. 
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Hundreds of wide-awake dealers are cashing 


e 
l- 
it 
n 
r. 

in on the fact that the Hillman is the fastest 
selling British car in this country. It out-points any car 

in its price class, all the way from 
) body lines to economical operating records. 

> 


If you've never driven the Hillman, write us and we'll send 
our representative with one for you to drive. 
Then you'll see why it's 
selling and making money for its dealers. 
He'll also tell you about our profitable 
distributor and dealer franchise proposition. It's even quicker to wire. 


ROOTES MOTORS INC. 


505 Park Avenue, New York 22, N. Y. 
27-11 Bridge Plaza North, Long Island City 1, N. Y. 
403 North Foothill Road, Beverly Hills, Calif. 


1A ee ore oO 


al 


“ 


*The Profit Package for Rootes Dealers: 


Hillman Minx 4 door Sedan $1495—Convertible $1745—Estate Car $1797— 
Humber Hawk $1997—Snipe $2997—Humber Pullman Limousine $4497— 
Sunbeam-Talbot 4 door Sedan $2395—Convertible $2645— 
Commer ' ton Pane! Delivery $1397— 

Rover 4 door Sedan $2497—Land Rover Utility Vehicle $1897 


— = a Se 


i i 


*All prices F.O.B. your nearest Port of Entry 
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Lawsuits Affecting Dealers. . . 
Court Decisions 


By Leo T. Parker 

Attorney at Law 
ECENTLY a reader wrote an| For illustration, in Elizabeth Lin- 
interesting letter, as follows:|coln-Mercury, Inc., v. Jones, 231 
“It is well known that at various|S. W. (2d) 42, the testimony showed 
times automobile dealers are con-|facts, as follows: Elizabeth Lin- 
fronted with more orders than they | coln-Mercury sold one Jones a Lin- 


can fill within reasonable times, In| C0!n_ at the invoice price of $3,- 


: : |759.72, and both parties signed a 
many instances purchasers who iIn-| contract which ceariiet: ag oh 


tend to immediately resell cars at | would not sell or transfer the title, 
substantial profits put their names|of the automobile during a period | 


the purchase price, less 10 per- 
cent. 
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Frank Hayden in Corpus Christi, Tex.— 

Three buildings, covering 35,000 square feet of floor space, were recently opened in Corpus 
Christi, Tex., by Frank Hayden Motors (Dodge-Plymouth). The main building, above, is faced 
with glazed tile, states F. A. Hayden, president. 





on lists with several dealers. My 
question is: What kind of a con- 
tract is valid and which will pro- 
tect responsible automobile dealers 
from this common practice of un- 
scrupulous purchasers?” 
According to a recent higher 
court a contract is valid which 
requires a purchaser to pay the 
sutomobile dealer 25 percent of 
the selling price of the automo- 
bile if he resells the car within 
one year without first offering to 
resell the car to the dealer at 


|of 12 months from date the dealer 
| delivered the car to Jones without 
first offering to sell the car to the 
dealer at the price at which it was 
sold less a handling charge of 10 
percent, 

Anvther clause in the contract | 
provided that “if either party shall | 
violate any of the terms of this 
contract he shall pay the other 
party 25 percent of the invoice price 
of the automobile as_ liquidated 
damages.” 


Later the Elizabeth Lincoln- 
Mercury sued Jones for $939.93 








EATON 
AXLES 


Haul More Every Day 


More trips with full load whether roads 
are good or bad—that’s the contribution 
of Eaton 2-Speed Axles to greater truck 
operating profits. 
double the conventional number of axle 


gear ratios. As a 


power of today’s engines is utilized to 
best advantage—speed for good roads 


Eaton 2-Speeds have 


result, the tremendous 


. pulling capacity under full load for 
tough spots. Regardless of driving condi- 


Axle Division 


(25 percent of the invoice price) 
and proved that Jones had sold 
the automobile a few days after 
this purchase contract was signed. 

Although the lower court refused 
to hold in favor of the dealer, the | 





higher court reversed the decision, | 
saying: | 

“The contract clearly provides | 
that in case of a violation of the} 
terms or conditions by the purchas- 


er or dealer either may recover|“If an automobile dealer, bank or|character and 


tain in character or amount, or be 
difficult of reasonable ascertain- 
ment, a provision for liquidated 
damages will be enforced, provided 
the amount agreed upon is not 
greatly disproportionate to the in- 


| jury which might result.” 


* * * 


Mortgage Lien Is Forfeited 
——— discussion has 
4 arisen over the legal question: 


|valid and collectable although the 
automobile is confiscated by fed- 
eral, state, county or city author- 
lities?” The answer is no if the 
|holder of the mortgage fails to 
prove that before making the loan 
it thoroughly investigated the moral 
responsibility and reputation of the 
purchaser. 

For example, in People v. One 
| 1938 Ford Sedan, 219 Pac. (2d) 
839, it was shown that one Willis 
purchased an automobile and fi- 
nanced it through a bank. Soon 
afterward the automobile was 
seized by the division of narcotic 
enforcement while it was being 
used for the transportation of 
marijuana, 

In subsequent litigation the high- 
er court held the bank’s mortgage 
lien void because before it loaned 
the money to Willis to finance the 
car it failed to investigate the past 





reputation of Willis. The court 
said: 

“The bank failed to allege or 
prove at the trial facts which 


would have protected its lien, name- 
|ly, that its mortgage interest was 
acquired after a reasonable inves- 
|tigation of the moral responsibility, 
reputation of the 


the amount agreed upon as liqui-| finance company finances an auto-| purchaser.” 


dated damages. This court has held|mobile and takes a mortgage to| ° 


* + 


ad . ‘ : s | e 
that where damages may be uncer- | secure its loan, is the mortgage | Dealer Denied Recovery 


EATON MANUFACTURING COMPANY 


a 


> 


CLEVELAND, OHIO 


tions, faster trips are the rule—without 
sacrificing payload. This ability to haul 
ele Mil Me Tlie ba thee eal hg 
for themselves over and over. 

Tob t aM Me lalla lilt Me Mill - (Me Yet t 9] -) 1 
by its exclusive planetary gearing, posi- 
tive lubrication and other features which 
your truck dealer will be glad to explain. 


ON) 
ALS PRODUCTS: SODIUM COOLED, POPPET, AND FREE VALVES « TAPPETS « HYDRAUUC VALVE LIFTERS © VALVE SEAT INSERTS «© JET ENGINE 


PAKIS « 


ROTOR PUMPS, e 


MOTOR TRUCK AXLES e« 


PERMANENT MOLD GRAY IRON CASTINGS 


¢ ‘HEATER-DEFROSTER UNITS «¢ 


SNAP RINGS 


SPRINGTITES « SPRING WASHERS » COLD DRAWN STEEL « STAMPINGS « LEAF AND COIL SPRINGS » DYNAMATIC DRIVES, BRAKES, DYNAMOMETERS 





‘In Fraud Auto Sales 


HARTFORD, Conn.—An opinion 
handed down by the Connecticut 
supreme court of errors has held 
that Terry Square Motors, Inc., of 
Hartford, cannot recover three 
‘automobiles sold by an agent 
through fraud. 

The court’s unanimous opinion, 
written by Justice Raymond E. 
Baldwin, said that the agent, Sam- 
|uel Budkofsky, of Hartford, pock- 
eted the money for the sales and 
disappeared. Joseph Sponzo, owner 
of Terry Square Motors, then insti- 
|tuted a court action to recover the 
| cars. The lower court found for the 
purchasers. 

In upholding the lower court, the 
|supreme court found that Budkof- 
|sky had been president and man- 
ager of the Delmar Motors, Inc., 
|until its license to sell had been 
|revoked by the motor vehicle com- 
| mission, 

Budkofsky then became secre- 
| tary and a stockholder in the Terry 
|Square Motors until the commis- 
sioner of motor vehicles informed 
Sponzo that his license to do busi- 
ness would be suspended unless 
Budkofsky ceased to be an officer 


}and stockholder. 
| * * + 


Kansas Dealers Hesitate 
To Buy Soldiers’ Cars 

| TOPEKA, Kans.—A war clause in 
|the Kansas auto title law has cast 
a cloud over many car titles, ac- 
|cording to Harold R. Fatzer, attor- 
|ney general. 

| The war clause provides that a 
serviceman’s wife, or members of 
his immediate family, can sign the 
| transfer of title, if the nation is in 
a state of war and the owner is 
absent. 

The question came up, the attor- 
| ney general reported, when officials 
|}in Geary county in which Fort 
|Riley is located, became concerned 
;over the plight of servicemen and 
|their families. 
| Because of the war clause and 
the fact that the country is not 
officially at war, the attorney gen- 
|eral reported that several families 
|of military personnel were stranded 
because they could not transfer title 
to autos they wished to sell. 





‘New Upholstery 
| w 
\Fiber Revealed 

NEW YORK. — A new synthetic 
fiber, Dynel, has been introduced 
|by the Carbide and Carbon Chemi- 
cals division of Union Carbide and 
Carbon Corp. Among the scores of 
consumer products that it is adapt- 
able to are auto window channels 
and auto upholstery, the company 
| Says. 

Characteristics claimed for it are 
sensitivity to heat, resilience, 
warmth, dimensional stability, 
rapid drying, good strength, resist- 
ance to combustion, mildew-proof- 


ness, mothproofness and chemical 
resistance. 


Kidd Grows Larger 


An extension 40 feet by 80 feet 
is being erected by Kidd Chevrolet 
Co. in Adel, Ga. The extra space is 
being designed for a shop. 
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Eprror’s Note: Here is another 
n a series of articles written 
especially for AuToMoTive News by 
Ned Jordan, famed in the auto 
industry for the car he built 


(1916-19381) and the words he 


wrote about it. | 


C’OME day, when some decrepit | 
old historian, maybe Jordan, is| 
digging sentimentally through the | 
records of the automobile industry, | 
searching attic trunks, untying 
ribboned packs of old letters, pry-| 
ing into private correspondence, he | 
may discover what great influence | 
women had in the progress of the 
greatest business in the world. 
There will be no necessity for 

mentioning names to those who 
read the front page of Automo- 
tive News every week. Behind 
every big success in the industry 
. . . behind every man who ever | 
really amounted to anything in 
any business ... there is sure 
to be the quiet, unpublicized in- 
fluence of some woman, whose 
first name, perhaps, you never 
even heard ... perhaps never 
will. 

Going down Fifth Ave. the other 
day was a woman with her hus- 
band, the same man she married 
over 50 years ago, when he was a 
draftsman in a little shop over in 
Harrison, N. J. No one asked her 
for her autograph. I’m sure I never 
saw a line of publicity about her. 

Yet, one has the feeling that she 
has been a bulwark of strength to 
that man. Since the day he left 
Massachusetts Institute of Tech- 
nology in 1895 and started hunting 
for a job, she has believed in him. 
Their partnership has been a funda- 
mental factor in his progress. 

6 7 + 


Listened to Her 


Y CONTRAST, another frreat 

woman had a far more difficult 
job. A farmer boy, up the road, 
with whom she was in love. was 
dreaming of building an automo- 
bile. ... He DID... many millions 
of them. 

For more than 50 years that man | 
rarely ever listened to anvone who} 
was talking but HER. She must 
have possessed tremendous patience | 
in those days . . . poise, balance, | 
faith and love. When that brilliant, 
unpredictable, farmer boy died. an- 
other great woman, the wife of his 
son, stood up in meeting and spoke | 
her piece. From that day on the} 
great industry, headed by a husky| 
grandson of the founder, has been | 
prospering in a highly-competitive 
field. 

Out in Ellis, Kans., the old-timers 
tell of a girl who fell in love with 
a boy who was “wiping” engines 
in a roundhouse. 

On nearly every other page of 
that boy’s biography is a tribute to 
that girl. She stood beside him | 
when he took that old Locomobile | 
apart, item by item, out in the barn | 
behind the house in Oelwein, Ia. 

The incident reminded me of the 
picture of Araminta Martin, stand- 
ing in that dark, cold garage in| 
Anaheim, Calif., holding high that | 
sputtering kerosene lamp while her | 
boy Glenn built his first airplane. | 

Many years of experience and 

observation have convinced me 

that the two most important | 
things in a man’s life are finding | 
the right woman and picking the 
right boss. A weak woman can | 
ruin a strong man... a strong | 
woman can make a man strong 
if he has any of that thing I call 
“Gazoompah.” 

The intelligent woman knows 
hat the average man is like a 
child, but he must be treated as 
if he were a man. Perhaps in the 
course of time he will begin to act 
ike one. 

A great woman has far more 
courage and endurance than the 
iwverage man, can survive greater 
nardship without a whimper, unless 
ihe feels that it strengthens a 





man’s ego to hear her whimper. 
Of course everyone knows she} 
is pretty sure to outlive the aver-| 
age man, not because he has| 
worked himself to death . . . prob-| 
ably because he has thought too} 
much about HIMSELF. 
* | 


* * 


Many Others 
I COULD go on for hours reciting 
the intimate personal history of | 
many a man... many a business, | 
beginning with Julius Caesar, Mark | 
Antony and Cleopatra ... might 
}even introduce that great South 
|Sea Island story by W. Somerset 
| Maugham, called “Rain,” in which 
|an abandoned woman beguiled a 





Leland, who built the Cadillac 
after he was 60, and Ambrose 
Swasey, builder of astronomical 
instruments, doing an old-fash- 
ioned square dance with Jane 
Tracy, their oldtime school girl 
friend, aged 75, while Charles 
Francis Brush, inventor of the 
arc light, fiddled “Turkey in the 
Straw” and beat out the rhythm 
with his toe ... Widowers on the 
loose at 75. 


The scarcity of truly great men 
today is startling ... the emerg- 
ence of truly great women is 
marked in nearly every field... 
in business, science and other pro- 
fessions. The fact is they have to 


| 


ae 


| Hartz Instructs Deaf Students— 


Ralph Hoag, second from right, guidance director and driving instructor at the Centra! 





|man of the cloth. I could draw the| be stronger and abler than men or| school for the Deaf, Rome, N. Y., interprets a talk on traffic safety given by Harry Hartz, 


picture of a great industrialist .. . 
man of millions .. . 
at the pipe organ in his great man- 
sion, gazing wistfully at the por- 
trait of his wife, a beautiful girl, 
who, 20 years before, had inspired 
him to do great things. 

I can see the great Henry M. 





Gentle 























GAR WOOD 2 


woos 


PRODUCTS—HOISTS e 


GAR WOOD 
WAYNE DIVISION, WAYNE, MICH., U.S.A. 


DUMP BODIES e 


they couldn’t get by. That’s what 


struggle ... who has the brains 
and who hasn't. 

Why don’t they build monuments 
and present bronze plaques to truly 
great women? Really smart women 
know that it is only through pub- 


as a Lamb 


chandise. 


INDUSTRIES, 





WINCHES e 


| extreme right, to a group of deaf students. The special class was held in the showrooms of 


sitting alone | makes them strong... the oldtime|c a. Henry Motors (Studebaker), Rome, N. Y. Hartz, former AAA racing champion, is 


making a 12,000-mile tour in the interests of traffic safety and will make scores of appearances 
| before educational and civic groups. 





Adam and say sweetly, “Take a 








licity that they lose power. True 





to their truly great ancestress ...j|bite, dear ... you might learn 
'Eve ... they hand the apples to | something.” 


ELEVATING 
END-GATE 





Elevate your sales volume with the Gar Wood Elevating End-Gate. Truck 
buyers are asking for it. Gentle as a lamb ... it prevents damage to mer- 


Strong as an ox... it cuts delivery costs by making many more 


deliveries per truck per day. 

Operation is simple, positive, fool-proof. Roll the load on at ground level 
(or any other level below truck floor) . . . touch the lever and up it goes 
easy as a puff of smoke. Load need not be centered. No stoop, no jar, no 
groans. End-gate stops wherever it is when lever is released ... or stops 
automatically at truck floor level. Unloading is just as simple. 

Easy to install... anybody can demonstrate. Put it on any truck or trailer 
one ton up. Ask for Bulletin L-101. Use the convenient coupon. 


GAR WOOD INDUSTRIES, INC. 
Wayne Division, Wayne, Mich. 


Please send Bulletin L-101 and other information on how the 
Gar Wood Elevating End-Gate will increase truck sales volume. 


INC. Name : 
Title 
CRANES ia 
City_ a aaa litieesieataeamal ascii aa aaa 
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New Special Sparks 
Buick ’51 Offerings 


SPANKING new Buick Special, | rear fender where it blends into the |Buicks are new in design with the 


markedly different from _its| 
predecessor, headlines the 1951} 
offerings of the division. Buick 


dealers put the new cars on dis- 
play Saturday. 

The new Buick line again con- 
tains three chassis series with four 
wheelbase lengths and four horse- 
power ratings. Both the Super and 
Roadmaster series are improved for 
1951, 

Prices of the Buick cars are 
unchanged. A_ projected price 
boost was cancelled when the 
government froze prices of new 
cars at Dec. 1 levels on similar or 
counterpart models. 

“Important advances in styling 
features, coupled with major chassis 
and body improvements, combine 
to make the 1951 Buick the greatest 
value in our history,” General Man- 

ager Ivan L. Wiles stated. 
* + o 


HE Series 40 Special line has a 
new chassis, new body and 
Buick’s new F-263 engine. It has 
improved performance characteris- 
tics, due to the use of a larger 
engine both with Dynaflow and 
Synchro-Mesh transmission. 
Stressed by Buick is the 
duction of a Riviera body in the 
Special series, thus providing a 
Riviera in all series for the first 
time. In addition, a convertible body 
is offered in the Special series, the 
first time since the war that a con- 
vertible has been provided in this} 
lower-priced model. 

Entirely new for 1951 is the 
front-end construction and styl- 
ing of all Buick series. A massive 
single unit bumper and grille has 
been designed to absorb impact 
without damage and styled to 
provide a sturdier impression. 

Extra protection to the front end 
of the car is offered by a new wrap- 
around stamped steel bumper bar, 
reinforced by two bumper “bombs” 
and two extra grille guards. 

The 25 grille bars are mounted 
on a frame which with the “bombs” 
are bolted to the bumper bar. The 
grille bars themselves are of 
stamped steel and not die cast. Con- 
sequently, they are tough — not 
brittle. 

The entire structure offers no 
projection which could “lock horns” 
with the car ahead. The fact that 
the grille bar frame is attached to| 
the bumper permits it to flex with 
the. bumper, again reducing the 


intro- 


\ 








Seamless Rear Fender— 

Buick's new Special Series 40 for 195! fea- 
tures elimination of any seam requiring a seal- 
ing welt at the rear fender. This is accom- | 
plished by a new rear fender stamped in one 
piece with the rear quarter body panel. As a 
result, the rear end flows smoothly back with 
an unbroken surface, whereas usual construc- 
tion requires a joining line where the fender 
and body stampings come together. A larger 
and more convenient opening for the gas filler | 
is also provided. | 


—— a 7 | 


chances of damage, while at the 
same time providing maximum 
serviceability. 

* * * 

PPEARANCE of the 1951 Buicks 
“4% is enhanced by the sweepspear | 
molding. This molding is in two 
types of design. A constant-section 
type is employed on the Deluxe 
version of the Series 40, and a} 
tapered sweepspear molding is used 
on all models of the 50 and 70 
series. 

The constant-section sweepspear | 
molding starts from a point just 
above the front wheel housing, and 
extends along the side of the fender 
to the front door where it gradu- 
ally starts curving downward. When 
it reaches a point near the center 
body pillar, it sweeps down rather 
sharply to the gravel shield on the | 


upper portion of the shieid. 
The tapered sweepspear mold- 
ing used on the Series 50 and 70 


Brake Advance— 


As a direct result of experience with heavy 
vehicles during the last World War, the new 
Buick Roadmasters will incorporate changes in 
brake lining equipment. With this system, 
the brake lining, instead of being continuous, 
is in segments pre-determined by extensive 
research for proper lengths and spaces. As a 
result of the air spaces between the segments, 
better cooling is claimed, resulting in lower 
brake lining temperature. 














starts as a narrow triangular sec- 

| tion above the front wheel hous- 

| ing. As it passes under the front 
fender ornaments, it begins to 
flatten out and widen on the 
lower side. 

| On the Series 40 standard model, 

|a gravel shield and 

|molding are provided. 
Hubcaps and wheel covers of new 


word Buick 
face. The wheel covers are standard 


equipment on the Roadmaster and | 


| optional on the Super. 

As a finishing touch to the sweep- 
spear molding on the Roadmaster 
model, there is a _ rocker panel 
molding consisting of a wide tri- 
angular section which, starting just 
behind the front wheel, covers the 
entire rocker panel and blends into 
the gravel shield. It provides pro- 
tection from gravel thrown up by 


the front wheels. 
* * * 

A MOTHER appearance’ change 
which also contributes to the 
| protection of the car is to be found 
lin the mew rear bumper. The 
streamlined, one-piece bumper face 
plate wraps around the ends of the 

rear fenders. 
Attached to the face plate are two 





massive bumper guards designed 


time. . 


key touch... 


rear fender 


in script across the 


Cash Register 


LARGE FIGURES at the top of the register 
SHOW exact amount recorded, protecting 
customer, merchant, and salesperson 
Mechanically totals sales of more than one 
item, eliminating mistakes in addition, saving 
. 23 special keys to identify clerks, 
departments, and kinds of transactions. . . 
Autographic, illuminated detail tape with 
large “‘quick-check”’ type... Electric... Easy 
Large cash drawer. . 
other advantages. 


Mechanical Addition... 





l 
| 


| 
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Buick Retains Riviera Sedan— 

Extra attractions in the medium-priced field are provided for 195! by the Buick Super 
Riviera sedan, pictured above. On a wheelbase of 125!/,-inches—four inches longer than other 
Super models—this sedan features new interior appointments and trim, and a restyled exterior. 


with the bumper on any following 
car, A sturdy upper rail carries the 


bumper guards. 

On Series 50 and 70, the 
bumper guards also incorporate the 
bumper “bombs” which not only 
|give a distinctive styling touch, but 
jalso house the built-in back-up 
lights which are standard equip- 








. Many 


| license lamp and license holder and | 
extends between the tops of the two} 


rear 


|equipment on Supers. 


| On the Series 40 car, all models 
have a new type of rear fender 
that is stamped in one piece with 
the rear quarter panel, This one- 
piece unit forms a clean sweeping 
line which eliminates any sealing 


welt, 


Models available for 1951 include 
types on the 


eight body 


Series 40 chassis of 


Adding Machine Feature 


Special 
121'2-inch- 


(Continued on Page 15, Col, 1) 





with provisions to prevent locking |ment on Roadmasters and optional 













Electric operation, fast, easy . . . Can 
be used at any time for adding without 


disturbing locked-in 


cash 


register 


total ... Amounts and totals show on 
both the tape and top of the machine 
as they are entered . . . Large size| 


““quick-check” type . . . Easy key gy 
. Standard keyboard with ; 
. . Saves valuable 


touch 
automatic ciphers . 


time and prevents costly mistakes in 


daily retail figure-work. 


Builds Customer Confidence 


Phone your nearest National office today, or write— TRE NATION AL CA Ss A R 
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| ivieras Offered in All Series .. . 


Special Paces ’51 Buick Line 


(Continued from Page 14) |engine and Series 70 in four types |tourback sedan in standard and de-| 
eelbase with a  263-cubic-inch| with a 320-cubic-inch engine. luxe trim, Riviera, three-passenger | 
engine. Series 50 is available in six} The bodies supplied on the Spe-|tourback coupe, convertible, tour- 
ly types with a 263-cubic-inch |cial Series 40 chassis are four-door! pack club coupe, standard sedanet | 
and deluxe tourback sedanet. 
| Super Series 50 has a convertible, | 
|sedanet, Riviera, four-door sedan | 
and four-door éstate wagon all on 
}12115-inch-wheelbase, and a four- 
door Riviera sedan on a 125'%-inch 
wheelbase. 

Roadmaster Series 70 line has a 
four-door Riviera sedan on a 130%- 
§ inch wheelbase, and a convertible, 
wee | Riviera and four-door estate wagon 
i on a 126';-inch wheelbase. 









ria SHUT 
ih) Ma Ws 


* * * 
- o CTUALLY, the new Buick Spe- 
cial is about “%-inch longer} 


overall than last year’s Special. It} 
is slightly narrower at the widest 
point across the front bumper. 

A completely new chassis frame | 
Roadmaster Riviera Bows— {has been designed to meet the spe- 

New rocker panel and saddle moldings have been introduced on this model to enhance | cial requirements of this car, giving | 
the sweepspear molding which also was first introduced on this car. Several new trim com-|it rigidity without excess weight. | 
binations are offered on this Riviera, three in broadcloth and several in two-tone top-grain’ The chassis follows the general X- | 
leather. All Roadmasters are powered with Dynaflow drive and have 152 horsepower. |}member Buick frame 


& Fey 








Super Convertible for 1951— 

The car is pointed up by the sweepspear 
models for the coming year. The bomb-and- 
speed vanes have been added to Buick's fen 


molding which has been added to ali Buick 
ring hood ornament has been elaborated and 
der ornaments. An interior improvement is the 


new white-glow instrument panel, which makes dials and gages easier to read both night 


and day 


Weight has been saved by the use 
of tubular rear axle rods in place 
of the channel type employed on 
the larger model. 

Improvements have been made 
in the spring rates and in shock 
absorber vaiving characteristics 
to step up the comfort of the 
Special cars. The rear springs are 


design.| somewhat softer and the shock 





HH REGISTER COMPANY, DAYTON 9, OHIO 


: © eee lt Secon oe 


Never before so much at such a low price 


Never before have retailers been offered such a combination of money- 
Saving protection, money-making control, and time-saving convenience 
at such a low price. As modern as tomorrow! New beauty! New value! 
The Class 21 represents 66 years of unmatched experience and knowl- 
edve of retailers’ needs. See — TODAY — this NEW National designed to 
hel you reduce expenses, increase your profits, and save valuable time! 


CASH REGISTERS e ADDING MACHINES 


absorbers are of improved cali- 
bration. 

Powering the new Special Series 
40 will be the F-263 engine intro- 
duced last year on the Super series. 
With a compression ratio of 7.2 to 
1, this engine develops 128 horse- 
power. In this form it is used with 
Dynaflow transmission which is op- 
tional equipment in the new Special 
Series 40. This compares with the 
previous 122-horsepower engine 
used with Dynafliow in last year’s 
Special. 

With Synchro-Mesh transmission, 
the compression ratio is 6.6 to 1, the 
same as in last year's Series 40 en- 
gine, but with 263-cubic-inch dis- 
placement as compared to 248-cu- 
bic-inch. The horsepower output is 
120 for 1951 whereas in 1950 it was 
115, 

+ + + 
IKE all Buick powerplants, F-263 
4 is a Fireball valve - in - head 


straight e‘ght design. This engine is 
continued in the 1951 Super Series 





New Heat Control— 

On all Buick 195. models when heater and 
defroster are specified, a new control and 
indicator unit is provided. On the temperature 
control, the major calibrations are labeled 
“off,” “low,” “normal” and "high.'' However, 
it is possible to set the control lever at vari- 
ous positions between these major calibrations 
to meet the individual desire of the operator. 


50 and in this model also has a 
compression ratio of 7.2 to 1 when 
used with Dynaflow transmission. 

The horsepower with conven- 
tional transmission is 124 with a 
ratio of 6.9 to 1 on the Super model. 
On the Roadmaster Series 70 the 
320-cubic-inch engine is continued 
with a compression ratio of 7.2 to 
1 developing 152 maximum brake 
horsepower at 3600 rpm, Dynaflow 
is standard on Roadmasters. 


Contributing to the high power- 
to-weight ratio in the Special 
Series 40 is the fact that although 
the new engine has a higher out- 
put than the power plant used 
in 1950, it weighs no more, The 
new engine is even more compact 
than the preceding engine due to 
a reduction in height, shorter 
connecting rods and shorter pis- 
tons, 

| Smoother operation has been as- 
sured throughout the Buick line by 
use of hydraulic valve lifters. This 
installation keeps the valves seated 
correctly. It is used in all Series 50 
and 70 models and on all Dynaflow- 
equipped Series 40 models. 

For 1951, more smoothness is 
claimed in Dynaflow’'s functioning 
as a result of refinements which 
give you a softer engagement of the 
low and reverse bands. 

On 1951 Roadmaster models, a 
new type of brake lining arrange- 
ment is employed for all four 
wheels. F 

The new lining has been divided 
into segments and cemented to the 
brake shoes. Function of the seg- 
ments and intervals is to produce 
| lower brake lining temperatures by 
providing additional cooling areas 
within the conventional lining 
length. This reduction in tempera 
ture promotes longer brake life as 
well as improved high speed stop- 
| ping. 
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|Florida, 2; Michigan, 1; Texas, 1; | 


AUTOMOTIVE WASHINGTON Virginia, 1, and Washington, 1. 


* + * > 
| | Nine to Lose ey h 
Tru ' lan res anges NJINE will lose members: Arkan-| | em - _2 
+‘ sas, 1; Illinois, 1; Kentucky, 1; ? 
° ° | Mississippi, 1; Missouri, 2; New 
In I louse Districts | York, 2; Oklahoma, 2; Pennsyl- 
vania, 3, and Tennessee, 1. 
, aWhi The President said it was desir- 
By vo able that districts be composed of 
a . | continguous and compact terri- 
EVISION of the laws pertaining to creation of congres-| tory and contain as nearly as 
R sional districts within the states, to the end of providing | practicable the same number of 
more equitable representation of the people, has been asked | individuals. As a means of mov- 
of Congress by President Truman. ing toward that ideal, he —_ 
The President called attention to wide discrepancies | elanbane Psa a ceanihen 
between the populations of * ; | deviations to populations between 
various congressional dis- to reflect popula- districts. “We did it deliberately so that 


tricts and said such discrep-| . — 5 “It would be possible, for exam-| someday we could look back on 
ancies tended “to ee cheanen reflected | ple.” he commented, “for the stat- these humble beginnings with 
ee ee on wae oe ik . by the 1950 cen-|ute to specify that no district in| J8tifiable pride” 
ae wena seta” , sus will require a|any state should deviate upward or extreme differences which now 
"Sb tanaanndel in the whole change in the| downward from the average popu- | exist “can and should be corrected.” 
structure of the Constitution,” the number of repre-|jation of all congressional districts . 6 « 

Chief Executive said, “that all citi- sentatives for 16 within that state by more than a|__ os 
zens have equal representation, so y states. specified percentage. | Coalition Rules 


nd ee tn ce ae im 4 a a a | The President said some varia- | | WHILE the Congress was organ- 
epresentative : 


lows: Maryland,|tion in the population of districts | ized by Democrats, it became 
le is not carried out unless con- : . wn 
gressional districts are drawn up William Ullman = 4- California, 7;| was inevitable,” but suggested that | apparent in the first few days of 


Washington Correspondent 





NOW Direct To You 


...the most complete 
line of service tools 


in the field 


a Seabee oe x RGAE a 
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at pn ne OE ONS 


TWO GREAT TOOL MAKERS 
Ve Lyn gel and Coumuell 


JOIN HANDS 


to give you faster, better service 


@ Wherever you are located... California or Florida, Texas or 
Maine, in a large shop or small, you can easily and quickly obtain 
genuine Manzel Automotive Service Tools and Shop Equipment. 
Manzel products are now being distributed nationally by the 
Cornwell Quality Tool Company. 35 Cornwell Warehousing 
Centers and 250 Direct Representatives covering every state in 
the union are able to meet your exact needs with utmost speed 
from the most complete line of service tools in the field. 
In the extensive Manzel line there are specially designed tools Ti 
and equipment for servicing automatic transmissions; engines; 
bodies; rear ends, spring suspensions...in fact every automobile 
and truck part. 
Ask your Cornwell representative about Manzel Tools and 315 BABCOCK ST., BUFFALO, N. Y. 
Equipment on his very next visit. 


A complete line of service equipment for automotive dealers. 


| 

|the current session that it can be 
|ruled on many issues, particularly 
|in the domestic field, by a coalition 
of anti-Truman southern Demo- 
crats and Republicans. 

Broad differences of opinion al- 
ready have been disclosed on vital 
international issues, and no hard 
and fast lines are likely to be drawn 
for some time. 


Senate Democrats elected Ern- 
est McFarland of Arizona as 
leader. While Sen. McFarland 
says he votes with the Adminis- 
tration 90 percent of the time, his 
strongest support came from 
Democrats who have bitterly 
fought the more radical policies 
of the Truman administration. 


The House reelected Speaker 
Sam Rayburn and Majority Leader 
McCormack, who have sought to 
carry out the Administration pro- 
gram. 


But the power of a bipartisan 
anti-administration coalition was 
demonstrated when the House re- 
pealed the 21-day rule which was 
adopted during the last Congress. 

* 7 * 

Vote Division 
THs rule gave committee chair- 

men the right to bring bills to 
the floor for legislative considera- 
tion. It was aimed especially at the 
Rules committee because it had 
held up some so-called liberal or 
radical legislation. 

Some members said the vote 
245 to 178—is a fair division of the 
Truman “fair deal” and “anti-fair 
deal” strength on numerous issues. 
such as labor, deficit spending and 
radical social measures. 


Better committee representa- 
tion for anti-Truman forces was 
assured in both Senate and 
House. The majority of Demo- 
crats on Senate committees was 
narrowed for the most part. Most 
committees will have a seven to 
six ratio. Southern Democrats 
also forced a somewhat better 
representation on House commit- 
tees. 

While the sharp division between 
Truman and anti-Truman forces 
was drawn in many organizational 
fights, there also was evidence of 
bipartisanship. Chairman Vinson of 
the House Armed Services commit- 
tee named a_ policy committee 
which was evenlv divided between 
Democrats and Republicans. He is 
seeking bipartisan decisions on im- 
portant manpower questions. Chair- 
man Connally of the Senate Foreign 
Relations committes alsn exnressed 
the desire to promote bipartisan- 

| Ship within his committee. 
* 7 * 


| Tire Bill Reappears 
SPONSORED by Rep. Wright 
S Patman, Texas Democrat. the 
old bill to restrict consumer tires 
sales to independent tire dealers 
has made its reappearance in the 
82nd Congress. It has been pending 
in Congress for several years. 


Its chief aim is to prevent 
maintenance of tire factory 
branches for the retail trade. The 
merits of the proposed legislation 
have been subject to investigation 
by the Small Business commit- 
tees of both House and Senate. 


Another bill by Patman provides 
that “it shall be unlawful for any 
| seller to sell at a price, discount, 
|or other terms, by reason of quan- 
tities sold, or seasonal order, or for 
;}any other reason, unless he has 
|undertaken in good faith to make 
| known to all of his customers that 
such price and/or discount and/or 
terms is available to them under 
the same conditions as to all of his 
customers for a reasonable period 
of time.” 


Still another Patman bill seeks 
|to curb chain stores by disallow- 
ance of tax reductions for losses of 
individual units in a chain. 

* 7 oo 


Assists Wilson 


yew ARD CHASE has resigned 
from the National Production 
| ‘Authority to become general assis- 
} tant and information director for 
Defense Mobilizer Charles E. Wil- 
son. Edward Moss succeeds him as 
NPA information chief. 


NPA also is to set up its own 
personnel office with Frank Kim- 
ball as its chief. In a week or so, 
the NPA personnel office will be 
located in the new GAO building, 
|5th and F Sts., N. W. 

Once office space becomes avail- 
able, NPA will begin to hire be- 
tween 100 and 200 new employes 
each week, it is said. 











| 


EB we 


sa = 










Dealer Business Counsel 


Profit Pitfalls Enumerated in Competing 
On Wholesale Parts Operation 
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of parts wholesaling, you must of} )— 





(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


By J. B. Van Tassel 


.— WHOLESALING of parts by 
the average new-car dealer has 
not proved very profitable, accord- 
ing to dealers’ statements that have 
been sent to me for analysis. 

These statements show where 
the average dealer does not have 
sufficient capi- 
tal, in addition 
to the amount 
required to run 
his automobile 
business, to 
conduct a parts 
wholesaling 
business suc- 
cessfully. In ad- 
dition to this 
fact, the whole- 
sale parts busi- 
J. &. Vua sussel ness is too de- 
manding and highly competitive 
for the average retail dealer to 
handle. It is a highly specialized 
and expensive business that can- 
not be successfully conducted on 
a sideline basis. 

It requires widespread availabil- 
ity, which in turn requires heavy 
stocking and of course heavy stock- 
ing requires large outlays of capi- 
tal. Also, heavy stocking requires 
large floor areas and much addi- 
tional manpower and highly skilled 
and high priced merchandise man- 
agers to run the department. 

* * * 


Jobbers Can Afford lt 


ARTS AT WHOLESALE are 

sold on a highly competitive 
discount basis that would break the 
average dealer. The major competi- 
tors in this business are the large 
independent jobbers who can afford 
to give the independent trade a 
widespread availability in parts at 
a very attractive price because of 
their great purchasing power, cou- 
pled with the fact that this parts 
wholesaling business in their book 
is a fulltime profitable operation 
and not a sideline business. 


The price the average new-car 


oa e 
Military Trucks | 
Roll with Dodge 

* - +. 7 
Civilian Units 

DETROIT.—Dodge last week be- 
gan production on more than $92,- 
000,000 worth of military trucks on 
the same assembly lines with trucks 
being built for civilian use. 

L. L. Colbert, president of Chrys- 
ler Corp. and Dodge, announced 
that four different types of mili- 
tary vehicles are now on order with 
the company. 

Production lines in the Dodge 
truck plant here have been con- 
verted to dual military and civilian 
production after months of plan- 
ning, Colbert said. 

He said the production of four 
types of military vehicles will be 
interspersed with civilian trucks. 

The four types all are of three- 
quarter ton nominal capacity with 
gross vehicle weight capacities 
ranging up to 8,000 pounds. The 
fact that the four types of vehicles 
will be powered with the same en- 
gine will assist greatly in reaching 
— production rapidly, Colbert 






















The engine is one of 230.2 cubic- 
inch displacement and which de- 
velops 94 horsepower at 3,200 revo- 
lutions per minute and 185-foot 
pounds of torque at 1,200 revolu- 
tions per minute. It has four speeds 
forward, and with a transfer case 
it has eight speeds forward, and 
two in reverse. 

The military vehicles are so de- 
signed that a front-mounted power 
winch will be supplied on a large 
number of them. The vehicles need 
no roads, but can travel through 
Swamps, across rough ground and 
ee grades, according to Col- 

ert. 


Wurm Sells Ford Deal 


Arne Dahl has purchased the 
Ford franchise at Harvey, N. D., 
from H. E. Wurm and sons. A 
lease on the Holm building was 
included in the deal and the busi- 
ness name has been changed to 
Dahl Motor Co. Wurm was 2 
Ford dealer in North Dakota for 
33 years. 


dealer pays for his parts is about 
the same or even higher in some 
cases than he would have to sell 
them to the independent trade in 
order to compete with large whole- 
salers and jobbers. 


Many of the statements that I 
receive from the average new-car 
dealer show where their gross 
profits from the sale of parts at 
wholesale are sometimes as low 
as 12 to 14 percent, while the di- 
rect expense of operating the 
stockroom department amounts 
to 15 percent and better. On this 
basis these dealers are losing 
money on every dollar’s worth of 
parts they sell at wholesale. 

Also, the possibility of a high 
rate of obsolescence on wholesale 
stocking in the average retail deal- 
ers place of business is a constant 
hazard. 

In order to do a competitive job 





SWITCH KEY 


necessity carry a well balanced 
stock of both fast and slow moving 
parts, but the average dealer will 


not have the money or the space]. 


required to carry such a stock of 
slow-moving merchandise. This 
slow-moving merchandise is_ the 
class of merchandise the average 
dealer will usually order according 
to his immediate requirements. 

Also, the rate of obsolescence is 
usually higher on most of the slow- 
moving merchandise because of the 
comparatively higher unit price. In 
this parts wholesaling business, you 
must provide for the handling of 
credit in order to be competitive. 

+ * + 


Make Thorough Study 


— ON a large scale always 
requires additional capital, col- 
lection expense and manpower. The 
average retail dealer would do well 
to make a thorough investigation 
of all of the phases in connection 
with parts wholesaling before de- 
ciding to go into the parts whole- 
saling business on either an all-out 
program or as a sideline business. 

Personally, I would recommend 
that the new-car retail dealer 
consider a parts wholesaling pro- 


gram as a sideline to his regular 
retail business and expect to 





Winners in Ford P & A Contest— 

Climax of a two-month parts and service sales contest for Ford dealers in the Detroit district 
was a two-day jamboree at French Lick, Ind. More than 500 dealers, parts and service 
managers earned the trip. Highlight of the program was the distribution of prizes valued 
at $15,000. O. F. Yando, assistant sales manager, Central region, and A. F. Bauerbach, Detroit 


district manager, Ford division, attended. 





make a profit commensurate 
with the additional investment 
and responsibility required. 

However, where a dealer sells 
parts at wholesale to the independ- 
ent garages and gas stations in his 
neighborhood, then he should sell 
parts to his own service station at 
the same discount that he allows 
these service stations in his neigh- 
borhood. 

Otherwise, if he doesn’t do this 


and continues to sell his parts to 
his service department at list price, 
then his service department can- 
not compete in prices with these 
other service stations on a time and 
material basis. 


Eprror’s Note: Any questions you 
may have concerning “Dealer Busi- 
ness Management” will be gladly 
answered by J. B. Van Tassel, care 
of Automotive News. 


Whatever Your Starting Requirements 


w= (7) 1¢/) a 
STARTER DRIVE 


More than a quarter of a century ago, Bendix pioneered 
the starter drive. Today, and over 85,000,000 drives 
later, Bendix is still starter headquarters for industry. 
In automotive vehicles of all types, in the marine field, 
in stationary engines and aircraft, in fact wherever 
motors start, Bendix* Drives have established an 
unrivaled record for dependable performance. Perhaps 
even more remarkable is the fact that in most installa- 
tions manufacturers have paid less for the Bendix 
Drive than for other types. 


This unique combination of dependable performance 


ECLIPSE MACHINE DIVISION of 


ELMIRA, NEW YORK 


ACCELERATOR 








CLUTCH PEDAL 


SPECIALISTS 


IN ALL TYPES OF 


STARTING! 






and low cost is made possible by Bendix exclusive 
design features. For example, the Bendix Starter Drive 
requires no actuating linkage and the solenoid may 


be placed in any convenient 


position. Result—the 


Starting motor can be mounted more easily and in 
more positions. Also the Bendix Drive has fewer parts 


and needs fewer adjustments. 


If you want true economy from installation to service, 
plus performance proven by over 85,000,000 installa- 
tions, be sure to specify Bendix Starter Drives. Your 


inquiry will receive immediate attention. 


Export Sales: Bendix international Division, 72 Fifth Avenue, New Yerk 11, N. Y. 


REG. ¥.S. PAT. OFF. 
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New-Car Models Introduced by Dealers .. . 


Ne Dodge cars, which went on| ments in the front end and on the|bert said Dodge dealers were pre- 
dealership display Saturday, | instrument panel. 

improved riding qualities 
coupled with appearance refine-| Chrysler Corp. President L. L. Col- | absorbers. 


boast 





Dodge Convertible 1951 Style— 


The new Dodge Coronet convertible has many improvements, including new exterior and|sorbers provide a noticeably better 
interior styling, wider driver vision, Oriflow shock absorbers and a more efficent engine cool-| ride than we've ever known before. 
ing system. It has a power-operated top and is available with Gyro-Matic transmission. The} Qn medium-rough and very rough 
1951 Dodge line also includes a redesigned version of the sleek Wayfarer Sportabout. The| roads, they smooth out the ride in 


Sportabout has a top which raises or lowers by hand. 
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Dodge Stresses Better Ride 


pared to begin demonstrations im- 
Announcing the 1951 models, | mediately of the new Oriflow shock 


Prices of the 10 new Dodge 
models are unchanged from 1950 
levels. Plans for a price increase 
were voided last month by the 
federal rollback order. 


Dodge is also making Gyro-Matic 


models — the Meadowbrook four- 
door sedan, the Wayfarer business 
coupe and the Wayfarer two-door 
sedan. Hitherto strictly a Coronet 
series option, Gyro-Matic will con- y 
tinue to be unavailable to Way-| 4s previously. 
farer Sportabout roadster  pur- 


chasers. Further improvement 





* + * 


smooth roads, Oriflow shock ab-/| 1951 Dodge line. 


a way that’s almost unbelievable 
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But Both will want the LONG WEAR 
OF AUTOMOBILE SEAT COVERS OF LUMITE 


woven SARAN Fasric 


(AD) 











Service sells these tops-in-toughness seat covers of Lumite 
fabric. But that’s not the only reason they sell! 
There’s the good looks of Lumite fabric—the fashion-right 
patterns and colors . . . and the extra comfort of 
“the weave that breathes’’, keeping Lumite fabric cool 
in summer. Tell a// of the Lumite fabric story, and 
watch it sell to a//!. . . because Lumite fabric’s got 
everything everybody wants in seat covers ! 


And BOTH will see powerful Lumite advertising in 
the SATURDAY EVENING POST and HOLIDAY. 


Both he and she—and 21 million other men and women readers of these two 
leading magazines—will be pre-sold on seat covers of Lumite fabric... by 
full page, full color advertisements, appearing consistently throughout 1951! 


LUMITE DIVISION - CHICOPEE MANUFACTURING CORPORATION OF GEORGIA 
40 WORTH STREET, NEW YORK 13, N. Y. 


@ Registered trade-mark 


drive available on three additional Less Glare from Dashboard— 


The 1951 Dodge cars have a new instrument panel, with a non-reflecting finish and recessed 
dial faces to avoid sunlight glare in the driver's eyes. Improvements include a more conven- 
ient grouping of dial faces, easier-to-operate parking brake and larger glove compartment. 
The combination switch and starter is on the right side of the steering post, instead of left 


}until you have experienced it.” 


vision, modernized interior styling, 
“\¥7E REGARD Oriflow as a major/a glare-protected dashboard and a 

advance in automotive engi-| more efficient engine cooling system 
neering,” Colbert said. “Even on|/are among other features of the 


Made up of 10 body styles on 
two wheelbases, the new models 
retain the basic design lines of 
1950 models which, Colbert said, 
established another alltime high 





in Dodge retail sales despite the 

three-month strike last spring. 

Colbert stressed that Oriflow 
shock absorbers operate hydrauli- 
cally, as in conventional shock ab- 
sorbers, but their design is entirely 
different. Piston and valve com- 
ponents have been reduced from 
18 to 8. 

Resistances are graduated in a 
way that is said to make it almost 
impossible for the car to “bottom” 
—that is, for the axle to come into 
jolting contact with the rubber 
bumper on the frame—when the 
car hits a large bump. 

Test drivers report that Oriflow 
permits safe driving at 50 miles 
per hour over bumps that throw 
cars out of control at 30 miles per 
hour. In addition, Oriflow shock 
absorbers are described as more 
durable than the conventional type. 

* + + 
A STRIKING change in exterior 
appearance of the new 1951 
Dodge cars is in the front. Bump- 
ers and bumper guards are more 
massive, the grille has a new de- 
sign and the hood and front fenders 

have sleeker contours. 

The traditional Dodge ram’s head 
hood ornament has been redesigned 
to make it more quickly identifi- 
able. The ornament has a horn 








spread of five inches. 

Driver vision is improved by nar- 
rowing of the front corner posts 
of the body, widening of the wind- 
shield by 2% inches, widening of 








To See More— 


Front corner posts are narrower and wind- 
shield is more than two inches wider on new 
Dodge cars. There is also an easier-operating 
front seat adjustment which permits women 
drivers to sit with full back cushion support, 
and at the same time, see clearly in all 
directions, 


rear windows on all models and 
lowering of rear windows in the 
Wayfarer two-door sedan and busi- 
ness coupe. 

Interiors are completely re- 
styled. Seat and back cushions 
have new center pleats and the 
interior is reupholstered. The in- 
strument panel has recessed dial 
faces and a non-reflecting paint 
finish. 

Mechanical improvements, in ad- 
dition to Oriflow shock absorbers, 
include a new, more convenient 
cane-type parking brake lever, new 
internal expanding parking brake 
on Gyro-Matic-equipped cars, more 
effective use of rubber insulation 
in both body and chassis, a more 
efficient cooling system involving 
use of a permanent bypass and a 
six-blade pump impeller, a nar- 
rower V-type fan belt for quieter 
operation and increased life, in- 
creased generator capacity and 
electric windshield wipers on all 
models. 

a * oe 

Tes 1951 Dodge line consists of 

six body styles in the Coronet 
series on a 123%-inch wheelbase, a 
Meadowbrook four-door sedan, also 
on a 123%-inch wheelbase, and 
three body styles in the Wayfarer 
series on a 115-inch wheelbase. 

In the Coronet series, Dodge has 
an entirely new body type, the 
Sierra. It has the body lines and 
utility of a station wagon, but with 
all-steel construction. The rear seat 


(Continued on Page 19, Col, 1) 
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proved cooling system gives a 
quicker engine warm-up in cold 
weather and better coolant circula- 
tion at all times. 


The engine of the 1951 Dodge has 
speed-proofed cylinders to shorten 
the break-in period. A _ special 
chemical treatment of cylinders 
permits speeds up to 60 miles per 
hour after the car has been driven 
only 350 miles. 

In 1951 models, the key-ignition- 
starter switch is on the driver's 
right, instead of left as previously. 








Dodge Stresses Ride 


Dealers Introduce °51 Cars Featuring New Grille; 
Three More Models Offer Gyro-Matic 


(Continued from Page 18) 


folds down to provide a level floor| fortable ride. It’s really a new ex- 
nearly eight feet long. perience in motoring.” 

Other Coronet models are the! Tests showed that Oriflow shock 
Diplomat, a convertible-styled car) absorbers are more durable than 
with a permanent a roof; 4/ the conventional type, Quinn added. 
four-door sedan; a club coupe; a/mney have 10 fewer inside parts. 
convertible coupe, and an eight- : 

Dodge engineers have worked on 





Weaver Motor Opens 





passenger sedan. ; : L : 
; . , owes#-Pri — 

In the Wayfarer series again development of Orifiow since the ced Dodge Sedan Weaver Motor Co. (Lincoln- 

: end of World War II. Laboratory | Gyro-Matic transmission, which frees the driver from shifting, is available this year on the | Mercury) has opened in Pasca- 

tests on Oriflow shock absorbers | Dodge Wayfarer six-passenger sedan. Wayfarer wheelbase remains at 115 inches for 1951. geula, Misa "oul = Pigg ene 

were started in 1948. | : | who owns the controlling interest 

Seek ee | without loss of speed under all driv- | are spaced three inches wider | in the company, is also connected 


O ASSURE drivers of the best/|ing conditions. On new Dodge cars,| apart than on previous Dodge with dealerships in Laurel, Me- 

possible vision in rain or snow,|rear vision is improved by a wider,| cars. This is said to result in a | ridian, Hattiesburg and Vicks- 
Dodge is equipping all 1951 cars| curved glass rear window and a)! further improvement in road il- burg, Miss.; Little Rock and Hot 
with electric windshield wipers.| wider rear-view mirror. lumination at night. | Springs, Ark., and Memphis and 
Electric wipers operate evenly and | Headlights on 1951 Dodge cars Quinn claims that Dodge’s im-| Murphreesboro, Tenn. 


Parking Brake— 
New Dodge cars have a new cane-type park- 
ing brake lever for easier brake-setting. It 








exerts powerful pressure on the propeller shaft 
brake to hold the car firmly in position, and | 


is entirely independent of the hydraulic wheel 
brakes. 
are a two-door sedan, a business 


coupe, and the Sportabout, a low- 
priced completely convertible car 
with a hand-operated top. 


Although it will not offer Gyro- 
Matic, the Wayfarer Sportabout is | 
equipped with gyrol Fluid Drive. | 


“People like Gyro-Matic so well 
that we have decided to make it 


available on our lowest-priced! : 

cars,” Colbert said. “This does not 

mean that all Dodge cars, excepting] 
the Sportabout, will be built with ; 


Gyro-Matic. 

“The demand for Gyro-Matic is 
greater than we can meet with our 
present production capacity, but 
we'll build as many as we possibly; + 
can.” # 

* * * a 
(5 TRO-MATIC consists of a fluid| «+ 

F coupling and a hydraulically-| * 
operated, electrically-controlled| 2 
gearshift mechanism which oper- 
ates automatically. When a Gyro- 2 
Matic-equipped car comes to a| ‘%% 
stoplight, the driver merely steps| # 
on the brake. k 

When the light turns green, he| 
steps on the gas—-no shifting is 
needed in normal driving except to 
go into reverse and to put the gears 
into neutral when the trip is ended. 
There is a power range for excep- 
tionally heavy pulling. 

Dodge officials claim Gyro- 
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Furnishing safe power for MIDLAND Air Brakes is the sturdy 
MIDLAND Air Compressor — each unit undergoing rigid test 
to prove its performance 


Recent MIDLAND 
> Contributions to Brake 


soins 
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To demonstrate Oriflow, Dodge 4 ON” HANDLE POSITION 


dealers have laid out new routes 


which include smooth, medium a 2- MORE COMPACT 7-LONGER AND MORE 


rough and very : 
rnd cote] MMM INTEGRAL BRACKET. VURDY HANDLE 
how the new| 3 8 -NEATER INSTALLATION 


shock absorbers | re — 
i cade ti) i 4-EVE APPEAL STEERING COLUMN 


conditions, Sales| ‘% 
Manager E. C 5 


Quinn said. eh 2M 5-FINER METERING 9 - NEW DESIGN RESULTING 
Sree (beet ronda, tiece| IN INFREQUENT, ECON- 
is a new smooth- OMICAL SERVICE 


ness in the ride that engineers 


never before have been able to 
achieve,” Quinn said. “On medium | 
rough and very rough roads, Ori- 

STEEL PRODUCTS COMPANY 
6660 Mt. Elliott Ave. Detroit 11, Mich. 
Export Department: 38 Pearl Street, New York, N. Y. 


MODERN DESIGN 








NEW air ny-rower “air. 
OVER HYDRAULIC” IN ITS SIM- 
PLEST FORM 





NEW improved vacuum HAND 
CONTROL VALVE “EYE APPEAL” 






flow gives you an amazingly com-| 






NEW ELECTRO-PNEU- 
MATIC DOOR CONTROL 
VALVE AND CYLINDER 
ASSEMBLY 

NEW vacuum EMERGENCY RE. 

LAY VALVE, CHECK VALVE AND 

MOISTURE TRAP ASSEMBLY 





Easier to Spot— 


The 1951 Dodge cars have a new and more ‘acuum 
quickly identifiable hood ornament. It is a new > ond Vi 
artistic treatment of the traditional ram's WER BRAKES 
head, adopted by Dodge in 1932 and used in 
one form or another on Dodge cars for 18 








Air and 
» Electro-Pneumatic 
DOOR CONTROLS 





World's Largest Manufacturer of 
AUTOMOBILE and TRUCK FRAMES 





years. 
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Dealer 


A $100,000 fire destroyed the Tra- 
verse Motor Sales Co. and the 
Wheaton Gazette building at Wheat- 
on, Minn., recently. Twenty-seven 
vehicles, including three new Fords, 
were destroyed. 





Eschborn Uses Silver Dollars 


For Anniversary Payroll 

Al Eschborn, Eschborn Motors, 
Hamburg, N. Y., Pontiac dealer, 
paid his employes’ salaries in silver 
dollars in recognition of Pontiac’s 
Silver Anniversary. He also paid 
his regular bills during December 
in similar coin. 

Eschborn said everyone receiving 
one of the silver dollars immedi- 
ately wanted to know how it got 
into circulation. 


e * + 
Sarjeant Aiding Again 
Snover H. Sarjeant, president 
of Universal Car & Service Co. 


(Ford), Grand Rapids, Mich., has 
been named chairman of the an- 
nual March of Dimes drive in 







Wherever shock absorbers have to take a beating—as 
in taxicabs, salesmen’s fleets, or in regions where the 
going is rough—that is the shock absorber that can 


Doings 


that city for the second consecu- 
tive year. 
+ *” + 


W.S.E. Motor Sales Opens 


New Home; Marks Birthday 


W.S.E. Motor Sales Co. (Buick- 
Chevrolet), Logansport, Ind., held a 
two-day open house in its new 
home on East Broadway and Sec- 
ond St. The company, celebrating 
its 30th anniversary, is headed by 
John J. Sharp and D. G. Wilder- 
muth, 

The company’s. 25 employes have 
a total of 219 years’ experience. 
Art Dickerson is service manager; 
H. Cashon, sales manager; William 
Vitello, parts manager, and J. D. 
Myers, assistant sales manager. 

+ * 


Cleveland DeSoto Dealers 


Elect McDonough as Head 


Norman F. McDonough, vice- 
president and secretary of Mc- 
Donough Motors, Inc., Cleveland, 
has been elected president of the 
DeSoto-Plymouth Dealers Assn. 
for 1951. He succeeds Frank 








HEAVY-DUTY 
SHOCK ABSORBERS 


for Heavy-Duty Passenger Car Service 


take it and keep on taking it. 


It’s a precision- built, factory-engineered, long- 
lasting unit that assures balanced ride control under 


severe operating conditions. 


These heavy-duty shocks are just the thing for your 
customers’ cars that get extra hard use. You can 
replace the shock absorbers of most late-model cars 
and many older models with this new extra-sturdy 
unit, easily and quickly—no drilling, no special 
brackets required. Obtainable now for 14 passenger 


car makes. 


Delco Heavy-Duty Shock 
Absorbers are packaged in 
pairs, for better merchan- 
dising. (Car application 
data on the label.) 





R. M. Stoudt?, Inc., Jamestown, N. D.— 

For the third successive year, this Ford dealership has won the four-letter award. Stoudt 
(second from left), a member of the National Ford Dealer Council, received the plaque 
from R. W. Fausel, midwest region car sales manager. Left to right are: James Borr, sales 
manager; Stoudt; Fausel; R. J. Geis, district car sales manager, and T. R. Hunter, zone 


sales manager. 





Brennan, who recently was elect- 
ed an alternate trustee of the 
Cleveland Automobile Dealers 
Assn, 

Other officers of the DeSoto- 
Plymouth group include Donald 
Duster, vice-president; W. Baker 
King jr., treasurer, and Joseph 
E. Schrock, secretary. New trus- 


tees are William A. Bramely and 


James E. Boast, 
* a * 


Summers Robbed 


Burglars broke into the office of 
the Summers Motor Co. (Willys- 
Overland), 2819 S. Jefferson Ave., 
St. Louis, and stole a small safe 
containing about $350 in cash and 





















DELCO SHOCK ABSORBERS— 
A UNITED MOTORS LINE 


Available Everywhere Through 


UNITED MOTORS DISTRIBUTORS 








valuable business papers. The firm 
is headed by Richard A. Summers. 


* * * 


Treegoob Pushes Bonds 
Bernard W. Treegoob, automo- 
tive consultant, has been named 
chairman of the U. S. oo 
Department's saving bo com- 
mittee of the Philadelphia Auto- 
motive Trade Assn., Edward J. 
Ronan, president of the auto 
group, announced. ‘ 
* 
Braley Gets Civic Post 
Warren W. Braley of Braley & 
Graham (Buick), Portland, Ore., 
has been elected secretary of Port- 
land chamber of commerce. 
* ” 


Fire Hits Bundy 
Fire destroyed two automobiles 
and the paint shop of the Bundy 
motor Sales, Quaker City, oO. 


Bumpus for DeSoto 

As the result of an election 
held among VeSoto dealer mem- 
bers, Frank L, Bumpus jr., presi- 
dent of Frank L. Bumpus, dr., 
inc., has been elected a director 
of the Buffalo Automobile DVeal- 
ers Assn. to represent the De- 
Soto group. His term extends to 
May, 1952. 


* * « 


Weiss Motors Robbed 
Thieves recently broke into Weiss 
Motors, 400 W. North Ave., Balti- 
more, and took an unknown amount 
of money trom a cigaret machine 
and tried to rob a sate before they 
were trightened off. : 


Fire Hits Norton Buick 

A $100,u0U tire roared —_ 
the parts department and - 
room of Chick Norton Buick Co., 
Tulsa, with tiremen fighting for 
three hours before being able to 
bring it under control The fire 
originated in a utility room 
where the air —_e and 
heating equipment was set up 
and damaged or destroyed nearly 
two-thirds of all parts in the 
agency. a 


Aids Civil Defense 
Carl ©. Blanchard, owner of 
Farmington Motor Co. (Ford), 
Farmington, N. H., has been named 
chairman of the transportation unit 


.Jin the city’s civil defense program. 
+ * * 


St. Louis Chevrolet Dealers 


Elect Rasmussen President 

W. J. Rasmussen has been 
elected president of the Chevro- 
let Dealers Assn. of Greater St. 
Louis. Other officers chosen to 
serve during 1951 are Jack Ken- 
nedy, vice-president; Hugh Rob- 
erts, treasurer; F. OC. Meyer, sec- 
retary. John Shea continues as 
executive secretary. 

In addition to the officers, J. 
Rush James and Moke Epstein 
constitute the beard of directors. 

. 


Dobbs Takes to Air 

James K, Dobbs, of Hull-Dobbs 
in Memphis, bought himself a twin- 
engine Beechcraft airplane for 
Christmas. Dobbs thus joins the 
growing number of local business 
executives who use aircraft in their 
businesses. 

* * 

Chicago L-M Dealer Group 
Names Mouser President 

Lyman L, Mouser was elected 
president of the Lincoln-Mercury 
Dealers Assn. of the Chicago dis- 
trict at the annual meeting. He 
succeeds George J. Morgan, who 
remains on the board of directors 
for another year. 

Succeeding Mouser as  vice- 
president is E, Edward Larson. 
Reelected were Morton Rosen, 
secretary, and John Hamer, treas- 
urer. 

All of the officers except Ham- 
er, whose firm is in Berwyn, have 
their establishments in Chicago. 

Newly elected as directors were 
Sam Bernardi, Elmhurst; Jim Sal- 
vador, Park Ridge, and Carlton 
Drake, Chicago. . . 


Shreveport Ford Dealer 


Marks 19th Anniversary 

The 19th year of Ford service by 
Andress Motor Co., Inc., Shreve- 
port, La., was marked by the an- 
nual Christmas party of the organ- 
ization, The party also marked the 
25th year for the company’s presi- 
dent, R. T. Andress, as a Ford 

(Continued on Page 21, Col, 1) 
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dealer. The party was highlighted 
by a silver gift from the employes 
to Andress. 

Harry ©. Andress, president of 
Andress Motor Co., Minden, La., 
and William T, Hanna, secretary- 
treasurer of Andress-Hanna, Inc. 
(Lincoln-Mercury), Shreveport, 
were among guests attending the 


pany. * © * 


Washington’s Oldest Dealer, 


Chris Rieker, to Retire 

Chris Rieker (Studebaker), 
Ritzville, Wash., the oldest auto- 
mobile dealer in the state from 
point of service, has decided to 
retire. 

Rieker has been a dealer for 
nearly 39 years. In 1901 he took 
a Ford dealership and added a 
Buick franchise in 1912. He han- 
dled Fords until] 1924 and Buicks 
until 1927. He has been operating 
the Studebaker deal since 1927, 


o * * 
Heads Country Club 
E. G. Thomas, Hendersonville (N. 


C.) auto dealer, is the new presi- 
dent of the Hendersonville country 


club. 



































. a * 
Four-Letter Award Given 


Moser Ford in Berne, Ind. 


A. J. Moser and Co. (Ford), 
Berne, Ind., recently served as 
host to a banquet in the Berne 
auditorium for its employes, 
Berne newspaper men and other 
guests. 

The occasion was in celebra- 
tion of a four-letter dealer plaque 
being awarded the firm. The pre- 
sentation was made by officials 
from the Ford Indianapolis office. 

The firm remembered its em- 
ployes at Christmas time with 
bonus checks. 

o o 


Chevrolet Dealers Elect 


E. L. Anderson, Chevrolet dealer 
at Somerset, Pa., has been elected 
to the board of directors of the 
Pittsburgh zone Chevrolet dealers’ 
organization. He succeeds Ray 
Scheffel of Greensburg, Pa., who 
retired. 

+ * o 
Arizona Dealers Assn. Gives 


Plaque to President Dawson 


Frank Dawson, head of Daw- 
son Motor Co., Tucson, was pre- 
sented with a plaque by the Ari- 
zona Automobile Dealers Assn. in 
recognition of his service to that 
organization. He was president of 
the association during the past 
year. 

* * ” 


Craigo Takes to Air 

Craigo Motors (Chrysler - Plym- 
outh), Jackson, Miss., is sponsoring 
an early morning radio show over 
WSLI. The 15-minute program, 
called “Farmer Jim Neal,” is very 
successful, reports Jerry Craigo. 

* + 


Nat Paterson Workers Given 


Raise, Bonus, Insurance 

Companywide cost-of-living sal- 
ary increases, Blue Cross and 
Blue Shield membership and 
year-end bonuses were given to 
the employes of Nat Paterson 
Motors (DeSoto-Plymouth), Ozone 
Park, N. Y. The announcement 
was made by Herbert H. Pensig, 
treasurer. 

A tribute to the co-owners of 
the firm, Nat Paterson and Pen- 
sig, came in the form of a large 
bronze plaque presented to them 
by Lester Cutler, service man- 
ager, in behalf of the employes. 

s * * 


Madison County (O.) Dealers 
Organize; Ardrey Elected 


An automobile dealers associa- 
tion has been formed in Madison 
County, O. 

R. N. Ardrey was elected presi- 
dent; P. E. McDaniel, vice-presi- 
dent, and Jack Johnson, secretary- 
treasurer. 


” * 
$2 Bills for Car 
John V. Booth, Chevrolet dealer 
at McKeesport, Pa., has sold a 
second car to Leon Kulasa, tav- 
ern keeper, who purchased both 
Chevrolets with bundles of $2 
bills which passed over his bar. 
Kulasa removes the bills from 


circulation to prevent confusion 
in his cash register and caches 
them until he has enough to buy 
an automobile. 

* * * 


Dealer Sayres Captures 


Seattle Sports Honor 

Stanley S. Sayres, president of 
American Automobile Co., Seattle, 
has been named “Seattle’s man of 
the year in sports” by the Post- 
Intelligencer. 

Sayres won the award as owner 
and driver of Slo-mo-shun IV, 
which last June set the world 
speedboat record of 160.3235 miles 
per hour. He also won the Gold cup 
and Harmsworth races in Detroit, 
the Martini and Rossi trophy, and 
the medal of the Union of Interna- 
tional Motorboating for the great- 
est boating achievement of 1950. 

+ * +” 


Grismer Directs Defense 


Frank C. Grismer, head of the 
Dodge dealership bearing his 
name, has been named civilian 


for distinction and durability nothing takes the place of 





defense director of the Greater 
Cleveland suburb of Euclid. 


* * * 


Elliott Fire Loss $90,000 
A new car, the building and ma- 
chinery of Elliott Motor Co., Knox- 
ville, Tex., were destroyed by fire. 
Damage was estimated at $90,000. 
* * * 


Chevrolet Dealers Back 


TV News in Pittsburgh 

Chevrolet dealers of Allegheny 
county have launched a new tele- 
vision news broadcast over Sta- 
tion WDTV in Pittsburgh. The 
broadcast is a 15-minute daily 
program featuring Edgar S. 
Wood as commentator. 

* * * 


Fourth Anniversary Marked 


By Allen’s Gotham Chevrolet 

Don Allen Midtown Chevrolet, 
Inc., Broadway at 57th St., New 
York, marked its fourth anniver- 
sary with the showing of the 1951 
Chevrolet. A success from the start, 
Allen’s Broadway showroom in the 
General Motors building sold 2,100 
units in its first year. This figure 
increased over 71 percent in the 
company’s third year just passed 
for a total of 3,600 units. At the 
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MacDonald & O'Boyle’s New Home— 


Ribbon-cutting ceremonies at the opening of the new MacDonald & O'Boyle building in 
Monrovia, Calif. brought together (left to right): J. W. Steele, Chevrolet zone manager; 
Jack Wixom, V. R. McDonald and J. H. O'Boyle, dealer officials; Vince Whetstone, assistant 
zone manager, and Frank Watkins, parts and accessories representative. 


same time, facilities of the service| Buffalo and Lockport, all in New 


and sales departments have been 
increased to almost four times their 
original space, 

In conjunction with the anniver- 
sary celebration and model show- 
ing, the company gave away sev- 
eral prizes, including an all-expense- 
paid trip to Bermuda for two. Don 
Allen also owns Chevrolet dealer- 
ships in Albany, Buffalo, South 


Genuine Leather .. . 


fine automobiles and furniture . . . 


York state. 
» * * 
Capital Chevrolet Builds 

Capital Chevrolet, Inc., Austin, 
Tex., has received a city permit 
for construction of a one and two- 
story building at W. Fifth and 
Lamar Blvd. The building will cost 
about $147,000 and be used for sales 
and service. 


in the upholstery of 


is the 


one material that improves in appear- 


esting grains find 


ance with age and use. This genuine- 
ness of leather appeals to all with a sound 


sense of value and its smart colors and inter- 


keen appreciation with 


everyone of good taste. For those who would 


enjoy both utility and beauty . . . Genuine 


THE UPHOLSTERY LEATHER GROUP + TANNERS’ COUNCIL OF AMERICA + 100 GOLD STREET, NEW YORK 7, N.Y 


Leather offers full value and satisfaction. 


American Leather Manufacturing Company, Newark, W.J. * The Ashtabula Hide & Leather Company, Ashtebyla, Ohio + Blanchard Bro. & Lane, Newark, N.J. + Delaware Tanning, Inc., New York, N.Y. 
Eagle-Ottawa Leather Company, Grand Haven, Michigan + The Lackawanna Leather Company, Hackettstown, N. J. + Radel Leather Manufacturing Company, Newark, WN. J. 
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I WAS nosing around Paul Wiede- 
man’s Ford shop in Plymouth, 
Mich., the other day and saw a 
sign painter finishing up the letter- 
ing on a panel truck equipped with 
power tail gate that was about 
ready for delivery. 

As I watched the signman do his 
stuff, I thought how smart this 
particular dealer was to sell his 
leading department store a com- 
pleted job, instead of just a cab 
and chassis, as so many dealers 
are prone to do these days. 

If he had sold just the cab and 
chassis he would have made his 
normal profit on a sale. Instead 
of that, he not only pleased his 
customer by going into the mat- 
ter of how to furnish him with 
a transportation unit that pro- 
vided the most economical deliv- 
eries but enabled the driver to 
handle refrigerators and other 
bulky and heavy articles both in 
the loading and at the delivery 
point. 

And Paul made extra profits on 
about $2,000 worth of body and 
equipment. 

Even for dealers who are not 
getting as many trucks these days 
as they could normally sell, sales 
such as this make it possible to 
make two profits grow where only 
one—or a part of one—grew before, 
acording to the way far too many 
dealers handle their truck sales. 

* * * 


‘Sluffing’ a Real Waste 


wa so many dealers continue 
to “sluff’ their truck sales is 
beyond my comprehension. 

Years ago one of the major car 
companies put on a drive with 
prizes to the car salesman in each 
region who sold the greatest num- 
ber of accessories on a car. The 
winner, as I remember, for the year 
sold some $250 worth of stuff on a 
$750 car. In other words, he sold 
one-third of a car extra. 

It’s a darn poor truck salesman 
who can’t average out at least as 
much in body, truck equipment 
and tire changeover sales per unit 
as the base price of the trucks 
he sells. 

Not only does he double the sales 
volume of his truck department 
but also he has additional leeway 
in his trades or close deals and 
still nets a profit. And in every 
case where I have made even the 
most sketchy survey, he has in- 
creased the appreciation that his 
customers hold for his ability as 


a truck merchant. 
+ * aa 


Profiles by I-H 
we my old schoolboy friend, 
Sam Houston, is in trouble— 








or rather, the editors of Interna- 
tional Trail over which Sam, as 
advertising manager of the truck 
division of the Harvester company, 
has supervision. 

It seems that some months ago 
they started a feature in the “mag” 
that pointed up truckers or execu- 
tives of trucking lines who were, 
or are, famous in sports or have 
outstanding hobbies. 


Need Underscored by Defense Program J +4 


ae 





Push Truck Service 


_ trucks today hauling over 
five times the freight tonnage 
jcarried by railroads, and since the 
national truck fleet has increased 
60 percent since 1941, dealers who 
have been wondering what they 
can do to help the defense effort 
don't have to look beyond their 
own service departments. 

Dealer truck service, as a whole, 
has been far below the standard 
provided for cars. Here and there 
a dealer has stepped-up his service 
facilities to the standard he pro-| 
vides for car owners, but in the 
main dealers have looked upon 
truck service as something more or 





So far, they have carried the 
stories of Chester Moore, secre- 
tary of the ATA, who, with his 
wife, has done considerable big 
game hunting; of Tony Hulman, 
owner of the Indianapolis Speed- 
way and former Yale athlete, and 
of Jim Clark, president of the 
Philadelphia Eagles, among 
others. 

And having started the series and 
finding that it “clicks” they are 
running out of material. Of course 
I could recommend W. K. Perkins, 
sales manager of Harvester, who 
once in his “flatter front” days was 
an All-American from W&J, or 
myself, who talks more fishing than 
any other columnist in the auto- 
motive trade paper business. But 
then Perk and I are not truckers 
-we’re just salaried guys drubbing 
along for a living. 

What Sam and his aides are 
looking for is some guys who once 
borrowed a few dollars, invested in 
a Harvester truck and became 


wealthy. 
* + * 
Athletic Records 
F COURSE, even these guys 


must have made their mark in 





(Continued on Page 40, Col, 3) 





"Store Dooring’ Humans— 


A proven, profitable use for converted forward control delivery units has been developed in | material has been made available 


less undesirable. 

Yet, dealers who have studied 
truck service and have ap- 
proached the program with the 
idea of providing adequate, quick 
and dependable service invariably 
have found that truck service 
not only returns a satisfactory 
profit but is the best promotion 
they can have for truck sales. 
Looking into the confused period 

ahead, dealers should realize that 
“on-rubber” transportation today 
is the most vital transportation 
system that our nation has. If the) 
U.S. is going to be successful in | 
its defense effort, that system must 
be maintained at its highest peak 
of efficiency. 


* * * 


T° GAIN a proper perspective of 
the role that trucks play in our | 
transportation picture, we only 
have to realize that last year, ac-| 
cording to best government esti- 
mates, trucks hauled 8.3 billion tons 
of freight against 1.5 billion tons 
for the rails, 700,000,000 tons for 
pipe lines, 600,000,000 tons for 
waterways and 315,000 tons for air- 
craft. 

To handle this tremendous| 





amount of freight, our 8,500,000 


Atlantic City. These close-coupled jobs have been converted into jitneys and run on regular | 


schedule on one of the main thoroughfares. With seats and windows installed, they make a 
workable short-wheel-base bus that can weave its way through traffic and get into curb pockets 
handily. As the defense effort grows, truck dealers may find spots in their areas that could use 
this type of transportation for defense workers. 


in mind. 





Trucking Target of Many State Measures 


MANY state legislative proposals, 
on which action is slated in 
1951, 
“hit the truck” programs that have 


been carried on so relentlessly dur- | 


ing the past year. 

That’s the outlook, despite the 
fact that some of them appar- 
ently will take action to bring 
their highway rules into confor- 
mity with the Uniform Traffic 
Code. 

There does seem to be some re- 
alization that we are fast approach- 
ing an era when truck transporta- 
tion may well be the nation’s most 
vital lifeline. 

On the other hand, however, ob- 
servers hold that some states are 


seem to reflect sentiment for | 
|rubber” transport works under 
* 





planning hamstringing action | 
which do not take into account 
the already heavy burden that “on- | 


* * 


ND, because rail lines are not 
keeping their plant _ rolling- 
stock up to proper and necessary 
levels, it is charged, the burden on 
truck transportation will inevitably 
increase as the defense program 
expands. 
For that reason trucking industry 
people are cheered that at least 
some states are waking up to the 
fact that they have let their streets 
and highways lag far behind traffic 
requirements in the last decade. 





Those states are now hurriedly 





Its a proven idea that is worth ee 


looking for ways and means to 
build up sufficient highway reve- 
nues for putting roads in shape. | 
They are looking for methods | 
that will provoke the least ad- 
verse political pressure. 
Anti-diversion proponents say a| 
few states should be commended 
for their efforts, no matter how 
belated, to prevent the diversion of 
highway funds to other uses. 


Truck Highlights 


Products .........Page 36 
....-Page 23 


Truck New 
War Transports ... 





'|portation picture and have pledged 


trucks had to travel more than 80| additional hauling units is pointed 


billion miles on our roads and 
streets. This compares with 5,100,- 
000 trucks in 1941 traveling 55 bil- 
lion miles yearly. 

Between 1940 and 1950, our pop- 
ulation growth in suburban and 
farm areas has increased 35 per- 
cent while the population of the 
cities has increased but 13 per- 
cent. This means that most of 
the new suburban population cen- 
ters are entirely dependent on 
truck transportation. 

In the 12 largest metropolitan 
areas the difference has been even 
more marked. Here the suburban 
area has grown 32 percent, while 
city population has increased but 
8.7 percent. 


out. 

With the rail lines short some 
180,000 freight cars, there is every 
reason to assume that the greater 
part of the extra tonnage that 
defense efforts will produce will 
have to be carried on an already 
overloaded “on-rubber” transpor- 
tation fleet. This can mean but 
one thing—build more trucks and 
trailers to meet the demands of 
our defense effort. 

The dealer who swings into truck 
service will have to make certain 
lthat the building area which he 
uses for that purpose must allow 
easy ingress and egress—a straight- 
| through drive is preferred. And he 
must have bays to take the longest 





In addition to this tremendous| Wheelbase vehicle, and a crew of 
increase in population and shift in| mechanics who prefer to work on 


living areas, the number of business | trucks. 


and industrial establishments has 


the same period. | 
* * * 

HILE we now have a larger 

truck fleet than in 1941, high 
postwar truck production has not 
yet allowed average truck age to! 
reduce to prewar levels. The aver-| 
age truck in 1941 was 5.6 years old. 
Today it is seven years. Where 
825,000 trucks in 1941 were 10 or| 
more years old, about 2,500,000) 
trucks today are in that over-age | 
bracket. 

This means that the responsi- | 
bility of franchised dealers to 
keep the “on-rubber” fleet in 
efficient operation has been prac- 

tically tripled among the types of 
trucks which provide the largest 

service profits for the dealers who | 
have the facilities to serve them. 

It also means that the portion of 
the truck fleet needing replacement 
is greater today than it was in 
1941. And dealers who sold trucks 
during the last war period did not 
complain about the profits they 
made. 

While no top government official 
has come out definitely and stated 
that materials would be provided 
to keep truck production at its 
present peak, it is well known that 
the heads of each_ responsible 
agency fully realize the important 
part trucks must play in our trans- | 


to keep truck production at a level 
that will maintain our truck fleet 
in relation to the transportation 


needs of the nation. 
+ * * 


* * # 


' 
increased by over 600,000 units a latter is most important if 


the dealer is going to try and 
interest the owners of large “over- 
road” vehicles to patronize his fa- 
cilities. It is customary in most 
areas for mechanics to work on 
an hourly basis instead of flat rate. 
Most truck owners prefer this type 
of operation. The large truck owner 
knows what he wants done to his 
truck and wants the job done thor- 
oughly and completely when he 
brings in his vehicle. 

Where truck service is provided 
on a profitable and “customer- 
building” basis, owners come to 
have faith in the ability of one 
mechanic and arrange their time 
in the shop to meet the schedule 
of the mechanic they want to 
work on their vehicle. 

The dealer must provide heavy 
truck servicing equipment in order 
that his mechanics can turn out 
the work with the minimum loss 
of time. In addition to double-post 
lifts and adequate height over the 
lube hoist or pit to take van bodies, 
his lubrication equipment should 
include mobile or “long hose” guns 
so that trailers and power vehicles 
which cannot get into the shop can 
be lubricated in the yard. 

+ * * 


ie IS desirable to have ample 

parking facilities adjoining the 
truck service building so _ that 
trucks awaiting their turn in the 
stalls can be parked safely. Weld- 
ing equipment is also an asset. 

In areas of high truck popula- 
tion it may be advisable for the 
dealer going into truck service in 





RANSPORTATION is so vital to 
the war effort that the govern- 
ment has provided material to re- 
plenish rail car population at the 
rate of 12,000 cars per month. And 


to build many new ore boats for 
the Great Lakes. 

It seems reasonable, therefore, to 
assume that truck production will 
be allowed to go forward at near 
our present level if the need for 


LLINOIS, Indiana and South Da- | 
kota are making such determined 
efforts that funds already diverted | 
may yet be recovered for highway 
use from general funds. | 

Illinois proposes to recoup 
funds at the rate of $10,000,000 | 
annually; Indiana, $14,000,000 an- 
nually, and South Dakota, $3,000,- 
000 annually. 

Meanwhile, North Dakota is plan- 
ning a $4,000,000 general fund ap- 
propriation to highway purposes. 
According to truck transport offi- 
cials, automobile dealers should 
keep a watchful eye on highway 


a major way to install a dyna- 

mometer so that his mechanics 

can “tune” the truck to the 
(See SERVICE, Page 33, Col. 1) 





Top Trucks 


New-truck registrations for 11 
months, plus five states in De- 
cember: 
1951 Pos. 

1—387,454 

2—292,231 
92,018 
89,002 
88,396 
42,767 
22,218 
10,669 
8,052 
5,179 
3,874 
3,376 
2,135 
1,876 
1,342 
1,308 
579 


1950 Pos. 
319,036— 
181,158— 

85,055— 

108,235— § 

75,154— 

51,170— 
30,780— 7 
7,534— & 
6,151— 9 
4,807—10 
3,342—12 
3,734—11 
1,450—14 
1,495—13 
1,097—15 
590—17 
374—18 
820—16 
215—20 
311—19 


Make 
Chev. 
Ford 
Inter’! 
Dodge 
GMC 
Stude. 
Willys 
White 
Mack 
Diam. T 
Divco 
Reo 
Brockway 
Autocar 
Federal 
Pontiac 
Kenworth 

392 Crosley 
$24 Sterling 
239 FWD 
Total All Makes 
1,055,115 885,137 





legislation in their respective states. 
Automobile dealers, it is advised, 
(Continued on Page 39, Col. 1) 


For further details see page 28, 
today’s issue. 
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ATA Clinic Reviews Manpower, Wage Situation . 





War Guide for Transport 


ST. LOUIS.—Wage and man- 
power regulations received the ma- 
jor share of attention at the second 
annual national forum on trucking 
industrial relations held here last 
week. Approximately 400 trucking 
industry representatives from all 
parts of the country attended the 
three-day meeting sponsored by 
American Trucking Assn. 

Current draft problems were 
discussed by Brig.-Gen, Louis H. 
Renfrow, deputy director of the 
Selective Service System. 

Noting that deferments in the 
19-26 age group may become even 
more difficult to obtain, Renfrow 
said that to reach the goal of 
3,500,000 men in the armed forces 
it might be necessary to tighten 
dependency and occupation defer-| 
ments; to adopt more realistic men- | 
tal and physical standards; increase | 
the service period to 30 months, and | 
remove some of the restrictions! 
on induction of veterans. 

To meet increasing demands upon 
the industry, Renfrow suggested 
that truckers train women and 
older and physically handicapped | 
men to replace the young men that 
are going into service. 

The general said that at pres- 
ent there are no lists of essential 
industries and critical skills to 
guide local draft boards in their 
deferment policies, but, he added, 


developments may change the 
picture. | 
P. L. Siemiller, Defense Trans- 


port Administration manpower di-| 
vision director, said that DTA had 
convinced the manpower agencies 
that domestic transportation and 
warehousing are prime defense 
services which must have equal 
manpower consideration with the 
production of munitions. 

Siemiller told the truckers that 
they must cooperate in ATA’s sur- 
vey of manpower needs if his 
agency successfully is to present to 
manpower authorities the need for 
withdrawal of men eligible for 
military service. 

He added that the survey will 
also disclose the occupations 
which might require inclusion on 

the critical occupations list to 
avert a breakdown of the free 
flow of transport. 

On the wage front, Earl N. Can- 
non, Central States Area Employ- 
ers Assn. general manager, said 
that if wage stabilization is put 
into effect, the “in lieu of” wage- 
increase policy tried in the last 
war should be used again. 

This provides that fringe issues 
such as overtime, vacations and 
night shift differentials would not 
be approved but wage increases 
granted in lieu of such benefits. 

“This doctrine in my opinion 
was sound,” he said, “and pre- 
vented the trucking industry 
from becoming involved in many 
troublesome and costly fringe is- 
sues. It is my opinion that such 
a policy should be continued in 
the future, should wage stabiliza- 
tion become effective through the 
institution of a trucking commis- 
sion.” 

Labor’s view on controls was 
presented by A. J. Hayes, Interna- 
tional Assn. of Machinists-AFL 
president, who called for stringent 
controls on consumer and raw ma- 
terial prices but for no freeze at 
this time on wage ceilings. 

In explanation of his opposition 
to inflexible wage controls, Hayes 
said that while business in the post- 





Goodyear Opens 
Rubber Plant 


AKRON.—The nation’s synthetic | 
rubber supply will be increased by 
some 55,000,000 pounds in 1951 as 
a government-owned plant was 
placed back in production by a sub- | 
Sidiary of Goodyear Tire & Rub-| 
ber Co. 

Announcement of the plant’s re- 
activation and resumption of pro- 
duction after 42 months’ idleness | 
was made known by Russell De- 
Young, Goodyear vice-president of 
production. 

The government plant, located a 
short distance away from Good- 
year’s own synthetic operations 
here, will be operated by the Good- 

‘ar Synthetic Rubber Corp., under 
the direction of H. I. Belknap, 
manager of the parent company’s 
ciemical division. 





war years was reaping unprece- 
dented profits labor suffered a re- 
duction in wages immediately after 
the war through shortened hours 
and unemployment. 

Although labor later made wage 
gains through collective bargain- 
ing, the Taft-Hartley act hobbled 
unions while industry was freed 
from all controls, he added. 

This, he said, completely threw 
out of balance the level between 
wage rates and the level of profits 
and prices while profiteering since 
the start of the Korean war has left 
the average worker’s pay far be- 
hind the cost of living. 

Hayes declared that “when wages 


| 
crease in wage rates, it might be 
in order to establish wage regula- 
tions but to do so now would be a 
gross injustice.” 

H. M. Ramel, an industrial rela- 
tions advisor, advocated an ef- 
fective wage stabilization pro- 
gram that would ban all wage 
and salary increases except those 
authorized by wage stabilization 
policy. 

Wage increases should be al- 
lowed, he said, only to maintain the 
historic and established wage and 
salary position of a company in its 
local market area or region; to cor- 
rect wage inequities in an individ- 


tractors. 


1951 





Ready to Haul for Dallas Line— 


Ready for delivery to Red Ball Motor Freight are these 12 GMC model 650 diesel truck- 





Thirty of the new diesels have been ordered by Red Ball, whose president, Henry 
E. English, recently became chairman of the board of the American Trucking Assns. 


ual company, or for certain special 


catch up with living costs, whether 
considerations. 


by a rollback of prices” or an in- 


ue a ee 





Visual Fron 


AUTOMOTIVE NEWS WANT ADS have been proven the quickest, least expensive 


See 





method of reaching the men who want what you have or have what you want! 
the back pages of this issue. 





APPLIANC 


bring in business 


When more people can see in, more come in to buy. 





What would it cost to make your storefront a 
top-notch traffic-builder? Y our Libbey-Owens: Ford 
Glass Distributor can tell you. He knows storefronts 
from A to Z. He’s a local businessman who knows 
local conditions and people. He knows architects 
and contractors who do storefront work. He’s the 
right man to help you get the most for your money. 

As for storefront materials, he has the best and 


L:O:F Polished 


most complete line you can find 


For a modern VISUA Lo 


LIBBEY- OWENS- FORD 
GLASS DISTRIBUTOR 


ig RONT see your nearest 


Plate Glass, Golden Plate to reduce fading of dis- 
insulating glass to reduce 


Tuf-flex* 


glass paneling to beautify 


plays, Thermopane* 


steaming and frost, doors to open up 
entrances, Vitrolite* 


exterior surfaces. 


Send the coupon for our new colorfully illus- 


trated Visual Fronts book and the 
names of your nearest L:O-F Distribu- 
tors who can give you this complete, 


helpful service. +® 





Libbey-Owens-Ford Glass Co. 

6111 Nicholas Building, Toledo 3, Ohio 

Send me your book on Visual Fronts and the names of 
the nearest L-O-F Distributors. 


Nome 
Print Plainly 
Address 
City. 7 __ Zone State 
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tw first eye-smacking look at the line of lovelies pictured here 
tells you that they’ve got what it takes in visual charm. 


But the fellow who said a picture speaks louder than a thousand 
words wasn’t talking about these superbly able 1951 Buicks. 


Sure, they’re smart to look at—smart in style and smart in dress. 


But they’re also smartly powered—smartly engineered—smartly 
priced. And it would take a book to describe in full their deep- 
down goodness. 





\ Vivat’s been done for ’51 is to take the best automobiles that ever 
bore the Buick name—and top them. 

























So no matter what you sell—come look them over, and you'll see 
what we mean. 


There’s the SPECIAL which can accurately be titled “the newest 
car in the world’—new in structure, new in power, new in dimen- 
sions, new in thrift—and potent in price appeal. 


There’s the SUPER—that looks and is a smart new edition of its 
« “best seller” forebear. 


Then there’s the ROADMASTER—that coddles your anatomy on 
luxurious new fabrics and cloud-soft cushions —pampers your 
pride with its lordly bearing — shoots a delicious tingle right up 
your spine by the exuberance of its power and action. 


W. could go on and on. This is the car that “breathes through 
its nose.” This is the car that sports a brand-new front-end styling. 
This is the car with new high-visibility instrument dials, more 
easily read at night. This is the car with glare-and-heat-reducing 
glasst and a host of other news-making features you can’t afford 
to miss. 


So the No. 1 date this week end for people all over the country is 
with their Buick dealers. Why not drop in, yourself—join these 
excited people—and see the smart buys they’re buzzing about? 


BUICK Division of GENERAL MOTORS 


TOptional at extra cost—available on moat models. ( Not 
presently available in California or Massachusetts) 


Standard equipment, accessories and trim illustrated are 
subject to change without notice. 
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Controlling interest of the nearly 
half-century old Pratt Industries, 
Inc., Frankfort, has changed hands 
with the election of John G. Sittig 
as company president to succeed 
Winthrop C. Scarritt. 

The announcement was made by 
the company’s board of directors, 
through Burr C. Folts, vice-presi- 
dent and plant manager. He also 
announced the creation of a new 
vice presidency in charge of sales 
operations. Milton Blauner of New 
York City will hold the post. 

= o * 
Stewart-Warner Creates 


Product Research Office 

John R. Howland, formerly assis- 
tant to the president of Zenith Ra- 
dio, has been named to head a new- 
ly-created office of product research 
for Stewart-Warner Corp., James 
S. Knowlson, board chairman, has 
announced. 

In announcing creation of the 
new post, Knowlson said that devel- 
opment of new products and en- 
couragement of inventors both 


Auto Personnel 


within and outside the company 
will henceforth be vigorously pur- 


sued. 
* + * 


U. S. Rubber Announces 


Retirement of Nix 
The U. S. Rubber Co. has an- 
nounced the retirement of A. Em- 
mett Nix, who had been with the 
firm since 1937. Prior to joining 
U. S. Rubber, Nix was body shop 
superintendent of Studebaker. 
During most of his time with 
U. S. Rubber, Nix was the repre- 
sentative of the Footwear and Gen- 
eral Products division to many of 
the company’s original equipment 
automotive accounts. 
+ * * 


Four 35-Year Plant Men 
Honored by Ford in Chicago 


Three employes still active in 
the Chicago Ford assembly plant, 
and a fourth who retired earlier 
this year, were honored at the third 
annual dinner tendered by the 
company to 35-year men, attended 
by managers and supervisors. 

In recognition of their long asso- 


A TYPICAL REPORT: 
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tk ——~ 8 —~ Q 
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METALFLO + LOCKSEAM + COIL STRIP AND SEAMLESS TUBING 
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Students Told of Transport Jobs— 


Employment in the transportation industry was discussed at a recent vocational guidance 


forum called the "Green Lights Program," 


sponsored by the Detroit News each week. Over 


500 high school and junior college students attended. The panel was drawn from the National 
Automobile Transporters Assn. and the Great Lakes division, Greyhound Lines. Left to right: 
Elmer R. Reeves, NATA accident prevention director; Richard E. Beiser, NATA general man- 


ager; Lt. Van Blankensteyn, of the 


Michigan state police; 


Ray Rago, Greyhound chief 


accountant, and Asa H. Polk, Greyhound safety and personnel director. 


ciations with Ford, the men also 
were presented by S. L. Simmons, 
plant manager, with watches. They 
are Joseph Malik, 70, who retired 
after working in the maintenance 
department; Charles Swanson, 66, 
employed in the powerhouse; Henry 


E. De Persia, 66, general utility| Buffalo zone manager, has been 





man in the paint department, and 
Andrew Radzvonwicz, 60, service 
stock department. 

+ * * 


GM Club Names Glock 


Cornelius 8S. Glock, Chevrolet 





a 
“ 





When you call on an H & H repre- 
sentative to help you with your fabri- 
cating or other tubing problems, do 
so with confidence. His expert knowl- 
edge of tubing permits him to recom- 
mend the best tube and the best fabri- 
cating method for the job. That is why 
we suggest that for expert counsel, 
quality, savings and service in the 
fabrication of brass and copper tubing, 


you are always ahead with H & H. 


i & Hi TUBE AND MANUFACTURING COMPANY 
248 N. Forman Avenue ®@ Detroit 17, Michigan @ Vinewood 2-3600 


aden 


¢ TUBULAR PARTS 


elected president of the General 
Motors club of Buffalo. He suc- 
ceeds Harry M. Schule, zone man- 
ager of the GMC division. 

> * 


Universal C. 1. T. Appoints 


Three New Managers 


Three new branch managers have 
been appointed by Universal C. I. T. 


en Credit Corp. They are: Larry P. 


Carter in Sheffield, Ala.; Francis 

N. Rawls, in Houston, and Charles 

E. Gallagher in Grand Island, Neb. 
+. * * 


Hirsch Heads Up Training 
For Bendix Service Sales 


Chet D. Hirsch has been ap- 
pointed educational director for the 
Bendix automotive service sales 
organization, announces T. A. Kreu- 
ser, service sales manager, Bendix 
Products division. 

In this capacity Hirsch will be re- 
sponsible for development of service 
and sales training programs, train- 
ing aids and the coordination of all 
educational] programs in the service 
school, 

a * * 


Trailmobile Names Hitt 


To Head Newark Branch 


Appointment of James R. Hitt 
as manager of Trailmobile’s fac- 
tory branch in Newark, N. J., 
has been announced by William 
A. Burns jr., sales manager. 

Hitt has been associated with 


Trailmobile since 1946 as sales 
representative in the Chicago 
area. 


* * 
Kalmbach Named Manager 
|Of Willys Foundry Unit 

Ray E. Kalmbach has been named 
general manager of Wilson Foun- 
|dry & Machine Co., it is announced 
by George L. 
Palmer, board 
chairman of Wil- 
son, a wholly- 
owned subsidiary 
of Willys - Over - 
land. 

During World 
War II Kalmbach 
was in charge of 
all Ford alumin- 
um foundries and 
since then has 
served as foundry 
consultant for General Electric and 
before joining Wilson Foundry was 
foundry superintendent at Nash- 
Kelvinator in Kenosha, Wis. The 
announcement also included the ap- 
pointment of William A. Hambley 
as sales manager for Wilson. 

* 


| Ark. Truck and Bus Assn. 


Names Ward as Manager 


Marion G. Ward, of Rogers, Ark., 
has been named _ secretary-man- 
jager of the Arkansas Bus and 
|Truck Assn., succeeding Carroll L. 
Owens, who has resigned to become 
terminal manager for Arkansas 
Motor Freight Lines, Little Rock. 

Ward has been associated with 
the transportation section of the 
Arkansas public service commission 
as safety and enforcement officer 


for northwest Arkansas. 
* * 


|Budd Appoints Walton 
|Head of Manufacturing 


Albert Walton has been named 
general manager of manufacturing 
by Budd Co., Edward -G. Budd jr., 
president, announces. 

Until recently Plant Manager of 
Budd’s Charlevoix plant in Detroit, 
Walton will assist Ernest R. 
Schmidt, vice-president, in oversee- 
ing production of automobile body 
components, automobile wheels, 
hubs, brake drums, all-stainless 
steel railway passenger cars and 
farm implements at Budd’s six 
=" here, in Detroit and in Gary, 
nd. 

Walton joined Budd in 1922 as a 


millwright machinist. 
+ a + 





> 


Ray E. Kalmbach 





| Seiberling Rubber Export 


Names Assistant Chief 


Alfred Cutler has been named as- 
sistant manager of Seiberling Rub- 
ber Export Co., Harris A. Waite, 
vice-president and general man- 
ager, has announced. 

Cutler has been with Interna- 
tional B. F. Goodrich Co, for the 
last 13 years. During that time he 
served as the firm’s managing di- 
rector. 





7 


Ross Names Hallberg 


Frank Hallberg has been ap- 
pointed chief engineer of the Ross 
Operating Valve Co., 120 E. Golden- 
gate, Detroit, according to John 
Sainsbury, president. 
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4 a promotion stunt that will 


make him the talk of the town. 
Sometimes you fall into such a 
“natural,” but more often it re- 
quires endless work. 

Take the case of McMahon Pon- 
tiac, and its nativity scene. Many 
merchants had Christmas displays. 
But MecMahon’s got space in the 


it captures their interest right 
away. 
e e Straight conversational copy is 
M e r Cc h a n d 1 os l n often used, putting the message 
across interestingly and _intelli- 


Memos to Dealers 


By Bob Finlay 
ee promotion man dreams of | most 
reaches itself, 


attempt to startle the 
low-pressure ads stand out. 
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gently. 


|\Gets Around 


| JN SPRINGFIELD, Mo., Mayse 
| Motor Co. advertises: “Somebody 
|tells somebody and our business in- 
creases.” 


* * 







* + + 
Intriguing 
B H. McCHESNEY, general man- 
* ager of Dutch O’Neal Motors 
(DeSoto-Plymouth), New Orleans, 
La., has his 28 salesmen wearing 
a lapel button with the wording: 
“On My Way to Dutch O’Neal 





advertising over- 


used-car 


With nearly every ad making an 
reader, the 








Able dealers, Lewis says, “keep Motors.” 
their copy truthful but interest- McChesney says the salesmen | Dealer Promotion— 
ing. They do not overstate. They wear the buttons constantly and Nativity scenes come and go, but this one made McMahon Pontiac the talk of St. Louis. 
within a week after he | See story in Merchandising Memos. 


do not high-pressure the reader.” 


conceived 
the idea the company had secured | - - . 


“They get his attention by the use| ight sales through the promotion. | 


large St. Louis dailies, neighborhood . 
weeklies and drew thousands of |°f matural language that sounds * * & |used-car promotion by Glenn R.| wait on a cold, windy corner for 15 

: ; ia i talea| like the truth.” . 9 |Pitman, Inc. (Ford), Lafayette,]minutes until another came by. 
people from miles away to take Miss Bus: Ind., with the added explanation: | You would have been on time, too. 


snapshots of the display. 

It caused plenty of headaches 
for McMahon, but they ended up 
as the “sweetest headaches we 
ever had,” the firm says. 
McMahon took over the parking | 
lot adjacent to its building, sur- 
rounded it with a simulated rock 
wall three-feet high, got giant cedar 

trees two to three stories high and 
set them up in the back of the 
display. 

A barn was erected, a rough-hewn 
crib was built and life-sized figures 
of Joseph, Mary and two shepards 
were produced. 

Then a real shepherd was hired 
to manage the six live sheep, a 

donkey and a pony. Also involved 
were bales of straw, feed and a 
juke box to play carols. | 

It was a hit, all right. And then 
someone asked if the three wise 
men from the east would arrive on | 
Jan. 6. That involved tracking down 
three camels, costumes and the wise 
men. And it’s still being talked} 
about. 





* + * 


For Used Cars 


prom time to time in the trade, 
dealers try to get around using 
the word “used” to describe their 
used cars. Max Barish, Los An- 
geles Chrysler-Plymouth dealer, has 
plenty of used car signs on his lot, 
but the one at the front of the lot, | 
which is illuminated, is “New Car 
Trade-ins.” 
* * * 

Demonstration 

T A SESSION of the Detroit 
“4% Sales Executives Club the other 
day, Steve Conroy, sales manager of 
Stuart Wilson, Inc. (Ford), pointed 
out that many salesmen fail to put 
punch in the demonstration. 

To be successful, he said, it 
should be conducted with excite- 
ment, drama, romance, imagina- 
tion, adventure and enthusiasm. 
The salesman should review each | 

demonstration with a critical eye so 
that the next one will be better. 


* * * 


Straight Talk 


ERTRAM LEWIS claims in 
Bankers Commercial News that 


No ‘Disaster’ 
Is Expected by | 
MEMA in 751 | 


NEW YORK.— The auto after-| 
market industry has no reason to| 
expect anything disastrous in 1951, 
according to Arthur H. Fagan, 
credit department manager of the 
Motor & Equipment Manufacturers | 
Assn, 

“We are not going to make any 
predictions for the coming year,” 
MEMA members were told, “except 
to say that during the last war 
failures were very few, and, in spite 
of wartime restrictions and short- 
ages, the aftermarket industry | 
came through with colors flying 
and transportation kept rolling. 

“You need only go back over the 
Surveys conducted by MEMA’s 
credit department during and im- 
Mediately after the war years to} 
verify the fact that sales increased 
{partly accounted for by price in-| 
creases) and profits held up nicely.” | 
Every member was also urged | 








Work in close cooperation with 
MEMA’s credit department. 


seldom see th‘s kind of advertising, 





Drop by and see our fine selection 
of good used cars.” 


Lewis says that since prospects so \ piss YOUR BUS THIS MORN. | If you had been driving one of 


ING?” headlined a _ recent! our cars you would not have had to 
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3 GATE TYPES TO SUIT 


ALL LOADING METHODS | 
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MPLICITY MAKES 
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— a2 ed 
EXCLUSIVE PATENTED DESIGN — UL 


ere dat 
THE STANDARD OF COMPARISON! 


NO OTHER CAN MATCH eee in’ 
olen 2-0-1 ae RELIABILITY NS oe 
OF ANTHONY aia GATES - at any PUCE: 








Why 


More Anthony Lift Gates are | 
purchased than all others com- 
bined! 


Anthony gives you | 
Weight savings that 


Anthony gives you 
Simplicity through up 
to 75% fewer working parts. 





Anthony gives you 
Greater safety to 
load and operator through 
specific safety features. 





Anthony gives you 
Instantaneous finger 
tip control at any level from floor F 
to ground, even with maximum )— = 





load. 
y j 
ANTHON Anthony gives you ' 
ascot? Power with extra re- 


serve from 5” ID cyl. to handle 
the most unusual type of load. | © 









. oF ~ tis. is ie ‘ 
] f ge a aie — 
ae ee Ps eh 
al ry Anthony gives you ——— — aap , ee 
a! A choice of gate Gour Choice of POWERED CLOSING 
types and sizes all with power 2a is i SOLD BY 
closing of your selection. coal a | TRUCK DEALERS 


Every wrnere 
WRITE TODAY FOR 


NEW PRICES ano 


SALES LITERATURE! 


FITS ANY MAKE OF 
BODY ON ANY 
MAKE OF TRUCK 
OR TRAILER 


Dept. 302 





SPRING POWERED Closing— 


HYDRAULIC POWER Closing— 
@ flip of the hand closes it. 


a flip of a lever closes it. 





Streator, 








Tournatow Wheel— 

As current flows in direct current motor, 
armature rotates driveshaft pinion. Pinion 
then meshes with and rotates reduction gears. 
The reduction gears mesh with internal ring 
gear which is bolted to wheel. As reduction 
gears are rotated by pinion, ring gear and 
wheel are in turn rotated by reduction gears. 


Alger Co. Holds Parley 


Of Officials, Salesmen 


DEARBORN.—More than 200 ter- 
minal managers, salesmen and ex- 
ecutives of George F. Alger Co.’s 
five-state motor-carrier system 
have attended a two-day meeting 
here. 

A. C. Scott, president and general 
manager, told the gathering that 
the company spent $250,000 during 
the last year for new equipment, 
principally rolling stock. 
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New Diesel-Electric 


Advanced Power-Transmission Method 
Is Claimed by LeTourneau 


PEORIA, Ill.—R. G. LeTourneau, 
Inc., a local firm, reports it has 
developed a machine which incorp- 
orates a new method of power 
transmission as used on heavy con- 
struction equipment. 

Large scale production of the 
machine—labeled the Tournatow 
—will be delayed until certain 
critical materials, such as copper, 
become more plentiful. 

However, the company has great 
plans for the machine, which it 
says has no clutch, no transmis- 
sion and no Gifferential. 

Its starting and stopping is 
claimed to be as smooth as that 
of the battery-powered electric au- 
tomobiles of the early 1900s. But 
the Tournatow uses its own diesel 
engine to generate its own power. 

Alternating and direct current 
generators driven by a diesel en- 
gine, it is explained, provide power 
for all steering, forward, reverse 
and lateral movements of the ma- 
chine and for a winch operating 
through a fairlead. 

The self-generated electric cur- 
rent is conducted through electric 
wires to an electric motor and 
gear arrangement contained in 
the assembly of each of four 
wheels, 


in each wheel—a pinion, two reduc- 
tion gears and an internal gear. 
According to LeTourneau officials, 
the machine developed a pulling 
power sufficient to maneuver air- 
craft weighing 400,000 pounds in a 
test at Wright Field, Dayton, O., 
before military officials. 

Operation of the Tournatow is 
said simple. The throttle for its 
diesel engine is advanced to turn 
the generators at the required 
speed. Regulation of the flow of 
electric current is accomplished 
through a device called the poten- 
tiometer, the action of which is 
said to be similar to the accelerator 
on cars. 

Characteristics claimed by the 
manufacturer for Tournatow are 
its ability to develop a smooth start, 
a smooth pull and quick and easy 
stops. The manufacturer also states 
that after the diesel engine has 
been started and the _ throttle 
opened, no further use of the en- 
gine throttle is necessary. 

Steering, according to LeTour- 
neau, is accomplished by use of 
push buttons, forward and re- 
verse movement being obtained 
by rotating a controller. 

The Tournatow, it is further 
claimed, by use of flexible wires to 


There are only four moving parts'transmit current from its power 


eo meme ” 


A.C. STEERING MOTOR 


A.C. WINCH MOTOR 





D.C MOTOR AND GEAR TRAIN 


How Electric Current Is Generated— 


It is generated by the diesel engine, and 


in-line generators conduct it to each of four 


wheels and to the steering mechanisms. As control switches are closed on the instrument 


panel, 
winch motor. 


plant to motors placed at various 
points of application, eliminates 
the necessity of final gears and 
shafts, of differential, transmission, 
universal joints, hydraulic braking 
system and other mechanical gear- 
ing and linkages normal in con- 
ventional 4-wheel drive and steer 
machines. 

LeTourneau officials think their 


current generated by an alternating current generator flows to steering motors or 


of bringing great strides forward 
in the heavy equipment industry. 
They don’t think its usefulness 
will be confined to the earthmoving 
or materials handling industry, be- 
cause of its principle of spotting 
electrical power where it is needed. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
America’s No. 1 Industry .. . an esti- 


in 
machine embodies the possibilities! mated more than 100,000 readers weekly! 





New Passenger Car Registrations, 5 States for December, 1950-1949 


Car registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 





Chrysler 


CHRYSLER 
TOTAL 


Oldsmobile 


Willys-Overiand 
Miscellaneous 


Studebaker 
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Year "50 133472 | 100621 | 267391 |486021| 987505|1084805| 31036| 291805 | 1407646 |482475| 94515| 1314377 | 336341 |403003| 2630711| 11625) 80157) 9899/1 | 1679) 5139) 6412|124432|162929| 65704/248475| 31698) 10093 5784104 
to Date "49! 119959| 95250| 250589 479055 944854! 720398| 35069! 166019/ 921486/345523| 74456| 958967/247374|294280| 1920600! 15317! 54744| | 70061! 4981! 3205! 9648] 125788| 125732) 91198] 182786) 26742| 4747/4431828 


New Commercial Car Registrations, 5 —_ for December, 1950-1949 
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Truck registrations by states are 3 = 3 Truck registrations by states are 
released here weekly, as com- S 2 3 g : released here weekly, as com- 
pleted by R. L. Polk representa- $ t 2 = ‘ = a pleted by R. L. Polk representa- 
tives in state capitals. 5 5 = 3 2 $ < tives in state capitals. 
z/ 8 a | & 3135/2 
Arizona ‘50 | " | '| | ;| 22 " 112 | 26| | 2| | 7 3) 20 2) 14) | 512/50 Arizona 
49 7 I 2 56 189 12| 1 38 | 20 494|'49 
ne 71 | s 1 1 | 3 Ta | : i a 
i d 
New Hampshire 3 1 | | 38 " 70 | 2] I z 2) i 239|'50 New Hampshire 
! a 47 3 | 5 3 23 166''49 
New Mexico Fo | | : i | | 143 | 7 | 3] 2] 13) | a 3) 30) | 458 ‘30 New Mexico 
7 69! | : 
Utah ‘50 & | 3 2/ 92 | 66 1] | 1 t 13 4) 16 3) 402 |'50 Utah 
‘49 107 3| | 31 2) 83 26! 3 ! 4 17 1] 10 2) 359! ‘49 
5 States Reported *50| ! l 673 | 3 3 255) 4 459 | 265 | 84) | 38 a4 18) 3) 91 it 76! 3; 1994|'50 5 States Reported 
to Date for December 49! 2) 684! 4 3| 184] 588/ 158! 96) 1] ‘| 8| 2| | 126 Ht} 77) 2! ~=1956|'49 to Date for December 
Year *50/ 1876| 2135|387454 392| 5179) 3874) 89002) 1342|/292231 289| 88396) 92018; 579) 8052 1308) 3376| 324) 42767) 10669| 22218) 1634/1055115/‘50 Year 
to Date ‘49! 1495! 1450! 319036 820! 4807) 3342/108235| 1097/181158! 311) 75154) 85055! 374] 615! 590! 3734) 215! 51170! 7534! 30780! 2629! 885137/'49 to Date 


—4-dr, sed., $2,495; 2-dr. sed., $2,445. 300 
—4-dr. sed., $2.895. Patrician 400—4-dr. 
sed., $3,495. (Ultramatic standard on Pa- 
tricilan 400, optional on other models at 
$185.) 

PLYMOUTH—Concord—2-dr. sed., $1,- 
507; Suburban, $1,855 (Savoy, $1,960.75); 
bus. cpe., $1,385.75. Cambridge—4-dr. sed., 


The following advertised-delivered prices 
are based on factory retail prices at the 
factories, They include federal excise 
taxes and factory handling charges, and 
dealer delivery and handling charges. 
They do NOT inelude transportation 
charges, state or local sales taxes or 
optional equipment, 


Current Prices on New Automobiles 


utility, $2,319; 2-dr. utility, $2,269; bus. 
pe., $2,059. (Hydra-Matic optional on all 





sed., $1,496.50; bus. cpe., $1,417.50. Ous- 


153.75; 8-pass. 4-dr. sed., ere: club cpe.,, 
75. tom Six—4-dr. sed., $1,556.50; 2-dr, sed., 


$2,133.75; stat. wag., $3,1 Windsor 


AUSTIN—A40—4-dr. sed. (Devon), $1,- | —-4-4?-_ sed., $2,348. 50; cao 4-dr, sed., | $1,509.50; club cpe., $1,509.50; stat. wag., | models at $158.61.) $1,566; club cpe., $1,534.25. Cranbrook— 
539; stat. wag. (Countryman). $1.649, | $3:069.75; club cpe., $2,327.50; conv., $2,-|$2,027. ‘Custom Eight—4-dr. sed, $1,-| LINCOLN — 4-dr. sed., $2,572.50; club|4-ar. sed. sieu;* club epe., $1,617.50; 
A90—Atlantic conv., manual top. $2.460 | 761: Newport, § $2,656.50; Traveler, = 635. 2-dr. sed., $1,588.50; club cpe., | cpe., $2,525.50; Lido, $2,720. Cosmopolitan conv., $1,997. 

(hydraulic top, $2,634); sports sed.. $2,865, 579.75; lim., $3,196. Saratoga—4- dr. sed., | $1, 593.50; conv., $1,947; Crestliner, $1,-| _4-ar ‘sed., $3,236; club cpe., $3,183.50; PONTIA Six—4-dr. sed., $1,- 
(Delivered in New York.) $2,667.25; club cpe., $2,641. New Yorker | 709. 50; stat. wag., $2,106. (Fordomatic conv., $3,946: Capri, $3,404.50. (Hydra- 45 oo 4 — os -. $1 64 


—4-dr. sed., $2,783; club cpe., $2,756.75; 

$3, 263; Newport, $3,157.75.. Town 
Country—Newport, $4,027.75; stat. wag., 
$2,759.50. Imperial — 4-dr. ‘sed., $3,080 
(deluxe, $3,201). Crown Imperial — 4-dr. 
sed., $5,278.75; lim., $5,383.75. (Presto- 
matic optional on Royal at $120.90, stand- 
ard on other series.) 


CROSLEY—bus. cpe., $915.50; stat. wag., 
$972.50; Hotshot roadster, $924. Super— 


optional on all models at $168.50.) 


FORD OF BRITAIN—4-dr. sed. (Prefect, 
cloth), $1,122; 2-dr. sed. (Anglia), $1,004. 
(Delivered in "New York. ) 

FRAZER—4-dr, sed., $2,359; Vagabond, 
$2,399. Manhattan — conv., $3,075; Vir- 
ginian, $3,075. (Hydra-Matic optional on 
Frazer models at $158.61, standard on 
Manhattan models.) 

HENRY J—Four—2-dr. sed., $1,299. Six 
Deluxe—2-dr. sed., $1,429. 

HILLMAN MINX — 4-dr. sed., $1,495; 
conv., $1,745; stat. wag., $1,797. (Deliv- 
ered in New York.) 

RENAULT — 4-dr. sed., $1,035, (Deliv- 
ered in New York.) 

HUDSON—Pacemaker Custom—4-dr. sed., 
$2,088.50; 2-dr. sed., $2,046.50; club cpe., 
$2,088.50; bus, we, geht 922.50. Super Six— 
4-dr. sed., $2,227.50; 2-dr. sed., $2,180; 
club cpe., ‘$2,277.50. Commodore Six—4-dr. 
sed., $2,415.50; club cpe., $2,391.25. Hor- 
net Six—4-dr. sed., $2,501.50; club cpe., 
$2,477.25. it — 4-dr. sed., 


Matic optional on all models at $174.25.) 


MERCURY — 4-dr. sed., $2,031; 72-A 
club cpe., $1,873; 72-B club cpe., $1,978.50; 
Monterey, $2,146.50 (leather trim, $2,157); 
conv., $2,410.50; stat. wag., $2,559.50. 
(Merce-O0-Matic optional on all models at 
$168.50.) 


NASH—Rambler Super—Suburban, §$1,- 
732. Rambler Custom—conv., $1,837; stat. 
wag., $1,837. Statesman Super—4-dr. sed., 
$1,815; 2-dr. sed., $1,790; club cpe., $1,812; 
bus. cpe., $1,710. Statesman Custom—4-dr. 
sed., $1,974; 2-dr, sed., $1,949; club cpe., 
$1,971. Ambassador Super—4-dr. sed., $2,- 
162; 2-dr. sed., $2,137; club cpe., $2, 158. 
Ambassador Custom---4-dr, sed., $2,321; 
2-dr. sed., $2,296; club cpe., $2,317. 
(Hydra-Maiie optiona! on Ambassador and 
Statesman models at $158.50.) : 

OLDSMOBILE — Series 88 — 4-dr. sed., | CPe., 
$1,978 (deluxe, $2,056); 2-dr. sed., $1,920 ’ 
(deluxe, $1,998); sed. cpe., $1,904 (deluxe, | Cpe. 

Eigh $1,982); club cpe., $1,878 (deluxe, $1,956); 
$2,501.50; club cpe., $2,477.25. (Hydra-j|conv., $2,294; Holiday, $2,162 (deluxe, $2,- 
Matic optional on Commodore and Hornet | 267); stat. wag., $2,520 (deluxe, $2,662). 
models at $158.50, Super-Matic optional on | Series 98—4-dr. sed., $2,299 (deluxe, $2,- 
Pacemaker and Super Six models at | 393); 4-dr. town sed., $2,267 (deluxe, | $1,933.50; conv., 
$199.31.) ; sed. cpe., $2,225 (deluxe, $2,319);|Land Craiser—4 

KAISER — Special — 4-dr. sed., a, 00.368: ‘2 772; Holiday, $2,383 (deluxe, 
2-dr, sed., $2,059; club cpe., $2,039; . 1). Matic optional on all mod- 
utility, $2,209; 2-ar, utility, $2,159; as. els at 108.60.) 
cpe., $1,899. Deluxe—4-dr. one $2,219; PACKARD—200—4-dr. ae Oa 2-dr. 
2-dr, sed., $2,169; club cpe., $2,189; 4-dr. | sed., $2,305; bus. cpe., $2,195. 200 Deluxe 


(deluxe, $1,789); club cpe., $1,694 (deluxe, 
$1,789): conv. deluxe, $2,122; Catalina de- 
luxe, $2.000 (super deluxe, $2,058); stat. 
wag.. $2,264 (deluxe, $2,343); bus. cpe.. 
$1.571. Chieftain Eight—4-dr. sed., $1,813 
(deluxe, $1.908); 2-dr. sed. $1,763 (de- 
luxe, $1,858); club cpe., $1,763 (deluxe, 
$1,858): conv. deluxe, $2,190; Catalina de- 
luxe, $2.069 (super deluxe, $2,127); stat. 
wag.. $2.332 (deluxe. $2,411); 5 
$1,640. Streamliner Six—sed. cpe.. $1,673 
. tee Eight—sed. 
(deluxe, $1,837 (Hydra- 
Matic optional on all models a $158.50.) 


STUDEBAKER—Champion Oustom—4-dr 
sed., $1,571.50; 2-dr. sed.. $1,539.75: club 
: 25. Oham- 


BUIOK — Special Series 40 — 4-dr. sed., conv., 
$1,941 (deluxe, $1,983); club cpe., n.a.;|]g 
conv., n.a.; sed. cpe., $1,856 (deluxe, $1,- 
899); Riviera, n.a.; bus. cpe., $1,803. Super 
Series 50—4-dr. sed., $2,139; 4-dr. Riviera 
sed., $2,212; sed. cpe., $2,041; conv.. $2,- 
476; Riviera, $2,139; stat. wag., $2,844. 
Roadmaster Series 70—4-dr. sed., $2,764; 
conv., $2,981; Riviera, $2,854; stat. wag.. 
$3,433. (Dynafiow standard on Roadmaster. S.4n ‘eed $1,003; stat’ wag $1,046; 


optional on Special and Super models at 

$169.20. ) a a Sooo.” $1,005.50; Super Sports roadster, 
n.a.—not ava e . 

. DeSOTO—Deluxe—4-dr. sed., $2,008.75; 

CADILLAO—Series 61—4-dr. sed., $2,-/8-pass. 4-dr. sed., $2,698.75; dat cpe., 
866; club cpe., $2,761. Series 62—4-dr. sed.. | $1,998.75; Carry-All, $2,213. Custom—4-dr. 
$3,234; club cpe., $3,150; . $3.654; |sed., $2,196.25; 8-pass. 4-dr, sed., §$2,- 
Coupe DeVille. $3,523. Series 60 Special— | 335. 25; club cpe,, $2,178. 25;; conv., §$2,- 
4-dr. sed.. $3,797. Series 75—4-dr. 7-pass. |600.50; Sportsman, $2,511.25; stat, wag., 
sed., $4,770; 4-dr. 7-pass. Imperial sed.. | $3,115.25 (all-steel, $2,739.25); Suburban, 
| apes See standard on Sertes $3,201.25. (Tip-Toe Hydraulic Shift stand- 

and 60 Special, optional on Series 61]/ard on Custom, optional on Deluxe at 
as 7% at $174.25.) $120.90. ) 

DODGE—Waytfarer—2-dr. sed., $1,755; 
Sportabout, $1,744.50; bus. cpe., $1,628.75. 
Meadowbrook—4-dr. sed., $1,865.75. Coro- 
net—4-dr. sed., $1,944.75; 8-pass. 4-dr. 
sed., $2,634.25; club cpe., $1,931; conv., 
$2,346; Diplomat, $2,240.75; Sierra, $2,- 
502. (Gyro-Matic optional on all models 
but Sportabout at $94.60.) 

FORD—Deluxe Six—4-dr. sed., $1,470; 
2-dr. sed., $1,422.50; bus. cpe., $1,331. 
Deluxe Eight—4-dr. sed., $1,543.50; 2-dr. 


CHEVROLET — Special — 4-dr. 
sed., $1,450; 2-dr. sed.. $1.403: club cpe., 
$1.408; bus. cpe., $1,329. Styleline Deluxe 
—4-dr, sed., $1,529; 2-dr. sed., $1,482; 
club cpe., $1,498; conv.. $1.847: Bel-Air, 
$1,741; stat. S, * $1,994. Fleetline Spe- 

$1,450; sed, cpe.. $1,403. 
a. Rs sed.. $1,529; sed. 
, $1,482, (Powerglide optional on De- 
models at $158.50.) 
GEEBYSLES — Beyal — 4-dr. sed., $2,- 


WILLYS-OVERLAND—Four 
368.24; Jeepster, $1,492.78; was. 
$1.703.59 (four-wheel-drive, $2,107.69). 

—Jeepster, $1,507.70; stat. wag., $1783.68, 


i 
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Firestone Head Sees — Marks Top Year 
WOOSTER, O.—U. S. and Cana- 
e e e ae . dian sales personnel of Wooster 
Hi h Acti vit in 51 Rubber Co., recently concluding the 
largest sales meeting in the com- 
, pany’s history, heard J. R. Cald- 
By George Deery government to reestablish private well, company president, term 1950 
+ Associate Editor buying of natural rubber, but holds “the best year we'v, ever had.” 
. eS S. FIRESTONE JR.,/now that the emergency action y ye 
chairman of Firestone Tire &|“should reduce to a minimum the| J- Robert S. Conybeare, general 
Rubber, told stockholders of that|speculative element in the natural | Sales manager, announced sales in- 
firm last week/rubber market which has created|creases of the company’s “Rubber- 
that “increasing| excessively high prices, and thus| maid” houseware line amounting to 
orders for mili- help to curb inflation.” 36.4 percent through the department 
oe -~, ne 2 store outlets and 56.4 percent| George R. Norris, Inc., Wins Ford Plaque— 
products should A Ss k through wholesalers, Rubbermaid] This photo was taken when George R. Norris, Inc., Baltimore, was recently awarded the 
keep the rubber uto Stocks Kar-Rugs and the company’s allied | Ford Four-Letter plaque. From left to right: Charles A. Heinlein, Francis Stiemly, Bert 
t TRAIN industry going at Jan.15 Jan.8 |factory sales showed increases of | Gulley, Ed Waltz, H. S. Shelley, W. Landy Cook, Blair Haney and H. W. Cook. 
; a high rate in oe Be eaves s 7 74 19.2 percent, he reported. These in- 
7 eee eee 4 creases combined to give the com- id in the like 194 i 
of four a warned General Motors .. 49% 48% |pany an overall 35 percent increase Standard-Thomson Upe ‘nd 182 pupa Net in tone ones 
trument that Hudson .......... 17 17% |in sales over the previous record To $964,972 for Half ; a. 4 P “9 
as ‘ae however, t Kaiser-Frazer .... 7% 1% | year of 1949 for the six months was $964,972 as 
the industry’s} Nash-Kelvinator .. 19% 1954 P — Standard- Thomson Corp., parts|compared with $450,057, a gain of 
production out- Saas .......... 45% 4% Re Seat Re manufacturer, reports for six|114 percent, 
look for next year depends on avail-| Studebaker ....... 31% 31% Robinson Gets Bad Start months ended Nov. 30, sales of $4,-| Reginald N. Web i 
rward able supplies of rubber far more! Pucker 05 03 ; 995,999 as compared with $3,370,987 egina, . Webster, president, 
try. than the usual factors of customer; wy -0 a ‘on a °° ane : The building of Robinson Motor pianist a sessits Mis arse hn esc otic stated that the current backlog of 
ilness demand and buying power. ys-Overland .. 11% 11% |Co. in Jasper, Ala. was destroyed orders amounts to approximately 
oving “It is still too early to tell how ee a50 «(fee by fire New Year's Day. Loss was| | AUTOMOTIVE NEWS. the Newspaper of | $5,000,000, of which $3,000,000 are for 
bedeede J j = > on sas : : taht 
y, be- how much natural and synthetic ag a oo Clayton Robin- | {f*,\morica’s No 1 Industey an ent | military needs, primarily aviation 
otting rubber will be available but we e . mated more than 100,000 readers weekly! ' parts. 
eded are hopeful that when all syn- 
thetic rubber plants are working 
iper of at capacity, supplies of synthetic 
a rubber will be relatively plenti- 
*kly! ful.” 
s * * 
N THE ever-running discussion of 
government controls on business, 
Firestone looks favorably on the ac- 
tion of the government in becoming 
the sole buyer of natural rubber e > 
for importation. 
“In normal times, I believe that 
~ our American free enterprise sys- 
< tem is best for our economy but, e * 
© in a crisis like the present one, I « 
believe rubber purchasing by the A in Ww com 
1042 government alone is best to assure 
123! the most natural rubber for our na- 
1454 tional security and civilian needs e m 
_1246 at a more stable and fair price,” he & 
= computing your excess cre 
2107 Firestone reminded stockholders 
489 that three years ago he urged the é 
—— (Se eee 
2517 . 
7925 Packard Reports 
mit (Qne of 3 Buyers 
ry A . 9 
Is ‘First Timer 
DETROIT.—One of every three 
1951 Packard buyers is a “first 
time” Packard owner, according to 
. returns of a ques- 
: | tionnaire being 
c inserted in the 
glove - drawer of 
new models as 
they come off as- 
: sembly lines. 
re In addition, a 
laware substantial num- 
ber of the others 
ipshire have owned Pack- 
s ards at one time 
Mexico or another in the 
“Otel K. M. Greiner past and are now SUBSCRIBE TODAY 
' returning to Packard ownership, TO THE FOLLOWING: 
a the results showed. 
nber Both ae ane engineering fea- 1. Executive Binder for DEALER. 
Year tures — particularly Ultramatic— 
Date are receiving an equal number of 2. ee Some Dter for 
7 on ae at a * all 3. DEALER TAX BULLETINS —24 i 
- 300 of all respondents, it was said. . ssues. 
-4-dr. Karl M. Greiner, Packard sales 
“od vice-president, said: = —— le 4. Monthly Tax Calendar—12 Issues. 
Is at other expressions further confirm 5. ALL SPECIAL BULLETINS— / 
$1.- i the fact that no previous Packard 12 Months. J Gy 
1.75) ever captured the motoring public’s / Y i fy 
sed., interest as has our 1951 line.” 6. Conetete Sasivectiene for U. $. ' : yy Yi Yi Yj 
7 The returns “bear mounting evi- e l “LA LLLML da MMi Z Vi, 
= dence that women owners are more 
ru keenly appreciative of engineering IN ADDITION YOU WILL RECEIVE THE FOLLOWING IMPORTANT BULLETINS: 
1,694 advances than ever before,” Grei-| 1. New Income Tax Law. 9. Social Security Law. = SENO TOOAY 
. as: _ —— = ha Snlehtomed 2. 150 Tax Saving Suggestions 10. Tax Withholding Tables. 
s . 
cpe.. awareness of styling, for style’s for Automobile Dealers. 11. How Much Surplus Can | a ee ae ee ee | oe = 
— sake alone, according to these sum-| 3- Estate and Gift Taxes for Keep? aldara cbtaiiamate’ 
luxe, maries.” Automobile Dealers. 12. Wage and Hour Rules. ES ts ee ® 
b de- Greiner noted that the answer to| 4, Automobile Dealer Building 13. Must a Dealer Pay Divi- y MY CHECK FOR $75.00 IS ENCLOSED z 
a one query—“If you considered other Probl dends? Enter My Order for a Year's Subscription 
obiems. ends 
1,673 makes before deciding to buy a ° é to the a 
~sed. Packard, what were they?’—men-| 5- Debunking Tax Evasion and 14. Inventory Valuation. 
a tioned not only all makes consid- Famous Tax Fraud Cases. 15. Dealer Incentive and Profit é STOKES TAX CONTROLS é 
4-dr. ered Crome angeiies — also} 6, Tax on Unreasonable Accum- Sharing Plans. 
a> on ionte Gabe as ulations. 16. Should You Dissolve? If So, 3 g 
ar. ain eis. 7. How Much Salary and Benus When? ee ay 
‘ar. Governor’s Studebaker Can a Dealer Take? 17. Proprietorship or Partner- é Washington 6, D. C. P & 
a A 1951 Studebaker Land Cruis- | 8» When the Tax Examiner ship vs. Corporation For 
sed., er was delivered to Indiana’s Gov. Comes to See You. Dealers. a SEND EVERYTHING TO: ¥ 
— Henry F. Schricker by Charlie 
cpe.. | Stuart, Inc., 1186 N. Meridian 8t., DNRG OF COMODO so neo ccccsccscccecccccnseeeaen é 
nder Indianapolis. THE EXCESS PROFITS TAX 
1" OE eee OF AA RAPT Pe eee re ee eee 
line caiitacnicnliaiemmmaitciat 
Te ye Pa WITOLD TAK PRON BOMUS BE city, tone and Sate... .eccsscssceseceses i 
Se) Seek i 
“= : se 


See the back pages of this issue. 








Affecting Factories and Dealers... 
Auto Advertising 






By George Deery 
Associate Editor 

Communists don’t miss a bet in 
the various media for telling their 
story, Dean James E, McCarthy, of 
the college of commerce of Notre 
Dame university, told a_ recent 
meeting of the Adcraft Club of 
Detroit. 

The only way the citizens of 
this country can meet and over- 
come this menace, he said, is to 
be as vociferous in their devotion 
to the ideals by which they have 
lived, 

“The Communists, a small major- 
ity in this country, use every pos- 

sible means of spreading their prop- 
aganda—newspapers, radio, motion 
pictures,” the speaker pointed out. 
“If we devoted half their energy to 
espousing our ideals, we would have 
no problems today.” 
* * * 


Ad Bureau Larger 
Eight members and one associ- 
ate member have been added to 
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the roster of the Bureau of Ad- 
vertising, American Newspaper 
Publishers Assn. 

Newspaper additions include 
the Augusta (Ga.) Chronicle, Big 
Rapids (Mich.) Pioneer, Denison 
(Tex) Herald, Fairmont (Minn.) 
Sentinel, Florence (8.C.) News, 
Manistee (Mich.) News-Advocate, 
Portland (Ind.) Sun & Commer- 
cial-Review, and Rushville (Ind.) 
Republican - Telegram. The new 
associate member is the news- 
paper representative firm of 
Shannon & Associates. 

* * + 


Tettelbach Promoted 

Appointment of Richard R. Tet- 
telbach as advertising manager of 
the Round Associate Chain Co. has 
been announced by James W. 
Dickey, vice-president and general 
manager. 

Tettelbach will be in charge of 
promotional activities of the seven 


Round Chain Companies. These are 
Bridgeport 


Chain & Mfg. Co., 


Bridgeport, Conn.; Cleveland Chain 
& Mfg. Co., Cleveland; Round Cali- 
fornia Chain Co., San Francisco and 
Los Angeles; The Round Chain & 
Mfg. Co., Chicago; Seattle Chain & 
Mfg. Co., Seattle, and Portland, 
Ore.; Southern Chain & Mfg. Co., 
Birmingham, Ala., and Woodhouse 
Chain Works, Trenton, N. J. 

Prior to joining the Round organ- 
ization, he was associated with Hill 
& Knowlton, Cleveland public rela- 


tions firm, 
* * * 


ATA Publicist 


Charles B. Cunningham, Illinois 
weekly newspaper publisher and 
former Marine combat corres- 
pondent, has been appointed to 
the field public relations staff of 
the American Trucking Assns. 
Cunningham will assist with ATA 
and state association activities 
throughout the Midwest, it was 
stated. He is a native of St, Louis. 


* * + 


Koppers’ Movie 

“See Cassidy,” a new sound and 
color motion picture, produced by 
VanSant, Dugdale & Co., ad agency, 
Baltimore, for the Koppers Co. pis- 


ton ring department, was announced 


last week. 
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Bookmobile in Bloomfield, N. J.— 


First customers of a library-on-wheels in Bloomfield were Oscar T. Hopping and Car! 


Koplin (left), 


Studebaker dealers who delivered the vehicle. The bookmobile, 


said to be 


the first in the state, holds between 1,000 and 1,500 volumes. 





his own business, the story points 
up the numerous opportunities 
for the wide-awake dealer or 
service shop operator to increase 
sales and profits. This is exempli- 
fied by “Cassidy,” an operator old 
in wisdom and experience, 
Location filming took place in the 
Koppers piston ring plant in Balti- 
more and in actual service shops. 


Following the experiences of a |Major portion of the action was 


young man setting out to open 


concentrated in one firm, rented for 





In Philadelphia 
The Evening Bulletin’s 


Advertising Leadership 


Grows Bigger and Bigger 


1948 First by 


more than | million lines 


1949 First by more than 2 million lines 
1950 First by more than 2% million lines 


and in 1950 
The Evening Bulletin published 


the largest volume of advertising 


ever published by any 


Philadelphia daily newspaper 


The Evening Bulletin 


IN PHILADELPHIA NEARLY EVERYBODY READS THE BULLETIN 


Advertising Offices 


Filbert and Juniper Streets 
Philadelphie 5, Pennsylvanio 
285 Madison Avenue 

New York 17, New York 


National Advertising 
Representatives Chicego 


Sen Francisco 


Sewyer Ferguson Walker Company 
Detroit 
les Angeles 








Atlento 











the purpose, lock stock and person- 
nel, including the owner, Leading 
characters were professional actors, 
but the mechanics and owner were 


cast in the film. 
* * * 


Special Auto Issue 

Cue, a New York magazine, will 
carry “An Automoible Show in 
Print” in its Feb. 10 issue. Copies 
will be available for dealers to 


distribute, the magazine states. 
* * * 


Hatch Heads TV Forum 

Clarence Hatch jr., executive vice- 
president of D. P, Brother & Co., 
agency, has been elected president 
of the Detroit Television Round 
Table for 1951, Hatch is a pioneer 
in TV and well-known speaker on 
the subject before national adver- 
tising groups. 

Other elected officers are Art 
Fielden, Campbell-Ewald Co., vice- 
president; Walker Graham, of 
Geyer, Newell & Ganger, treasurer; 
Nan Whirl, of Campbell-Ewald Co., 
secretary, and as board members, 
|Bill Bryan, Free & Peters; Ralph 
Hotchkiss, Maxon, Inc.; N, A. Cor- 
bett, RCA Victor Distributing Co., 
Charles A, Nutting, C. A. Nutting 
Sales & Service; Len Kamins, 
WXYZ-TV; Bill Witherell, Video 
| Films, and Bud Pearse, Weed & Co. 


* * + 


| Heads Philco PR 


John Adams Kuneau has been 
appointed director of public rela- 
tions of Philco Corp. and its sub- 
sidiaries and named to the manage- 
ment operations committee, it was 
announced by William Balderston, 
president. 

Kuneau was formerly vice-presi- 
dent of J. Walter Thompson Co. 
where for the past 10 years he was 
an account executive, Prior to that 
he had been president of his own 
public relations firm in New York 
City. 





* * * 


| Safe Driving Cited on TV 


For three months, according to 
George R. Hammond, safety and 
education director, District of Co- 
lumbia division, American Automo- 
bile Assn., one winner of the 
triple-A’s courteous driver award 
has appeared every week on a 
television program to receive his or 
her citation. 

Ruth Crane’s “The Modern Wo- 
man” program on Wednesday after- 
noons, between 3:00 and 3:30 on 
WMAL-TV, has made a weekly 
feature of the courteous driver of 
the week, 


+ * + 


Chemistry Story on Air 


“Headlines in Chemistry,” a 
series of broadcasts produced 
under the auspices of the Ameri- 
can Chemical Society to familiar- 
ize the listening public with cur- 
rent developments in the chemical 
world, is being aired weekly in 
Detroit, according to Joseph Epel, 
publicity director for the Detroit 
section of the ACS, The weekly 
quarter hour program will be 
heard over WJLB each Saturday 
morning at 10:45, 

It will serve to translate into 
easily understandable language 
the week’s advances in a wide 
variety of technical fields. 


Names 


Brooke, Smith, French & Dor- 
rance, Inc., ad agency, announces 
the addition of Rosarita M, Hume 
to its creative copy staff. 
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Highways & Safety... 





Safety Aide Urges 


Progress on Design 


By Tom Hewitt 
Staff Writer 
| EALERS WHO HAVE loaned 
cars to high school driver-train- 
ing courses have received a pat on 


the back from 
MATIONAL SAFETY ‘Sidney J. Wil- 
coumcin’s liams, assistant to 


the president of 
the National Safe- 
ty Council. 

Williams, who 
delivered his Bee- 
croft memorial 
lecture before the 
annual meeting of 
the Society of 
Automotive Engineers in Detroit, 
told a press conference that deal- 
ers, through lending of autos, have 
greatly aided the safety movement 
by giving youths the opportunity to 
drive correctly. 

But he said there still is a need 
for more driver-training cars to 
give other students the same op- 
portunity. 

In his lecture to the SAE, Wil- 
liams said progress should be 
speeded-up on such problems as: 

1. Driver vision or “blind spots,” 
due to front and rear corners, ex- 
aggerated hoods and fenders, and 
other styling extremes. 

7 * *” 
6¢— DON’T WANT another Model 
T, but it did let me see the 
curb,” he said. 

2. Night vision, and particularly 
headlight glare. 

8. Braking systems, especially 


Ability Tests 
Amaze Drivers 


A lot of people who thought they 
were good drivers went away with 
a different idea after taking abil- 
ity tests held by the California 
highway patrol in Sacramento. 

Given in connection with the 
state traffic safety conference, the 
tests were not as easy as many 
thought. 

“Most everybody who comes in is 
a good driver—he thinks,” ex- 
plained Patrolman Ezra Erhardt, 
who handles the display. “They take 
the reaction time test and miss— 
their depth vision isn’t too good or 
they aren’t as steady as_ they 
thought. 

“They begin thinking about all 
the things involved in driving then. 
Maybe they'll realize handling a 
fast car on a fast highway is not 
easy. They'll be more careful.” 


$32,000 ‘No’ 
Milwaukee Rejects Ads 
On Parking Meters 


A plan to place advertising signs 
on parking meters in Milwaukee 
has been rejected by the health- 
traffic committee of the common 
council. 

Such a plan was proposed by an 
advertising man, who asked the 
council to give him an exclusive 
franchise for advertising on the 
meters. 

He offered to pay the city $32,000 
a year on its 1,220 meters. He said 
plastic or metal signs fastened on 
top of the meters would carry the 
advertising. 

“We are not that hungry,” one 
alderman said. 

+ * + 
Driver-Training Cited 
As a Must for Canada 


The need for driver training in 
high schools across Canada has 
been stressed by R. W. Buyers, gen- 
eral manager of the Ontario safety 
league, in an address before the 
Ottawa Kiwanis club. He termed 
driving courses “the finest thing in 
the accident prevention field to- 
day.” 

“lf we can get driver education 
as a standard course in all our 
high schools, we will have gone a 
long way toward safe driving,” he 
said, emphasizing that “it would be 
far more effective than sterner 
laws.” 

“Many people have been advocat- 
ing sterner restrictions but you 
can’t legislate safety.” 


ee 
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for heavy trucks. Williams said he 
could not understand why “sec- 
ond and third grade brake linings” 
should be advertised and sold. 

4. Accessibility of parts for in- 





Vehicle Checks Lauded 


In Vancouver, B. C. 

VANCOUVER, B. C.—The ve- 
hicle inspection program here 
has greatly contributed to traf- 
fic safety, city officials believe. 

They point out that rejections 
on first inspection now average 
only 39 percent, compared with 
61 percent in 1945, During 1950, 
a total of 124 vehicles were 
permanently ordered off the 
roads as a result of their unsafe 
condition, revealed by the 
checks. 
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spection and servicing, which would 
help “preventive maintenance.” 

5. Indicators and controls should 
be simpler and more foolproof. 


6. Car seats should be designed so 
that they are adjustable for all sizes 
|of drivers. 

Williams also suggested that 
bumpers could be better designed 
|to absorb shock. 

* * * 

\6¢VEAR AFTER YEAR,” he told 
the engineers, “you have built 

more, better, often bigger and hea- 

vier and faster cars, trucks and 

buses. 

“The highway builders have tried 
in vain to keep up with you; so 
have the legislators, tax experts, 
police and educators. The hot battle 
over truck weights and pavement 
destruction is one example 


“We should be able now to get 
together and make up our minds 
what kind of vehicles and roads 
we want and are willing to pay 
for.” 

Discussing mishaps, Williams said 
the great majority of accidents 
could be avoided by “defensive driv- 
ing” (or walking), even when “the 
other fellow” or car was at fault. 

“For proof, look at the extraordi- 
nary no-accident records of many 

truck and bus drivers,” he said. 










“There were so many half-filled paint cans around our 
refinishing shop, we didn’t have enough places to keep 
them. One day I tripped on a quart can of lacquer and fell 
flat on my back ... but I got up fighting mad! I made up 
my mind to do something about it and I cleaned out the 
shop good. It wasn’t long, though, before we were back 
in the same old mess and confusion. We had partly filled 
cans of every conceivable color from the time of Moses. 






Manufacturers of passenger and 







J 
ASON CO. 


5935 MILFORD AVE. 
DETROIT 10, MICH. 


1244 N. LEMON ST. 
ANAHEIM, CALIF. 


commercial car lacquers * enamels + primers 


surfacers * tinting colors * reducers * removers * rubbing compounds, ete. 





This Holland (Mich.) Ford dealership has presented driver-training cars to two schools. 
Left to right are: R. E. Barber, Leon Moody, Holland high school instructor; L. G. Damstra, 
.| Holland Christian school instructor; Bert P. Bos, superintendent of the latter school, and 
C. C. Crawford, superintendent of the former. 


Bartnick Chosen Head 


Of Chicago Packard Assn. 
Newly - elected president of the 
Chicago Packard Dealers Assn, is 
Ted Bartnick. The group also voted 
in Art Walsh as vice-president, and 
Don H, Roseroot as secretary-treas- 


urer. 
Charles Stube, retiring president, 


continues as a member of the board. 
Other elected directors were Don 
Regan, J. P. How and Edward Sol- 
brig. 


Open House in Bastrop 
Whitehurst Ford Co., Inc., form- 
erly McConathy-Young, Inc., held 
open house in Bastrop, La. R. E. 
Whitehurst is manager. 


on my Lack... 


QUAL GOF up 
LIGHTING 
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“I got to figuring it was about time to ask for advice. We 
work in a small town and our nearest Jobber is 74 miles 
away, but he came over to see us without wasting time 
when I told him we needed help. He recommended the 
R-M Tintometer color matching system, and we put it 
into operation immediately. It quickly solved our prob- 
lems in more ways than we had expected. Now, we don’t 
waste paint, because we prepare only the amount needed 


to complete the job at hand. 





“Our shop is neat and our paint inventory is really under 
control. We stock only 26 base and tinting colors in R-M 
Permax and the same number in R-M Lacquer, plus, of 
course, some high-volume blacks and other R-M factory 
packaged colors. Our Jobber doesn’t have to break his 
neck to get a special color out to us when we want it! We 
make our own on the highly accurate Tintometer... any 
color we want in FIVE MINUTES! Our customers sure 
like the kind of service we're giving now!” 
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Truman Aide Tells NADA Manpower Clinic . . . 
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U.S. Shuns Running Industry 


MIAMI.—“The government pre- 
fers to stay on the sidelines and let 
business run its business,” Fred 
Krafft, consultant to President Tru- 
man, told the manpower clinic at 
NADA’s convention here. 

Krafft, an industrial relations 
specialist in the office of man- 
power, National Security Re- 
sources Board, said “the trouble 
is that industry fails to plow its 
own field. 

“Both in the last war and in the 
present one,” he said, “I listened to 
businessmen belabor the govern- 
ment for its ‘interference’ in the 
conduct of industry. But let me re- 
mind you that the automobile in- 

dustry gave labor far more than 
the War Labor Board did.” 


Krafft said the WLB attempted 
to stay within the “little steel for- 


initiate their own way of doing 
things. 

“The government is trying to 
avoid telling people what to do,” he 
said. 

He praised the “swell job” done 
by NADA’s manpower committee 
and declared that its program could 
be copied to good advantage by 
other trade associations. 

“We are going to be mobilizing 
for a long time, and will be mobil- 
ized longer than any time in our 
previous history,” was the omnious 
warning given by Lawrence A. Ap- 
pley, president of the American 
Management Assn., who added: 

“It is quite probable that we may 
be an armed nation for many years 
to come.” 

Appley declared that all able- 


how extensive, but we know they 
are inevitable.” 

Appley outlined a seven-point 
program for the retail automobile 
industry: 

1. Definite Jobs—Every job in the 
organization should be clearly de- 
fined as to the duties to be per- 
formed, the authority to be exer- 
cised and the experience, knowledge 
and skill required to perform it. 


2. Define Skills—The skills for 
each job should be defined clearly 
and jobs should be broken down by 
the varied skills required. 


8. Develop Manning Tables —A 
careful record should be built 
indicating the order in which cer- 
tain workers in the organization 
may be called out for military or 
defense work. 








Jeeps Join Fire Department— 


Pennsylvania's department of forest and waters has placed into service 24 four-wheel drive 
Willys one-ton trucks especially equipped for forest fire fighting. They are equipped with 


fireplow water tanks, 


pumps and front end winches. E. A. Lefkof, chief, division of forest 


management, and other state officials took delivery of the units from Hyman Glickman, 


Turner Motors, Inc., 


Allentown (Pa.) distributor, 


in special fire prevention ceremonies at 


Harrisburg. Present for the occasion were A. R. Ficker, Willys staff engineer in charge of 
statistical data and special projects; John Morris, sales engineer for Monroe Auto Equipment 


Co., and Paul Crabtree, Willys assistant regional sales manager. 


in releasing people who were per- 
forming jobs no longer needed. For 







ing them and giving them up com- 
pletely. 






4. Provide Effective Training— 
Any management, regardless of size 
of the organization, should examine 
every possible training device that 
can be used and install it at once. 

5. Plan Job Rotation—A _ great 
mistake was made in the last war 














example, there are many needed 
jobs under present conditions which 
a salesman can be trained to do. 
The theme this time should be to 
mobilize sales organizations for 
needed jobs rather than demobiliz- 


6. Understand controls — Give 
someone in your organization the 
responsibility of keeping in touch 
with new controls and regulations. 
Most controls are for your own 
good and when we get in trouble 
because of them it is usually 
through ignorance and misunder- 


bodied men will be called to serve 
in some either direct or indirect 
capacity in a mobilized economy. 

“We know further,” Appley said, 
“that with mobilization comes con- 
trols; we are not sure how fast or 


mula,” but out of that developed 
the “fringe” technique that pushed 
grants to labor above those contem- 
plated by WLB. 

Krafft urged that local commit- 
tees and employers’ associations 










THERE’S “COME IN” 


APPEAL in this El Paso, Texas, automobile showroom. Pitts- 


burgh Polished Plate Glass, set in lustrous Pittco De Luxe Metal, is used extensively 


to create a clear, open-vision front that 











catches the eye of the passer-by, draws 


him inside. The open-vision design is complemented by a pair of Herculite Doors. 
Use the magnetism of a modern Pittsburgh Store Front like this to attract more 


business to your showroom. Architects: Davis & Foster, El Paso, Texas. 


How to give your showroom 

































a sales-winning front... clear to the back 


A CLEAR, open-vision Pittsburgh Store 


after the showroom is closed this silent 


your showroom with sales-winning Pitts- 






standing. 

7. Be of Service—Find every 
means of tying yourself and your 
organization into every kind of 
service to the mobilization pro- 
gram. 

George M. Berry (Packard), St. 
Louis, chairman of the committee, 
served as moderator of the man- 
power clinic. 


Questions from the floor were 
discussed by members of the panel, 
which consisted of R. S. Abbott 
(Ford), Alexandria, La.; Ray 
Brandenburg (Chevrolet - Buick), 
Washington Court House, 0O.; 
Frank Collord (Dodge-Plymouth), 
Waterloo, Ia.; Joseph E. Gandy 
(Ford), Seattle; Arthur Haas 
(Chevrolet), Cleveland; Eugene S. 
Stowers (Buick-Chevrolet), Blue- 
field, W. Va.; Foster Talbott (Ford), 
Baltimore; L. C. Thomas (Dodge- 






Plymouth), Denver, and R. Earl 
Burrows, ATAM representative, 
Cleveland. 









FTC Order Halts 
Price Favoritism 


By Denver Firm 


WASHINGTON.—The Federal 
Trade Commission last week or- 
dered the Ideal Cement Co., Den- 
ver, to quit “unlawfully discrimi- 
nating in price against customers 
who take delivery of cement by 
truck or other motor transport.” 


The order forbids price discrim- 
inations between different purchas- 
ers of cement of like grade and 
quality who compete with each 
other in its resale, either at retail 
or in processed form, The order is 
specifically directed against the 
practice of charging higher prices 
to purchasers who have cement 
transported by truck or other mo- 
tor carrier than are charged those 
who have it shipped by rail freight. 
The commission found this discrim- 
inatory pricing practice to be in 
violation of the Clayton Antitrust 















I ront is a powerful aid to sales. It salesman goes on “selling” os selling not burgh Glass and Pittco Store Front Metal. | Act, as amended by the Robinson- 
permits the passing public to “shop” the only the displayed automobiles and acces- And when you modernize, do a complete |Patman Act. 
entire showroom, front to back . . . brings sories, but your establishment as an ideal job, inside and out . .. the better the show- The order does not prevent the 


prospective cutsomers inside to buy. Even 






Store fronts 
and Interiors 


by Pittsburgh 


A ie aes | 








place to do business. 







for Modern Days.” 


Name... 


Pg co 


PAINTS 


URGH Pa Ts 


In today’s keenly competitive market, 
it’s the attractive, inviting establishment 
that gets the most customers. 
jump on your competitors by dressing up 


BE -. ncankunecuse= 


room’s appearance the better the business. 


So get the 


Pittsburgh Plate Glass Company 
2034-1 Grant Building, 
Without obligation on my part, please send me your Free booklet on modernization, 


Pittsburgh 19, Pa, 


OLAS 5 


Meanwhile, why not send for our free 
modernization book showing other actual 
Pittsburgh installations? No obligation... 
just return the coupon below. 


“Modern Ways 






com PAN FT 










corporation from defending any 
alleged violation “by showing that 
any differences in price make only 
due allowance for differences in 
the cost of manufacture, sale or 
delivery” resulting from different 
methods or quantities in which ce- 
ment is sold or delivered. 


Defer Truckmen, 
Mont. Group Asks 


BILLINGS, Mont. — A motor 
transport defense committee for 
Montana and northern Wyoming 
recommended at its organization 
meeting here that the government 
defer from military duty such key 
men as dispatchers, over-the-road 
drivers, rate experts and mechan- 
ics, and that shippers and carriers 
observe pickup hours. 

The group, which was formed in 
the office of L. M. Cowan, district 
supervisor of the Interstate Com- 
merce Commission Bureau of Mo- 
tor Carriers, will meet monthly. 
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| terrific responsibility to move for- | 
I ° e eg? @ d |ward” because they have the need- | 
Car nteriors riticize |ed facilities, power and wealth, 
. |Miss Strengell said that they 
Woman Textile Expert Says They Lack |“should strive for something new, 
Imagination, Individuality useful and practical.” 
. i Auto makers, she added, depend 
By Jerry Barry pron ppacins sales as an indication! too much upon textile mills and 
| that something is wrong with auto-| not enough upon well-trained, 





Staff Writer 
DETROIT.— Automobile interiors | Motive uphoistery. efficient designers for new ideas. 


are definitely un-American in their | She said that presently used up- | Miss Strengell had no complaint | 
lack of individuality and practical-| holstery is impractical—it’s not | about the colors used, saying that Freightliners Haul 8,000 Gallons— 
fireproof or stainproof although (the neutral shades go well with) This 8,000-gallon capacity Freightliner c.o.e. diesel powered petroleum transport is the first 


ier i peace Gah & a guaranteed to keep one from | modern streamlining. But she of seven similar units being delivered to Howard R. Williams, Inc., Portland, Ore. It is the 
of the automotive industry’s top easily sliding in or out of a car. | would like some changes made in | first time the c.0.e. design has been applied to bulk petroleum highway transports, the firm 
stylists on the closing day of the A more adventurous approach to | the fabrics. states. The truck chassis with a Buda 6-DAS-844, 280 h.p. diesel engine weighs 14,000 pounds, 
Society of Automotive Engineer's fabric designing is one answer to | Much could be done with and with a 3,650-galion tank, it weighs 16,800 pounds ready for the road. Truck and trailer 
convention here. the problem, she said. |““‘tweedy” wools, sarans, nylons and | combination has a capacity of 8,050 gallons with a combination "dry weight'’ of 25,320 pounds. 
Marianne Strengell, head of Some fabrics that could correct | Fiberglas, she said. However, the |The truck tank and frameless two-axle tank trailer were built by Beall Pipe and Tank Co., 
Cranbrook Art Academy’s weav- | these faults are available and oth- | manufacturers, through their de-| Portland. 
ing department, said designers do | ¢s could be developed by auto|signers, should not let the mills 
much to individualize automobiles manufacturers, she said. ‘i treat new materials with old de- William Ullman, Washington correspondent, keeps AUTOMOTIVE NEWS readers up 
on the outside but that practical- | Declaring that auto men “have a signs, she warned. to date on political and economic trends in the nation’s capital every week, 
ly all cars are alike on the inside. . = ' 
This, she said, could be attribu- 
ted to the fact that most automo-| 
tive fabric men are not creative de- 
signers and specialists. She also 
accused manufacturers of underes- 
timating the good taste of the 
American public and of women, in 
particular. | 
Miss Strengell pointed to huge 


Good Roads, Laws 
Seen as Keys to 


Truck Problems 


HARRISBURG, Pa. — (UTPS) — 
Adequate highways and enlightened 
legislation are the keys to solution 
of the nation’s highway transporta- | 
tion problems, Edward Gogolin, | 
vice-president and general manager 
of the Pennsylvania Motor Truck 
Assn., believes. 

Gogolin said anti-truck interests 
attempt by charges of subsidy, road | 
damage, and unsafe operation to 
divert public attention from the| 
indispensable service of the truck, | 
the true facts of highway deteri- 
oration, the large and widespread | 
tax contribution of the industry, | 
and its precedent-shattering safety | 
program. | 

“About 86 percent of the trucks| 


Fruehauf Model Kit lets you “make up” your 
body — with all options—in miniature. 





renege 


. 


seca ate os 


in operation today,” Gogolin ex-| ~~ i ss its ‘ te ans ba 
1. Open Top 3. Solid Sides 4. Single Side Door 5. Double Side Door 6. Narrow Double Rear Doors 7. Full Width Rear Doors 


plained, “are owned by manufactur- | 
ers, distributors, farmers and) 
others for the transportation of | 
their own goods. This means that 


only 14 percent of the trucks which | 
pass your door are in competition | Count all the advantages of 


for profit with other common car- | buying a Fruehauf before you 
— consider any other Truck Body: 


Pointing out the Maryland test, | ; 
labeled as one “to determine the| 1. Over 500 options. 2. All steel, . ite ae ee ay * ae 
damage done by trucks,” is actu-| “Unit-Built’’ construction. 3. 9. Express Gate Rear 10. Tailgate (Outside Type) 11, Tailgate (Flush Type) 12. Tailgate (Doors Above) 


ally a test of the comparative ef-) 5 : 
fect of varying axle loads, Gogolin Straight frame or wheelhousing 


urged truckers to heed the warn-| ... all popular lengths. 4. Fast 


ing of the National Research Coun- | ; ; 
cil that no conclusions can _ be assembling, mounting and 


reached until not only this test, inti i 

but five which are to follow it, have painting service at 60 Branches 

been concluded. coast-to-coast. 5. Custom-built 
-~——--- quality at production-line 


Houston Truck Firm prices. 


To Build New Plant 


HOUSTON.—Plans for construc-| 
tion of a $300,000 plant were an-| 
nounced here by the four-year-old 
Houston Oil Field Truck Equip- 
ment Co., manufacturer and dis- 
tributor of trucks, bodies, trailers 
and other transport equipment for | 
the oil, lumber and livestock in- 
dustries. 

The company purchased recently | 
a 108,000-square-foot tract of land 
on the Gulf Freeway here as a site 
for the two new buildings—one 80 
by 400 feet and the other 50 by 250 
feet. 


’ . 
Service 
(Continued from Page 22) 


grades and load under which it 
normally operates, On the West 
Coast, these “indoor” testing 
grounds have proved their worth. 
Last, but far from least, it is| 
necessary for the dealer going after | 
truck service to have a good parts 
man and to carry an adequate FREE CATALOG AND MODEL KIT! 


stock of parts for the volume of 4 
work he is doing. See your local Truck Dealer or Fruehauf man, or write 


There is probably no greater time Fy : f R U E H A U e T R A i L E R Cc oO M p A N Y 


waster than not having sufficient 

Parts to complete the job. This BODY DIVISION, DETROIT 32, MICH. 
waste not only shows up in larger 

overhead, lost mechanic time and 

crowded facilities, but in customer | 

irritation. 
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Stronger driver licensing laws, early introduction,” Smith said, 
were proposed to the Arkansas| “providing for an increase in the 
state legislative council by Rep.| motor fuel tax for the reason that 


Dave Thompson. The measures he 
urged would: Transfer responsibil- | 
ity for the issuance of drivers’ li-| 
censes from the state revenue de-| 
partment to the state police; create | 
a separate state police division for | 
handling drivers’ licenses with the | 
proviso that personnel wear distinc- | 
tive uniforms and be armed; make} 
licenses valid for three years in- 
stead of one; increase license fees 
from $1 for one year to $4 for the 
three-year period; require drivers | 
to appear in person for their per- | 
mits. 
* * * 


Missouri Governor Asks 


Higher Automotive Taxes 


Increased taxes against gaso- 
line, trucks and buses were urged 


by Gov. Forrest Smith in his 
message to the 1951 Missouri 
legislature. Details of the pro- 


posed measures were left to the | 
lawmakers. 
“A bill has been prepared for 


lbs. 


Lie, 


We et 


it appears to be the most fair and 
equitable source of highway reve- 
nue, since it is paid proportion- 
ately by those using our high- 
ways.” 

As to trucks and buses, he 
pointed out that Missouri bus and 
truck laws were passed when 
“this form of transportation was 
in its infancy.” The industry has 
grown big and strong enough on 
“almost a free roadbed” to pay 
a “more and. just and equitable 
share of highway costs,” he as- 
serted. 

* * 


Wis. Milk Producers Enter 


Truck Load Law Battle 


The Wisconsin milk farmer, 175,- 
000 strong and usually articulate in 


pounds of milk that goes to market 


mostly by truck, the farmer has an| 
important stake in the state capitol | 


deliberations about highway regu- 
lations as they affect truck trans- 


port, two University of Wisconsin | 


economists point out in a study of 
truck transportation and the milk 
trades. 

If state laws are changed to 
|force reductions in the pay loads 
'of the motor vehicles transporting 
milk over the roads to market, the 
farmer would be directly affected 


by way of lower prices for his 
product, the agricultural econom- 
‘sts said. 

* * * 


Wis. Farm Bureau Opposes 


Repeal of Ton-Mile Taxes 


Opposing repeal of the state's 


lton-mile tax law on commercial 





| 
| 


McDonald & O'Boyle, Monrovia, Calif.— 

| Shown at the opening of this Chevrolet-Oldsmobile dealership's new building are, left to 
right: V. P. Whetstone, assistant zone manager; Jim O'Boyle, partner; Jack A. Wixon, general 
| manager; V. R. McDonald, partner: J. W. Steele, zone manager, and Frank Watkins, parts 
| and accessories department. 








|truckers, the Wisconsin Farm Bu-|consin truck freight because of| dustry in the Rio Grande Valley, 


reau has proclaimed that commcr-|}hroaq exemptions allowed. Among 
cial road users must be assessed|the most important of the exemp-| American 
tions are those covering agricul- | 


jamounts “commensurate with the} 
use and wear they impose upon 
the highway.” | 

The bureau’s resolution referred 


legislative affairs, may put a brake |to recent proposals of the Wiscon- | 


on any extreme proposals for truck 
weight regulation in the new state 
legislative session. 


|sin Motor Carriers Assn., which 
i|has declared that the ton-mile tax | 
lis unfair because it now applies | 


tural produce. 
. * * 
Texas Citrus Growers Seek 


Bigger Load, Length Limits 


The Texas citrus commission, 


Producing a flow of 15 billion'only to a small proportion of Wis-'| regulatory body of the citrus in- 





within State weight-load limitations*. Call a 


Reo Representative now. Buy the best—buy REO! 


REO MOTORS, INC., LANSING 20, MICHIGAN 


New REO GOLD COMET E-22 


*42,000 lbs. total Tractor Semitrailer gross weight. 





Tractor Unit powered with J31-cubic-ine 


TRUCKS 











h displacement engine. 










Reo rock-bottom economy and greater earning ability put up to $2160 MORE 
in your pocket each year for every truck you replace with a REO. Because, 
compared with 5 widely used competitive trucks, REO can haul 495 Ibs. to 1455 
MORE PAYLOAD per trip and still be 


AND BUSES 


has endorsed the proposals of the 
Assn. of Highway 
Officials concerning uniform regu- 
lations for truck length and load 
limits. 

The commission thus has joined 
in the battle that will be waged 
| during the current Texas legisla- 

tive session to extend the truck 

length and load limits, The com- 

mission urges setting length lim- 

its at 60 feet and load limits at 

54,000 to 72,000 pounds. Length 

limit in Texas now is 45 feet and 

load limit 48,000 pounds. 
* * * 


Indiana Governor Asks 
| Highway Speed Bans 


State speed limits of 60 miles an 
hour during the day and 50 at 
night were recommended by Gov. 
Henry F. Schricker in his message 
to the 1951 Indiana legislature. 
Mandatory jail sentences for con- 
victed drunken drivers also were 
urged by the governor. 

“Despite every effort on the part 
of the state police and traffic safe- 
ty commission, the death toll con- 
tinues to mount from year to year,” 
he declared. “Eleven hundred fatal- 
ities is the shocking record for last 
year, to say nothing of the maimed, 
the orphans and other victims of 
this unpardonable recklessness on 
the part of the motoring public.” 

* * * 


Illinois Governor Seeks 
3-Cent Gas Tax Hike 

The Illinois legislature has been 
asked by Gov. Stevenson to boost 
the state’s two-cent-a-gallon gaso- 
line tax to five cents. 

The governor also called for 
higher license fees for trucks, buses 
and trailefs, figured on a ton-mile 
basis, 

Gov. Stevenson said that road 
construction should continue be- 
cause to put off “necessary rebuild- 
ing would be gross extravagance” 
with highways wearing out faster 
than they can be kept up and 


replaced. 
+ * * 


Proposed Local Auto Tax 
Dies Quick Death in Wis. 

The idea of local taxation of 
motor vehicles, proposed by the 
league of Wisconsin muncipalities 
among others, died quickly when 
it faced the scrutiny of Republi- 
can legislative leaders who com- 
pose the legislative council. 

By unanimous vote, the council 
killed a proposal that it sponsor 
in the new legislative session an 
enabling act that would allow 
| municipalities to collect up to $10 
| @ year on every vehicle within 
their jurisdiction by of a 
stamp tax, 


way 





\N. J. Urged to Enact 
|Uniform Traffic Code 


| Enactment of a uniform traffic 
;code that would, among other 
|things, raise the state speed limit 
|from 40 miles an hour generally 
and 45 in posted areas to 50 miles 
|an hour was recommended (Jan. 9) 
j|to the New Jersey legislature by 
Gov. Driscoll. 


|Montana Governor Stresses 


|Need for Road Funds 


In his message to the 1951 Mon- 
| tana legislature, Gov. Bonner urged 
that additional revenue be provided 
|for highway construction but did 
|not offer any specific recommenda- 
tion as to the source other than 
|to oppose any further tax on pri- 
vate passenger cars. 

| “There are many ways, as you 
know, whereby additional revenue 
|may be obtained,” he said, “but I 
| (Continued on Page 35, Col, 1) 
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In the Hopper 


(Continued from Page 34) 


do not believe that any further 
tax or license should be placed on 
private passenger vehicles for the 
obvious reason that a further tax 
or license on such vehicles would 
not be equitable. I also believe that 
the present use tax on passenger 
vehicles is inequitable and I ask 
that it be abolished.” 


* * * 
Changes in License Plates 


Recommended in Wisconsin 


Suggestions are being made to a 
Wisconsin legislative committee for 
changes in car license plates. Rec- 
ommendations include the renewal 
of plates each year instead of the 
present system of renewal when 
the plates are no longer decipher- 
able. 

Another suggestion is that the 
slogan “America’s Dairyland” be 
dropped so that larger and clearer 
numerals can be put on the tags. 
* 7 * 

Increased Sales Tax Is Eyed 


By Arkansas Solon Council 

Possibility of a sales tax in- 
crease in Arkansas to make up 
an approximate $6,000,000 deficit 
which public schools face before 
the end of the present school 
term next June has been sug- 
gested by Rep. L. H. Autry at a 
meeting of the state legislative 
council. 

Autry emphasized he was not 
necessarily advocating a sales tax 
increase as a means of making 
up the deficit, but said he be- 
lieved such a measure would take 
care of it. 

+o . as 
Indiana Advised to Delay 


Action on Road Revenue 

Although conceding the need of 
additional revenue for highway con- 
struction and maintenance in In- 
diana, Gov. Schricker told the 1951 
Indiana legislature that he felt it 
unwise to raise taxes for this pur- 
pose now. 

The governor advocated retention 
of the distribution of motor vehicle 


account funds on the basis of 53) 
percent for the state, 32 percent for | 


counties and 15 percent for cities 
and towns. 
* * * 


39% Used-Car Sales Levy 


Considered in Michigan 

Several bits of legislation. which 
if adopted, would affect automo- 
bile business in Michigan. have 
been introduced in both the house 
of representatives and the state 
senate in Lansing. George N. Hig- 
gins (R-Ferndale) introduced a 
measure into the senate for a 
used-car sales tax. The money 
gained would allow funds for 
highways by making every used- 
car sale, even between individ- 
uals, subject to a 3 percent privi- 
lege tax. 

In the house seven bills to im- 
plement the Michigan good roads 
federation program for revamp- 
ing highway administration and 
finances were filed. Included is a 
proposal to increase the state 
gasoline tax from three to five 
cents a gallon and hoist weight 
(license) taxes on commercial 
and farm vehicles. 

* + * 
Utah’s Governor Seeks 


Vore Industry for State 
Utah’s state tax commission has 
been asked by Gov. J. Bracken Lee 
to prepare recommendations for the 
1951 state legislature on two tax 


relief measures, designed to encour- | Other measure would create in the | 
age the expansion of present indus- | 


try and to attract new industry to 


the state. 
The commission was directed to 


investigate the effect of exempting | 


from sales and use taxes the pur- 
chase of all capital equipment used 
in manufacturing, fabricating or 
processing when the eauipment is 
to be used by a new industry or to 
expand an existing industry. 

- * . 


-eneral Sales Tax Held 
ertainty in S. Carolina 


~ 


the money to support the state and 
schools any other way,” Sen. Brown 
declared. 

“The board of budget and control, 
of which I am a member, is await- 
ing a report of the Hollings com- 
mittee, headed by Rep. Fritz Hol- 
lings of Charleston, which is now 
studying tax structures in the state. 
This committee is drawing up a 
sales tax bill. The major problem 
confronting the legislature this year 


‘s to find more money,” he added. 
* 


Tenn. Bill Would Repeal 
Anti-Closed Shop Law 


A bill to repeal Tennessee's 
anti-closed shop law has been in- 
troduced in the state legislature 
with the backing of all labor 
unions in the state. 


Fight to Amend Tax Clause 


\In Colo. Road Bill Fails 


An effort by trucking interests 
to amend taxation features in the 
report of the Colorado long-range 
highway planning committee re- 
sulted in failure when that group 
adopted the entire report for pass- 
age to the legislature. 

The report calls for a 20-year,) 
billion-and-a-half dollar program to} 
streamline the state’s roads and in- 
cludes recommendations for a ton- 
mile tax of trucks and other heavy 
carriers. 

It was sought by truckers to) 
change the ton-mile plan to a flat 
annual tax base on the big haulers, | 
cla‘ming that such a flat tax would 
bring in as much revenue as the 
ton-mile plan. Highway Engineer 
Mark U. Watrous, however, de- 
clared such a tax would mean an 


undue burden on small truckers, 
* 


* * 
New York Bill Proposes 
Flat $10 Registry Fee 


A bill to set a flat $10 registra- 
tion fee for passenger cars, effec- 
tive Jan. 1, 1953, has been intro- 
duced in the New York state 
legislature. Similar proposals have 
been unsuccessfully offered in 
past legislative sessions. 

oa * 


| Wis. Registration Method 
| Blasted by Newspapers 


Wisconsin’s method of register- 
ing motor vehicles has been blasted 
by a St. Paul Pioneer Press edi- 
torial, which stated that the pres- 
ent method does not meet stand- 
ards for uniform registration among 
states. 

Possible legislation aimed at cor- 
recting the ills outlined in the edi- 
torial may be presented to the 
| current legislative session. 

“Under the present system in 
Minnesota,” the editorial said, “the 
registration card is the only proof 
of ownership by the state licensing 
jagency. Liens and encumbrances | 
| are filed with county or city offi- | 
cials.” | 

| 





| New York Maps Program 
To Utilize Older Workers 


Plans for introduction in the 1951 
New York State legislature of two 
bills designed to aid older workers 





in finding suitable jobs in defense | 


|plants have been announced by) 


|Sen. Thomas C. Desmond, New-| 


burgh Republican, who heads a | 
joint legislative committee on/| 
| problems of the aging. 


| One of the bills would establish | 
|@ specialized counseling and place- | 


|ment service in the state labor de- 
| partment to help older workers. The 


| State labor department an advisory 
council on the employment of older 
workers to encourage their defense 
employment and determine their 
production and absentee records. 

* * * 
Michigan Governor Asks 


Anew for Corporate Levy 

| A “moderate levy” on corporation 
profits would balance Michigan’s 
budget, Gov. G. Mennen Williams 
jtold the state’s 66th legislature, In 
| substance, Williams mad> the same 


request two years ago but it was| 


Passage of a general sales tax for| never acted on. 


suth Carolina in 1951 is almost a 
rtainty. in the opinion of Sen. 
‘dgar a Brown of Barnwell, chair- 
an of the Senate finance commit- 
e and long considered the state’s 
zhest authority on financing. 


— et eo 


Williams said that “since state! 


taxes are deductible items in com- 
|puting taxes for federal tax pur- 
poses, the effect of higher federal 
jrates would be that no corporation 


| would pay more than half the state | 


“I don’t see how we can raise| tax.” 
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What publication do car and truck 
dealers prefer? Ask your AUTOMOTIVE 
NEWS representative to show you the latest 


readership survey. Results prove overwhelming 


preference for AUTOMOTIVE NEWS. 
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...is proudly presented at the con- 
clusion of our 25th Anniversary 
year. Reach and sell the Decision 
Men (in the car factories and 

dealerships) with AUTOMOTIVE NEWS — 
the weekly newspaper that's on 

.. Let AUTOMOTIVE NEWS 


the move . 


move goods for you in 1951. 


CHC 


xe 


AR AIA AAR 


> 


JOS 


‘43 “44 45 46 47 48 49 ‘50 





Se 


ADVERTISING 
LINAGE 





THE WEEKLY NEWSPAPER OF AMERICA'S NO. 1 INDUSTRY 





PENOBSCOT BUILDING 


° DETROIT 26, MICHIGAN 


ADVERTISING OFFICES: 


NEW YORK CHICAGO 
Edward Kruspak J. Goldstein 
51 E. 42nd St. 360 N. Michigan 


Murray Hill 7-687! State 2-6273 


DETROIT LOS ANGELES 
Dick Webber R. H. Deibler 
Penobscot Bidg. 2506 W. 8th St. 
WO, 3-0495 Dunkirk 3-0303 








XL 








Truck New Products 


_AUTOMOTIVE NEWS, JANUARY 22, 1951 











An 8-page descriptive bulletin re- 
leased by Baker Industrial Truck 
division of Baker-Raulang Co., 1250 
W. 80th St., Cleveland, describes its 
FT fork trucks in 3,000 and 4,000 
pounds capacity. 


ing when the bus becomes a truck. 
The standard model is 35 feet 
long and provides seating for 37 
passengers plus 321 cubic feet of 
cargo space, the company claims. 
+ + + 


Towmotor Booklet 
Now available from Towmotor 








|Corp., 1226 E. 152nd St., Cleveland, | 
|is an 18-page book in color showing | 
| details of the model “W” Towmotor | 
‘electric pallet truck. The model | 
|\“W”" truck is reportedly engineered 
ito handle pallet-loads weighing up 





MIRRORS FOR LIGHT TRUCKS—K-D Lamp 
Co., Cincinnati, has announced two new ex- 
tension mirrors for light trucks, KD 103 and 
KD 115. They have wide application on panel 
and pickup trucks, the firm states. KD 103 is 
equipped with KD 105 round mirror head, 
five-inch diameter. KD 115 has 4'/% inch by 


eight inch rectangular KD II! mirror head. 
Ofset mounting assures vertical position and 
minimum vibration, K-D says. 

* +. * 


‘Convertible’ Bus-Truck 
Introduced by Twin-Coach 


A catalog describing its “con- 
vertible” bus-truck has been issued 
by Twin Coach Co., Kent, O. It 
contains specifications of the ve- 
hicle which the company says can 
be quickly converted from a bus 
to a cargo truck. Socket-mounted 
seats and partitions are removable 
and baggage racks fold down to 
provide protective window screen- 
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DUAL 


TRUCK 


‘  €ello Products Co. 161 


ito 4,000 pounds. 


* * + 





FOR TRUCKS, BUSES—Bracket and flush- 
type turn signals, which feature a self-can- 
celling switch, are being produced by Parker 
Products, 20 N. (6th St., Minneapolis. The 
lamps, known as Class A 900 series, have 12 
square inches of flashing light. Wire and 
installation hardware are included. 

+ - + 


| 
Remington-Rand Introduces 
Large Card Filing Unit 

A new approach to the handling 
of large card file installations— 
|electro-mechanical, continuous-tray 
filing and finding equipment is 
claimed by Remington Rand Inc., 
315 Fouth Ave., New York. The 
device, known as Conve-Filer, is 


controlled by a directional pedal- 
switch which activates a mechan- 
ism to bring each filing tray, as 
desired, to a point directly in front 
of the file operator. When equipped 


RAIL 


GUARD 








Only 





l 
| with 2% by three inch cards, it a 
holds nearly 200,000 cards. The unit F 
lis 85 inches long, 30 inches deep and | A u t oO oO r u m 
37 inches high. 
* * s (Continued from Page 4) 
| creased in proportion to the growth| promptly and efficiently, they will 
of vehicles in use. return. Prompt and efficient service 
* & ¢ is a good guarantee of future busi- 
AN ESTIMATED 23 percent of | ness. Word-of-mouth advertising by 
£% the passenger cars in use today | satisfied service customers is a 
are 13 years old or older, compared | strong recommendation. 
with 4 percent in 1941. Thirty-three | * * * 
percent of the cars are eight to 12 UT THE aggressive dealer can- 
years old, while only 20 percent not rely on personal recommen- 
| were in the group 10 years ago. Due! dation alone. He also should pro- 
|to the suspension of automobile | mote his service operations through 
;production during World War II,|newspaper, radio or television ad- 
there are no cars now in the five|yertising, direct-mail letters or 
| to seven-year-old category. Twenty-| postcards to all owners of his make 
|five percent of cars on the road a|/of car in the community, and bill- 
|decade ago were in that classifica-| board posters at strategic locations. 
tion. 'He probably will need this adver- 
The average mileage of all cars | tising to attain the potential volume = 
in use today is 51,000 miles. One | necessary to take up the slack from } 
CLEARANCE LAMP—Designed for trucks,| out of every five cars on the high- | the shrinkage in his new-car busi- 
this clearance lamp 1 only 1% eee way has more than 80,000 miles /ness. 
Foman eehel Irodeee Corp. Norwalk, Conn,| OM its speedometer. The average | Used cars offer another lucrative 
|Said to be vibration-proof, waterproof and| @8e Of passenger cars in use Is 45 | source of revenue to the dealer who 
| dustproof, the lamp has a diameter of 3%| percent higher than in the imme- is willing to build up an organiza- 
Bee er whe can be had in red, amber.| diate prewar period. tion and facilities to handle the 
» # * ¢ All this adds up to a terrific Po-| business on a profitable scale. 
5 ‘ |tential for future service business. a. si 
Catalog on Batteries In preparing for a larger volume | This used-car business ° 
| “Jronclad Batteries for Motive of service customers, the alert deal-| ™®PY advantages in a period o 
| inet a ; 4: | new-car shortage. It enables the 
Power Service” is a catalog describ- |er must take stock of his facilities | e - 
: : > dealer to retain a trained and 
|ing storage batteries for users of|and manpower. The factor of suf-| (ont sales staff even when 
materials handling and haulage ve- | ficient space for expanded service cute Gate Oho eeaen, keeps him 
hicles published by The Electric | operations must be seriously con- antive in the Soont autemnebiie 
Storage Battery Co., Nineteenth and | sidered by the alert dealer. New-car ict ed etfese ecatnets with 
Allegheny, Philadelphia. conditioning space can be diverted ™&? at bs : fut aaa 
eae to service work if the volume of! Presen a cot a deter 
: new-car deliveries drops appreci- Used-car — ee eS 
|New System Dissolves ably. The dealer must consider his a ful ot eee is 
Grease in Differential ee sa Sen eee cane aoe dene on reconditioning the used 
y | business in analyzing his space re- 
| Vokar Corp.'s Dee Tee system for | quirements. cars before sale. 
degreasing differentials, transmis- | * * &* A profitable used-car business 
sions and overdrives of automobiles, | HE ALERT dealer also must|can carry considerable overhead in 
trucks and tractors utilizes a port- | take inventory of his service|a time of new-car shortage. The 
Se a Sol, i |equipment to see that it is suffi-|dealer can keep his organization 
iquid solvent w - 1s expanded | cient to meet his present and future | reasonably intact. But it is not a 
300 ee ie a hot ie requirements. This equipment|business that will run itself. The 
.. r os a ogs into 9 aemeenene | should be in the best shape possible | dealer must have manpower avail- 
don ain semua tale vetal | 2d it should be of the latest and able to recondition and sell the used 
" ; e aoe ;| most progressive type that the deal- | cars. He must possess facilities for 
eating acids, gummy residues and| 4. can afford. reconditioning and a good location 
get ee ee eee te eee | With the uncertain outlook as to for displaying and selling the used 
Mich . ” ’|materials and civilian production, cars. He must follow this up with 
a. oe |the dealer whose equipment is new | adequate advertising and promo- 
and time-saving will not suffer | tional activity. 
from costly breakdowns that dis-| There is no reason for the auto- j , 
rupt service operations. If special| mobile dealer to get out the crying %* 
‘ 








You want extra 
profits . . . your 
customers want the 

best protection for 
their cars. When you 
sell CELLO both you and 





the customer are satisfied, 

because Cello Grille Guards 

are specifically ENGINEERED 

to provide the finest protection 
money can buy. 


top-quality materials 


and workmanship go into the making 
of Cello Guards. 


tools are needed to undertake cer- 


tain service and repair jobs, it un-| 


doubtedly will be a good investment 
to acquire these tools. 
| The dealer must also assure 
| himself of an adequate stock of 
| replacement parts. That does not 
mean that he should hoard scarce 
parts. Automobile factories will 
do all within their power, I am 
sure, to see that replacement 
| parts are distributed fairly and 
equitably during the national 
| emergency. When a car is tied 
up for lack of a part, they will do 
their utmost to see that the prop- 
er part is dispatched to that deal- 
er as quickly as possible. 

With certain materials becoming 
more critical in short supply, it may 
|ultimately be necessary to rebuild 
some parts, such as fuel pumps and 
|distributors, in order to assure 
|enough for essential transportation 
|needs. The dealer who can do this 
| job in his own shop may enjoy an 
|advantage over his competitors. 

* * * 
/ CENSUS of his service man- 
+ power also will be taken by the 
| alert dealer. He will keep an up-to- 
date record of all his mechanics 
and other personnel, their ages, 
draft status, training and possibility 
of upgrading. The manpower needs 
jof the armed forces now appear 
likely to take a majority of the 
young men under 30. When a me- 
chanic or other trained employe 
is nearing induction into the armed 
| forces, plans should be made for a 
|replacement. Contacts should be 
maintained with technical schools 
and other sources of potential me- 
| chanics. 
There also is the possibility of 


towel and bemoan his fate in these 
days of uncertainty. He has en- 
|joyed some profitable years since 
the end of World War II. And he 
|can have continued profitable op- 
|erations if he will but apply some 
of the diligence, salesmanship and 
|ingenuity that have made the auto- 
|mobile business the wonder of 
American industry. 


Pearcleun Group 


Meeting Called 


WASHINGTON.—Chairman Wal- 
ter Hallanan has called a meeting 
of the National Petroleum Council, 
to be held in the South Interior 
building, Jan. 30. 

“In view of the many vital prob- 
lems affecting petroleum in the 


national defense and public needs, 
I urge your attendance,” Hallanan 
wrote the council members. 
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Join the thousands of success 

ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 
extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1951. 


For full information on Cello 
Guards and License Plate frames write 
to the factory today for FREE catalog pages 


and price lists. 


GRILLE GUARDS 
your GUARD for life 


Prescott Street, East Boston 28, Masse 


On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head ( 
and square shoulder) fastens li- | 











loss of manpower to defense in- 
dustry. Likelihood of draft defer- 
ment and higher pay may lure 
some mechanics away from deal- 
erships. Therefore, it would be 
well for the dealer to study his 
| Wage pattern and see if he is 
offering sufficient incentives to 
his employes. The imminence of 
a national wage freeze also is a 
factor in any analysis of the wage 
| pattern. 
| But facilities and manpower will 
not be of much avail unless the 
dealer promotes a bigger service 
business. The main essential is cus- 
tomer good will. If new-car custom- 
ers are treated fairly and courte- 
| ously and their repair work done 


cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each..... $ .20 
Packed 12 to Box- 


Money-Back Guarantee 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from... 


HOUSER ENGINEERING &;: 
MFG., INC., Bluffton, Ind. 






Over 100 Service Items 
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|e lhe 
e ) <3) Top price. | Almost 12,000 
FOR YOUR CAR | 
- eady in Omaha re New-Car Sales 
“od | I 3 ICL HONOLULU. —  New-car sales on 
hy |the island of Oahu reached almost 
a By Arthur R. Oleson 21 percent more than the January Ford, 222; Plymouth, 209; Pen- = -|12,000 during 1950, compared with 
Staff Correspondent average of last year and only 9 tiac, 116; Studebaker, 89; Buick, /C | approximately 7,200 in 1949, accord- 
Chevrolet, with 143 registrations,| percent under the average weekly 86; Oldsmobile, 74; DeSoto, 72; |ing to a report by the Honolulu 
vas followed by Plymouth with 124! level during the heavy trade of Mercury, 71; Dodge, 50; Chrysler, | Motor Car Dealers Assn. 
an- ind Ford with 81 in the Omaha! last summer. 37; Packard, 21; Kaiser, 20; Nash, | Chevrolet, with 3,728 sales, grabbed 
en- new-car market for December. The| Sales of new trucks swelled to} 17; Cadillac, 15; Lincoln, 8; Hud- ‘the biggest chunk of the 11,971 
ro- total for the month was 785 new | 180, units, 70 percent over the year-| son, 6; Crosley, 4; Willys, 3; total. Following far behind was 
igh cars registered, 16 more than the | ago level, according to the Federal| Henry J, 1, and Morris, 1. | Ford with 1,566 and Plymouth with 
ad- previous month. | Reserve Bank, and 8 percent above Registrations in December | oot | 1,126. ‘ 
or New-truck sales totaled 115 units, |the summer-time average. through unauthorized outlets were: : | Che ; ; : 
ke . drop of 17 units from November.| In the used-vehicle field, sales of |Chevrolet, 21; Plymouth, 9; Pon-| “Don’t tell me we have to 9° | the os peeves Ss. eee ae 
ill - Chevrolet, with 30, led, followed by |cars totaled 2,050, a gain of 9 per-|tiac, 8; Buick, 7; Dodge, 6; Mer-|through all that listening again | Sone on es dag ag a ae in 
— Ford’s 25 and GMC’s 19. ‘cent as against January’s average |cury, 6; Oldsmobile, 5; Ford, 4;| people bragging about the junk| s949 ee ” percent im 
ll Current business isn’t slow nor |of a year ago. Used-truck sales| Hudson, 3; Cadillac, 2; Chrysler, 2;| heaps they're trying to unload on| . : 
me are prices weak, but half-a-dozen |amounted to 130, up over a year| DeSoto, 2; Willys, 1, and Kaiser, 1.| ys!” ; ie | Oldsmobile edged out Buick and 
om dealers commented, “We’re not ago and the mid-year level.—(San- (Gordon Hebert.) . : - Dodge for fourth spot with 752 
1si- pushing sales.” A general lack of (ford Markey.) * + * (Akron) during the week ended | sales compared to 744 and 706. 
1951 models, particularly in the | ” ¥ : + Pittsburgh Jan. 11 when 359 new cars were | Next three in the sales race, all 
ive low-priced field, is evident. And | New Orleans Business in the Pittsburgh dis- titled. In the preceding week, 406 | with percentage gains, were Pon- 
rho the dealers don’t like to take Closing out the year in December | trict began 1951 at near-record lev- new automobiles were sold, while in tiac, 663; DeSoto, 527, and Mer- 
za- orders too far in advance. | with 7 425 new-car sales 1,353\els, the University of Pittsburgh the comparable 1950 week, only 221| cury, 424. 
the Most 1950 models are gone and |through authorized dealers and 72|reports. The index of activity for | Were sold. __ | Sales of other makes showed 
the few remaining are no problem | through unauthorized outlets—Or-| the week ended Jan. 6 was 208.1 of Used-car sales showed an im-| Studebaker with 359; Cadillac, 275; 
to the dealers. These cars may | a as ae s . % staieiae. 4 : provement during the same period.| Kaiser, 175; Chrysler, 169; Nash, 
aS : : leans parish (New Orleans) estab-| the 1935-39 average, the school said. : : ‘ 
of bring premiums later, some dealers | j;-4¢q an alltime high in automobile| This rate was somewhat lower The total for the week ended Jan. 147; Packard, 131; Austin (June- 
1e believe. The used-car market and|..1., with a total of 19,883 units|than the 209.5 average in the week| 11 Was 333, compared with 268 in| December only), 105; Willys-Over- 
tradein market has slipped. Dealers | , { ‘: 4 ale : 7 ))| the previous week and 353 in the| land, 93; Hudson, 78; Hillman, 60; 
id : ae for the entire year of 1950. Of the| ended Dec. 23, 1950, but was well | Li 1 —* i 
n claim it's still tough to get more|iota) number sold in 1950, 18,826|above the comparable year-ago|S4™e week of 1950. — 7 _| Lincoln, 52; others 91. 
m than $900 for a late-model used car.|\¢r6 through authorized dealers| week’s average of 170.7. — aa 
le tdi quotas, Gealers sald, have and 1,057 through unauthorized ° ° . 
th een sliced as much as 25 percent. outlets. Ottawa 
‘S. —(Arthur R. Oleson.) Total business in 1950 showed a} qG ‘ 
..  @ er | ‘ar dealers here expect the mar- 
re 7,665-unit increase over 1949 when | pot for new cars to be “tight” in 
Ni Falls. N. Y 112,218 new cars were titled. Total| ** ; 5 * 8 a 
bey vagara Pauls, (Vv. 1. loon i SNE selene’ ly 8,653 | 2951 and governmental restrictions 
4 There has been renewed activity aa a a Se will be as much responsible as less | 
in the used-car market in Niagara | Total registrations for the year availability of new vehicles for : 
Falls, N. Y., recently and the ma-| 4. makes through authorized civilian use. : 
2SS jority of dealers feel that the price | dealers were: Chevrolet, 3.882: “Steel restrictions and short- | | 
in tag on used cars will go up in the | Ford, 3.612: Plymouth : L876: ages of manpower as well as 
he near future. Studebaker, 1.579: Mercury 1260: | other materials will bring less | 
on One used-car dealer said he looks | Pontiac 1.218: Oldsmobile 910: | new cars on the Canadian market 
a for a boost of $200 to $300 in the} Dodge 873: DeSoto 569: Cadillac. in 1951,” said one dealer, pointing 
he near future in cars of 1946 and later! 979. Chrysler . 841: Nash 294: | out that he was cutting down his All) 
il vintage. . Kaiser, 289: Packard, 143: Hud. | °Perating expenses on account of j My 
ed A pick-up in sales activity fol- oon ll: Willys 102: ‘Linesin 35: | this development. hy 
‘or lowed the lull suffered by car | (Grosiey,’ 47: Seaser, 98: Renault. | “We are sure there will be less} Y 
on dealers last fall. Dealers blamec | 99. panry J, 5: Stites 1. and |"eW cars coming to us in 1951,” 
- this lull on more stringent credit | yorris 1 pone |bluntly declared another dealer, eS 
| regulations. ican _|agreeing that he had no definite 
10- While one dealer reported a back- ee ae notice to that effect from his source 7S 
log in orders for new models, he | pyick 174: Oldsmobile, 134: Plym- | °f supply but he did get a “hint” FTA rE \AITAT 
0- j said used-car prices had gone down | oyth, 113: Pontiac, 93: Dodge 54;| about such a distinct possibility. Ii UGGED Dh Vj ER {918 
ng %*# recently in his shop. He said he|tiyqson, 45; Ford, 39: Willys, 28;| “Don’t be surprised if the supply ae oad aeicatee he yu? 
se would be happy to get $1,085 for| Chrysler, 26; Cadillac, 24; DeSoto,|of new cars for civilians will be| SS EEE vy 
n- a car which was selling in October | 91: “Studebaker, 19; Mercury, 18;|down anywhere from 25 to 50 per-| ' —_ 
ce i for $1,295. |Kaiser, 13; Austin, 5; Hillman, 5;|cent in 1951,” predicted a dealer| 
he Another dealer reported used | Packard, 4; Nash, 2; Frazer, 1; Lin-| who specifically asked not to be) 
p- cars moving slowly. Still another!coln, 1, and Renault, 1. identified, though he claimed to 
ne reported a “tremendous” increase New-truck sales for 1950 amount-| have a “good reason” for his state- | 
nd in demand, indicating that the pic-|ed to 2,661, an increase of 551 over|ment.—(M. L. Schwartz.) 
o- ture in Niagara Falls is a spotty|1949 when 2,110 were registered. | = * 
of | one.—(George E. Toles.) | December new-truck sales totaled | Columbus, O. 
a a | 118, while the corresponding month : 
lin 1949 was 73 The final month of 1950 found| 
| Cleveland | otal new-truck regi : |new-car and truck sales in Frank-| 
i ; . gistrations for |” 
A strong surge in all vehicle sales|j959 by makes were: Ford 834: | lin county (Columbus), O., on the! 
was recorded during the opening! Chevrolet. 764: International. 99g: | rebound, while used-car and truck 
days of January, with the seven-| Dodge, 242: GMC, 184; Studebaker, | 4les continued to sag. 
day period ended Jan. 12 touching | jg9- Willys. 45: White, 41: Diamond, Totals for December were: New 
1 the highest levels in over six weeks. |T, 33: Mack, 25; Reo, 8: Crosley, 2;| C@?S 1,764; new trucks, 199; used 
1g New-car showings plus fear that | Pontiac, 2, and Federal, 1. | cars, 5,390, and used trucks, 371. | 
il, shortages will develop later paced Registrations in December of | Figures for November were: New | 
or the demand for vehicles, dealers | new cars through authorized a oe oe re oe = 
_ one —.. — = = : seers . =. 3 hevrolet, 231; | Sales totals for the year were im-| 
o pressive in all categories. New-car | 
sales for 1950 amounted to 25,522, | 
Is, DEALER against 18,991 in 1949. New-truck | 
mn sales hit 2,926, compared with 2,316} 
= lin '49. 
Used-car sales, although they 
slumped badly in the final quarter, 
still totaled 104,524, against the 1949 
figure of 90,233. Used-truck tran- 
ee ge : ‘ : sactions reached 7,223, against 7,093 
. (2s , poet grb eS. big 6 in the preceding year. 
| 2 lee ase a 2 New-car sales by makes in De- 
. ’ cember and for the year (year’s | 
a total in parentheses) were: Aus- 
, tin, 1 (16); Buick, 220 (2,146); ‘ “* This modern unit is Perfection’s Model 827 Heavy- 
Ry; LIMITED OFFER! e@ Cadmium Rustproof Springs || Cadillac, 7 (372); Chevrolet, 306 | 42 Duty Iso-Draulic ROLL-A-LIFT mounted with a 
|25¢ a ae mT ot. toe, ae @ Heavy-Duty Bronze Ends o." ere, (642); a. sturdy type 354 Body. 
eck Is Enclose ith Order . ring Ends Double Loo | ley, 2 (28); e 0, 79 (675); 
: 300 EACH, 0.0.D. ne pee | Dodge, 98 (1,318); Ford, 278 | 


Orders Shipped Prepaid in Lots of 12 or More Guaranteed 


BELL AUTO SUPPLY 


Phone—Union 6-0203 
ATTRACTIVE OFFER FOR JOBBERS 


(4,484); Frazer, 0 (65); Henry J, 
8 (48); Hillman, 2 (6); Hudson, 
28 (1,339); Jaguar, 0 (2); Kaiser, | 
16 (371); Lincoln, 9 (126); MG, 8 | 
(22); Mercury, 75 (1,007); Muntz, | 





West New York, N. J. Perfection was one of the pioneers in the independent designing 
and building of Bodies and Hoists for all makes of trucks. 


Today, having worked hand in hand with truck manufacturers for 


6601 Bergenline Ave. 


rn « Nas ‘ . ° . : 
i p sell Seaee 7 ot ae 33 years, they know that we build units that stand the gaff--Hoists 
rad i od ( — jis ae ’ a =e that will lift more than required and do it longer, faster, steadier 
li- | | oom aaert: Re a 8); 7 Se _ and more safely than other units of the same rating--Bodies that 
Vill | THE EXTRA-COMFORT SEAT CUSHIONING ’ L , nauilt, 0 (2); Stude- | are engineered for the jobs to be done. Dealers and users know 
és see Oe ao Willys, 6 (122), | that a strong, progressive organization stands back of every unit. 
Tt fi IN THE NATION’S LEADING CARS and miscellaneous, 0 (20). 
20} | \ New-truck sales were: Autocar, 
0 (16); Chevrolet, 60 (1,047); Cros- 


LU ME os Gh les SI a. ley, 0 (2); Diamond T, 0 (13); 
Divceo, 7 (35); Dodge, 32 (318); 
Federal, 0 (4); Ford, 50 (818); THE PERFECTION STEEL BODY COMPANY 
GMC, 24 (199); International, 10 


(227): Mack, 9 (32); Pontiac, 0 (6); Getlon, Obie, U. 6 A. 


Reo, 2 (19); Studebaker, 3 (85); 
White, 0 (69); Willys, 2 (28), and 


miscellaneous, 0 (8).—(Bert Strang.) 
+ * 


* 
Akron 
There was a further slowdown 
in new-car sales in Summit county 


HOOPER 


1914 FISHER BLDG 


GEORGE -P, 
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Used-Car Auction Prices 


Market Trend 


After four consecutive weeks of price rises, the used-car market 
halted last week as the overall average slipped to $987, or $3 under 


the previous week’s figure. 


The average price of postwars dropped only $1 and most of the 
decline was attributable to a weakening in the price of '46 models. 
They fell $13 to an average of $689. Other losers among the postwars 
were ’51s, which dropped $5 to $1,989, and '48s, which were off $4 


to $946. 


The price of '50s, '49s and '47s rose during the week. The largest 
gain was scored by '49s, which climbed $10 to $1,227, while '50s rose 


2 to $1,630 and "47s advanced $4 
with ’41s off $10 and 42s down $6. 


to $770. The prewars lost ground, 


The number of units offered for sale last week at 11 representative 
auctions increased markedly, while the percentage of sales remained 
about the same as the preceding week. 

There were 1,517 un:ts offered at the 11 auctions last week with 
1,024, or 67 percent, sold. In the preceding week, the same outlets had 
1,198 offerings, of which 814, or 68 percent, were sold. 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co, Sale every 
Thursday, Prices are for sale of Jan, 11.) 

(Market livening up, Demand and prices 
on <he upswing, Sold 39 units out of 56 
offerings.) 

BUICK—’'50 Super Riviera coupe, $2,150. 
4y Super 2-dr., $1,375; 4-dr., $1,J50-. 
‘48 Super 4-dr., $1,125. ‘47 Super 4-ar., 
$v2U. ‘41 Special sedanet, $160. ‘sY Spe- 
ciai 4-dr., $195, 

CADILLAC—'41 (61) 4-dr., $530. 

CMe V MOLET—'51 FL Deluxe 4-dr., $1,800. 
vv SL Special 2-dr., $1,390, ‘49 SL 
special 4-dr., $1,210, $1,105; SL Deluxe 
ciuy coupe, $1,195. “47 conv,, $875, ‘40 
Dewxe 4-dr., $315, $275. ‘39 Deluxe 
2-dr., $375. 

CHHYSLER—'46 Windsor 4-dr., $790. 

wuNGE—'47 business coupe, $625. ‘42 '- 
ton pickup, $305. 

FORD—'50 CD (8) club coupe, $1,380, 
$1,320. '49 Custom (8) ciub coupe, $1,115. 
‘48 Deluxe (8) 2-dr., $960, ‘46 Deluxe 
(6) 4-dr., $690. ‘41 2-dr., $140. 

MERCURY— ‘48 4-dr., $955. '47 club coupe, 

35. 


ULDSMOBILE—'46 (76) 4-dr., $700, ‘41 
(6) 4-dr., $2su. 

PLYMOUTH—'46 SD club coupe, $705. 
'40 club coupe, $225; 2-dr., $Z4u, ‘Si 4- 
dr., $140. 

PONTIAC ‘47 (6) sedanet, $840. ‘39 (6) 
4-dr., $105. ‘37 (6) 4-dr., $210. 


OAKLAND, CALIF. 


(A, L. Pollock Auto Deaiers Wholesale 
Auction, Sale every Wednesday. Prices are 
ior sale of Jan. 10.) 

(Market strong on all models.) 


BUICK—'50 Special 2-dr., $1,555°. ‘47 
Super conv., $1,055. '42 2-dr., $350, $420. 
‘41 4-dr., $330, $410, $355, $200, ‘40 
2-dr., $175. 

CADILLAC—'50 (61) club coupe, $4,150°; 
(62) 4-dr., $4,150°, $3,850°. ‘49 (62) 
4-dr., $2,825*. "48 (62) 4-dr., 2 at $2,125. 
(62) 4-dr., $1,500, $1,700*, $1,525; 2-dr., 


$1,550. a 
CHEVROLET—’'50 %-ton pickup, $1,465. 
‘48 SM 2-dr., $1,120. '47 FM 2-dr., $985. 
41 2-dr., $350, $325; 4-dr., $610, $325, 
$525. ‘40 business coupe, $305; 4-dr., 


CHRYSLER—'50 NY 4-dr., $2,720*. ‘46 
Windsor =o. oor 80 
DGE—'40 4-dr., $280. 

FORD "50 %-ton pickup, $1,200; CD (8) 
club coupe, $1,475; Deluxe (6) 2-dr., 
$1,150. '47 business coupe, $690; Deluxe 
(6) 2-dr., $690; station wagon, $820. 








Automotive Books 


Thai Should Be in Every 
Dealer's Library 


These books should be in the library of every 
franchised dealer—available to his mechanics 
and salesmen—the knowledge they contain will 
be valuable when the ‘chips are down’ and 
real competition arrives. 

TREASURY OF EARLY AMERICAN AUTOS. 
Just out! Clymer's McGraw-Hill book of his 
torical cars, songs, cartoons, slogans, data 
Vanderbilt Cup, Indianapolis, N. Y. to Paris 
Races. 22,000 words of text, 500 illustrations. 
Beautiful 224 page large gift album . . . $5.00 
JOHN O. MUNN'S "A Guide to Automobile 
Selling."’ Handy-size clothbound book for 
salesmen—64 pages. $3.50, postpaid. 
KNUDSEN, A BIOGRAPHY. By Norman Beas 
ley. 397 pages, cloth bound. $3.75 postpaid. 
AUTOMOTIVE MECHANICS. Wm. E. Crouse. 
A comprehensive and basic course on the sub 
ject of fundamental automotive mechanics. 
Cloth binding. $4.50 postpaid. 

DEALER BUSINESS COUNSEL. Financial and 
operating facts for the guidance of automo 
bile dealers, By J. B. Van Tassel, Dealer Busi 
ness Consultant. $2.00 postpaid. 

FASTEST ON EARTH. By Capt. George Eyston. 
Complete history of every land speed record 
from 1898 to the present. Paper-bound, $2.00; 
clothbound, $3.00. 

FLOYD CLYMER'S MOTOR SCRAPBOOKS. 
Order Edition No. |, 2, 3, 4 or 5 in paper 
cover, $1.50 each. Deluxe cloth-bound, $2.50. 
Steam-car edition, $2.00 or cloth-bound, $3.00 
postpaid. 

HENRY FORD — HIS LIFE, HIS WORK, HIS 
GENIUS. By Wm. A. Simonds. Reprinted by 
Floyd Clymer. Deluxe edition, $4.00 pospaid. 
1950 INDIANAPOLIS RACE YEARBOOK Arti 
cles by famous race authorities with technical 
data feature stories, driver histories, cartoons, 
newsy comments, highlights. Prices—$1.50 post 
paid or $3.00 for Deluxe Edition Fabrikoid 
bound with gold leaf lettering. 
INDIANAPOLIS RACE HISTORY — 1909 TO 
1946. 852 pages, |,0 illustrations. Deluxe 
edition, $5.00 postpaid. Paperbound, $3.50. 
FLOYD CLYMER'S INDEPENDENT TEST RE- 
PORT OF KAISER-FRAZER CARS. Deluxe edi 
tion, $2.50 each. Paper-bound, $1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 





‘46 SD (8) 4-dr., $800; station wagon, 
$750. 

HUDSON —'48 4-dr., $965. ‘47 2-dr., $610 

LINCOLN —'49 4-dr., $1,395 

MERCURY ‘41 2-dr., $305 

NASH —'41 2-dr., $195 

OLDSMOBILE ‘49 (SS) 2-dr., $1,755". ‘41 
club coupe, $390; 4-dr., $2S5. 

PLYMOUTH. ‘47 Deluxe 4-dr., $755. '46 
SD 4-dr., $675. ‘41 station wagon, $420. 
‘40 club coupe, $260 

PONTIAC—'41 4-dr., $225. '39 4-dr., $130. 

STUDEBAKER-—'50 Champion club coupe, 


$1,380; 4-dr., $1,475, $1,580. ‘49 Com- | 
mander 4-dr., $1,775. "47 Champion 4-dr., | 


$1,030; 4-dr., $975. 


WILLYS—49 jeepsters, $920. '48 jeepsters, | 
5 


$905. °46 jeepsters, 





,. | 
MISCELLANEOUS. ‘50 GMC '-ton pick- | 
| HUDSON—'49 Commodore 4-dr., $1,030. 


up, $1,455 


CONCORD, MASS 


(Concord Auto Auction, Inc. Sales every | 


Monday and Friday. Prices are for sales 
of Jan, 5-8.) 
(Sold 117 units out of 163 offerings.) 


BUICK—'50 Special sedanet, $1,550. "49 
RM sedanet, $1,475*; Super sedan, $1,550. 
‘47 RM conv., $710. ‘41 Special sedan, 
$450, $350; RM club coupe, $460; Super 
sedan, $305. 

CADILLAC—'46 (62) sedan, $1,210*. °41 
(60) Special sedan, $635; (62) conv., 
$475. 

CHEVROLET—'51 SL _ Special business 
coupe; $1,545, $1,565; sedan, $1,675, 
$1,755; FL Deluxe sedan, $1,825. '50 SL 
Special sedan, $1,430; FL Deluxe sedan, 
$1,440; SL Deluxe sedan, $1,550; club 
coupe, $1,550. ‘49 FL Deluxe sedan, 
$1,245, $1,235; SL Deluxe sedan, $1,190; 
club coupe, $1,225; FL Special sedan, 
$1,175; SL Special club coupe, $1,080. 
‘48 FM conv., $1,050; FL aerosedan, 
$910, $1,000; SM sedan, $985. ‘47 FM 
club coupe, $870; sedan, 2 at $860; SM 
business coupe, $700. '46 SM sedan, $590. 
‘42 MD business coupe, $410. ‘41 SD 
sedan, $485, $325, $430; MD sedan, $325, 
$490; club coupe, $315; business coupe, 
$250. "40 SD sedan, $460, $300; MD se- 
dan, $180, $250. '38 business coupe, $100, 

DeSOTO—'46 suburban, $525. 

DODGE—'47 Custom sedan, $835. "46 Cus- 
tom sedan, $780. '40 %-ton panel, $185. 

FORD—'50 CD (8) sedan, $1,485. '49 Cus- 
tom (8) sedan, $1,025, $1,085, $1,125; 
Standard (8) sedan, $985; Standard (6) 
sedan, $800. '48 Deluxe (8) club coupe, 
$905; (6) sedan, $750. '47 SD (8) sedan, 
$540, $735. '46 SD (8) station wagon, 
$585; sedan, $525. 

FRAZER—’'47 sedan, $690*. 

KAISER—'51 Henry J (6) sedan, $1,175*. 

LINCOLN—’'49 sedan, $1,455*. 

MERCURY—'49 sedan, $1,210, $1,325, 
$1,200; conv., $1,385. '47 conv., $810. '46 
club coupe, $765. '41 club coupe, $350; 
sedan, $310. '40 conv., $205. 

OLDSMOBILE—'49 (98) sedanet, $1,495*. 
"46 (98) sedan, $650*; (76) sedan, $700*, 
‘41 (76) sedanet, $285. ‘40 (6) sedan, 
$150 

PACKARD—'49 (130) sedan, $1,060, °'40 
sedan, $175. 

PLYMOUTH—'48 SD club coupe, $710. '42 
SD sedan, $350, $360. '41 sedan, $315, 
‘40 business coupe, $105; SD sedan, $425, 
$480. ‘39 conv. sedan, $400. '38 sedan, 
$300. 

PONTIAC—'49 Streamliner (8) sedan, 
$1,425* (T); sedanet, $1,510" (T), 
$1,460* (T). '46 Torpedo (8) sedan, $745. 
"41 (6) sedanet, $335; sedan, $335, $240; 
(8) club coupe, $320. '40 (8) club coupe, 
$275. 

STUDEBAKER—'47 Champion club coupe, 
$815*. '46 Champion business coupe, $380 

WILLYS.—'46 Jeep, $425 


ALBANY, N. Y. 


(Tim Anspach's Dealers Auto Auction. 
Sale every Monday. Prices are for sale of 
Jan. 8.) 

(Fears of closer controls, dormant retail 
trade and a foot of snow combined to lower 
the prices of average units, with some 
models off as much as $100. Prices on ’51s 
and nearly-new ‘50s remained steady. Sold 
60 units out of 94 offerings.) 

BUICK—’'49 RM 4-dr., $1,435. 

CADILLAC—’'50 (61) club coupe, $4,300*. 
"48 (61) 4-dr., $1,750*. °46 (62) 4-dr., 
$1,030. 

CHEVROLET—'51 SL Special club coupe, 
$1,900; 2-dr., $1,690; FL Deluxe 2-dr., 
$1,835; SL Deluxe 2-dr., $1,850; 4-dr., 
$1,900, $1,825; club coupe, $1,790. ‘50 
FL Deluxe 2-dr., $1,475. '49 SL Deluxe 
2-dr., $1,230; FL Special 2-dr., $1,075. 
‘48 FM conv., $900; 3-dr., $700, '47 
FL aerosedan, $750. ‘40 Master club 
coupe, $240; 4-dr., $290. 

CHRYSLER—'47 NY 4-dr., $700. 

DODGE—'49 Coronet club coupe, $1,350. 
"48 Custom club coupe, $1,090. '46 Cus- 
tom 2-dr., $720. 

FORD—'51 Deluxe (6) 2-dr., $1,665; Cus- 
tom (8) 4-dr., $1,910. ‘50 Crestliner, 
$1,600. ‘49 Custom (8) 4-dr., $985; 
Standard (8) 2-dr., $1,050. ‘41 Deluxe 
(8) 2-dr., $290. 

HUDSON—'47 Super (6) 4-dr., $530 

KAISER—'51 Henry J (6), 2-dr., $1,130. 

LINCOLN—’51 Cosmopolitan 4-dr., $3,100*. 
’49 Cosmopolitan 4-dr., $1,435*. '48 Cus- 
tom 4-dr., $690*. 

MERCURY—’50 4-dr., $1,680. °49 4-dr., 
$1,375. ‘47 club coupe, $825. ‘41 4-dr., 
$255. 
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OLDSMOBILE—'50 (98) 4-dr., $2,550"; 
(88) 2-dr., $1,865; 4-dr., $2,250. '48 (98) 
4-dr., $1,000*. '40 (98) 4-dr., $185*. 

PLYMOUTH—'50 SD 4-dr., $1,330; Deluxe 
2-dr., $1,410. '49 Deluxe 4-dr., $1,085; 
SD 4-dr., $1,170. ‘47 Deluxe 2-dr., $800 


PONTIAC—’51 Chieftain (8) 2-dr., $2,440; 
|} (8) Catalina 2-dr., $2,740*, ‘49 SL (8) | 
4-dr., $1,485; Chieftain (8) 4-dr., | 
$1,520*. '46 SL (8) 4-dr., $685, '41 SL 


(8) 4-dr., $210. 


$1,450*. '46 Champion 4-dr., $500*. 
WILLYS—'417 Jeep station wagon, $620. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 


Friday. Prices are for sale of Jan. 5). 


(Sold 158 units out of 230 offerings.) 


| BUICK —'49 Super 2-dr., $1,430, $1,400; 


t-dr., $1,420; 4-dr., $1,400, $1,520*; RM 
2-dr., $1,525°; 4-dr., $1,420 Special 
4-dr., $950. ‘40 Special 4-dr., $220. ‘39 
Special 2-dr., $90 

CADILLAC '50 (61) 4-dr., $3,425%; (62) 
4-dr., $3,750*. ‘47 (62) 2-dr., $1,525. ‘41 
(62) 4-dr., $300 


| CHEVROLET —.'51 FL Special 4-dr., $1,800; 


FL Deluxe 2-dr., $1,970*. '50 FL Deluxe 
2-dr., $1,675, $1,660*%, $1,610, $1,600; 
%-ton pickup, $1,095, $825; SL Deluxe 
club coupe, $1,540; conv., $1,600; 2-dr., 
$1,500, $1,375; 4-dr., $1,725. ‘49 SL De- 
luxe conv., $1,180, $1,110, $1,100; 4-dr., 
$1,290, $1,280; FL Deluxe 4-dr., $1,205, 
$1,200, $1,225; 2-dr., $1,250. '48 FL 4-dr., 
$1,100, $920, $1,025; aerosedan, $785, 


$1,040; %-ton pickup, $825. FL 4-dr., 
$885, $900 aerosedan 2-dr., $950; FM 
2-dr., $800; ‘%-ton panel, $450. ‘46 FL 


aerosedan, $800, '42 SD 2-dr., $530. 
DeSOTO °49 Custom 4-dr., $1,600, 


| DODGE. -'48 Custom 4-dr., $1,020; Deluxe 


2-dr., $900. 


| FORD ‘D1 Custom (8) 2-dr., $2,045, 


$1,950; club coupe, $2,025. ‘50 '‘'.-ton 
pickup, $900; Deluxe (8S) 2-dr., $1,375; 
CD (8) 4-dr., $1,485, $1,185. °49 Cus- 
tom (8) conv., $1,300, 4-dr., $1,100; 
club coupe, $1,075; 2-dr., $1,135, $1,000, 
$1,145; (6) %-ton pickup, $880; Standard 
(8) 2-dr., $1,050. '48 SD (8) 2-dr., $675; 
\%-ton pickup, $550. '47 Deluxe (8) 2-dr., 
$675. ‘46 Deluxe 2-dr., $800, $705; \- 





ton pickup, $555, $410. '42 Deluxe 2-dr., 
$300. ‘41 Deluxe 2-dr., $380; Standard 
2-dr., $275. '37 Deluxe 2-dr., $180. 


KAISER —’'51 Deluxe 4-dr., $1,500. 

MERCURY --'50 2-dr., $1,860; 4-dr., $1,650. 
"49 4-dr., $1,310, $1,250, $1,210. '47 4-dr., 
$830. '46 2-dr., $785. '39 conv., $295. 

NASH—'50 business coupe, $1,150. ‘49 
(600) Super 4-dr., $800. 


| OLDSMOBILE—'50 (88) 2-dr., $2,050; 





4-dr., $1,950, $1,825, $1,600; «9S8) 4-dr., 
$1,975. °49 (88) conv., $1,575, "48 (98) 
4-dr., $740. ‘47 (78) 4-dr., $750; (98) 
conv., $825. 


PLYMOUTH—'50 Deluxe 2-dr., $1,650. °48 | 


SD 4-dr., $850, $800. ‘47 Special SD 
2-dr., $830. 

PONTIAC—'50 SL (6) 2-dr., $1,690; SL 
(8) 4-dr., $1,850; Chieftain club coupe, 
$1,775. °49 SL 4-dr., $1,415, $1,600; 
Chieftain 2-dr., $1,495; SL (8) Standard 
4-dr., $1,350, $1,400. ‘48 club coupe, 
$1,100, $1,110. '46 4-dr., $630. 

STUDEBAKER - "50 Champion = 2-dr., 
$1,450, $1,400, $1,500, ‘49 Commander 
4-dr., $1,210, $1,225. 

WILLYS—'50 Jeepster, $1,500. ‘49 Jeep 


\Y%-ton pickup, $475; station wagon, 


$1,040. 


DETROIT 


(Aptco Auto Auction. Sale every Wednes- 

day. Prices are for sale of Jan, 10.) 
(Sold 60 units out of 91 offerings.) 

BUICK—'50 Super 2-dr., $2,235*; Special 
4-dr., $2,050*. '48 Super 4-dr., $1,030. '46 
Special 2-dr., $725. ‘42 4-dr., $310. 

CADILLAC—'48 (62) 4-dr., $1,950. ‘47 
(62) 4-dr., $1,010. 

CHEVROLET—'50 FL Deluxe 2-dr., §$1,- 
710*, $1,460, $1,400. '49 SL Deluxe 2-dr., 
$1,175, $1,160, $1,100, $1,025; 4-dr., 
$1,185; conv., $1,075. °48 FL 4-dr., $995. 





‘46 (commercial) 2-dr., $550*, $520; FM 
2-dr., $650. '42 FM 4-dr., $350. 
DeSOTO—'49 Custom 4-dr., $1,485, $1,425. 


DODGE—'47 Deluxe 4-dr., $700. '46 %-ton 


express, $410. 

FORD—'50 CD (8) 2-dr., $1,475*, $1,410; 
Deluxe (6) 2-dr., $1,200; business coupe, 
$1,270. ‘49 Custom (8) 2-dr., $1,085, 
$1,060, $1,020, $950; conv., $1,065. ‘48 
SD (8) 2-dr., $875. ‘46 SD (8) 4-dr., 
$650. ‘41 4-dr., $360, $150, $250. 

FRAZER—'47 4-dr., $500. 

MERCURY—’46 2-dr., $685. 

NASH—'49 (600) 2-dr., $1,130. ‘46 (600) 
4-dr., $525, $510. '42 2-dr., $240. 

OLDSMOBILE—'48 4-dr., $1,200, '47 4-dr., 
780, $630. 

PACKARD—'48 4-dr., $940. 

PLYMOUTH—'49 Deluxe 4-dr., $1,000; 
2-dr., $1,160. ‘47 SD 2-dr., $795. 

PONTIAC—'49 (8) conv., $1,375. ‘48 2- 
dr., $1,090, $970. ‘47 4-dr., $765, °41 
2-dr., $300. 

STUDEBAKER ‘50 Champion =  4-dr., 
$1,380. 

WILLYS—'49 Jeep, $820. 


LEBANON, N. J. 


(Lebanon Auto Auction. Sale every Wed- 

nesday, Prices are for sale of Jan, 10.) 
(Prices again better than in previous 

week, but rough cars got no bids, Sold 54 

units out of 77 offerings.) 

BUICK—'50 Special sedan, $1,650*, ‘49 
Super sedan, $1,525". ‘47 Super sedan, 
$900; RM sedan, $900. 

CADILLAC—'46 (62) conv., $1,210*. °41 
(62) sedan, $620*. 


CHEVROLET—'50 FL Deluxe sedan, $1,- | 


605; SL Deluxe sedan, $1,525. '49 SL 
Deluxe sedan, $1,280, $1,260; SL Special 
sedan, $1,170, $1,140, ‘48 FL aerosedan, 
$1,000. ‘47 FM club coupe, $895; SM 








Used-Car Contest Kickoff— 


Nash dealers in Washington got together to inaugurate a used-car sales contest 


run through February, 


STUDEBAKER —'50 Commander 4-dr., | 





‘46 FL aerosedan, $675. | 
‘40 SD club coupe, | 


sedan, 2 at $750. 
‘41 SD sedan, $380. 


CHRYSLER 


‘42 Custom sedan, $295*. | 
‘50 Deluxe (S) sedan, $1,320, '49) 
Custom (8) station wagon, $1,290; sedan, | FRAZER—'49 sedan, $970*. '48 Manhat- 


‘42 SD (S) sedan, 


‘46 Commodore (6) sedan, $520. 
"47 Deluxe sedan, 


I 
MERCURY 5, 2 at $1,300. 
‘48 Ambassador sedan, 
OLDSMOBILE 
Deluxe sedan, $1,120*. 
sedan, $740* 
PLYMOUTH 


‘47 SD sedan, $8 
‘39 Deluxe sedan, 
'50 Chieftain (8) Deluxe sedan, | 
Deluxe sedan, 


SD sedan, $355 
"49 Chieftain 


sedan, $910. 


HOUSTON 


Auction Co. 
Prices are for sale of Jan. 
(Sold 74 units out of 143 offerings.) 


‘42 sedanet, 


CADILLAC 

4-dr., $170. 
HEVROLET 
‘50 SL De- 
‘49 FL Special 2-dr., 
\%-ton pickup, 


"41 4-dr., $250, $350. 


pickup, $1,010. 


‘41 4-dr., $160 
%-ton pickup, 


48 club coupe, $845, 
73 





"40 2-dr., $350. 


MERCURY—'51 


"41 4-dr., $135. 
PLYMOUTH—’'50 Deluxe 4-dr., 
business coupe, $875. ‘48 


°42 2-dr., $315. 


STUDEBAKER 
280. '48 Champion conv., $755. '47 Cham- 


DENVER 


| Tuesday at Little Colo, Prices are for 
sale of Jan. 9. 
(Prices still holding steady in an active 


Sold 198 units out of 261 





’50 Super sedan, $2,150*, $2,170*; 
Super sedan, 


’47 Special sedan, $745, $810, $975. 
CADILLAC 


$3,740*, $3,850*, $3,900*, $3,905*, $3,960, 





sedan, $1,570*. 
‘51 Bel-Air, 
FL Deluxe sedan, $1,920, $2,015, $2,155, 


CHEVROLET 


station wagon, 


pickup, $1,050, $1,075. 
$900, $980, $1,020, $1,040, . $1,080, $1,095. 


‘48 FL aerosedan, 


CHRYSLER—'49 Windsor 


’48 Windsor sedan, $1,115, $1,160, $1,270. 


Windsor sedan, $840. 
47 sedan, $1,020. 


"49 Coronet 
Deluxe sedan, $695, $765. 
'46 sedan, $525. 

~51 Custom (8) sedan, §$2,205*. 





'47 Custom se- 





Average Used-Car Prices 


(Compiled by Automotive News/ 


Jan. 1951 Dec. Nov. 


Model (to date) 1950 1950 


a $1,989 owas sees 
1950................ 1,630 $1,594 $1,620 
1949 wee 1,227 1,197 1,221 
en 946 920 944 
PEG 05 scsecevciccees 770 763 730 
oo 689 671 683 
1942. divers 313 338 3638 


331 328 337 
Overall - 
Average $ 987* $ 830 $$ 850 


*Includes °51 models. 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 





CD (8) sedan, $1,555*; ‘%-ton pickup, 
$1,065. "49 Custom (8) sedan, $1,050, 
$1,055, $1,125*, $1,235, $1,240, $1,245, 
$925, $990, $1,005, $1,020, $1,025, $1,040, 
$1,045. °48 (8) sedan, $820, $830, $850, 
$900, $950, $995. ‘47 (8) sedan, $680, 
$690, $695, $710. '46 (S) sedan, $625, 
$635, '41 sedan, $280, $425. 


tan sedan, $725*. 


| HUDSON-—'46 Super (6) sedan, $305, $400, 


KAISER—'49 ‘Traveler sedan, $990", ‘48 
sedan, $600. '47 sedan, $510. 


| LINCOLN —'49 sedan, $1,210, $1,335. 


MERCURY—'51 sedan, $2,745*. ‘50 sedan, 
$1,705. '49 sedan, $1,365, $1,370, $1,410, 
$1,455. '47 sedan, $820*. 

NASH—'51 Statesman sedan, $1,775. ‘49 
(600) sedan, $1,160*, 


| OLDSMOBILE—'49 (98) conv., $1,695*. 


"48 (98) sedan, $1,100*, $1,190*; (76) 
sedan, $940*, $980*. ‘47 (98) sedan, 
$890*, $900*, $905*. ‘46 (78) sedan, 


PLYMOUTH —'49 SD sedan, $1,095, $1,290. 
"48 sedan, $805. ‘47 sedan, $670, $695, 
$710, $725, $860. °41 sedan, $250. 


| PONTIAC — '51 (8) Catalina, 2,725*, 


$2,750*, $2,790*; Chieftain (S) sedan,, 
$2,405*, $2,550*; SL (6) sedan, $2,225, 
$2,300. ‘50 Chieftain (8) sedan, $1,505, 
$1,550", $1,565*, $1,625*, $1,810", ‘49 
Chieftain (6) sedan, $1,470*, $1,475*. '48 
(8) sedan, $1,140, $1,205. '47 (6) sedan, 
$710, $720, $740. 

STUDEBAKER ‘50 Champion sedan, 
$1,405*. ‘48 Commander conv., $975.* 
47 Champion sedan, $725. 


| WILLYS 51 station wagon, $1,905*. ‘48 


station wagon, §$760*; jeep, $660, ‘47 

station wagon, $685. 
MISCELLANEOUS—’'50 GMC ',-ton pick- 

up, $1,335. '41 GMC %-ton pickup, $305. 


QUINCY, ILL. 


(Charlie Thale’s Quincy Auto Auction. 


| Sale every Friday. Prices are for sale of 
|Jan. 12.) 


(Market is rising.) 


| BUICK—'50 Special sedan, $1,285. '47 Spe- 


cial sedan, $905. '42 Special sedan, $245. 
'40 Special club coupe, $380. 


CHEVROLET— ‘49 %-ton pickup, $865, 
$890; FL Special sedan, $1,235, $1,195; 
SL Deluxe sedan, $1,535, $1,315. '48 SM 
sedan, $1,025, $955. '47 FM sedan, $775, 
$805; %-ton pickup, $500. '46 FL aero- 
sedan, $765. ‘42 sedan, $335, $200. ‘41 
sedan, $170, $240, $250. '40 club coupe, 
$230; sedan, $375, $345, $335. '39 sedan, 
$110, $150, $180. 

DODGE—'40 sedan, $190. '39 14%-ton truck, 


$140. 

FORD—'50 Deluxe (6) sedan, $1,220, §$1,- 
190, $1,085. '49 Custom (8) sedan, $1,095, 
$1,260, $1,175. ‘48 SD (8) sedan, $835. 
'47 SD (8) sedan, $745, $780. '46 Deluxe 
(8) sedan, $605, $575, $560. ‘41 sedan, 
$285. ‘40 sedan, $150, $215. ‘39 sedan, 
$145, $210 

FRAZER—'49 sedan, $890. 

HUDSON—'46 sedan, $410. '41 sedan, $205. 

KAISER—'49 sedan, $985, $890. '47 sedan, 
$560. 

LINCOLN—'49 sedan, $1,450. 

NASH—’51 Rambler conv., $1,440*. 

OLDSMOBILE—'47 sedan, $770. '42 sedan, 
$240. '39 sedan, $125. 

PACKARD—’51 sedan, $2,270*. 

PLYMOUTH—’50 SD sedan, $1,510. '49 SD 
sedan, $1,190. '46 SD sedan, $735, '39 
sedan, $125, $155. 


PONTIAC—'49 Chieftain (6) sedan, $1,425*. 


"48 (8) sedan, $1,000*. '41 sedan, $285. 


STUDEBAKER — '50 Commander sedan, 


$1,420. ‘46 Champion sedan, $475, ‘41 
sedan, $225. 


WILLYS—’'46 jeep, $350. 


MISCELLANEOUS—’47 Diamond T 1'4-ton 
truck, $500. '41 GMC ‘'%-ton pickup, $205 


MASON CITY, IA. 


(Lapiner’s Used Car Auction, Sale every 


Wednesday, Prices are for sale of Jan 
10.) 


~ 


(Sold 88 units out of 128 offerings. 


BUICK—'50 RM 4-dr., $1,950*, $1,600". 


49 RM 4-dr., $1,330. 


CADILLAC—’'50 (61) 4-dr., $3,280", '49 


(62) 4-dr., $2,600*. 


CHEVROLET—’51 SL Special 4-dr., $1,845; 


2-dr., $1,780. '50 FL Deluxe 2-dr., $1,340, 
$1,485, $1,220, $1,240. ‘48 FL 4-dr., 
$915; FM 2-dr., $870. '47 FL aerosedan, 
$870, $900, $805. ‘46 4-dr., $750, $760. 


CHRYSLER—’'49 NY 4-dr., $1,620*, ‘48 


Windsor 2-dr., $905. 


DeSOTO—'50 Deluxe 2-dr., $2,030*, $2,050*. 


'47 Custom 4-dr., $860. 


DODGE—'50 Coronet 4-dr., $1,910*. 
FORD—'51 Deluxe (6) 2-dr., $1,815*, °49 


Custom (8) 2-dr., $950, $995, $1,070. '48 
SD (8) 2-dr., $845. 


FRAZER—'47 Manhattan 4-dr., $665*. 
HUDSON—'49 Super (6) 2-dr., $945*, '48 


Super (6) 4-dr., $800. 


KAISER—'51 Deluxe 4-dr., $1,950*; 2-dr., 


$1,975". '49 4-dr., $810. '48 4-dr., $615. 


LINCOLN—'49 2-dr., $1,305*. 
MERCURY—'51 4-dr., $2,450*; 2-dr., $2,- 


465. '50 4-dr., $1,820*. '49 2-dr., $1,320*, 
$1,240°. '46 4-dr., $590. 


OLDSMOBILE—’50 (88) 2-dr., $1,885*. 


"49 (98) 4-dr., $1,515*, $1,450*, '42 (66) 
2-dr., $235. 


PLYMOUTH—’'50 SD 2-dr., $1,650. '49 SD 


conv., $1,325; 2-dr., $1,155, $1,290. 


PONTIAC—'51 Chieftain (8) Deluxe 4-dr., 


$2,490". "50 SL (8) Str. 8 4-dr., $1,890*. 
"49 (8) 2-dr., $1,400*; (6) business coupe, 
$1,220*. '48 (8) 4-dr., $1,090*, °47 4-dr., 
$840. 


WILLYS—'49 station wagon, $825*. ‘47 


station wagon, $620. '46 station wagon, 
$570*. 


MISCELLANEOUS—’48 International 114- 


ton truck, $485. 
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Dealers Advised to Join in Legislative Vigil . . . 


Many State Bills Mit Trucking 


(Continued from Page 22) 


should make it a point to work 
against any legislation that harms 
the truck industry because eventu- 
ally such legisiation will harm 
them. 
. * * 
ae according to the 
truckers, are some state legisla- 
tive proposals that should’ be 
watched by dealers, and tought or 
encouraged by them as they see fit: 
Alabama: $3 automobile license 
tag; changes in traffic laws to con- 
form more with uniform code, and 
increase in gasoline tax. 

Arizona: Anti-diversion amend- 
ment, reciprocity enaviug act; 
uniform code proposals; repeal of 
2% percent gross receipts tax on 
commercial truck operations, in- 
creased gasoline taxes. 

Arkansas: Increase in gasoline 
tax; increase in auto license fee 
from $5 and $7.50 to $10. 


* * * 


SS Increase in use 
fuel (other than gasoline) tax 
from 4% to 6% cents per gallon; 
changeover from uniaden to gross 
weight basis for registering trucks; 
proposals for toll-road authority; 
mileage tax for all trucks; issuance 
of highway debentures; increase in 
gasoline tax, traffic law revision. 

Colorado: Increase in gasoline 
tax and registry fees; trattic law 
revision; highway department re- 
organization; long-range highway 
plan; legislation to remove exist- 
ing toll road law from _ books, 
stronger driver responsibility law. 

Connecticut: ‘lon-mile_ taxes; 
comparison of traftic laws with uni- 
form code; Good Koads amena- 
ment, highway program of high- 
way department. 

Delaware: Amendment against 
diversion; financial responsibility | 
act; comparison of laws with uni- 
form code; approval of Wilmington 
traffic study and appropriations 
made to construct bypasses, high- 
way needs planning committee. 

* * * 


| geome tte Long-range highway 
planning committee; reduction 
or elimination of highway fund di- 
version, closer contormity to uni- 
form code. 

Georgia: Amendment against di- 
version; bilis calling for responsi- 
bility law, title law and vehicle 
inspection law; repeal of so-called 
nuisance taxes; recommendation 
that temporary one-cent tax on 
gasoline be allowed to. expire; 
changes in operation of highway 
department; equalization of ad va- 
lorem tax on automobiles, increase 
in number of state highway patrol- 
men. 

Idaho: Changes in highway 
laws; increase in truck and 
trailer fees, consolidation of 
county highway districts. 


Illinois: Constitutional amend- 
ment prohibiting highway fund 
diversion; recovery of diverted 
highway funds; consolidation of 
township road units into larger 
districts; higher gasoline tax; 


heavier overloading penalties; lower | 
axle-load limitations; revise high- 
way fund distribution; permit local 
licensing of service businesses, in- 
cluding motor vehicles, creation of 
a department of highways. 

* * ” 

NDIANA: Recovery of diverted 

highway funds; establish qualifi- 
eations for state highway super- 
visors; revise refund system on 
non-highway gasoline taxes; in- 
crease salaries of highway engi- 
neers; increase gasoline tax; in- 
crease truck taxes; cancellation of 
truck reciprocity, place weekend 
ban on use of motor trucks. 

Iowa: Increase gasoline tax; 
authorize counties to vote high- 
way bond issues; return sales 
taxes now going to highway fund 
to general fund and replace this 


money with increased highway 
user taxes; revise traffic and 
safety laws, statewide compul- 


sory vehicle inspection. 

Kansas: Higher gasoline tax to 
tarry out county road program; 
retention of ton-mile tax, but set 
ip agency to work out agreements 
vith surrounding states; tighter 
financial responsibility law, permit 
all counties to set up zoning plans. | 

Maine: Repeal or modification of 
mileage tax on out-of-state com- 
nercial vehicles; re-examination of 
yng-range highway plan; change 
aotor vehicle laws; extention of | 


toll road, heavier penalties for over- 


loading. 
* * * 


WaABee AND: Truck weight legis- 


| 


lation; amendment to prohibit 
diversion; transfer of title tax reve- 
nue to highway fund; charge police 
operations against highway fund; 
set up highway planning commit- 
tee; restrict truck speed limits, im- 
pose mileage tax on trucks. 
Massachusetts: Gas tax increase: 
higher registration fees; legislation 
to repeal limited access law, uni- 
form traffic laws legislation. 
Michigan: Increase width of 
motor buses; require statewide 
vehicle inspection; authorize toll 
road projects; increase gasoline 
tax; increase vehicle weight 
taxes; increase penalty for weight 
violations; decrease axle load lim- 
its; require state highway depart- 
ment to maintain trunk lines 
within cities, change color of 
school buses to chrome yellow. 
Minnesota: Stricter overloading 
penalties; revise reciprocity law; 
increase allowed truck lengths, re- 





* 
Built by the Foremost Specialists in 


ADD 


eaeeceaneaeeanaaaers 


organize state agencies dealing with 
motor vehicle transportation. | 
* * * | 

oo: 
4 higher gasoline tax; tighten 
truck weight regulations; set up 
ports of entry at state borders; 
stricter driver’s license law; impose 
2 percent title tax based on vehicle 
cost; ton-mile or mileage tax from 
commercial vehicle owners, author- 
ize highway planning committee. 

Montana: Amend motor vehicle 
laws; increase gasoline tax; pass 
gross weight tax in lieu of use 
tax; anti-diversion amendment; 
reorganize highway department, 
transfer petroleum production 
taxes to highway fund. 

Nebraska: Establish five - man 
commission with a business man- 
ager to run highway department; 
ton-mile tax on trucks; repeal gas 
tax refund law; increase gasoline 
tax and license fees; require sealed 
bids on highway contracts; revise 
motor vehicle and safety laws, re- 
quire annual audit of highway 
department. 








° 





Mobile Radio 


* 


Backed by the Broadest Experience in 
the Automotive Industry 


* 


Proved by Millions of Hours of 
Trouble-free Operation 


* 


Produced by the Fastest and 
Most Efficient Methods in Radio 


BENDIX RADIO DIVISION of 


BALTIMORE 4, MARYLAND 
Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 


Revise traffic laws; | 





Combats Unused Gas— 


Auto-Vac Sales Co., Scottsbluff, Neb. is| 
offering Auto-Vac Air Master designed to 
meter a proper amount of air for a com- 
bustible mixture when the butterfly is closed. | 
By so doing, the Air Master completely elim- 
inates all excess negative pull in the com- 
bustion chamber of the moter, according to 
the company. It can be useu on any gaso- 
line burning engine, Auto-Vac states. 





Nevada: Traffic law revisions; 
repeal of part of gasoline taxes now 
going to counties and cities; in-| 


crease state gasoline tax, possibly 
tighter truck regulations. 


NEW 


crease; 


HAMPSHIRE: Gas tax in- 
state road aid to cities 





and towns for maintaining streets | 


| limit; 


: safety 


....to Your 
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carrying heavy traffic; extension of 
toll road, 15-year highway plan. 
New Jersey: Anti-diversion 
amendment; higher state speed 
lower allowable _ truck 
weights; increase truck license 
fees; ton-mile tax, borrow from 
highway funds to pay for general 


| expenditures. 


New Mexico: Reduction in gas- 
oline tax; highway traffic law 
revisions; anti-diversion amend- 
ment; increase in truck size and 
weight laws, highway planning 
committee. 

New York: Appointment of spe- 
cial commission to develop long- 
range highway plan and recom- 
mend means of financing; compari- 
son of existing motor vehicle laws 
with uniform code; increased taxes 
on all classifications of motor vehi- 
cle owners; anti-diversion amend- 
ment; approval for a bond author- 
ization of $450,000,000 to defray part 
of the cost of proposed New York 
City to Buffalo Thruway, decrease 
size and weight limits. 

a a 


N/JORTH CAROLINA: Long-range 
{‘ highway planning committee; 
legislation; vehicle inspec- 
tion law; increase diesel fuel tax; 
bills will be introduced in support 
of state municipal road commission, 
(Continued on Page 40, Col, 1) 





List of Reliable 


Bendix Automotive 
Products! 


Yes, Bendix Radio builds automobile radio re- 
ceivers. Yes, these radios present the same special 
combination of top quality, reliable performance, 
low price and on-time quantity production as 
other famous Bendix automotive products. Hav- 
ing proved these advantages by months of big pro- 
duction for one of America’s largest builders of 
motor cars, Bendix Radio is now ready to apply its 
special skill and matchless experience to the radio 
problems of additional automobile manufacturers 
—supplying either a standard model or building 


to your specifications. Save time and money, and 
rid yourself of radio headaches—deal with the 
most experienced radio-automotive organization 
in America, Write for complete information. 


AVIATION CORPORATION 
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OM dence at every one since the first, 3 
but he and Mrs. Nichols adopted 
a baby girl on his birthday ana 
he didn’t feel that he should leave 
| her so soon after. Ralph’s a great ae 
| guy and a powerhouse in NADA 
| and one of the boys I always look 


ee Ly 
ote 





Legislative Check Shows .. . 


Trucking Is Target 





e | e * 
| forward to seeing and chewing 
an a e l S | the fat with regarding “the state , 
| of the nation.” n 
(Continued from Page 39) I was one of those who got a ha 


real giggle out of a squib posted hi 
'on a bulletin board on Monday of re 
ithe show. It read, “Come home, tic 
my dear Mammy; Come back from oil 
| Miami; It’s warmer in Detroit than 
»~ |\there.” I believe the weather was 





personnel to enforce existing 
state size and weight laws. 

South Carolina: Constitutional 
|}amendment against diversion; con- 
tinuation of one-cent additional 


to give more aid to cities for street | 
and road purposes, from increased | 
motor vehicle taxes. 

North Dakota: Establish long- 
range highway planning commit- 





tee; increase gasoline tax and | gasoline tax passed at last session, | ot /41 degrees in Miami that morning g 
eliminate refund to counties; re- |for period of four years; motor) |and 44 degrees in Detroit. : 
vision of trattic and safety laws; | vehicle title law, reduction in pres-/ German Truck in U. S. Market— | I also enjoyed being taken into ; 
revise size and weight laws; $4,- |ent truck sizes and weights law) tempo trucks are now being distributed in the United States by Tempo Truck Sales Co., the mysterious new secret order of ‘ 


000,000 general fund appropria- | to conform with surrounding states. | 150 14th Ave., Whitestone, N. Y. The one-ton trucks get 35 miles per gallon with full loads, 


automobiledom, the R.O.D.F., at the 












° * * * | ‘ 
Sesite' ters Seatianine ‘State OUTH DAKOTA: Increase of claims L. Harasty, president of the sales firm. Sane oe oe buffet dinner Tuesday 4 sp 
departments; revision of motor | one or two cents in gasoline tax; hh it o Gace aan b > Ne 
fuel tax law to tighten refund | revision of size and weight laws; | . 9 | ow a that a nt vp aie Ne 
provisions; increase local sharing | adoption of driver's license and_| = ruc k in “—_— oe By Jack Weed |) Nea much Pay gee ¢ nn . ae ise 
of highway user taxes for cities, | safety responsibility law; certificate | oe oe oS party that — fre 
provide chauffeur’s license law. of title law; recoup $3,000,000 a/ | Scalia yt >t wae ates. c : 
Ohio: Repeal 1949 legislation au-| year for highways from $14,800,000 | (Continued from Page 22) l the outstanding aie as oon. Bae 
thorizing creation of toli-road au-| diverted to nonhighway purpose in| i ; : | vention, to my mind % 
tnority una turnpike study; reduce| past years, increase in motor vehi-| sports before they got started—it’s | be making more money in their , : sh 
axle load limits; increase penaities|cle compensation fees. |a cinch they couldn’t become fa-| truck lines. i mils an ais pt 
tor overloading; increase number Tennessee: Legislation correct- | mous in sports and wealthy in the | "- - © U. S. Contract to Eidal 1g) 
of men on state highway traftic| ing certificate of title law passed | trucking business during the same | Below | ALBUQUERQUE, N. M—A $6,- 
patrol force; increase motor tuei| in 1949; change in financial re- | period—or guys who have developed | HIS year’s NADA equipment 000,000 government contract has . 


|been awarded to Eidal Mfg. Co., = 


sponsibility act to strengthen en- | an unusual hobby to occupy their | 
producer of heavy-duty truck trail- 


taxes; recommendations from state | & 
forcement provisions; changes in |time now that they have made | 


highway study committee are an- 


show was a humdinger from an 
attendance standpoint but was far 
























































ticipated with regard to: (a) high-| rules of the road; heavier fines | their pile. from th | ers. 
way, road and street classification;| for overloading; increasing height | Sam might even consider users | should aa —— os alain | a 
(b) highway department adminis-| limits for automobile transport- | o¢ non-Harvester trucks if the story | standpoint p AUTOMOTIVE NEWS, the Newspaper of ha 
tration; (c) highway fiscal prac-| ers; authorizing establishment of |pehind the guy is “hot” enough. It’ om , yn a ie = 
tices; (d) motor fuel taxes and| toll roads, maximum speed limit. | Sq Sam has hung out the SOS | wourse my a my business, Of | mated more than 100,000 readers wae! in 
license fees; require use of local| Texas: Increase of 1% to tW0) sign and, having a misconception | pind : h eee Wee Sere Gene Oe ee eee eeerennn 
materials in highway and road con-| cents per gallon in gasoline tax for | that this column is widely read by | he ian’e ", the NADA show 
struction; revision of highway|rural roads; graduated scale in-| rejjows with wide acquaintanceship | * a € eae ASI in size | | 
laws; addition of security provi-| crease in registration fees, increase |jn the sports and hobby field, as a a urn t e exhibitor a much) Le d e r Sh t He 
sions to financial responsibility act; | size and weight limits. well as those who know who uses greater return in business for the | g ee wk 
establish commission torm of state| Utah: Increase of two cents in| tyarvester trucks, has asked me to dollar expended, as the ASI does. B te 
highway administration; establish|state gasoline tax; increase in li- hang out the “help wanted” sign After all, the franchised vehicle EAT INFLATION eq 
statewide motor vehicle inspection;|cense plate fees for trucks; con-| for him. dealer is the logical outlet for hun- Bl 
increase salaries of county engi-|stitutional amendment to prohibit)  f¢ you know of anyone who can dreds of lines that the factories | i aa 
neers; reduce license tees tor farm| diversion; reciprocity; state-aid to qualify, please drop a letter to Sam don’t furnish, particularly in the an 
trucks; exempt movement of farm] municipalities and counties to come | Fyoyston, International Harvester, truck field, and the factory truck | s dr 
machinery trom present vehicle|from gasoline tax revenues instead |1g9 N. Michigan Ave., Chicago 1. |™en, I am sure, would get behind | ACCOUNTS PAYABLE, 
ee oO ee ee 
- a - wha er is inci 
salary tor director of highways; | mittee to determine whether or not! g oriltiant idea. I was aime to | of most advanced inp calimment ORDER FORM 
permit director of highways to|large trucks are paying fair share) pyn down every All-American | and the avenue through which di 
make contracts with professional|of road use taxes. then in the truck business—and | most new developments in this = 
engineering firms; return of some a ae when that idea would not fill— | field are introduced to the in- sn 
of state highway mileage to county ERMONT: Good roads amend-/| every All-American in the auto- dustry. tee 
jurisdiction; prevent sale of gaso- ment; gasoline tax increase;| mobile business. I was going to Rarely do the independent or fill- 2 an 
line at below-cost prices, require|10-year local rural roads improve-| run our own All-American team |ing station men take on a new tre 
mud splash guards on trucks. ment plan; limitations on reci-| at the end of the season when | piece of shop equipment until the 
Oklahoma: Proposal to allow| procity. those teams fill the sports pages. |use of it has been pioneered by 
cities and towns to vote new reve-| Washington: Increase penalties| I found lots of backfield men, a|the leading dealers of the country. os a 
nue measures; maintain present/for violation of size and weight| couple of ends and one tackle—but Dealers appreciate any device or Standard Form, 9'/s" x 11, j tr 
6%-cent state tax on gasoline; re-|limits; increase in truck registra-|what a dearth of linemen. Never|tool that will help in turning out buff only, 125 sheets in pkg. i el 
enactment of one-cent increase in|tion fees; highway department re-|have been able to get that team| better service, assist the mechanic i n 
state gasoline tax levied in 1949|organization; highway bond issue; | together. Tackles, guards and cen- in doing a better job faster—a tool | ti 
for county roads; additional $18,-|limited access highway act revi-|ters seem to shun the automobile | that will aid in selling the car and er 
000,000 requested for roads in 1951|sion, continuation of interim high-! business if they ever got that little} truck owner on the ability of the D 
by state highway commission; con-|way study committee. gold football for their watch chain.|dealer to serve him better. per package | of 
tinue present 60,000-pound gross West Virginia: Changes in li- | * * * .* ¢ F.O.B. ST. LOUIS i 
load for trucks, but allow 13% feet| cense fees schedule (increase on | Typycks Snubbed Business-Minded een ear 
height for trucks hauling hay; pro-| larger vehicles and reduction on | GAIN at Miami I had dealers 4 ORDER ANY QUANTITY! j 
posal to make liable the shipper| several types of smaller vehicles) ; * : i a a NCIDENTALLY, I received a ter- c I 
who knowingly sends an overload] adoption of recommendations on | question i el : ye tine rific surprise at Miami this year. Clip this ad, = 
on trucks; study information deal-| uniform motor vehicle law com- | NADA did not devote part of the|y am afraid that I was inclined to a i 
ing with “speed traps” and recom-| parison; restriction of operation |@d¥ipment show to truck equip-/| 55 along with those who felt that order Crest from i 
mendation for traffic control on| of heavy vehicles over secondary |™ent. They did 7 _"s at — the dealers who went to the con- 
state and interstate highways. roads during fall and spring, |tic¢ City and in San Francis vention this year would mainly go b 
. =. highway planning study. and I still don’t know the answeT-.| there to play. . oe 
(PREGON: Size and weight re-| Wisconsin: Elimination of ton- This year eat a. wa ee The equipment show drew the Specially C2 a 
vision; highway bond issue;|mile tax and equalization of truck ‘ — in the clinics tor the biggest play from the dealers of WEPGHY 
revision of ton-mile tax, continua-|license fees; increase in gasoline “The ik tn es or eo show since the first one held 200 So. Seventh St. A 
tion of interim highway study com-| taxes; increase in commercial vehi- y in Chicago, when shop equipment ST. LOUIS 2, MO | i 
mittee. cle registration fees; eliminate = s — 2 oer bP was more or less at a premium. : E : i ~ 
Pennsylvania: Increased truck|truck license reciprocity; amend | Wat = wou ' ? tee am Every clinic and business session | - es sity = , ?P 
weights; approval of report by| “rules of the road” section of motor |UP 1 the annual con th trucks | W@S Well attended and every fac-| te 
highway planning commission; au-| vehicle laws; increase penalties | id unk a 0 ieee nad show | ‘OY and finance party was mobbed.| sR/pRRICRTRGE 
thorizing establishment of toll| for overloading; reclassification of |@%¢ ‘Tuck equipment neve ©W!| Dealers evidently came to Miami rf ea Pp 
roads to feed into turnpike; reduce] highways. UP Th ges es d most | find out all they could in these uf be) a 
truck weights to 18,000-pound axle] Wyoming: Amendment to pro-| ) (pat. miy Je true OMe it 1 [Confused days and left their play-| ‘sa 6petter uy rs 
weight; reduce speed limit on turn-|hibit diversion of highway funds;| /S¢¥ 1} . th © te dealers who |i28 if any, until after the conven- | she os 
pike; make last two-cent gas tax|increase in size and weight limits| *"0W t ee ere aan oe ed who |tion and show was over. Pee A B . B 1 
increase permanent (total five|to conform with Utah; refund of ana ~ ik os a the . a While at Miami I got a note | emis Dur ap > 
cents), uniform laws legislation. |state highway taxes on gasoline| [TUCK-MuMeCe | BMG heel cer. | rom Ralph Nichols (Cadillac- | pa 
Rhode Island: Gasoline tax in- |for agricultural purposes off the| Come who should be. ee! cer- | Oldsmobile), Nashville, telling me 
crease; seven-year road improve- | highway; enabling act to legalize = truck a ae how sorry he was that he had 7 
ment program; effort to cut down | parking meters and dedicate reve-| WOU! ae ones NADA show to miss his first NADA conven- fea 
diversion; report by interim com- |nues to off-street parking; act 1 arg ; th, wey ee be able to | tion. He has been much in evi- die 
mission on a certificate of title, |of the uniform code, legislation to| 2"¢ ® i ae aa a a d ow 
compulsory inspection and finan- | create a separate office of the motor ——, sedmmeiines tan osoahe ‘came Ss tats Ga ‘out 
‘ 3 ; - s Bemis tor 5 
Sat Penpeasty aw, tants or _eeres SepnrTnees Seennee. ment and toward getting the Truck Output Tite-Fit Tubing, too eee _ 
dealer to think in equipment U. 8S. production for 1951, his vereattic Ve it 
terms when he sells a truck. through Jan. 13: i. packaging Ee v a oF 
Far too many dealers don’t make |] 195; pos. Mak 1950 P ‘ terial saves labor, ; , 0 
‘ i in D E i fo r money in their truck business be- a 16,074 a 4,477— 1 eke oat Aae about 2 ”~ 
cause they don’t understand it—|| 2— 11,280 Ford 11,235— 2 Ba emis Tite-Fit ny ' 
“ —_ — to be afraid to learn 8— 6,870 Inter’l 2,420— 5 he ubing. 4 j be 
Automotive about it. 6,498 Dodge 4,724— 8 wy ita : a 
N ewd I think that if they had some 4323 GMC 3'669— 4 ote Bemis | opr 
ANSWERING many requests from our interesting truck equipment shoved 2,604 Willys 1,429— 7 Shan No. 1 Bag Maker Mt i des 
readers for a semi-permanent binder to | |U"4er their noses at the NADA|| 7— 1,584 Stude. 1,872— 6 a 6 CaS Batapinpacter ic mi 
retain this publication for ready--reference. ||CO"Vention and if the attendants|| 8— 684 Mack 512— 8 ERE = DETROIT- Brooklyn S oe 
Only recently have we been able to secure in the booths would tell them how 9— 621 Reo 82—12 ao a en 
a quality binder which will stand the gaff easy it is to sell most equipment|| 10— 588 White 3870— 9 ar shew Gleans fa 
—and how there is a distributor in|] 11— 9314 Diam.T 158—10 New York « St. Louls ~ 
and which we can recommend. This binder agi 
their neighborhood who will prac-|| 12— 185 Divco 121—11 i Also Offices in Other 
is covered with black Levant leather cloth, an . ary I 
stiff sides, holds 26 issues of Automotive tically do the selling for them if|| 18— 38 Federal 26—13 ae Principal Cities JAaPan basa 
the dealer will call him in on the|| 14— 22 Crosley 20—14 a Eby : ; 
News in removable metal blades. Price $7.50 by 
postpaid to our subscribers. sale, that not only would the equip- 496 Misc. 344 as 
2 ment men feel more kindly toward Total All Makes the 
AUTOMOTIVE NEWS B32oF DETROIT 26 || selling through dealers exclusively, 52,126 41,459 aa 


but the dealers themselves would 
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I-H employes, dealers and their em- | 
ployes. 





* * * 


Truck Fee Hike Attacked 


DECATUR, Ill. — Proposals to 
boost truck licenses in Illinois, 
with increases based on the ton- 


Truck News in Brief 








‘ty’s union motor truck terminal is | 
operating at only 40 percent of | 
capacity and has lost more than 
$300,000 since opening late in 1949. 
| White its immediate future con- 
tinues dim, Walter Heddon, direc- 


War on Overloaders 
Six states have recently opened 
ampaigns against overloaded 
rucks. 
In the Texas legislature two bits 


by Walter F. 
American Trucking 


Mullandy of the 


Assns, He 


so 


Rarer 


Ne eT ee aee 


gg 


have been introduced calling for 
higher fines and jail sentences for| 
epeat offenders and for cancella 

| 


tion or suspension of drivers’ li-| come self-sustaining in the lon 
censes after three convictions. , run. s gs Trucks for Short Hauls 
In Kansas, the motor carriers yo WASHINGTON. Industry has | 


association agreed to help the 

state crackdown on load violators, 

It voted to keep a record on per- 

sistent violators and to seek revo- 

cation of their operators’ license. 

A new law placing primary re- 
sponsibility for overloading on the 
truck owner has gone into effect in 
New Jersey. State authorities prom- 
ise rigid enforcement. Fines range 
from $200 to $750. 

Higher fines, compulsory unload- 
ing and license suspension are being 
asked in Wisconsin after a survey 
showed that some of the state’s 
truckers now find it profitable to 
ignore present laws. 

Arkansas inspectors promised 

stricter surveillance after a two- 
week check discovered a “destruc- 
tively high percentage” of load 
violations by state truckers, 

Tighter laws and heavier fines 
have been recommended to the New 
Mexico legislature to halt we 


ing. 


* * * 


Autocar’s Thermostat 


ARDMORE, Pa. — An improved | 
Holley carburetor with a governor 
which is an integral part of the| 
design, has been made _ standard | 
equipment by Autocar Co. on its 
Blue Streak 477 and 501 gasoline | 
engines. It is said to give more even | 
and efficient service under winter} 
driving conditions. 

- * * 


Georgia Truckers Prepare 

ATLANTA.—Sam H., Flint, state 
director of transportation, reports | 
that the state’s motor carriers and 
shippers have organized a commit- 
tee to prevent shipping congestions | 
and confusion in the event of a| 
transportation emergency. 

+ * * 


Farm Trucks for Defense 
NEW YORK. — The 2,500,000 
trucks owned by American farm- 
ers are a powerful factor in the 
nation’s ability to produce and 
transport ample foodstuffs in the 
event of war believes H. W. 
Dodge, executive vice-president 
of Mack Trucks, Inc. 
* * 


* 


Gotham Terminal in Red 
NEW YORK.—The Port Author- 


Munn 


(Continued from Page 3) 
because of favored treatment, 
any other consideration. 

* o a 
A FURTHER objective is the re- 
tention of historic discounts 
in com- 


or 


without unfair obstacles 
petitive selling. 

The Industry Relations commit- 
tee submits as a statement of 
policy: The interdependence of | 
manufacturers and dealers calls | 
upon both branches of the indus- 
try to recognize the rights and 
responsibilities of each. That the 
greater the cooperation between | 
manufacturers and dealers, the 
greater the success for all con- | 
cerned. | 
Most dealers of my acquaintance | 

fear that the time may not be far | 
distant when unless some of the | 
evils and practices that have been 
developing and growing in the past 
are corrected, that they will find 
it impossible for them to operate 
profitably, with the added danger 


tor of port development, 
that the consolidated terminal for 


less-than-t 


Wanted: A Square Deal 
OTTAWA. 


have point 
that the 


doubled its capacity to serve Can- | 


ada since 


threat makes it a more vital neces- | 
sity than ever. Therefore, they say, 
truckers should be given a fair allo- 


cation of 


that shortages “ emerging. 


CHICAG 


ester has plans to build a $500,000 
training school 


central 
four- -story 


is hopeful | they 


ruck-load freight will be- 


7 merce 
Canadian truckers 


ed out to the government 
trucking industry has 


1945 and that the war 


essential materials now 


Inc. 


O. International-Harv- 


The 
serve 


here. 
structu re w ould 


mile theory, have been attacked 
| 


said if highway taxes are needed 
should be 
form of a gas levy. 


been ordered by the 
Commission to 
instead of railroad cars for short- | 
haul shipments of freight. 


Lessees’ Courtesy Cards 


CHICAGO. 
ldrivers of long-term leased equip- | 
ment with “driver courtesy cards” 
and a garage service directory is 
now operative among members o 
. | the National Truck Leasing System, 


New I-H School in Chicago 


Transit Row in Canada 


MONTREAL.— Canada’s supreme |ince. The coach 
court has been asked to settle the | 


imposed in the 


* * * 


Interstate Com- | 2 
use trucks 


* * + 


February 


A plan providing | Milter ir. 


f dictions over 
vincial and 


* * * . 
regulations 


engaged in 





|dropping passengers 


interprovincial 





‘Elected by Richmond Dealers— 

The new officers of the Richmond (Calif.) Automobile Dealers Assn 
Left to right: 
treasurer. Starr succeeds William McNevin. 


will be installed in 


Clarence Smith, vice-president: Reese Starr, president, and Robert 


| question of federal-provincial juris-|tions and therefore not subject to 
province, 
international highway 
transport by a local bus line which 
has been forbidden under Quebec | 
from picking up or 


inter-pro- | provincial regulations. 
* * 
619 FWDs to Egypt 

CLINTONVILLE, Wis. — Four 
Wheel Drive Auto Co. has sold 
619 standard FWD trucks to the 
Egyptian ministry of war and 
‘marine. 


in the prov- 
line claims it is 
_opera- 


Which comes first—style or comfort? | 


F you’re just talking about getting a cus- 
tomer in the front door, that’s one thing. 
But if you want to keep the door locked and 


barred behind him so he stays your customer 
“neither style 


for life then the answer is: 
nor comfort”! 


What keeps customers coming back again 


997 


and again is ‘“‘value 


From now on motorists are going to be more 
and more conscious of value. Especially where 
it counts most—in moving parts, the ‘“‘vital 


zone’’. 


And a helpful step toward getting top value 
where it counts most is to keep this simple 
formula in mind when buying “‘vital zone’”’ 


parts: 


ites quality + 


price 


Obviously a big advantage above the line will 
give you more value than a small one below 
the line. By this formula, or any other, your 
best value in tapered roller bearings for front 
wheel or any other application is Timken®. 


No other bearing can match the uniform 
high quality, extensive service help and over- 
whelming public acceptance you get with 


Timken bearings. 


In terms of value features, Timken bearing 
prices are the lowest today! The Timken 
Roller Bearing Company, Canton 6, Ohio. 





WE MAKE OUR OWN STEEL — because it is the 


service + public acceptance 





PROOF OF THE PREFERENCE for Timken bearings 





ONLY TIMKEN BEARINGS 
GIVE YOU 
ALL THESE VALUE FEATURES 


QUALITY 
. Design leadership 
. Steel made in our own mill 
. Precision manufacture 
. Rigid quality control 
. 50 years experience 


SERVICE 


}. Unequalled engineering service 


of losing the investments they now only way we can get the consistently high quality where value counts most is the fact that all but i Unequalled research and devel- 

h 7 steel required for Timken bearings. And because two cars use Timken bearings in the pinion— opment facilities for your use 
ave. . it gives us quality control from start to finish. toughest bearing job in the car. Over the years 4 : it x 
Properly organized factory-dealer The Timken Company is the only bearing man- Timken value has proved itself again and again . Installation service in the field 


councils can no doubt go far toward 
correcting many of these evils and 
practices. A revised selling agree- 
ment, offering like equity to both 
dealer and factory, would eliminate 
much fear and uncertainty on the 
part of dealers and would be a 
benefit to both. Recent progress in 
factory-dealer relations is encour- 
aging. 

It seems only reasonable to con- 
clude that through diligent effort 
by all parties concerned, that most | 
or at least the most serious of | 
these evils and practices can be 
corrected. 


ufacturer in America that makes its own steel. 


in every application throughout the “vital zone’’. 


its TIMKEN for VALUE 


TRADEMARK REG U S Pal OFF 


TAPERED ROLLER BEARINGS 


. Widest range of sizes 
. Most dependable source of supply 


PUBLIC ACCEPTANCE 


. First choice throughout industry 
2. Best-known name in bearings 
3. Widespread advertising 
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First-Quarter Output of 300,000 Units Sighted es 
°51’s Cost Chrysler $50 Million 


(Continued from Page 1) 


and a special showing of more than 
75 individual exhibits in the corpo- 
ration’s engineering display build- 
ing on Oakland Ave. in Highland 
Park, Mich. 

As background to the entire dis- 
play were 30 different body styles 
of new 1951 Plymouth, Dodge, De- 
Soto and Chrysler cars and several 
1951 Dodge commercial vehicles and 
Dodge Army trucks, 

Incorporating unique design 
features, the new 180-horsepower 
Chrysler Firepower V-8 is more 
powerful than any other car en- 
gine now manufactured in the in- 
dustry. It will be immediately 
used in all Chrysler New Yorker 
and Imperial models. 

Developed over a period of five 
years by the company’s engineering 
division, the core of the new engine 
is an hemispherical combustion 
chamber with overhead lateral 
valve arrangement, 

Since the early days of the auto- 
motive industry, Colbert explained, 
engineers have realized that a 
hemisphere is the best shape for a 
combustion chamber and _ have 
striven to incorporate this ideal in 
an engine that could be quantity- 
produced for cars. Chrysler en- 
gineers are the first to offer an en- 
gine with the hemisphere combus- 
tion chamber in a high-production 
car engine, he stated. 

* * + 

HAPE of the combustion space 

similar to that found in high- 

powered aircraft engines—“greatly 
reduces the _power-robbing effect 
of cylinder head deposits,” Colbert 








for service stations, tire shops, auto 
accessories stores—this slick, quick 
way to keep white sidewalls white. 
Specially treated (the cleaner is in 
the pad), this new steel-wool clean- 
ing pad leaves no stain, restores 
whiteness, won't harm rubber. (Large 
bulk package for wash racks). If your 
jobber can't supply you, order from: 
Las-Stik Mfg. Co., Hamilton, Ohio. 





CLEANING PADS 


fer While Side Wall Tires 
FREE ! Full-size package. Write 


on your business letterhead to Devt. AN. 
Giants 
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DEALERS: 


The Modern Service Identification 
Emblem—Plus Advertising Value. 


‘Write TODAY for beautiful full-s 
FREE SAMPLE... Yours to keep an 
compare! 
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| said, 
ciency of fuel utilization. 


“and gives very high effi-| 


Although of 7.5-1. compression 
ratio, the Chrysler V-8 uses regular | 
grade gasoline,” he added. 

The 1951 V-8 engine, with only 
2.38 percent more displacement 
than the 1950 engine, has a maxi- | 
mum _ horsepower 33 _ percent 
greater and a maximum torque 16 
percent higher, it was said. At | 
the same time the total weight | 
of the new engine, complete with 
transmission, is 8 percent less 
than the former Chrysler eight- 
cylinder engine. 
Developing 312 lb. gross torque, 
the Chrysler V-8 is also said to de- 
liver the highest output per cubic | 
inch of displacement of any engine | 
in the industry. Improved fuel 
economy is similarly claimed. | 
Quieter, smoother operation, even 
at high speeds, is another claim 
made for the new Chrysler V-8. 
This, Chrysler said, results partly 
from the more adequate spark pro- 
vided by the longer dwell angle of 
the new double-breaker distribu- 
tor. 

+ * * 

OSSIBILITY of carburetor icing 

is curtailed by a new water- 
heated carburetor throttle body. 
Also, since the water maintains a 
uniform temperature in the car- 
buretor, the hot idle operation of 
the engine is improved, according 
to Chrysler. 

The engine features a new inte- 
grated automatic choke. A newly! 
developed heat retainer plate per- | 
mits the use of a more active ther- | 
mostatic coil and also stores heat to 





enable the choke to cool down uni- 
formly with the engine after a hot) 
run. 

Power steering, says Chrysler, | 
requires only one-tenth of the) 
physical effort required previously. 
Pressure of one finger and guid- 
ance with the thumb is all that is 
said to be necessary to rotate the 
wheel with the power steering at- 
tachment. 
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driver fatigue and increases in 


safety and comfort result.” 

Improvements in riding and 
handling are primarily due to a 
new method of controlling fluid 
flow in the Oriflow shock ab- 
sorber. Providing a more gradual 
change of resistance during 
jounce and rebound spring deflec- 
tion, this new hydraulic system 
produces greater ride softness on 
average roads. 

In addition, it is said to permit 


| use of much higher resistances than 
|in previous shock absorbers for ex- 
treme spring deflections, thus free- 


ing the driver and passengers from 


much of the jolting discomfort pre- | 


viously experienced in driving on 


rough roads. 

Having 10 fewer parts than the 
previous shock absorbers, Oriflow 
is easier to assemble, has greater 
durability and is less expensive to 
manufacture, states Chrysler. 

. + * 
,,OR what is said to be the first 
time in the auto industry, forced 
air-cooling will be used on disc type 
| brakes. This new Chrysler feature 
will be available on all 1951 Impe- 
|rial models. Forced air-cooling of 


|temperatures up to 35 _ percent, 
Chrysler claims. As a result, brake 
lining wear is reportedly reduced 
as much as 50 percent, and high- 
speed stops are assertedly possible 
with more braking effort owing to 
better characteristics of the cooler 
brake. 

The new air-cooling Chrysler 
brakes is achieved by specifically 
designed blades on the wheel 
discs which pull air over the 
brake housing while the wheels 
are turning, with resulting cool- 
ing effect. 


In connection with the introduc- 
corporation is offering a specially 
designed torque converter to be 
available with its new engines and 


all Imperial models. 


disc brakes reduces internal brake | 


| 


| 





X-Ray of 180-Horsepower V-8— 

Cross-section of the new Chrysler Firepower V-8 engine is above. Short piston stroke, rigid 
cylinder block structure and chankshaft, and valve drive train utilizing hydraulic tappets, con- 
tribute to quieter and smoother operation, even at high speeds, for longer engine life 
Central location of the spark plug and hemispherical combustion chamber provide more 
efficient combustion. 


{the company late in 1937, Mont- 
gomery has been a salesman and 
| for the past nine years has been 
branch manager at Omaha. 

Over 20 years of Fruehauf serv- 


iF ruchaut Names 
Nine to Manage 


Sales in Field ice lie behind Secoy. 


DETROIT.— Appointment of nine} Carter was vice-president of the 
|division managers to direct sales| original Carter Mfg. Co., Memphis, 
|activities of Fruehauf Trailer Co.| ynti) it became the Fruehauf-Car- 








|was announced here by C. , 
| Schneider, sales vice-president. 
Named to the key sales posts 
were: E. C. Henning, 
| Calif.; R. D. Mains, Chicago; R. B. 
| Hollingsworth, Charlotte, 
|R. H. Montgomery, Omaha; Paul | 


|G. Secoy, Pittsburgh; N. A. Carter | 
| jr., Memphis; Earl E. Wright, Den- | 
| ver; A. G. Russ, Fort Wayne, Ind., 
|}and A. V. Tice, Los Angeles. 

At the same time, Schneider an- 
nounced that N. A. Carter, Frue-| 
|hauf vice-president at Memphis, 


| tion of the Chrysler V-8 engine, the | Will assume active charge of sales | 


|development in an _ eight - state) 
|southern region including Arkan- 
|sas, Louisiana, Mississippi, Ala- 


| regular automatic transmissions on | bama, Texas, Oklahoma, Tennessee 


and Kentucky. 
Henning, who joined the company 


Oakland, | 


|ter division in 1947, and most re- 
|cently was manager of the Mem- 
|phis branch. 


Wright joined Fruehauf in De- 


N. Cc: cember, 1938, and has been manager 


of the company branch in Denver 


|since. Russ has been with Frue- 


hauf 13 years. 

Tice has served as_ Phoenix 
branch manager. He joined Frue- 
hauf late in 1939 as a salesman. 





Accessory of the YEAR 
The Sensational NEW 1951 


VISOR POUCH 


Hydraguide power steering also 
will be available on all 1951 
Chrysler Imperial and New York- 
er models. ° 


The principal difference between 
Hydraguide power steering and 
conventional steering is the addi- 
tion of a hydraulic mechanism. 
Number of steering wheel turns re- 
quired for complete travel of the 
road wheels has been reduced from 
544 to 3%, Chrysler reports. 


| with the conventional fluid coupling 
}and Chrysler automatic transmis- 
| sion except that practically all of 
ithe driving with the torque con- 
verter will be done in the high 
range, the corporation says. Low 
ranges, however, are available for 
engine braking, push starts and ex- 
|treme torque requirements. 
The new Chrysler torque con- 
verter is the four-element type. Im- 
., ws 2 peller and turbine 
A NOTHER Chrysler advance,| raced assemblies of stamped steel 
which will be incorporated on| Parts, while the two stators are 


all 1951 Plymouth, Dodge, DeSoto cast aluminum, As the housing is 
and Chrysler cars, is called the welded after assembly of the ele- 


Oriflow shock absorber. By means ments, the converter is serviced as 
of this new development, a smooth- | # complete assembly. 





ex- 


Driver operation is the same as 


are hydrogen- | 


}at San Francisco as a salesman in 
| 1941, will head up a sales division 
|comprising Fruehauf branches at 
| Seattle, Spokane, Portland, Sacra- 
mento, Oakland and San Francisco. 

First joining Fruehauf as a sales 
|trainee in 1929 at Detroit, Mains 
| has held a wide variety of positions | 
in the company. & 

Hollingsworth first served Frue- 
hauf as branch manager at Rich- 
| mond, Va., beginning in 1939. ’ 

Since his initial employment by 


Willys Meets 





Zipper- 


Everything at your fingertips, 
fastened. The cleverest motoring conven- 
ience since the cigarette lighter. Simply 


er ride on all types of roads is| 
claimed. 

“Cars equipped with Oriflow | 
shock absorbers,” Colbert said, “can | 
travel on rough roads with greater 
comfort and safety and at higher | 
speeds than was possible previous- | 
ly. Obvious advantages in reducing 


NPA Forbids 
Hoarding of 
Rubber, Tires 


WASHINGTON. The National 
Production Authority has made it 
unlawful to hoard supplies of nat- 
ural and synthetic rubber, includ- 
ing tires. 

The new order also _ prohibits 
hoarding of industrial ethyl alco- 
hol, chlorine, zinc dust and oxides, 
burlap, cotton pulp, high tenacity 
rayon yarn, nylon staple and ny- 
lon filament yarn. Other materials 
were placed on the anti-hoarding 
list earlier. 

NPA defines hoarding as: 

1. The accumulation of supplies 
in excess of reasonable demands of 
business, personal or home con- 
sumption. 

2. The accumulation of supplies 
for purpose of resale at prices in 
excess of prevailing market levels. 

NPA said its action is designed 
to keep supplies of critical mate- 
rials moving through normal chan- 
nels in order to permit maximum 
use for defense and other essential 
production. 





Among other engineering 
hibits shown by the corporation 
were the new electric windshield 
wipers for 1951 Plymouths and 
Dodges, a new Chrysler-designed 
high-speed railroad freight car) 
truck, a fabric demonstration, a/| 
cutaway body display, an oil filter | 
exhibit, an induction heat treat 
exhibit, automatic door latch ad- 
justment exhibit, demonstrations of 
tail lights and stop light optics and 


| waterproof ignition systems. 





Firepower View— 

Cross-section showing valve drive train and 
hemispherical combustion chamber of the new 
Chrysler V-8 engine. Unique shape of the com- 
bustion space, similar to that found in high- 
powered aircraft engines, reduces power-rob- 
bing effects of cylinder head deposits and 
gives high thermal efficiency. Overhead lateral 
valve arrangement and free-flowing ports pro- 
vide high volumetric efficiency. 


A e eFe slips over the sun visor of your car. 
rmy, Civilian A handy carry-all for sundry items. When 
the ener : in - “up"' position, the 

pouch can be used as a map carrier, with 

Output Goals a penciled route visible through the 


TOLEDO. — In the last three 
months of 1950, Willys-Overland 
exceeded the production schedule 
for Army Jeeps and at the same 
time maintained civilian output to 
satisfy a record fall season demand. 


transparent plastic sleeve. 


Made in 3 sizes to insure 
custom fit. 
Packaged — 12 (Assorted) 
on silent sales card, or 
will package to dealers’ 
specifications. Nationally 
advertised at $1.49. 


| Ward M. Canaday, chairman and | 
| president, reported this to stock- 


|holders at the annual meeting here 
| last week. 

Canaday said civilian vehicles ac- 
counted for more than 94 percent 
of the company’s total output. He 
estimated dollar sales for all pro- 
ducts at “more than double” the 
$20,366,000 reported for the three 
months ended Dec. 31, 1949. 

Canaday said unit volume gains 
over 1949’s final quarter reached 10 | 
percent for the civilian Jeep, 41 per- | 
cent for the all-steel station wagon 
and 103 percent for light trucks and 
sedan deliveries. 

Canaday said that in 1950’s fina! 
quarter the company’s civilian pro- 
duction alone topped both the 
spring and summer quarters, Em- 
ployment has been maintained 
above the 10,000 mark since Sep- 
tember, he said. 

Field stocks in hands of Willys 
dealers and distributors have under- 
gone considerable shrinkage in re- 
cent weeks, Canaday said. 

Directors reelected at the meeting 
for a one-year term were: Canaday, 
Charles E. Sorensen, Frank H. oat 
aday, Burton A. Howe, Brouwer D. | 
McIntyre, R. R. Rausch, Edward L. 
Love, Charles J. Ely, William A. 
Irwin, Delmar G. Roos, William E. 
Paris and George W. Ritter. 


EXTRA DISCOUNTS 


$10.80 


IMMEDIATE DELIVERIES 


Sent postpaid if check or money order 


VISOR POUCH 


2124 Fifth Ave. 
Pittsburg 19, Pa. 





© PRECISION CAST... 
ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for ever 
job! Proof of design submitted for 
approval. Heavily chrome plated. 
Write for details. 


” PRELISICG 
29th & McKean St 
Phila. 45, Pa., Dept. | 
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Car Makers Await Relief .. . 





General Pegs Due 


On Prices, 


Wages 


(Continued from Page 1) 


the meeting with the auto manu- 
facturers planned for this week. 


* * * 
A 


NEW demand for “very drastic” 
from Congress early last week. 


Sen. George, Georgia Democrat, | 


said that tight controls should be 
imposed immediately and in ad- 
vance of any further increase in 
taxes. He is chairman of the Sen- 
ate Finance committee that will 
have to consider the administra- 
tion’s request for 
taxes. 

Pointing out that the addi- 
tional revenue would be eaten up 
by higher prices and wages, Sen. 
George said it would be “futile” 
and “simply useless” to increase 
taxes “unless drastic controls are 
placed into effect.” 

The drive to speed up the | 
inflation program was ordered by | 
Wilson. He called in DiSalle and | 
Valentine for what was reported to) 
be some plain talk about a hot dis- | 
pute between the two over price | 
control policy and timing. 

The talks, according to one offi- | 
cial, resulted in agreement among) 
all of the agency heads concerned | 
that full price and wage controls | 
should be imposed as quickly as 
practicable. 

* * * 
io IS understood the FBI has) 
agreed to assist in the enforce- 
ment of controls in the early stages | 
until the ESA staff is rounded out. 

DiSalle’s plan for an immediate 
freeze of all prices was opposed by | 
_Valentine and vetoed by Wilson, ° 


When You Specify Tr 





When you sell new equip- 
ment, be sure you improve 
driver efficiency as well as 
mechanical efficiency. Bear in 
mind that nothing contributes 
more to driver fatigue than 
poor seating. Recommend 
Bostrom hydraulic seats that 
reduce fatigue, promote safety, 
and cost less in the long run. 


\ 
| 
| 
| 


Leading 
Manufacturers 
Offer Bostrom 
Hydraulic Seats 
“Factory Installed” 


International Harvester 
Ca.: No. 1656 * GMC: No. 
2233268 * Diamond T: No. 
P-1378 * Federal: No. 56- 
D-3201 * Reo: No. 734-R6X 
No. 
No. 


and 
* Four Wheel Drive: 
56B8-47 * Oshkosh: 
1957G °* Sterling: No. 
4UB1416-3 * Walter: No. 
AD-904 * Peterbilt: Stand- 
ard Equipment * Available, 
Coleman, Dart, Duplex, 
Hendrickson, Kenworth; 


Bostrom No. 20601 
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action to control prices came) 


much higher | 


who has the final say in such mat- 
ters. 

Valentine has held that drastic 
controls should not be applied un- 
til the government has built up a 
staff large enough to administer 
and enforce such a program. 


He has warned that so many 
price inequities would result from 
a freeze that business men would 
swamp his office with complaints. | 
Such a chaotic situation, he added, 
might lead to a breakdown of the 
whole program. 

DiSalle feels that prices are ad- 
vancing so swiftly that some dras- 
tic counter action is called for, even | 
though he admits the government 


| ment expenditures that can be post- 
| poned, 
items should be cut to the bone. 


|said, has been absorbed by pric: 
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Inauguration of Oklahoma Governor— 


Incoming Gov. Dan Thornton (with large hat) and outgoing Gov. Walter Johnson are shown 


entering the capitol grounds at Oklahoma City 
are Mrs. Thornton and Mrs. Johnson. 


‘end their bickering in the interest 


of the defense program. 

Sen. George, in discussing fiscal 
and economic problems, also called 
for “drastic reduction” in govern- 


and said all non-defense 


Much of the $8 billion in new 
taxes already imposed, Sen. George | 


increases. 


|the income of business, which may 


|more difficult part of the task. But 


is far from ready to enforce it. 
* * * 


HE TWO officials, it was under- 


stood, were told by Wilson to 





U.S. Asks Tire Makers 


To Roll Back Prices 


WASHINGTON.—ESA Thurs- 
day called on original-equipment 
tire makers to roll back their 
prices to Dec. 1 levels in com- 
pliance with the voluntary pric- 
ing code. 

The tire industry had sought 
ESA reaction to the 12% percent 
price boosts most builders an- 
nounced Jan. 1 on_ original- 
equipment car tires. ESA indi- 
cated that rollbacks would be 
compelled of tire firms if the 
voluntary conformity appeal 
fails. 
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Shock absorber and suspension mech- 
anism of Bostrom seats soak up 
jolts and jars. Fore and aft adjuster 
accommodatesall drivers. Steel frame 


mechanism outlast the truck; 


eliminate repairs. Snap-on seat cover- 
ings can be replaced in 10 minutes; 
eliminate upholstery jobs. 


Recommend “‘factory installed’’ 
Bostrom hydraulic seats on all new 
equipment orders. 


BOSTROM MFG. CO. 


Milwaukee 4, Wisconsin 


“It simply is useless to increase 
budget receipts unless we stop 
the price rise,” he said. “We will 
be left in the same position we 
now are in and the taxpayer will 
be much closer to bankruptcy.” 
Military officials have complained 
|that soaring prices cut down the) 
| quantities of weapons and supplies | 
|they are able to procure with de- 
fense appropriations. 


Sen. George said he was fully in| 
| accord with the plan to pay-as-you- 
|go as far as possible for the cost 
|of the defense program, but that it 
| would be difficult to do in the ab- 


| sence of tight price and wage con-| 


trols. 
IN EANWHILE, DiSalle said that 
i the program to halt price in- 
creases voluntarily had borne some 
|fruit, especially in the metals and 
chemicals fields. 

He pointed out that stabilization | 
officials have been meeting for sev- 
eral weeks with various industrial 
groups seeking commitments 
against raising prices. He listed 
these main results: 


1. The copper, sulphur and | 

lead-zine industries have signed 

agreements not to raise prices 
without prior notice to the gov- | 
ernment. 

2. A similar voluntary agreement 
jis expected from the steel indus- 
try on a company- by- -company ba- 
|sis. However, a big increase in 
| steel prices went into effect only 
| Six weeks ago. 

3. Preliminary discussions have 
been held with scrap metal indus- 
tries—iron and steel, copper and 
brass, lead and zinc, aluminum and | 
,nickel—and the action apparently 
has had the effect of restraining) 
prices. | 








* * * 








* * * | 


ys HIS economic report to Con- 
gress, President Truman said| 
that a number of regulations for| 
| mandatory action to stabilize prices | 
|and wages are in preparation and | 
that staffs to administer them are| 
being “rapidly gathered.” 

The President said the “general | 
policy must be to hold the price 
line with utmost vigor,” but his 
report made no recommendations 
for changes in the Defense Produc- | 
tion act which now forbids the fix- 
ing of farm price ceilings at a| 
level below parity, the calculated 
price declared by law to be fair| 
to farmers and consumers. 

Many maintain that this provi- 
sion makes it impossible to con- 
trol food prices effectively. 

The President said prices and 








Auto Issues Shrug Off 
Stiffer Stock Margin 

NEW YORK.—The boost from 
50 to 75 percent in the margin 
requirements on stock purchases, 
effective Wednesday, had little 
effect on closing prices on auto 
stocks on the New York Stock 
Exchange and Curb Exchange. 
This group dropped in the slump 
earlier on Wednesday, the first 
full day of trading after the 
FRB statement, but showed | 
minor changes at the end of the 
trading day. 

Averages for industrial stocks 
as a whole registered a sharp 
rise. The clouded outlook fac- 
ing the auto industry was be- 
lieved to have held these shares 
back as others jumped in value. 








| to be stabilized.” 
+ 


|F 


in a Cadillac convertible. Riding in the Hudson 


wages were related and policies 
concerning them must be “recon- 
ciled,” but that since they were not 
“precisely similar” they could not 
be “treated identically.” 
“Prices are only one factor 


in 


rise or fall independently of prices,” 
he said, “but wages are the very 
livelihood of millions of families. 
This makes wage stabilization the 


it must be undertaken if prices are 


use the help of “practical, 





+ * j 
E SAID that since the amount | 
of consumption goods available 


43 


jective should be to “limit corre- 
spondingly the total spending of 
wages,” although this will be ex- 
ceedingly difficult as defense pro- 
duction expands the labor force and 


brings longer hours of work. 
* + * 


Flexible Price Ceilings 


Asked by Retailers 

WASHINGTON. — Meeting with 
officials of the Economic Stabiliza- 
tion Agency here last week, repre- 
sentatives of more than a million 
retail stores told Price Director 
Michale DiSalle that any price ceil- 
ings set by his office should be 
flexible enough to let merchants 
increase their prices percentage- 
wise to reflect higher costs. 

NADA and the National Assn. of 
Independent Tire Dealers partici- 
pated in the meeting. 

DiSalle told the retailers there 
was a growing pressure for price 
controls and that he knew the re- 


tailers were bearing the brunt of 


complaints against rising prices. 
He also told them that ECA will 
quali- 


fied businessmen” in administering 


|price controls. 


The retailers told ECA officials 
that before retail prices can be con- 


trolled, wages and basic materials 


| could not be increased soon, the ob- | costs must be controlled. 
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Martin-Senour's Star— 

Named salesman of the year for all divisions 
of the Martin-Senour Paint Co., of Chicago 
Robert C. Sutter (center) registers a smile of 
appreciation as Martin-Senour President Wil- 


liam M. Stuart (left) presents the award 
plaque and Don A. Seeley, manager of the 


M-S Automotive division, extends a check for 


$100. Sutter represents the company's Automo- | 


tive division in eastern Ohio and western 


Pennsylvania. 


Relesmen’'s Union 
Sues Ford Firm 
For $388,750 


OAKLAND, Calif. A suit for 
damages and back pay totaling 
$388,750 has been filed in Alameda 
county superior court here against 
S and C Motors (Ford) by Local 
1097 of the Automobile Salesmen’s 
Union (AFL) on behalf of four of 
the firm’s salesmen. 

The complaint alleges that the 
company ignored an agreement 
signed Jan. 1, 1950, whereby sales- 
men were to receive $300 a month 
plus 5 percent commission on each 
new car and 7 percent on each 
used car sold. 

The complaint says the company 
forced salesmen to take $500-a- 
month salaries, limited the amount 
of commission and deducted money 
from pay checks for advertising ex- 
penses. 

Despite the higher basic salary, 
the union charges, the company 
working plan resulted in loss of 
$38,750 by the four salesmen since 
February, 1950. 

The union seeks judgment for the 
$38,750 in commissions and $350,- 
000 damages. A court order re- 
straining the company from em- 
ploying its salary and commission 
system is also sought. 

The suit is brought against the 
Oakland branch of the firm, which 
also operates a dealership in San 
Francisco. 


Ki 
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OSHAWA, Ont.-—-Canadian auto- 
| mobile 
365,000 vehicles in 1950, exceeding 
1949 output by 73,000 units, William 


W. Wecker, president of General 


Motors of Canada, said here last 
week. 

Broken down, the 1950 total in- 
cluded 255,000 cars and_ 110,000 
| trucks. 

The Canadian market absorbed 
approximately 400,000 cars and 


trucks during the year, Wecker 
| said. Some 79,000 units were im- 


| ported, and 31,000 Canadian cars 
were marked for export. 


There are 2,537,000 registered cars 
and trucks—1,839,000 of them pas- 
|senger cars—on Canadian roads in 
/1950, nearly 250,000 more than a 
year earlier, he said. This means 
there now is a car for every 7.6 
Canadians, compared with a car 
|for every 10 in 1946 and for every 
/8.6 in 1949. 

In 1950, 
were employed in automotive as- 
sembly and parts plants. They re- 
ceived wages of $140,000,000. The 
industry paid out $300,000,000 for 
materials, largely from Canadian 
sources. 

Average hourly wage in automo- 
tive plants in 1950 was approxi- 
mately $1.40, an increase of about 
15 cents an hour in a year, Wecker 
stated. 


The export picture during the 
year was about the same as in 
1949, taking less than 10 percent 
of production, compared with a 
prewar export of 35 _ percent, 
Wecker commented. 

“Currency restrictions and deval- 
uation continue to bar Canadian 


Twin City (Mich.) Dealers 
Elect Frick President 


ST. JOSEPH, Mich. Joseph 
Frick has been elected president of 
the Twin City Automobile Dealers 
Assn., an organization of St. Joseph 
and Benton Harbor dealers. 

Other officers are Charles Creed, 
vice-president; Mary Lou Ross, sec- 
retary, and C. W. Beistle, treasurer. 
Members of the executive commit- 
tee include Edward Bartz, Ray 
Leuenenberger, Bill Becker and the 
officers. 
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SEASON 


PRIVATE BEACH - SWIMMING POOL 


CABANAS 


WV 


Air Conditioned Lobby, Cocktail 


Lounge, Coffee Shop. 


AirConditioned and Oceanfront Rooms. 


Casual attire encouraged. 


Sport fishing, golf, tracks, and all Miami 


Beach attractions few minutes away 


!n driving, the Ocean Route takes you 
to the Kimberly in the better North 
Miami Beach area. Ample free parking 


on premises. 


Moderate Rates Always 


Write for brochure 
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W. K. BRAASCH 


The Technique of 


AUTOMOTIVE SALESMANSHIP 


By W. K. BRAASCH 


of Automotive Sales Trainers 


A BRIEF DIGEST OF THE FIELD-TESTED SALES PRIN- 
CIPLES USED IN TRAINING OVER 30,000 AUTOMOBILE 


THIS MANUAL CONTAINS DETAILED OUTLINES 


SIX TALKS FEATURED IN OUR 


AUTOMOTIVE SALES TRAINING CLINICS 


SIX OUTLINES IN ONE MANUAL 


No. 


1—Nine Steps in Selling Automobiles. 


No. 2—Automotive Success Fundamentals. PRICE 
No. 3—Fifty Ways to Find Prospects, $1 00 
No, 4—Personality—the Key to Success. . 
No. 5—Used Car Salesmanship. Postpaid 
No. 6—Organizing Your Sales Talk. 


W. K. BRAASCH, 332 S. MICHIGAN AVENUE 


CHICAGO 4, ILL. 





plants produced a record | 


about 55,000 Canadians | 
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Canadian Output Mark 


365,000 Vehicles Produced During 1950; 
2,537,000 Now on Road 






automobile manufacturers from the | 
once-lucrative market overseas for 
an indefinite period,” he said. 

“During the year, three of the | 
smaller American automotive pro-| 
ducers began building passenger | 
cars in Canadian plants, and while 
their production to date has been 
necessarily limited, it would be log- 
ical to expect that they will event- 
ually make a considerable contribu- 
|tion to production totals.” 


Wecker said prospects for con- 
tinued peak employment in the 
| industry seem favorable, but he 
| emphasized that taxes and prices, | 

which could affect sales, would | 
| have a great bearing on employ- 
ment, 


“The threat of a steel shortage | 
is as serious as it has ever been,” | 
he said. “Any drastic reduction in 
|the amount of steel made available 
to the automobile industry in the 
U. S. is bound to have its reflec- 
tion in Canada.” 


Wecker said the 1950 production 
record was made in the face of dif- 


ficulties in getting materials, no- 
|tably steel. 
“The industry felt some supply 


restrictions and the market vacuum 
so created was filled in part by the 
inrush of British cars which ac- 
counted for the greater part of the 
import total,” he added. “They rep- 
resented approximately 20 percent 
of the market, but this condition 
may begin to correct itself before 


long.” 
Cutbacks 


(Continued from Page 1) 


}auto industry advisory committee of 
NPA. 

Alarming reports that 1952 
model work would be stopped did 
not prove to be true. 

Makers were asked if they were 
making '52 model plans that might 
interfere with defense tooling. NPA 
was assured by the makers that 
their ‘52 tooling was advanced to 
the point where it would be out of 
the way of defense work. 

+ + + 
Wyassan HENRY HARRISON 
opened the meeting and then 
advised the makers that he had 
been promoted to assistant to De- 
| fense Mobilizer C. E. Wilson and 
|that Manley Fleishmann, former 
| general counsel of NPA, was taking 

over as administrator. 

Fleishmann said NPA was con- 
cerned about whether the auto 
makers were buying more steel 
than they could use in view of 
curtailments on other metals, 

The auto makers said that they 
|had cut steel purchases in line with 
cutbacks on other metals, They as- 
serted they would bring back fig- 
ures as proof, 

+ + 


‘Tool and Die Work 
Well Along on °52s 


By Tom Hewitt 
Staff Writer 

ETROIT.— Tool and die shops | 
here are well advanced on 1952 
;model work, a checkup by AuTo- 
| MOTIVE News revealed. | 
Due to the long lead time needed | 
;on new car models, the auto mak-| 
ers had been going ahead with! 
plans in order to be prepared for | 
jany contingency. 
Chet Cahn, managing director 
of the Automotive Tool & Die 
Assn., said that defense contracts 
have been slow coming, and 
therefore auto work was placed. 

Meanwhile, cutbacks in auto pro- | 
duction have not yet affected em- 
ployment or output in tool and die 
shops and parts plants. 

Even though auto output has 
been reduced, makers are still 
buying up all parts supplies they 
| Can get because they feel that 
materials shortages will soon hit 
| suppliers—leaving makers short, | 
said Frank Rising, general man- | 
ager of Automotive & Aviation | 
Parts Manufacturers, Inc, 

Rising said, however, that if out- | 
put cuts are sustained there will | 
be layoffs at parts makers. But he | 
said that the cutback effect will | 
|not be known for at least six| 
|weeks, possibly until the end of | 
1951’s first quarter. 

“There is just confusion now,” | 
Rising said, “because no one knows | 
what auto and war output will be.” | 
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undbreaking for New 





Ford Plant— 


L. D. Crusoe, general manager of Ford division, turned the first shovelful of sod to start 


| construction of the new assembly plant near 
officials. The 1,000,000 square foot plant is scheduled for completion sometime next year. 


Packard | Ups 4 


In Washington, 


Chicago Zones 


DETROIT.—Four promotions in 
Packard's Chicago and Washington 
zones were announced last week by 
Karl M. Greiner, sales vice-presi- 
dent. 

S. D. Braden has been promoted 
to Chicago zone manager, succeed- 





Marshall Be 


S. D. Braden 
ing M. C. Berner, who has assumed 
management of the St. Louis dis- 
tributor zone office. 
been Washington zone 
since 1945. 

Braden is succeeded in that post 
by Marshall Beck, who has been 
serving as assistant zone manager 
there since 1949. 

New assistant zone manager at 


manager 


Girard Shifted 
To Assistant 
K-F Manager 


WILLOW RUN. — Steve Girard, 
general sales manager of Kaiser- 
Frazer for the last year, has been 


~\, named assistant 








general manager. 

He will work 
closely with John 
Hallett, vice-pres- 
ident and general 
manager, 
ganizing the com- 
pany’s activities 
for production of 
the C-119 flying 
boxcars as well as 
continued auto 
production. 

No successor for Girard’s sales 
post has been named. Walter de- 
Martini remains vice-president in 
charge of sales and E. W. Berger 
stays assistant general sales man- 
ager. 

President Edgar F. Kaiser made 





Steve Girard 


|/the announcement. 


Girard joined K-F in 1946 as 


|assistant works manager after be-! 


ing associated with various Kaiser 


enterprises on the West Coast since 


1938. 


‘White to Exhibit 


At Concrete Show 


CLEVELAND.—The White 3000| 
truck specially engineered for con-| 


crete products industries will be 


| demonstrated at the concrete prod- 


ucts show, to be held in Cleveland, 
Jan. 22-25. The White Model 3018 
will be used in a continuous demon- 
stration of latest methods of mate- 


rials handling on the stage of the| 


public auditorium in Cleveland. 
The truck used will have a 16- 
foot flatbed body. Maneuverability 
of the unit will be demonstrated as 
part of the time-saving features of 


| pallet loading. In the White exhibit 


at the show, the White Model WC- 
2264 with cement mixer will be 
shown. 


Braden has! 


in or-| 


Kansas city. Standing by are local and Ford 





Chicago is George T. Whitmarsh 
who, for the past two years, has 
held field supervisory posts at 
Cleveland. B. B. Mitchell, who has 
headed sales promotion activities 
in the Washington zone, has been 
promoted to assistant zone manager 
there. 


“The Packard experience and 
background of each of these men 
qualifies him thoroughly for new 
| and enlarged responsibilities,” Grei- 
| ner said. 


+e Cl Las POPULAR 


re aS 


MEXICAN ROAD RACE 


(CARRERA PANAMERICANA) 


A complete history of the exciting 2135 mile road 
race from Juarez, Mexico (El Paso, Texas) across 
Mexico to Guatamalan Border, 132 stock cars com- 
peting . . . over 300 Photos . . . articles by 
| famous authorities, drivers, personalities. Rules, 
leg-by-leg description, Award banquet, winner 
Herschel MecGriff’s own story. A large book with 
no detail overlooked. A travelog on Mexico’s new 
super-highway with scenic photos of historical and 
ColOPTUL Old Mexbed.............cccecccrresrsesssesereesere $2.00 ( ) 


De Luxe edition with Fabrikoid binding $3.50 ( ) 


A New Book 
( }) SOUPING THE STOCK ENGINE 


Explains fully the 5 
PATHS TO POWER. 
Covers everything 
from road to track 





engines . . . effective 
theories on speed tun- 
ing . . . tells you 


HOW and WHY... 
how to get the most 
from your ‘‘souping’’ 
dollar. Complete data 
on speed tuning of 
ALL MAKES of 
STOCK ENGINES. 
Best book on speed 
ever written! 150 
photos, charts, draw- 
ings. Every speed 
enthusiast will want 
this ALL-NEW, com- 





plete manual of speed by Roger Huntington. 192 
Pages. Postpaid $2.00. 
1950 INDIANAPOLIS RACE 
YEARBOOK 
112 Pages, 300 Fotos, Charts, 
Drawings 
New, larger and better-than-ever. Articles by 


famous race authorities with technical data feature 
stories, driver histories, cartoons, newsy comments, 
highlights and lap-by-lap comments. 

Photos of world famous drivers, mechanics, officials, 
personalities. New, Interesting, informative ads. 
TWICE as large as formed editions . . . a per- 
manent record of the 1950 race that will be treas- 
ured by race fans the world over . . . truly the 
“bible” of Indianapolis. IMMEDIATE DE- 
LIVERY! 

Prices—$1.50 postpaid or $3.00 for De Luxe Edl- 
tion Fabrikoid bound with gold leaf lettering. 


( ) 1950 Official Indianapolls Yearbook............ $1.50 
( ) 1950 Same—De Luxe Fabrikoid Bound....$3.00 


(_) The Sports Car Engine, new, complete data all 

Sports car engines -50 
Specials and Hot Rods of the World, new book 
on special race cars of all nations, a hand- 
book and manual of speed...................0000 $1.50 
Catalog all 1950 U.S. Cars Includes specifica- 
tions, auto, trans. data, 120 Fotos, Charts, 
Drawings 
Chevrolet Owner’s Handbook. Complete data 
servicing all Chev. cars—’29-'50 Incl. data on 


( 


~ 





~ 


Powerglide. Wonderful book ...... $1.50 
( ) Ford Owner’s Handbook. Service data on all 
v8, ‘6’ & ‘60’ models. Complete $1.50 
( ) Service Manual Model A Ford ....................$1.00 


~ 


German Race Cars and Drivers—Post-war & 
Pre-war. Over 300 Fotos, Complete data Ger- 
man racers, past & present................ccce $2.00 


Catalog all British Cars, 1949-1950............ $2.00 


TREASURY OF EARLY AMERICAN AUTOS. 
Just out! Clymer’s McGraw-Hill book of his- 
torical cars, songs, cartoons, slogans, data 
Vanderbilt Cup, Indianapolis, N.Y. to Paris 
| Races. 22,000 words of text, 500 illustrations. 
| Beautiful 224 page large gift album..........$5.00 


aA 
_-~ 


Order from Book Department 


‘Automotive News 


2666 Penobscot Bidg. 
Detroit 26, Mich. 
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10,000 Mechanics 
Getting Briefing 


On °51 Chevrolet 3s 


DETROIT. — Approximately 40,-| 


000 mechanics in Chevrolet dealers’ | 
service departments are being)! 
trained in factory methods of serv- | 
icing 1951-model cars and trucks. | 

A series of new product schools 
is being held during January and 
February in every Chevrolet zone, | 
to train dealers’ service managers 
and chief mechanics. These men | 
will, in turn, conduct similar 
schools in their own shops for their | 
mechanics. 

Emphasis of the curriculum in| 
the schools is on the Jumbo-Drum 
brakes which are completely new | 





this year. Other features of the new | © 


vehicles whose servicing is analyzed 
in the schools are body changes, | 
the rear-axle torque tube, the pro- 
peller shaft and the instrument | 
panel. New tools for servicing some 
of these components are described. | 


There is also a review of the! 
service methods used on the Chev- | 
rolet Powerglide automatic trans- 
mission and the new carburetor, | 
both of which were introduced in 
1950. 

Most of the mechanics were 
trained last year in special factory- | 
taught schools in the maintenance | 
of the Powerglide unit. There is at 
least one qualified expert on Power- 
glide in every Chevrolet dealer's 
service department as a result of 
the transmission schools, it is said. 


The new product schools origi- 
nated early in December, when re- 
gional service managers and engi- | 
neers were trained in Detroit at a/| 
four-day session. These men later | 
conducted schools for zone service | 
managers and representatives and 
zone fleet service managers. 


Deny Knowledge 
Of Parts Cheat 


ST. LOUIS.—Two St. Louis firms, 
charged by the Federal Trade Com- 
mission with selling “counterfeit” 
auto parts, last week denied know- 
ingly misrepresenting them. 

Both Clifford McClure, manager | 
of Mendenhall Motor Co. (Ford), 
and Henry Lacke, an official of 
General Accessories and Supply 
Co., said they were not aware that 
the parts were misrepresented. 


The two firms are accused of 
selling parts as genuine products of 
Auto-Lite, Ford and Delco-Remy, 
even though the parts were not pro- 
duced by those three companies. 
They are also charged with resell- 
ing the parts with knowledge of | 
their misbranding. 


Ferguson Shifts 
Sales Setup 


DETROIT.—A major step. in 
realigning the sales organization of | 
Harry Ferguson, Inc., was an- 
nounced last week by Curry W. 
Stoup, general sales manager. The 
new regions and their heads are: 
western, Oakland, Calif., Earl W. 
Lane; midwestern, Kansas City, 
Thomas J. Hughes; north central, 
Detroit, Eugene F. Major; eastern, 





Detroit, Claude B. Quillian, and | 
southern, Atlanta, Norman H. 
Boardman. 





The new organization will serve | 
more than 1,600 dealers and dis- 
tributors and will increase field | 
coverage for serving individual 


farmers by 25 percent, Stoup said. 


In Nash Shuffle 


| Memphis, and O. G. Watson, Cleve- 
jager at Kansas City. 


|assistant sales promotion manager 
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Nash Zone Managers Meet— 


Zone and regional managers of the U. S. 


George Romney, 


Mason, president: 


‘AMA Depicts Car’s Place in U. S. 


and Canada convened recently in Detroit for a week-long series of meetings at which 
1951 sales and production programs were outlined. The meetings, directed by H. C. Doss, sales vice-president, were addressed by George W. 
vice- nasincabaae 


A. J. Bruen, assistant treasurer, 


hae & *% 


and sales, 


wry r ta) 


ed 
_ 


advertising and engineering executives 





;cury), 
| Horner 


Autos Called Vital to Defense — 


DETROIT.—Automobiles are not 


expendable. 

Not so many years ago they were 
but, as the Automobile Manufac- 
turers Assn. points out in the Jan-| 
uary issue of Automobile Facts, to- 
|day they have woven themselves | 
into the fabric of American civili- 
zation. 

The AMA notes that the 40,- 
000,000 cars, 8,500,000 trucks and 
220,000 buses are so much a rou- 
tine part of American life that 
the full extent of their influence 

is easily lost sight of. 
Census statistics show that near- 
ly half of the nation’s population | 
growth in the last decade took place | 
|in suburban areas, where, accord- 
ing to the 1940 census, some 13,000,- | 


‘Three Zones Get | 





New Managers | 


DETROIT.—Appointments of new 
Nash zone managers in Boston, 
Memphis and Cleveland and assist- 
ant zone managers in Chicago and 
| Kansas City were announced last 
| week by H. C. Doss, sales vice- 
| president. 

Zone managers named included 
J. F. Cox, Boston; R. J. Goodyear, | 


land. Paul McKeown is new assist- 
ane zone manager at Chicago and 
G. B. Stone is assistant zone man- 


Doss also announced that L. E. 
Stewart, present assistant Chicago 
zone manager, has been named 


at the central office in Detroit. 

Cox, formerly eastern regional | 
manager, succeeds Watson as Bos- | 
ton zone manager. Appointment of 
a successor to Cox is not contem- 
plated at this time, Doss said. 

Goodyear, who has been assistant | 
|zone manager in Kansas City since 
11947, replaces R. A. Kolb, resigned. 
|Watson, who has been Boston zone 
manager since 1949, succeeds R. V. 
Merrick, also resigned. 











Pontiac Leaders Bid Klingler Farewell— 


Members of the Pontiac operating committee were hosts at a banquet to bid goodbye and 


good luck to Harry J. Klingler (left, head of table), 
years who is now a group executive of General Motors. Committee members presented Klingler 


general manager of the division for I7 





with an order calling for an oil portrait of himself to be done by New York artist Bradshaw | 


Crandell. 


| AMA, 


000 people lived without any kind 
of public transit. 

If these people are to contribute 
to the nation’s production effort, 
they will have to continue driving 


|their cars, AMA remarks. 


Also between 1940-50, auto own- 
ership increased about 33 per- 
cent, with private car registra- 
tions approaching 40,000,000 this 
year. Passenger car mileage fig- 
ures dwarf those of all other 
forms of transportation. 


Prewar studies of car use dis- 
closed that 95 percent of automo- 
bile trips were for business, going 
to work, shopping, taking children 
to school or going to church—all 
necessities, says AMA. 

During the war, the Michigan 
highway department surveyed 749 
|plants, to determine the extent to 
which war workers were dependent 
upon autos. It was found, says 
that 75 percent of 434,684 
employes surveyed came to work in 


| private cars. 


Other reports from 94 plants 
scattered throughout the coun- 
try, covering 140,000 workers, 
showed that 73 percent drove to 
their jobs. 

A more recent compilation of re- | 


in the previous 10 years, total auto | 
production from 1941 through 1950 
was below the decades of the 20's 
and 30's. 

Because of this, there are more 
old cars on the road today. Ap- 
proximately 23 percent of the cars 
presently in use are 13 years old 
or older, compared with four per- 
cent in 1941. Another 33 percent 
are eight to 12 years old, while 
only 20 percent were in that cate- 
gory nine year’s ago. 

Because no cars were made dur- | 
ing the war, there are now no mid-| 
dle age cars from five to esven | 


| years old. In 1941, 25 percent of all | 


cars were in this age group. 
Average age of today’s car is 45 
percent higher than in 1941 and| 
the average mileage on all cars in| 
use is about 51,000, while one out of 
every five cars has been driven 
more than 80,000 miles, says AMA. | 


Firestone Tube 


Seals Itself 


AKRON. A light-weight butyl 


| tube, said to be puncture-proof, has 


| been announced by Raymond C. 
|Firestone, research and develop- 


|tions to the auto industry, 


|was proclaimed AAA’s 
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z Racing Benefits 
k Auto Industry, 
Drivers Told 


DETROIT. Automobile racing 
has made great technical contribu- 
Wilbur 
Shaw, president of the Indianapolis 
Speedway, said at the annual meet- 


ing of the American Automobile 
Assn.’s contest board here last 
| week. 


Shaw, a three-time winner of the 
“500” race, was master of cere- 
monies for the meeting, at which 
1950’s top drivers were honored. 

Henry Banks, of Compton, Calif., 
champion 
for 1950. He was awarded a dia- 
mond-studded gold medal. 

Second place went to Walt Faulk- 
ner, Long Beach, Calif. He was 
followed by Johnny Parsons, Van 
Nuys, Calif. who won the 1950 
“500” race. Others honored were 
Tommy Hinnershitz, Oley, Pa., and 


| George Tischnor, Logansport, Ind. 


A special award as “car owner 
of the year” went to Don Cum- 
mins, owner of the diesel-engine 
car that qualified for last year's 
Indianapolis classic. 

Auto dealers on AAA’s contest 
board are Tom Frost (Ford-Mer- 
Warrington, Va.; Stanley 
(Buick), Washington, and 
Guy Woodward (Dodge), Washing- 
ton, Pa. 

Short speeches were given by Lou 
|Holland, AAA president, and Rus- 
sell Singer, vice-president of AAA. 

—Tom Hewrrt 


Hedeon Appoints 


Washington Aide 


DETROIT.—Appointment of John 
J. Murphy as head of the Wash- 
ington office of Hudson's govern- 

ment contracts 
department was 
announced last 
week by Paul E. 
West, contracts 
e department. Hud- 
son’s Washington 
office is located 
at 1513 14th St., 

N. W. 
Murphy former- 
ly was interna- 
. ; tional representa- 

4. 5. Murphy tive for Avco 
Mfg. Corp. He served as a major in 
World War II as commanding of- 
ficer of a heavy ordnance company 
in the Third Army. 


Fire Sweeps Vance Motor 


PONCA CITY, Okla. — Fire has 
caused an estimated $35,000 damage 


ports from 32 areas indicated that|ment vice-president of Firestone|at Vance Motor Co. here, The fire 


52 percent of all car trips are for 


the purpose of making a living, the | 


article states. 


While car use during the past} 


decade was 27 percent higher than | similar products, he added. 


From the minute you 


MEET 1 
OF 60.. 


you can make 
MORE MONEY! 
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Each of these 60 stocks MORRISON 


Service Bodies, Trailettes, Side 


accessories. 


tailor all Carry-All products to your particular 
needs — to make any special installations you 
request, such as winches, derricks, pipe vises, 


reels, support jacks, etc. 


Carry-All 


Body Division 631 AMHERST ST. 





Carry-All 
Boxes 
Each is equipped to modify or 


Tire & Rubber Co. 

The tube seals itself instantly 
when punctured, Firestone said. It 
is priced 25 percent lower than 





MODEL 


Strategically located from coast to coast, 
established truck equipment distributors is prepared to show you how 
to sell service and utility bodies profitably ! 


and  famest 


literature. 


MORRISON STeSL PRODUCTS, 


BUFFALO 7, N. Y. 


MORRISON CARRY-ALL 
B-750 


Each of these 60, in addition to the world’s 
mass - precision - produced, 
all-steel service bodies — the Carry-All/, has a 
complete sales promotion program for dealers 
to sell more — more profitably ! 


Let us introduce you to 1 of these 60 - 
us for his name and for your free Carry- 


destroyed two old model cars and 
two large sections of the building 
roof. It was believed to have started 
from an accumulation of gas in a 


‘washroom, 
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. 'Unions to Keep Up Demands. . . 
Car, Truck Output Estimates | . 
° 
By Automotive News Pressure for Raises 
PASSENGER CARS 
(U. S. PRODUCTION ONLY) D F; h tL 
Week Jan. 1 Jan. 1 
— o. fa e *s e 1es reese 7 rea 
Jan, 20, Week, Jan. 13, 1951 Jan. 21, fen. » 
1951 1950 1951* to Date 1950* 1951* (Continued from Page 1) 
¥ q 49,305 80,698 49,805 ‘ : ; ‘ | 
sy le _—" "sas *asi4 Lees 3,207 =: 10,829 3,207 | tees do not violate the Defense Pro-| chanics in Chicago received a 20-| 
a om rH 2928 1208 3,378 7,921 $,878| duction Act, Green argued. _ |cent hourly raise. Their new scale 
DeSoto 5.924 8.768 4,427 11,724 22,996 11,724 “All this law provides for is |averages $2.15 an hour. 
Dodge .. 12.308 14.250 9.667 31,496 $8,952 $1,496| ‘stabilization’ of wages in indus- 2, The UAW -CIO- completed the 
Plymouth 26,667 27,394 26,836 15,185 15,598 75,185| tries whose prices are controlled,” circulation of petitions seeking a 
FORD ; 20,626 °1.130 20,718 58,268 58,942 58,268| he explained, “We maintain that |union-shop election among Chrys- 
Ford . * "699 ~ "623 1710 2.067 1,763 2,067| such raises can be granted within | ler Corp, employes. The election 
ee 5342 5,641 5348 14,850 14,803 14,850| the scope of the term ‘stabiliza- | will be in the nature of a formality, 
, y 741 :117,605| tion.’” since Chrysler an e Us ave 
—. MOTORS cate “3538 cen “ikaee sabe 15,838 Green’s statement indicated _to already agreed to a union shop 
Buick ............. 2 360 "365 «2.288°~=C«é«wG ALA 2/339 6,414|Mmany observers that unions with| pending employe approval under 
Cadillac .... 27,992 27,209 21351 65,906 74,469  65,906|escalator contracts, including the the requirements of the Taft-Hart- 
Chevrolet 6984 7196 2810 9,794 19,996 9,794) UAW-CIO, would not docilely ac-| ley act. > 
Oldsmobile 8.051 8534 9,001 19.653 22,989 19,653|cept a post-March 1 wage freeze. 3. In Toledo's intra-union fac- 
Pontiac 3,152 1451 4,023 10,242 2319  10,242| They might seek court interpreta-|tional war, Robert A. Martin, an 
KAISER-FRAZER , a E . re 5 tion of the vague “stabilization” | officer of a unit of UAW oan 3, 
‘ ‘ 946 9 clause in the law in hope of pre-|Was convicted of assault and bat 
Kaiser — “— — "a "a. an serving escalator benefits. tery in a fist fight involving a lieu- 
CROSLEY 219 i. 194 7,553 13,194 Oe . |tenant of Richard Gosser, reputed 
HUDSON 4,711 = 2,788 4,683 18,19 9571 4646 [a= United Labor Policy Com-|pboss of Local 12. The convicted 
NASH ......... 792 3,607 i 4,646 rae 5.658 mittee warned the Wage Stabili-| man’s plant unit had opposed poli- 
PACKARD , 2,044 1,508 2,040 5,653 10350 17.114 | Z2tion Board against overlooking|cies promoted by Gosser and the 
STUDEBAKER 5,980 5,672 6,265 17,114 — 2'319 | Wa8e inequities in a stabilization | plaintiff in the case, Local 12 Sec- 
WILLYS-OVERLAND?+ 826 31 877 2,310 ’ program. The committee also vig- retary Walter Murphy. 
? Take ae ae aa caneny|Orously defended cost-of-living| 4. The NLRB ordered Electric 
Total Cars, U. Ss 121,578 | 125,818 104,535 296,357 $34,807 _ 296,357 clauses, productivity raises and] Auto-Lite to reinstate a UAW 
Fincludes station wagons and Jeepsters. *Revised. merit pay boost systems. Local 12 member who was fired for 
C . C Rs sate,” Geen ae on in|failure to pay what the board 
MERCIA A echoing the committee’s position,|described as a fine passed off as a 
ee ONLY) “challenges the view that all wage/union dues increase. The worker, 
(U. rs : plc 4 ine a" —— are ———— ar NLRB said, was fined for absence 
Wee . cas : . ary. ‘age adjustments pai ©|from union meetings. Auto-Lite and 
sentes, «Week, gan tt, ‘1981 Jan. 21, Jan. 20, |Workers as their fair share of the|the union were held jointly liable 
1951 1950 1951* to Date 1950* 1951* |production process are not infla-|to refund to the man pay lost dur- 
CHEVROLET 9,509 8,713 9,185 25,752 23,190  25,752|tionary if effective and equitable|ing the discharge period, 
14 10 7 28 30 28/tax, savings, price and rationing . 
CROSLEY ........ ss 5. Kaiser-Frazer asked the Eco- 
DIAMOND T . 185 16 196 516 234 516| control programs are adopted. nomic Stabilization Agency to per- 
EE sesarededbivecesisen> 120 86 116 320 207 320 Green emphasized that the | jit salary raises for non-union 
DODGE ............. 2,641 2,603 2,722 7,363 7,327 7,363 | United Labor Policy Committee is | white-collar employes. The first | 
FEDERAL .... 74 35 34 122 61 122| “united” only insofar as defense company to seek relaxation of the | 
FORD 6,403 = 6,296 = 6,375 17,709 ~—:17,531_——:17,709) emergency policies are concerned. | auto freeze, K-F requested approval 
GMC ........... 2,498 2,140 2,473 6,912 5,809 6,912| The policy teamwork brings an | of an overtime pay policy for sal-| 
INTERNATIONAL 3,944 1,345 3,646 10,616 8,765 10,616) Organic merger of the 8'%-million- | 5 pjoq employes earning $7,800 a 
SI Sistivssivnisintins 389 275 378 071 787 —-1,071) member AFL and of the six- jyoar as well as raises for those 
ass wis 314 45 “212 178 127 773| million-member CIO no nearer, he earning $8,500 a year or more. 
STUDEBAKER . 872 1,084 896 2,480 «= 2,956 = 2,480| Said. 
WHITE se, .. $52 207 356 900 577 900| While calling for price controls, 
WEE Ai 1478 1,287 1,484 4,083 2, 4,083|Green denounced price rollbacks of 
MISCE sOUS . 268 251 268 164 595 7164| the type employed on new cars last 
AN iemesiomaee <olitaiiaiaieal “ia month. He called price rollbacks an 
Total Trucks, U. S....... 29,061 24,403 28,348 79,409 65,862 79,409|invitation to black-market opera- 
etal Cars, Trucks = —— =| tions, explaining that non-profit ey ee 
, - production would bring cutbacks ’ i 
: Ss. oe a = nae 150,639 (150,221 132,883 375,766 400,669 375,766 and shortages - the, divitien teva. 
otal rs, Trucks 
re 8,661 7,823 8,558 23,992 21,445 23,992 THER nies develegenents last 
a = = i week follow: : 
a nepedlyny A 1, Twenty-five hundred AFL me- Kindly Acknowledge 
U. S. and Canada ......159,300 158,044 141,441 399,758 422,114 399,758 Advertisers availing themselves of this 
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Drive, Sterling, Nash, Diamond T, ete. 





ous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 





Auto Production Is Hitting 
8,000,000-a- Year Tempo 


(Continued from Page 1) 


tions, car output 
shrink rapidly after March. A good 
deal of feeling prevails that by then 
the use of steel will even be limited 
for building cars. 

a a 


U S. PLANTS appear likely to 
© produce about 495,000 cars and 
126,000 trucks this month, about the 
same number of cars and 28,000 


Olds Begins Year 
With Sales Record; 
51s Due Jan. 31 


LANSING. — Oldsmobile dealers 
sold 8,396 new cars during the first 
10 al of January to establish a 
new record for 
that period, it is 
announced by J. 
F, Wolfram, gen- 
eral manager. 

The early Janu- 
ary deliveries 
marked a gain of 
65 percent over 
the 5,083 new cars 
sold in the first 
F 10-day period of 

1950. 

o. 7. Weltvam Oldsmo bile is 
now in production on its 1951 
models at Lansing and six B-O-P 
assembly plants, says the Oldsmo- 
bile general manager. The 1951 
models will be introduced to the 
public Jan. 31 at 3,900 dealerships 
across the nation. 

Previous record for the first 10 
days of January was set in 1947, 
when Oldsmobile dealers delivered 
5,471 new cars to customers. 





is expected to| more trucks than were built in Jan- 


uary, 1950. 

However, January, 1950, if in- 
dustry potential is considered, 
was really the worst production 
month of the year for U. S. plants. 
Only February, March and April 
yielded less passenger car assem- 
bly and Chrysler Corp. plants 
were closed by a strike during all 
those months. 


The trucks surplus this month is 
in the main caused by military de- 
mand. 

* * ” 
Frok THE present, it was learned, 

NPA may issue an order limit- 
ing the use of nickel to functional 
and essential purposes. Such an or- 
der would hit auto bumpers, grille 
and trim. 

Meanwhile, the government is 
expected to continue gathering 
material requirement data from 
airplane manufacturers, relative 
to working up a production ca- 
pacity of 50,000 planes a year. 
Automotive manufacturers think 
that after this is done, orders will 
be issued that will result in mate- 
rials becoming even scarcer for 
civilian production. 


Manufacturers generally have al- 
ready been forced to reduce their 
non-defense use of aluminum 35 
percent by March. They are also 
restricted in the use of copper 

As a result of such restrictions, 
nearly all U. S. auto plants last 
week were turning out vehicles at 
well below peak 1950 levels. 

Hudson, turning out cars at the 
highest rate in its history, was the 
only exception. 


Obituaries 





Sam A. Jackson 
KOSCIUSKO, Miss. — Sam A. 
59, who organized the 8S. 


Jackson, 
A. Jackson Auto 


Co, (Chevrolet), died of a heart attack | 
here Jan. 3. | 
* * * 

John Capuano 
NORTH PROVIDENCE, R. I. - John 


Capuano, 70, owner of Capuano Motor 
Sales (Chrysler-Plymouth), died Jan, 12. 

* * * 

William DeVall 
SOUTH BEND.—wWilliam DeVall, 66, op- 

erator of a Cadillac dealership here 30 
years ago, died Jan. 9 after a five-week 
illness, 

* * * 


Frank W. Roberts 


NORTHAMPTON, Mass.—Frank W. Rob- 
erts, 90, retired automobile dealer, died 
Jan. 9 after a short illness. In 1907, Mr. 


Roberts became a dealer here. 
in 1933. 


He retired 


* 


+ * 
Leonard T. Waters 

CARTHAGE, N. Y.—Leonard T. Waters, 
71, retired owner of the Buick Sales and 
Service garage and the second auto dealer 
in Carthage, died Jan. 5. Mr. Waters built 
the garage at 310 N. School St., now oper- 
ated by Carthage Motor Sales Co., and in 
1914 launched a business there under the 
name of L, T. Waters. Until his retire- 
ment in August, 1949, when his son, C., 
Robert Waters, took over active manage- 
ment of the business. Mr. Waters was the 
community's Gree and enly Buick dealer. 

* 


Shier G. Taliferro 
HOBART, Okla.—Sidney G. Taliferro, 61, 
automobile dealer and former member of 
the Oklahoma state board of affairs, died 
Jan, 2 after a long illness. He established 
his dealership in Hobart in 1924, From 
1927 to 1935, he was a dealer at Okmulgee, 
Okla. 
* * * 
Herve Duval 
MONTREAL. — Herve Duval, 58, presi- 
dent of Duval Motors, Ltd., died suddenly 
Jan, 16 at his home in suburban Outre- 
mont after being at work all day. He was 
a director of the Provincial Bank of 
Canada and Guaranty Trust Co, 
* * * 
Paul F. Persons 
AKRON.—Paul F. Persons, 57, proprietor 
of Person Motor Sales (Ford) in nearby 
Mogadore, died at his home of a heart 
attack. A Ford dealer for more than 20 
years, Mr. Persons was a director of the 
Mogadore savings bank and a trustee of 
the Akron Automobile Dealers Assn. 
* - 
Wolfgang E. Schwarzmann 
SPRINGFIELD, Mass.—Wolfgang Ernest 
Schwarzmann, 74, who contributed to the 
development of ignition system used in 
automotive and aircraft equipment, died 
Jan. 11. He was associated with American 
Bosch Corp.'s engineering staff. 














Purple Heart Chief— 

John D. Goodin (left), national commander 
of the Military Order of the Purple Heart, 
accepts the keys to a 1951 Nash Ambassador 


from N. F. Lawler, Nash's director of adver- 
tising and sales promotion. The car was con- 
tributed by Nash Motors. 


Dodge 50 Sales 
Smash Record; 
45% Gyro-Matic 


DETROIT.—Shipments of Dodge 
cars to domestic dealers during 
1950 totaled 320,153, the highest in 
Dodge history, President L. L. Col- 
bert reports. 


The previous Dodge high was in 
1949 when 287,210 cars were shipped. 
| Dodge cars are assembled in De- 
troit, Los Angeles and San Leandro, 
Calif. 
| Colbert said Dodge retail sales in 
| 1950 also established an alltime 
| high. About 45 percent of the cars 
shipped last year had the Dodge 
| Gyro-Matic shift-free transmission. 
| Colbert announced that, because 
of public demand for Gyro-Matic, 





}an even larger proportion of the 
1951 models are being equipped 
{with it. 


- - Classified Want Ads - - 








Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 
EXPERIENCED USED-CAR MANAGER 
wanted by large automobile dealer in Le- 
high Valley, Must have thorough knowl- 
edge of all phases of the used-car busi- 
ness—buying, selling, advertising, recon- 
ditioning, etc. We are lqoking for a man 





capable of earning $5,000 to $10,000 per 
year. Address reply to Box 4748, c/o 
Automotive News, Defroit 26, giving 


complete details of your past experience 
and ability. 


SALESMEN 


Travel for coast-to-coast company 
Advancement opportunities 
large company benefits 
Car furnished 





Salary and extra compensation 
Interested in Highway Advertising? 


Write NOW... 
Address Box 4753, c/o Automotive News 
Detroit 26 





SALES MANAGER—Connecticut Chevrolet 
dealer, Prefer man with used car and 
truck experience. Liberal proposition for 
right man. State background in replies. 
Box 4723, c/o Automotive News, De- 
troit 26. 

EXPERIENCED PARTS MANAGER 
wanted for Kaiser-Frazer distributor in 
the south, None other need apply. Good 
proposition for right man. Apply Box 
4741, c/o Automotive News, Detroit 26. 


WANTED—BODY SHOP FOREMAN for 
large Chevrolet dealer in southwest. Ex- 
cellent climate. Body shop labor $6,000 
to $7,000 month. Write L. W. Clarke, 
400 E. Adams, Phoenix, Ariz. 


POSITION WANTED 
To encourage this classification tor the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. sh in advance. (Half-rate 
does not apply to display ads in this 
section.) 



















Lincoln- 
14 years’ experience, 
Proof of ability to 
Box 4737, c/o Auto- 
Detroit 26. 


SERVICE MANAGER — Ford, 
Mercury, Chevrolet. 
excellent references. 
operate large outfit. 
motive News, 


SEE NEXT PAGE 


POSITION WANTED 


SALES MANAGER with sales organization 
if desired. Automotive specialty and pro- 
motion to dealers. Present clientele of 
over 400 dealers coast to coast. Out- 
standing record in creative planning and 
execution of sales, service and public re- 
lations programs with factory cooperation 
on the management level. Can promote 
and sell any good product to dealers on 
a national basis. Box 4742, c/o Auto- 
motive News, Detroit 26. 





SALES MANAGER with excellent proven 
background, Capable of handling both 
new and used car departments, retailing, 
wholesaling, reconditioning, buying, etc. 
Present position with 1,000 car franchise 
—‘Big Three.’’ New York city resident 
but willing to move for proper perma- 
nent connection, 41 years of age, well 
educated. Best of references are avail- 
able. Box 4749, o/c Automotive News, 
Detroit 26. 


SALESMANAGER—New and used cars. 
Successful 20-year record with Chevrolet 
as salesman, new and used cars and 
trucks. Know how to appraise and close 
sales, Five years with present employer. 
Willing to make change to better my 
position, Forty-two years old, family 
man, honest, sober, reliable and capable. 
Prefer Buffalo, N. Y., area—seriously 
consider other locations. Box 4750, c/o 
Automotive News, Detroit 26. 


married, per- 





SALESMANAGER, age 34, 
manent position desired. Chevrolet retail 
experience in sales, parts, advertising, 
financing and used car appraising. Ambi- 
tious, loyal, energetic and capable to as- 
sume full responsibility as right hand to 





principal, Presently employed. No future. 
Excellent references. Box 4724, c/o Au- 
tomotive News, Detroit 26. 





GENERAL MANAGER. Three years cur- 
rent management of independent and 
twelve years’ pre-war experience with 
GM and Chrysler including volume Chev- 
rolet operation. Can train salesmen, keep 
used cars down, trim waste. Competent, 





sober, reliable, good health, no habits. 
Suggest trial period of earning basis 
Box 4743, c/o Automotive News, De- 
troit 26. 

SERVICE MANAGER, 27 years’ experi- 
ence, would like to locate in the west 


or southwest in medium or large city. 
Will consider only a very good position. 
Reason for making change to improve 
my wife’s health. Box 4744, c/o Auto- 
motive News, Detroit 26. 


SERVICE FOREMAN and parts manager 
desires position as service manager. 
Twelve years’ experience. Complete 
knowledge of service and parts operation. 
Excellent service sales record. P. O. Box 
304, Pomona, Calif. 


DEALERSHIP AVAILABLE 


FOR SALE. GOING DEALERSHIP now 
handling Ford in north central Wisconsin 
Located in a town of 1,100 population 
Cement block building 60x120. Used car 
lot next to building. Complete line of 
Ford parts and equipment. Box 4746, 
c/o Automotive News, Detroit 26. 
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t DEAL ERSHIP AVAILABLE 


DE LERSHIP, now have Willys agency; 
{ ing station; good parts and service 
t siness, Downtown, location. Located in 
( ainesville, Florida—27,000 population 

is 10,000 students. Partner going into 
rvice—unable to handle. Write or call 


>at Gantz, Gantz Motors, Gainesville, 
F a. Phone 5105. i 
LE\DING, INDEPENDENT car dealer- 


ip. Location—south central Ohio. Beau- 
ul new modern buildings. 
t. No salesmen needed, Will sell or 
se. If you are interested in a good 
business opportunity—write for particu- 
rs. Box 4733, c/o Automotive 
etroit 26. 
FO} SALE—Popular make truck distrib- 
orship in the largest city in the south. 
‘ll for inventory. No real estate. Good 
lease, Box 4752, c/o Automotive News, 
lvetroit 26. 


DEALERSHIP WANTE! D y 


CHRYSLER 


WANTED 
CHRYSLER 
Product 























Good mar- | 


News. | 
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CLASSIFIED WANT AD ete aD 


Reaching an estimated 90,000 readers engaged in all 


EIGHTEEN CENTS (18c) PER WORD for each insertion 


branches of the au Otive industry from Maine te alifornia. low 


told Cast n adva >, Position Wanted Ads accepted at half 


rates to encourage this classification for the benefit of our employing readers. Count initials and groups of numbers 


as one word. Ads may be signed with your full name and address at regular rates, but if siqned Box No 


care of Automotive News, Detroit 26, Mich add One Dollar ($1! per insertion for address and extra ser 


nsertion 


Display Ads 
PENOBSCOT 


$9.80 per inch, per 
BUILDING, DETROIT 26 


unopened, the received 


AD DEPT., 


replies ore forwarded, 


ete a 


same day 
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USED CARS FOR SALE 


Philadelphia's 
BIG DEALER AUCTIONS 


USED CARS FOR SALE 


—AUTO— 
AUCTION 


PARTS FOR SALE ” 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 








Whole_alers: We are Quantity 


TUESDAY THURSDAY —At— Shippers of All General Motors’ 
12 NOON 12 NOON Parts. . Same Day Service 
HORSEHEADS, NEW YORK On Mail Orde:s and Inquirie.. 


GILBERT — ROBINSON 


Automobile Auctioneers 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


EVERY FRIDAY 
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TRU CKS FOR SALE 


TOW TRUCK FOR SALE 1949 Nash 
1%-ton, Factory equipped with Ashton 
power hoist and all towing equipment. 
Mileage only 1,300—like new. O'Neil Auto 
Sales, 6014 Calumet Ave., Hammond, Ind. 


ATTENTION 


CONTRACTORS-MIXER PLANTS- 
LOGGERS-EXPORTERS 


Twenty (20) 1950 White 
model WC264—i76'"° W 
$D3010 dual drive axles, 
engines, double channel frames, B.L. 6231 
transmissions, 10:00x22 traction 
Available with or without 8 
yard water level dump bodies. Ideal 
vehicles for 14-15 ton dumpers or for 4!/, 
yard mixers. Will consider all inquiries 
regardless of number of units involved. 


THE WHITE MOTOR COMPANY 
930 Commonwealth Ave. Boston 15, Mass 
Telephone: Aspinwall 7-5300 J. P. McArdle 


ten wheelers— 
> Timken 
ISOA super power 


auxiliary 
type tires. 


AMBULANCES FOR SALE 


FOR SALE. 1946 Dodge ambulance. 
good. Low mileage, good tires. 
Motor Sales, Athens, Mich. 


ANTIQUE CARS WANTED 


Extra 
Smith 









































Dealership '6600 N. Broad St. Phila, Pa. | ae ae 
90 er 8 C PLENTY OF CARS AND BUYERS | ae 5 teas, Ges WANTED 
, uv 
5 or Better Car WEEKLY PRICES MAILED ON REQUEST | 
ou DANVILLE, PENNA. CHICAGO 5, ILL. 
Potential Livingstone 8-3000 All Phones WAbash 2-1030 EARLY MODEL PACKARD 
ss | anes FOR DISPLAY PURPOSES 
All Replies Strictl | a WAN? : 
e P y |] You will always find real action ot || === PARTS WANTED sis Will Buy 
z ° * | th th tions. WANTED 1949-51 Chevrolet, Pontiac or or 
n Confidential 1950 CADILLACS - codigos Oldsmobile 76-88 convertible or hardtop TRADE 1922 CHEVROLET 
body (new shell, or used complete dam- | 
a Reply Box 4754 Delivered anywhere in the world R. D. WEST, Prop aged). Henry Holker, 1511 No. Anderson, | TRNG CAR. PERFECT CONDITION 
— = Jos. E. Johnson Tex Rickard - ee 
a c/o Automotive News 175 J-pessonger sedes ‘ WE NEED THE following Chevrolet parts: PACKARD 
Detroit 26 3—Convertible coupes Auctioneers 1219-3121538; 1266-3692600; 1266-3688406; 
: | "62° sed 1268-3690762; 1268-3688271; 1268-3693966 ; MICHIGAN AVENUE 
: | = secans 1287-3688439; 8130-3690631; 8130-3690632: 
ry PARTY WITH MANY YEARS’ experience 1—Air conditioned "62" sedan S508-o00ees ; 8203-609658; 7831-3687957; 2347 S. MICHIGAN 
é Mé vARS rience | 831-368 ; 7831-3692620; 12895-4562- 
as a new-car dealer for G. M., has 3—coupe de Villes 829; 12895-4562530, We oan use ae oF @ CHICAGO 16, ILLINOIS 
n $100,000 to reinvest in midwest car deal- ere ediers CICOME |  aozen of each. What have you? What do 
e ership of 200 or more cars. G. M. cars| 2——""61" sedans and club coupes | you need? White Chevrolet Co.. 721 West 
4 preferred. All contacts considered very e N 3t. anesville. Ohi ~*ho 
Ss confidential, Box 4751, c/o Automotive} Many clean 1949 and 1948 models Chicago Headquarters 238i” ee Te ee WwW A N T E D 
> 2 _ a 
, News._etrt =. — Call “Cadillac Cal" at FOR ACCESSORIES FOR SALE 
. DEALERSHIP WANTED — 120-500 car. ° —— oma —| Collector interested in purchasing old auto- 
e One of ‘‘Big Three’’ in midwest or west. Big Standard WHOLESALE ~~ "TIRES—TIRES, We have them. buggy sold by Sears, Roebuck and Co. 1909 
Factory approval assured. Ample capital. | Recaps and retreads, 600x16, 650x16. | + "1912. Please send model number, descrip- 
7 Replies strictly confidential. Box 472s, Motors 200 CARS 200 aaceeaia eae ey tion, condition, photo if available and price. 
e _¢/o Automotive News, Detroit 26. — . aS. Oo. ¢. Saas - Box 4755 
i —____ ——- Dial Dial o— | Route 2, Wadsworth, Ohio. te dalauaties 00 

BUICK OR PONTIAC AGENCY, 300 to J a a - minccinsianninnstsiaty namonasn a ae c/o Automotive News 
400 cars. Any location. Confidential. 2-5526 3-0305 ALL MAKES All MOORS ACCESSORIES WANTED Detroit 26 
Box $746, c/o Automotive News, De- 554 Government Street 41's to 50's WANTED TO BUY. 1950 DeSoto radio | ———_$_$_$—$—$— — — — — 

- sid scialeasieaneiaemaiiaaaaaas se Mobile 15, Alabama | |} (part No, 1343831). Single unit or job ee — 

WANTED—‘Big Three’’ dealership, 200 DICKER AND DEAL lot purchase. Wire details to Jess Hunter | MISC ELLANEOUS 
cars or up. Midwest, west or Florida. 200 Car Inventory—Exclusive Wholesale Motor Co., 11th and Santa Fe, Pueblo. uTO BODY CLEANER and polish 800 

fidential. B 4740, c/ ; : * . | Colo. A oR anc 
ba _Rutomotive News, Detroit 26. , arn We Pay the Price for Cadillacs | Packard Michigan Ave. | ae — ss ——|"1-galion cans at two Sottars per gallon. 
eee | ‘SES FOR SALE | Sample on request. Box 4747, c/o Auto- 
ae Se | PACKARD-MICHIGAN AVENUE =| BUSES FOR SALE. 197 Studebaker Su-| motive News, Detroit 26. 

AUTO SA ° - oases 2, | perior, 54 passenger; 1948 Ford Superior, [, — “mene 
me arecte patsing ample vice. | cuicaco 16, nunors | Seaanmngee ABE ee teabae, 68 eg, | TREN Fuce tac, a, seer SoA ote 
ear; attractive bu ng; complete service; | e senger; 1950 International — Wayne, 60 | > 
rent $80; established by same owner:| THE TUESDAY SALE—11:30 A. M. | passenger; 1950 Chevrolet Superior, 48/ from traveling ‘couple with 2 children. 
price $16,500. Apple Company, Brokers, F o e : w A Y N E } passenger. National Bus Sales Co. 101 | > eee 2 a Phone Glens Falls, N. 

- Cleveland, Ohio. ae N. 33rd St., Philadelphia 4, Pa . Phone | _ collect 
: REAL ESTATE FOR SALE _ CTION KEN SCHAEFER'S BA 23-7006. a ENGINE REBUILDING — Crankshaft 
if GOLDEN OPPORTUNITY. For sale—if you AUTO AU The Only Indiana NEW AND USED BUSES. Any size ‘or| grinding and metalizing. John P. Hughes 
7 can’t build now, you can buy one of the AUTO AUCTION make. H. C. Prater, McNutt Motor Co., | Motor Co. + ine. us, Commerce 8t., 
d most beautiful suburban residences in —DEALERS ONLY— in Continuous Operation Since 1943 Maryville, Tenn. ynchburg, rginia. 
i the U. S. A. on the main highway oi ——$ $ mm 
n route 18, 9 miles west of Youngstown, (In the Heart of the Nation) | Deslers nieet te a, of Americe 
e Ohio, Five acres of gorgeous landscaped | INDIANAPOLIS, INDIANA 
; RR gem | Phones: Et |, anton os HYDRA-MATIC TRANSMISSION 
\e stocked with fish. Private sale at a sac- | ones: “5209 915 N. Iilinols St Phone Lincoln §383 
rifice, Terms arranged. Write Box 4722, | . nots oF. ° ° h. Li | Kai F nd Cadillac 
- c/o Automotive News, Detroit 26. Open all night, Monday night Oldsmobile, Pontiac, Nash, Lincoln, Kaiser-Frazer a 
. DEALER SERVICES at No Reservations San CANS WANTED — 8 5 OO EXCHANGE 
. | WEBSTER-MARKER MOTORS, INC. | ~ Se ° 
; INVENTORY SERVICE | 324 W. Main St. Ft. Wayne, Ind. | IMMEDIATE SHIPMENT IMMEDIATE SHIPMENT 
; PARTS—ACCESSORIES ; | 
1 Completely rebuilt and guaranteed 90 days or 4,000 miles. 
, SHOP and OFFICE EQUIPMENT CADILLACS WANTED ye : es ye 
- ST If you wish shipment of an exchange transmission before you ship old unit, 
: COAST to COA AUTO AUCTION a charge of $50 will be added to your invoice. 
@ Accurate Joe Newell... King of the Cadillacs | : D Cem | as oh ane 
. fidential | © avoi .O.D. charge—sen wi " 
. © Counted by Expert Partsmen TIM ANSPACH | wants | to 100 used Cadillacs at once. | Upon receipt of your unit the deposit will be refunded immediately. 
t e Accepted by Government 1175 Washington Ave. | 7 | Freight F.O.B. Detroit 
d @ Counted in One Day ALBANY, N.Y. | 1946's to 1950's. We have just delivered over | ‘ reig jerome ° . 
e @ Complete With Automatic ; 1 $2,000,000 worth of Cadillacs in California | We have a complete line of transmissions, rear ends, gears, bearings for all 
, Stoek Control System (For Dealers Only) | makes of cars and trucks 
js , 
y @ Priced With Authorized Publications EVERY MONDAY .. . 12 NOON : : aap ‘ 
@ Used to Buy-Sell Dealerships Member of N.U.C.D.A. and N.A.A.P.A. JOE NEWELL Write, wire or phone for information 
eee oe oe AUTOMOTIVE TRANSMISSION CO., INC. 


) Talbot's Automobile Dealers 
Inventory Service 


; 4690 Newport—Detroit 13, Michigan 
1 Valley 2-9377—Valley 1|-7765 





) INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. 
Also special buy-sell service. Experienced | 
organization —in business since 1939. Free | 
booklet on Parts Department operation sent 
on request. Call or write for service details. | 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 


~ = F rome 





USED PACKARDS 

Wholesale 

1946-1947-1948- 1949-1950 

’ Many Chauffeur driven cars 

: All cars low mileage 

P 90% of our Packard trade are 

serviced through the life of 

the car in our own shops. 

, All cars guaranteed ‘'sharp"’. 
Gro:se Pointe's used Packards are better’ 
Metropolitan Detroit's Largest Packard Dealer 

| Contact Jack Collier, Manager 


GROSSE POINT PACKARD, INC. 
Grosse Pointe 30, Michigan 
15205 E. Jefferson Valley 2-7900 


‘ eel 








Feebtified reports. | 











s now believed to be 
The Largest Cadillac Operator 
In The Entire United States 


AUTOMOBILE 
AUCTION 


} 28 Miles from Chicago Loop § o 
Yq Mile East of Illinois State Line on Route 30 Be oe = —— oe | 
EVERY FRIDAY—11 A.M. eee. are WS er 
200 Cars Average 
75% Actually Selling JOE NEWELL 





Cars guaranteed against cracked blocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 


Dealers Buy - - - Dealers Sell 
| George Lawson and Bud Fennema | 
OWNERS 
Automobile Auctioneers 
DYER AUTO AUCTION 


Phone 2361 & 4051—Dyer, Ind. 
Res, Lansing, Ill. 730 & 107R a 


6145 HOLLYWOOD BOULEVARD 
| HOLLYWOOD 28, CALIF. HO 9-3607 








WANTED—Used MG. State condition and 
price, Ed's Auto Sales, Wadsworth, Ohio 


PARTS FOR SALE 


OLDSMOBILE 
PARTS 











SHELDON OLDS 
8421 Michigan, Detroit 


Always @ selection of good used cars. 


Wholesale 
Write, wire or telephone | 
P. E. QUINLAN Write - Phone - Wire 
Us ana 
Tiffany 6-4000° Jordan 4-6618 





FIFTEEN 1948 Plymouth taxi cabs—$350 
each. Clark's Auto Wrecking Company, 
1027 West Gwinnett, Savannah, Ga. 


GAGE and DRUMMY, INC. 
21710 Woodward Ave. 


AUTOMOTIVE NEWS DETROIT 20, MICHIGAN 
WANT ADS ; 4 
GET RESULTS 24 Hours Service on Shipments 








DETROIT'S ONLY 100% TRANSMISSION AND REAR END SHOP 
14000-10 Linwood Avenue TO 8-6242 Detroit 6, Michigan 





New Subscription Order: 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check i is attached LJ or send bill UO 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


Rs cba A Se a ee BRS A a aoa Ca a tae 
Ne OS og ua ne ha 40s Oke 6001040 TV iOR eh kaka OT eer 
ib rec nak cain con acai aceaae Riacinauie Oe eons su ndiekne | 
| 
TRADE CONNECTION: | 
Car Dealer [) Truck Dealer [) Manufacturer []_ | 
Jobber () Insurance [) Financial [1 Supplier [J 
Fs aS eAD SWAN OAE 5 OO LSTARERSTN ES OAKES ORR KARA RO | 


1-22-51 
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What can a truck dealer count on? 


What’s ahead in truck manufacturing and selling? ... 
Plenty of trucks in every class? ... No trucks? ... A few 
trucks in every class? ... A few trucks? ... Nobody knows, 
and that’s definite. 


But there’s one thing truck users will always be in 
line for. It’s the good word today that will be good tomor- 
row, regardless of world conditions. 


It’s SERVICE— Specialized truck service. 


it’s here to stay 


Better service makes a good truck a better truck, right? 
It keeps trucks on the job longer. Keeps users’ costs down, 
Boosts a dealer’s volume. Helps him sell more new trucks, 


And all that will still be true tomorrow. 


Mighty solid subject 


So Service is always a solid subject for a truck dealer. And 


INTERNATIONAL 


when you're an International Truck Dealer, Service means 
The Works. 


You offer specialized truck service to every truck user. 


You offer immediate availability of all truck parts and 
accessories. Everything from a clutch or crankshaft to a 
whole new engine. Everything from radios and road sand- 
ers to fire extinguishers and fifth wheels. A complete 
selection of cab-comfort and safety items. I-H Re-NEwed 
Units with a new-unit Warranty. 


Mighty important outfit 
As an International Truck Dealer, you’re a member of 
the largest exclusive truck service organization in Amer- 
ica, numbering over 4700 Dealers and 180 Company 
Branches. Like the truck business itself, that — 
tion gets bigger and better all the time. 


International Harvester Company ¢ Chicago EF q 
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SERVICE «© PARTS « ACCESSORIES 





TRUCKS 
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